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‘*A short time ago my attention was directed to a newspaper 
editorial in which appeared the statement that just before Christ- 
mas the savings banks of the country had paid out to members 
of Christmas savings clubs the huge sum of $211,000,000. This 
immediately suggested the possibility of promoting similar clubs 
for encouraging savings for new homes. In that suggestion there 
appears to me the prospect of an achievement that would be 
worthy of the effort of this association. To help to develop for 
the purpose of establishing new homes the spirit of thrift that 
has been inaugurated by the savings banks in their encouragement 
of the saving of money for Christmas buying, surely would be an 
accomplishment that would broadcast its benefits in every direction. 

‘¢The home is the foundation of national and individual char- 
acter. It is there that we acquire the elements that are positive 
in relation to our manhood and womanhood. It is there we find 
sanctuary in time of trouble and defeat. It is there we find com- 
fort for our sorrow and grief. Love, kindness, charity, sympathy, 
and devotion are all home products. You have never heard adverse 
criticism of or derogatory comment on the home as an institution. 


Retailer Makes Interesting | | 
Suggestion at | 
Northwestern Convention Mill 


In an address delivered at the Northwestern Lum- 
berman Association’s convention at Minneapolis, Minn., 
on Wednesday of this week, Charles D. Marckres, of the 
Marckres Lumber Co., Perry, lowa, made a suggestion, 
in regard to saving for home building, which was received 
with great interest. Mr. Marckres said in part: 


mOME SAVING CLUB 






































A man may be disloyal to his Government, neglectful of his relig- 
ion, questionable in his business or professional practice, thought- 
less in his social activities, but his home is a sacred temple for 
which he will give his blood or, if need be, yield his life to preserve 
its sanctity. 

‘*As I sometimes wonder about the problem of life and the 
reason that we lumbermen are permitted to live and enjoy the 
blessings of this earth, the thought has occurred to me that we 
are expected to do something more than accumulate wealth for 
ourselves or build up large business enterprises, or just have all 
the fun that we can. I sometimes think that our real purpose is 
to build and create the desire for building homes. And as my 
thoughts have rambled along that direction, I have wondered 
whether, when the time comes that we stand before the Great Judge, 
we could gain anything more than a judgment that would be 
pronounced something like this: ‘Well done, good and faithful 
servant. As you have provided homes on earth for my children, 
even so have I provided a home here for you where everlasting 
happiness and eternal peace shall be your reward in Heaven.’ ’’ 


It was most appropriate that this suggestion should be made during National Thrift Week—now being observed 
—one day of which is specifically set aside for promoting home ownership; and also that it should have been made 
at a gathering of lumbermen, whose interest in encouraging home building, from the business standpoint as well 
as from that of good citizenship, is exceeded by that of no other class. A system of savings for home ownership, 
such as suggested by Mr. Marckres, would in no way conflict with the splendid service being performed in this 
field by the building and loan associations, but would supplement the work which those organizations are doing, 
reaching thousands of new savers in localities where there are no building and loan associations, or who have 
not been attracted to those institutions. The advantage of a movement such as advanced by Mr. Marckres is 
that it would utilize a kind of specialized and highly efficient savings machinery which has become familiar to 
millions of small depositors, and thereby lead them toward home ownership. 
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Ask Sullivan About 
Pacific Coast Lumber 


Our long experience in dealing with 
lumber manufacturers on the Pacific 
Coast has given us a thorough know- 
ledge of timber resources, milling facili- 
ties, railroad connections, etc. 


That's why sash and door, planing mill, 
factory, carload yard and industrial buyers 
are enthusiastic about Sullivan Service. 


Right Now Ask About Our 


Special Offerings 


in Fir, Spruce and Hemlock factory 
lumber in clear and shop grades. 


SuLivan Lunar G: 


DISTRIBUTORS PACIFIC 





Northwestern Bank Building, 
PORTLAND, OREGON 
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Maple 

66 99 Beech 
Birch 
and Oak 


Hardwood Flooring 
104 Kinds 3/8” and 13/16” 





Where men make an art of a trade—where the highest degree of 
i excellence is the only standard tolerated— where it is an honor and 
(| adistinction to produce better than the usual quality of flooring. 


L. C. L. or Carlot Shipments. Sold to Dealers Only. 


_ Nichols & Cox 
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Grand Rapids, Mich. 
“The Home of Skilled U { } } Se i O 
Woodworkers” ™ s 
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Write for Prices 


D.Young@Co. 


Bay City, Mich. 


We are members of the Maple Flooring Manufacturer's Association 
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Railweys to Continue Betterment Program 





IBERAL BUYING BY THE railroads for betterments and 
extensions always redounds to the benefit of the lumber indus- 
try. Prosperity of the carriers normally is but a reflex of 

good husiness generally, and there can be little doubt that their pur- 
chases to the amount of $1,075,897,940 during 1923 were in part the 
cause and the result of the prosperity that prevailed generally last 
year. 

Everybody wants the railroads to prosper not only because they 
are thus enabled to perform an indispensable transportation service, 
but because they are a potent agency in disseminating prosperity. 
Without good transportation connecting all sections prosperity can 
ial hardly exist even in spots. It is conceivable that adequate and eco- 

nomical transport will go a long way toward making the United 
States self-supporting and self-contained. If the railroads are in 


fact the arteries of commerce it is indeed a favorable symptom that 
they are not now suffering from sclerosis. 

On page 74 are set down some figures to show how much money 
the roads will spend during 1924 in carrying out their program of 
improvement. Certainly these expenditures ought and may be ex- 
pected to invigorate the industrial system of the country at the 
same time that they enable the roads to give adequate service to the 
growing needs of business. 

With the railroads and the construction industry both demanding 
the products of the forest in enormous quantities lumbermen may 
count on a good year. They in turn will keep in step with the march 
of progress, improving their equipment, enlarging their facilities 
and extending their service, for only in this way can each citizen of 
the country make his proper contribution to the prosperity of all. 
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Using Facts to Supplant Fiction 


O THE NOVICE STATISTICS regarding an industry convey 
no adequate notion of its magnitude, and may serve to mis- 
lead instead of to inform. This fact is exemplified in an item 

of news published in the Eau Claire (Wis.) Leader brought to the 
AMERICAN LUMBERMAN’S attention by a prominent millman of that 
city. 

The article was headed “Little Need of Snow in Logging Opera- 
tions” and attributed to cruisers the statement that “modern 
methods of lumbering are superseding” iced roadways for hauling 
logs. It conveyed also the surprising information, presumably sup- 
plied by the same “cruisers,” that “more than 80,000,000 feet of logs 
in northern Wisconsin and the upper peninsula are available to 
mills and railroad points because of the snow.” 

If these figures meant anything to the paper’s readers they might 
expect a boost in lumber prices at once because of the scant log 
supply; for the production in a recent year of Wisconsin mills was 
1,059,000,000 feet and of Michigan, 749,800,000 feet. Hence the 
effect of the article would be the opposite of that evidently intended 
by the editor. 

The Wisconsin city in which the Leader is published may fairly be 
termed a “lumber town” and the editor could hardly plead lack of a 
source of reliable information. Ordinarily he might be expected to 
look to local lumbermen in the first instance for information about 
log input instead of using material from an outside source. It may 
not be amiss to suggest that the lumbermen would perform an‘ac- 
ceptable service by supplying such information at regular intervals. 





Why a Prosperity Time Limit? 


MONG BUSINESS MEN it is a common practice to say that 
business will be good in thirty, sixty or ninety days and that 
it will continue good for a definite period, say six months. Is 

this a habit? Have such assertions any basis in experience or on 
knowledge of the facts? 

Many predictions about trade are very much like the oldest inhab- 
itant’s weather forecasts—made without a sense of responsibility 
for results and never being checked against the situation when the 
allotted time has elapsed. 

There is, however, one very important difference between weather 
forecasts and trade predictions: gossip won’t change the weather, 
but disseminating depressing views about business will do much 
toward bringing a slump. Once get all business men to believe 
that trade will fall off at a specified future time and they will lay 
all their plans with the slump in view. 

There are many resemblances between the actions of industrial 
groups and the conduct of mobs, and senseless mass action may be 
as destructive of trade as mob violence is of property and life. 
A better understanding of social psychology and observance of its 
laws will promote stability of business and do much toward leveling 
out the fluctuations in demand and supply. Few industries have 
been oftener the victims of “bad psychology” than has the lumber 
trade, and there is reason to believe that if mere gossipy predictions 
were done away with all lumbermen would be benefited. 





Keeping Home-Owning at the Front 


NQUALIFIED PRAISE IS DUE every effort to promote 
- home-building, with this advice added—Do it again! 

Many folks who do not own homes need a lot of instruction 
about home owning and home building. A visit to one exhibition 
should set them to thinking about buying homes. If they haven’t 
the money to buy they need to be taught the methods and merits of 
the building and loan association as a means of acquiring a building 
fund. If they have some money but not enough, they need instruc- 
tion in financing. 

Sometimes a community lacks the money to build the homes it 
needs. The home owning sentiment may be weak and the people 
indifferent. The whole group will benefit therefore from a revival, 
which if it presents home owning in the right way may be hardly 
less spiritual than if it were purely religious. 

Thrift, independence, self-respect, family pride, good citizenship 
—all are related to home building. A home building exhibit prop- 
erly conceived and carried out may be a school of citizenship and 
community loyalty. It may be the instrumentality for teaching 
many folks, who otherwise never would know, their relations and 
duties to one another and the part each ought to perform in pro- 
moting education, morality and observance of the law. 

If the home is the foundation of civilized society, every home 
building program and exhibit ought to be the most potent of educa- 
tional agencies and it ought to do vastly more than add to the profits 







aia) 
of those who sell building materials. A home building program, 
it did no more than place the home on the plane where it properly 
belongs, would be a tremendous community gain. But when fol 
once know what the home means to its owner; when they hay 
learned how to save and when the facilities of the building and logy 
association, the architect and the lumberman have been made ayajj. 
able to them, home building will go ahead as a matter of course, 





National Transportation Policy Outlined 


OWADAYS ONE OF INDUSTRY’S chief problems, and no 
by any means its easiest, is to prevent needless or destructive 
legislation. The number of laws and the scope of legislative 

activity are bewildering. If advocates of legislative remedies had 
the confidence to subject them to the test of time industry might 
submit with the best grace possible; but a law is hardly enacted 
until its repeal or amendment is asked. Before the patient knows 
the effect of the medicine he has swallowed he is asked to take g 
different mixture. 

The present transportation act is the most comprehensive, if not 
indeed the best, ever enacted. Under it the carriers have handled the 
most traffic, given the most efficient service, carried on the largest 
program of betterment and made the most rapid recovery ever 
known in an industry of like magnitude. So far as facts may serve 
as a guide to future public policy toward the railroads they suggest 
the wisdom of leaving the law as it is. This was the conclusion 
reached by the transportation conference at Washington, D. C., last 
week and at the farmers-manufacturers’ conference in Chicago this 
week. 

Emphatically reassuring are the conclusions of the Washington 
conference, to be inferred from its declaration, that while all traffic 
problems are not solved they are in process of solution, and “no 
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change should be made in any important provision of the Transpor- 
tation Act until it has had a fair trial, which as yet it has not had.” 

That conference was broadly representative and it considered 
transportation in all its phases; acting upon reports of special com- 
mittees that had been at work for many months on the problems 
assigned to them. Its declarations, therefore, in favor of private 
ownership with regulation thru properly constituted administrative 
agencies rather than thru inelastic legislation ought to carry great 
weight with all who want the transportation question taken and 
kept out of politics. Its plain statement that the rate making rule in 
Section 15a of the Transportation Act “is sound in principle and 
formulated along practical lines” and “is not a guarantee or a cost- 
plus arrangement” ought effectively to lay one spectre that has been 
so often paraded for political profit. 

Other declarations made by the conference are for speedy com- 
pletion of valuation of the railroads; development of codrdinated 
and connected terminals; continued control over rates by the Inter- 
state Commerce Commission and increased codperation between it 
and State commissions; conferences between the carriers, their em- 
ployees and the public “looking to the development of a constructive 
plan for perfecting the existing machinery for dealing with” labor 
problems; a systematic grouping of the railroads which shall develop 
more uniformly strong and stable systems and permit more efficient 
service and effect. various economies; and a better adjustment of 
relative rates, not a general reduction of all rates. 

Such a comprehensive consideration of transportation as that 
given by the conference properly included motor transport and high- 
way use. In general it viewed the motor as an adjunct to and not & 
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competitor of the railroad; store-door delivery offering a remedy for 
terminal congestion, and other uses of the motor operating to relieve 
That “a sound national pro- 
gram of waterway development should be determined and actively 
prosecuted” was an emphatic declaration of the conference; and 
taxation, it insists, should “bear a definite relation to gross and net 


the carriers of uneconomical service. 


earnings rather than invested capital.” 


The conclusions reached by the transportation conference are 


exactly what would be expected of so representative and intelligent 
a group acting in a manner calculated to permit and encourage the 
proper use of facts and the exercise of common sense. It has pointed 
the way to a means of solving industrial problems of a public nature 
that should take from demagogs much of their stock in trade. So 
far as the lumber industry is concerned, it may be counted upon to 


give its cordial support to the policy outlined in the declarations of 


the conference. 








Cut, Shipments and Orders Increase 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 17.—An increase 

in the lumber movement of the country is in- 
dicated in reports received by the National 


Lumber Manufacturers’ Association for the 
week ended Jan. 12, from 380 of the larger 
commercial sawmills of the country. As com- 
pared with revised reports from 357 mills of 
the preceding week, production increased 59,- 
468,384 feet, shipments 44,459,801 feet, and 
orders 80,161,096 feet. 

The 131 reporting mills of the West Coast 
Lumbermen’s Association and the 132 report- 
ing mills of the Southern Pine Association 
show an increase in unfilled orders on hand 
from 753,400,623 feet of the preceding week 
to 791,216,026 feet for the week ended Jan. 12. 


For all the above mills, being those of the. 


seven regional associations making comparable 
weekly reports, shipments were 104 percent and 
orders 129 percent of production. For the 
Southern Pine Association mills these percent- 
ages were 107 and 132, and for the West Coast 
Association mills 96 and 119. Most of the 
mills have a normal production for the week, 
according to which actual production was 85 
percent, shipments 89 percent, and orders 112 
percent. 

The comparison of weekly figures follows: 
Production—198,150,622 feet, against 138,682,- 
238 feet the week before, and 175,194,033 feet 
the same week last year. Shipments—206,- 
917,434 feet, against 162,457,633 feet the week 
before, and 233,102,718 feet last year. Orders 
—255,832,065 feet, against 175,670,969 feet 
the week before, and 277,618,943 feet last year. 

These figures do not include returns from the 
mills of the California White & Sugar Pine 
Manufacturers’ Association on account of the 
incomparability of its current order reports. 
Reports received this week from nine of the 
California pine mills, representing 22 percent 
of the total cut, give their production as 3,599,- 
000 feet, shipments 4,669,000 feet, and orders 
5,977,000 feet. 

Compared with like period of 1923, the lum- 
ber movement for the first two weeks of 1924 
for the seven association follows: Production 
—336,832,860 feet, against 330,931,485 feet 
last year; 1924 increase, 5,901,375 feet. Ship- 
ments—369,375,067 feet, against 426,358,015 
feet; 1924 decrease, 56,982,948 feet. Orders— 
431,503,034 feet, against 451,035,180 feet; 1924 
decrease, 19,532,146 feet. 

The West Coast Lumbermen’s Association 
wired that production for last week of 131 mills 
was 90,889,492 feet, sales 107,753,174 feet, and 
shipments 87,400,898 feet. Production for re- 
porting mills was 1 percent above normal, new 
business was 19 percent above production, and 
shipments were 19 percent below new business. 
Of all new business taken during the week, 49 
percent was for future water delivery, amount- 
ing to 52,531,445 feet, of which 35,874,698 feet 
was for domestic cargo delivery and 16,656,747 
feet export business. New business by. rail 
amounted to 1,701 cars. Of this week’s lumber 
shipments, 51 percent moved by water, amount- 
ing to 44,779,169 feet, of which 29,088,823 feet 
moved coastwise and intercoastal and 15,690,- 
346 feet went overseas. 
1,281 cars, and local auto and team deliveries 
totaled 4,191,729 feet. Unfilled domestic cargo 
orders totaled 120,606,053 feet, unfilled export 
orders 263,060,629 feet, and unfilled rail trade 
orders 5,573 cars. For the first two weeks of 


Rail shipments totaled. 


this year, production reported has been 151,059,- 
924 feet, new business 183,929,910 feet, and 
shipments 158,380,935 feet. 

The Southern Pine Association advised that 
orders received for the week ended Jan. 12 
increased 43 percent over previous week; ship- 
ments increased 10.3 percent, and production 
increased 16.8 percent. Reports from 132 mills 
show 89,488,128 feet ordered, 72,389,952 feet 
shipped, and 67,566,909 feet produced. Ship- 
ments were 7.14 percent above production for 
the week, orders 32.44 percent above produc- 
tion, and 23.62 percent above shipments. Or- 
ders on hand at the end of the week totaled 
296,089,344 feet, as against 272,189,568 feet at 
the end of the preceding week. Of the seventy- 
nine mills reporting running time, forty-six 
operated full or overtime, two of them being 
on double shift. 


See aeaaeaaaaes 
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National Chamber’s Taxation Program 

{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 17.—A taxation 
program including thirteen recommendations 
for repeal and reduction of present Federal 
taxes and for changes in the auministration of 
Federal tax laws, was made public today by 
the Chamber of Commerce of the United States, 
preliminary to submitting it to a referendum 
vote of member organizations. The program is 
the work of a special committee headed by 
James R. McColl, president of the Lorraine 
Manufacturing Co., Pawtucket, R. I. Frank J. 
Moss, of Kansas City, president of the Amer- 
ican Sash & Door Co., was a member of the 
committee but did not attend the meeting at 
which the report was drafted. 

The report goes at length into the subject, 
the committee supporting its proposals in each 
instance with material showing the effects of 
the present law as well as the effect of present 
methods of administration. 

The thirteen recommendations follow: 

1. There should be revisions of the normal and 
surtax rates on individual incomes to an extent 
equal in its results on revenues to a large part 
of the surplus anticipated at the end of the fiscal 
year. 

2. In the rates of Federal income tax, there 
should be reasonable differential between earned 
income and other income. 

3. War excise taxes confined to particular busi- 
nesses should be repealed. 

4, There should be an amendment to the Con- 
stitution, permitting nondiscriminatory taxation 
reciprocally between the Federal Government and 
States, of income derived from future issues of 
securities made by or under the authority of Fed- 
eral and State governments, 

5. There should be set up in the Treasury De- 
partment, independently of the bureau of internal 
revenue, a board of tax appeals, under such condi- 
tions of salary and otherwise as will make it 
possible for the secretary of the treasury to ob- 
tain the services of men of the highest ability. 

6. The commission of internal revenue should be 
freed of all duties with respect to the prohibition 
act and narcotic act. 

7. In the administration of tax laws, such con- 
ditions for recognition of merit, salary and perma- 
nency in tenure for competent men should be es- 
tablished as will make possible an efficient organiza- 
tion and reduce turnover of responsible employees 
to a minimum. 

8. Congress should direct the commission of in- 
ternal revenue to decentralize administration as 
rapidly and as far as possible, and to report to 
Congress not later than Jan. 1 of each year upon 
the progress which has been made. 

9. The various parts of the bureau of internal 
revenue now located in Washington should be 
brought together in one suitable building. 

10. Arbitrary assessments designed to extend the 
limitation period fixed in law should be prohibited. 

11. Taxpayers should be informed of all rulings 


— may affect their rights, adversely or favor- 
ably. 

12. Congress should expressly authorize the filing 
of a tentative return on the present due date, with 
a right to file a final return not more than three 
months later. 

13. There should be created a joint committee, 
with members from both houses of Congress and 
representatives of the public, to make a_ thoro 
study of Federal taxes, simplification of the law 
for the income tax, and improvement in administra- 
tion, and report its recommendations to Congress. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Jan. 17.—Following are 
f. o. b. mill prices Jan. 7 to 12 of a varying 
number of southern pine lumber mills, being 
weighted averages of reported actual sales at 
latest available dates: 


Sap Flooring Boards S2S or S4S* 


Edge grain— Common— 
1x3” B&btr. wee 1x 8” No. aa: 

Flat grain— . 1x12” NGG, Baaeus . 38.38 
1x4” B&btr. ....$43.53 1x8” No. 2..... - 24.75 
1x4” No. 2 com.. 19.76 1x12" No. 2...... 26.66 
1x6” No. 2 com.. 23.53 1x 8” No. 3...... 8.93 
1x6” No. 3 com.. 15.00 8 Timbers 

Dimension 8” & under 20’ & 

2x4”, 16’ No. 1..$26.49 under longleaf.$26.50 


2x4”, 16’ No. 2.. 21.25 12”, 20’ & under. 39.50 





*No. 1 common board prices average for De- 
cember. 


To Discuss Timber Supply 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 16.—Secretary of 

Agriculture Wallace has called a meeting of the 
committee representing the pulp and paper in- 
dustry of the country for Feb. 7 in this city. 
Notice of the meeting has been sent to Hugh 
P. Baker, secretary of the American Paper & 
Pulp Association, New York City, and to seven- 
teen other representatives of the industry. 

This meeting is considered by forestry offi- 
cials of the Department of Agriculture to be 
important from the standpoint of attempting, 
to solve the timber supply and other problems 
now confronting American pulp and paper man- 
ufacturers and consumers. 

The program of the Feb. 7 meeting includes 
addresses by Secretary Wallace on ‘‘The Paper 
Industry and National Forest Policy;’’ George 
W. Sisson, jr., president of the Racquet River 
Paper Co., on ‘‘Codperation Between the In- 
dustry and the Department of Agriculture,’’ 
and Norman W. Wilson, vice president of the 
Hammermill Paper Co., on ‘‘The Future De- 
velopment of the Paper Industry.’’ 

Carlile P. Winslow, director of the Forest 
Products Laboratory; Samuel T. Dana, director 
of the New England forest experiment station; 
Raphael Zon, director of the Lake-States ex- 
periment station, and Charles W. Boyce, forest 
economist, will speak on the Department of 
Agriculture’s program of investigations con- 
cerning the growing of future crops of timber, 
pulpwood and processes of pulp making. 

The discussions will be led by W. E. Haskell, 
vice president of the International Paper Co.; 
D. C. Everest, secretary and general manager 
of the Marathon Paper Mills Co.; F. C. Clark, 
vice president of the Pejejscot Paper Co., and 
Hugh P. Baker. 


SIXTEEN STATES have authorized the United 
States to buy areas of timber lands within their 
borders at proper value on the tributaries of 
navigable streams for forest reservation pur- 
poses under the Weeks Law. 
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Record Log Run of Mill Center 


Can you advise us as to the largest cut of logs 
ever made in any American lumbering locality, the 
size of the cut and the year in which it was made? 
Muskegon’s largest log run was 700,000,000 feet 


in 1887. We desire to know whether that mark 
has ever been surpassed.—INQuirRy No. 1,193. 


[The foregoing inquiry is made by the Great- 
er Muskegon Chamber of Commerce, Muskegon, 
Mich. According to figures that have been 
published in the AMERICAN LUMBERMAN the Sag- 
inaw Valley produced in 1888, 1,011,274,905 
feet; the Menominee River district in 1888 pro- 
duced 650,000,000 feet. The estimated output 
of 37 of Tacoma’s 70 mills in 1922 was 4,036,- 
000 feet, each 8-hour day. The estimated pro- 
duction of the Portland district for 1923 was 
900,000,000 feet. In former years that district 
had cut 700,000,000 feet. The output of the 
Columbia River Valley for 1923 has been esti- 
mated at 1,500,000,000 feet. 

If any readers of the AMERICAN LUMBERMAN 
have information indicating greater output of a 
lumbering community than here given they are 
asked to communicate with this department.— 
EDITOR. | 


Source of Australian Hickory Sought 


One of our customers has asked us to quote him 
in carload lots f.o.b. an eastern point, the follow- 
ing. 

Australian Hickory—(Very hard, tough and 
heavy) S48 (net sizes): 3 pieces %4x7%x60-inch ; 
1 piece %x114%,x60-inch; 8 pieces %x75%x24-inch; 
2 pieces %%x5% x56-inch. 

We would appreciate it very much if you would 
put us in touch with someone that could quote us 
on this stock. The writer believes that consider- 
able trade can be developed in this wood if a sup- 
ply can be obtained.—INquiry No. 1,195. 


[The foregoing inquiry comes from a western 
lumber concern. The names of several import- 
ers and wholesalers of Australian hardwoods 
have been supplied to the inquirer, whose name 
will be given to other interested readers upon 
request.—EDITOR. | 


Who Gets Lumber Underweights ? 


On Feb. 1, 1923, a commission salesman wired 
the seller that it had sold a certain car then in 
transit to the buyer at $32 f.0.b. Chicago and re- 
quested the seller to instruct the railroad agent 
to accept the buyer’s diversion from Minnesota 
Transfer, This the seller did, sending the buyer 
a formal acknowledgement on Feb. 1, 1923, clearly 
specifying the car number and “price f.o.b. 72-cent 
rate of freight—underweights to the seller to final 
destination.” On Feb. 1, 1923, the buyer con- 
firmed the purchase as “Transit car CP 119,918 
f.o.b. Chicago, protecting thru rate to destination.” 
On Feb. 2, 1923, the seller invoiced the car with 
same notation as to underweights as contained in 
acknowledgement. On April 12, the buyer sent 
settlement on basis of Chicago rate, whereas ex- 
pense bill indicated car went to a point taking a 
90-cent rate. Much correspondence then took place 
regarding balance due, in which the buyer con- 
tended that it bought the car on clear understand- 
ing with commission man as f.o.b. Chicago. 

As the question of ‘“‘custom” and ‘‘terms of sale” 
are brought out in the correspondence, it should 
be made clear that while it is customary in a good 
many shipments from the west Coast that under- 
weights go to the mill to final destination, still 
there are a number of shipments which are sold 
“f.o.b. mill” or “f.o.b. a given destination,” with 
no regard for underweights; therefore, it is im- 
perative that contracts between parties clearly set 
forth this stipulation. The “west Coast terms,” 
as adopted by the western lumbermen under date 
of Oct. 1, 1921, clearly state that where prices in- 
clude cost of delivery it shall be understood that 
the sale is made “f.o.b. mill, freight allowed to 
destination or rate agreed upon.” This we con- 
strue to mean that where no special agreement 
has been made as to underweights to final destina- 
tion, the guaranty only applies to whatever rate 
is agreed upon; provided, of course, that these 
terms are a part of the contract. 

In this case the seller clearly set forth in its 
acknowledgement and invoice, that it expected 
underweights to final destination. No exceptions 
were taken by the buyer until Jong after the car 
had been accepted. By acceptance of the car, the 


buyer physically accepted the terms upon which it 
was shipped and therefore is liable to the seller 
for underweights to final destination. 

[The first of the two foregoing paragraphs 
states the facts about a controversy. The second 
and third paragraphs set out the decision 
reached by a special arbitration committee of 
the National-American Wholesale Lumber Asso- 
ciation. In view of the frequency with which 
controversies about underweights arise, this, 
authoritative pronouncement will be read with 
interest by both buyers and sellers of lumber.— 
EDITOR. | 


‘‘American Lumberman’’ Wanted 
One of its subscribers is desirous of securing a 
copy of the Nov. 8, 1919, issue of the AMERICAN 
LUMBERMAN. ‘This issue has been completely ex- 
hausted and a copy can not be supplied from this 


—, 


Would Manufacture Wood Specialty 


We are in the retail lumber business and have g 
planing mill also. Our planing mill is equippeg 
with a general line of mill machinery, including 
planer, rip saw, cutoff, jointer, sander, mortiger 
and boring machine. Thus far we have confined 
our operations to the manufacture of door and 
window frames and some finished lumber. We 
feel, however, that we should get on a manufactur. 
ing basis and should like to know of some wood 
specialty or product that we could turn out with. 
out going to any greater expense for machinery, — 
Inquiry No, 1,192. 


[This inquiry is made by an Ohio lumber 
concern. The AMERICAN LUMBERMAN has from 
time to time published information regarding 
small wood articles that might be profitably 
manufactured in a plant similar to that here 
described. Several booklets also have been pub- 





that was possible was paid me. 


facturer. 





“COURTESY PAYS” 


A short time ago I was on one of the fast trains out of Chicago. 
After getting out of town the Pullman conductor taking up the trans- 
portation found that two parties held tickets for the same berth. He 
had, in his rounds, taken up my ticket first and when he came to the 
man holding the second the passenger was very much perturbed and 
kicked up an awful commotion, particularly blaming the Pullman con- 
ductor. He with a great deal of patience and in a very gentlemanly 
way, told the passenger he was very sorry and that a mistake like that 
would occur and explained he had nothing to do with the sale of the 
tickets. There was nothing that he could do inasmuch as he had taken 
my ticket but to try and make whatever arrangements he could that 
would be satisfactory to the passenger. 


As the train was heavily loaded he had nothing to offer him but 
an upper berth and he patiently tried to make whatever arrangement 
he could, but this in no way satisfied the passenger who was very 
abusive and threatened suit and positively refused to take the refund 
and upper berth. One could not help but feel like choking the passen- 
ger, especially in face of the fact that the conductor had handled the 
matter so courteously and pleasantly. Seeing they were not going to 
get anywhere I suggested to quiet things to let him have the lower berth 
and I would take the upper which was finally decided upon. After pass- 
ing the last surburban stop, the conductor came to me and told me that 
the drawing room in the car had been sold to parties getting on at the 
last stop and who had evidently missed their train and that inasmuch as 
I had handled the disputed berth so nicely he told me that my grip and 
luggage were in the drawing room and he would like very much for me 
to use it. During the rest of the trip to New York every little attention 


In thinking of this incident I could not help but feel that it was only 


just another instance where courtesy makes the road a lot smoother. 
—Related to the AMERICAN LUMBERMAN by a Wisconsin manu- 











office. One dollar each will be paid for copies of 
this issue sent to the office of the AMERICAN LUM- 
BERMAN, 


Market Sought for Wood Dust 


We have between 100 and 200 sacks of wood 
dust which comes from the polisher machines. We 
should like to know whether there is any one in- 
terested in getting some of this material. It is 
very light and the freight on it would not amount 
to very much.—INQuiry No. 1,194. 

[This inquiry is made by a Wisconsin wood- 
working company. The AMERICAN LUMBERMAN 
is not aware of any market for wood dust as 
such. As the product is similar to wood flour, 
the inquirer has been supplied with informa- 
tion about uses of the latter commodity. The 
inquiry is published for the benefit of interested 
readers to whom the name of the inquirer will 
be supplied upon request.—EDITor. ] 


lished giving specifications of small wood artic- 
les of this character. Just now there appears 
to be a shortage of radio cabinets, the latest 
reports reaching the AMERICAN LUMBERMAN in- 
dicating that producers of radio sets are able 
to obtain only a small percentage of the cabi- 
nets needed to fill their orders. The inquiry 18 
published for the benefit of readers who may 
be able to give some information of value to the 
inquirer, whose name will be supplied upon 
request.— EDITOR. | 


RADIO RECEIVING apparatus now forms part 
of the equipment of nearly 150,000 farms im 
the United States, so it is claimed, and the 
number of farms so equipped is increasing 
rapidly. Over the wireless air-lanes are Te 
ceived market, weather, shipping, and crop 
reports, as well as entertainment. 
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Southern Pine Industry Active 


Strong demand features the southern pine 
market. Bookings at mills subscribing to the 
Southern Pine Association last week registered 
105 percent of normal—the highest point since 
February of last year, excepting one week in 
September, when 106 percent was attained. 
Retailers are by far the greatest buyers at 
this time, the unseasonably large amount of 
construction work in progress in different parts 
of the country keeping them busy and necessi- 
tating their buying large quantities of stock 
for immediate consumption, in addition to lum- 
ber for replenishment purposes in preparation 
for the spring trade. Industrial consumers are 
also well represented- on the market, and a 
good deal of exportation to the West Indies and 
South America is in progress. 

Production at the southern pine mills is still 
restricted by bad weather, which has forced 
the suspension of logging in many sections and 
the shutting down of many of the smaller oper- 
ations. Output at Southern Pine Association 
mills last week averaged only 80 percent of nor- 
mal. Order files meanwhile increased to an 
average of 2,243,101 feet a mill, the equivalent 
of almost four week’s cut at the current rate. 
Under such circumstances the mills, few of 
which have anything like ample and well as- 
sorted stocks, are booking cautiously and are 
holding strongly to their lists. 

Prices on all grades and items have firmed 
up considerably during the last fortnight, and 
not a few of them have advanced markedly, 
while the tendency continues to be upward 
thruout. 


West Coast Doing Big Business 


Demand for Douglas fir lumber has developed 
rapidly during the last fortnight, and the mar- 
ket is as active as at any time during the recent 
months, even tho production is on a lower level 
—and probably will remain there for the time 
being. Bookings by mills reporting to the West 
Coast Lumbermen’s Association last week 
totaled 19 percent above normal, with produc- 
tion at 1 percent above. The steady increase 
in orders from the middle West is largely re- 
sponsible for this showing, tho a reawakening 
of the Atlantic seaboard markets since the first 
of the year has also been a contributing fac- 
tor. Inquiries for cargo shipments from the 
latter source have been plentiful of late, but 
while these have materialized into an unseason- 
ably good volume of business, it is felt that the 
price question still is a handicap to free trade. 

Export business remains quiet, and there is 
much difference of opinion regarding its exact 
status. Japan is virtually absent from the mar- 
ket; but as it meanwhile is consuming lumber 
rapidly, it is thought to be only a question of 
time before it will have to begin buying again 
ona large scale. The same applies to Califor- 
nia. While rail shipments to that State are 
reported to have increased somewhat, the cargo 
trade is still relatively poor. The cause un- 
doubtedly is the indiscriminate fashion in which 
shippers have flooded the market with lumber, 
but as Califronia is still building heavily, and 
apparently will continue active construction, 
that market should regain all of its past at- 
tractiveness if not abused as a dumping ground. 

Industrial business is fair in volume, tho not 
fully up to expectations. The car material busi- 
hess in prospect is coming out slowly as yet. 
Big car building programs are ahead, but the 
railroads and car builders apparently are not 
yet ready to buy the necessary lumber. It seems 
safe to predict that they will all be ready at 
the same time, and then flood the market with 
orders, thereby: making history repeat itself. 
There is meanwhile a great deal of tie business 
offered at attractive prices, and many mills have 
already booked well ahead of this material. 

_ Order files on the Coast are steadily increas- 
ing, those at the West Coast association mills 


now totaling approximately 625,000,000 feet, 
about 40 percent of which are for foreign ship- 
ment. With trade from the middle West in- 
creasing rapidly, the market will undoubtedly 
tighten, and placing orders, especially for mixed 
cars, might again become as great a problem 
as it was last year. Prices on vertical and 
slash grain flooring, ceiling and drop siding 
this week advanced $1 to $2, and the trend con- 
tinues to be upward. 


North Carolina Pine Demand Grows 


The North Carolina pine industry entered 
the year auspiciously, demand during the first 
week taking a spurt which placed it well 
above the average for the preceding month. 
Subsequent reports state that the brisk de- 
mand continues, and that prospects are of the 
best. Stock conditions at the mills on the 
whole are poor, for while demand was rela- 
tively dull thruout 1923, production was also 
limited by bad weather, labor shortage and 
other adverse circumstances, and was exceed- 
ed during the year by shipments. Manufac- 





Statistics on production, orders and 
shipments appear on page 48 





turers believe that they will have little stock 
to sell by the end of this month, consequently 
what they have they are holding firmly. In 
contrast with the policy in vogue last year of 
holding off until the very last moment in an 
effort to force down the market, and then 
buying only what was absolutely needed, re- 
tailers and industrial consumers are now com- 
ing into the market for large lots for de- 
livery within the near future, and the mills 
find it necessary to turn away much business 
because of their inability to promise ship- 
ment as wanted. 

The weather in the producing territory has 
moderated, and the mills are losing no time in 
expanding output as far as possible, but under 
the best circumstances it will take time for 
lumber to reach a marketable state, and the 
prospects are that present stocks will be well 
sold out before then. Prices on both rough 
and dressed lumber are very strong, 


Hardwood Scarcity Is Threatened 


Unfavorable weather has forced the suspen- 
sion of logging operations in most southern 
hardwood producing territories and made it 
almost impossible to get logs to the railroads, 
so that a reduction in mill operations is in imme- 
diate prospect, at a time when demand is ex- 
panding and the market assuming great activity. 
Many mills already have been forced to shut 
down or curtail their production and, while most 
of them still have a quantity of logs in reserve, 
it is felt that a speedy change of conditions 
will be necessary to keep the industry from 
losing valuable time. Stocks are being steadily 
reduced and are badly broken. The heavy rains, 
besides threatening to stop mill operations, are 
delaying drying and are making shipping diffi- 
cult. 

Flooring manufacturers are heavily on the 
market for Nos. 1 and 2 plain white and red 
oak, having much business on their books and 
excellent prospects. Oak consequently has ad- 
vanced, and occupies a strong position. Sap 
gum remains active and firm, and red gum is 
being favorably influenced. Automobile inter- 
ests continue to search the market for their 
requirements in quartered sap gum, ash, elm, 
maple and sycamore, and these items are on the 
upward trend. 

Furniture interests are now concentrating 
their attention upon the furniture shows. Re- 
ports from these are of contradictory character, 
but on the whole encouraging. Furniture deal- 
ers are buying with utmost caution, bookings 
so far being limited, but it is felt that business 
will pick up as the shows draw to an end, and 


that the results will be favorable. At any rate, 
the furniture industry, having held back in its 
buying for months and having generally de- 
pleted its stocks, will have to buy considerable 
quantities of lumber soon. 


Cypress Is Comparatively Slow 


Cypress manufacturers have not yet ex- 
perienced the increase in demand that has 
recently come to most other woods, but busi- 
ness remains steady and the prospects are by 
no means discouraging. The mills are again 
operating at practically full capacity, follow- 
ing the holiday shutdown for repairs, and 
ample stocks are being accumulated. The 
continued heavy building operations in 
Florida are creating an excellent home market 
for cypress and keep surplus stocks moving. 

Retailers have not yet entered the cypress 
market on the scale expected, but inquiries 
circulated by them are numerous and indicate 
that a growing demand from that source can 
be expected. Industrial requirements mean- 
while remain sizable, and also give promise of 
early expansion. One large cypress distrib- 
uter in the Chicago market this week esti- 
mated that three-fifths of current orders 
booked by him come from industrial con- 
sumers, compared with only one-fifth from re- 
tail yards. The remaining fifth are from 
wholesalers, and while their exact origin is 
indeterminable, the probability is that th 
are divided between factory buyers and retail 
yards on the same basis. It appears from 
reports from other centers that this case is 
representative. 

Cypress prices have shown no changes of 
note during the last fortnight, but are firmly 
held. 


Northern Woods in Good Position 


Considerable activity is noticeable in the 
northern -hardwood market. Manufacturers 
report that the volume of business is un- 
usually heavy for this time of year, and that 
the market is strengthening daily. A feature 
is the brisk movement of maple. Flooring 
manufacturers are on the market on a large 
scale, and are taking everything suitable to 
their requirements. Advanced prices are re- 
ported on maple, and also on birch, which 
is a leader in demand and in very low supply. 
Dry hardwoods of every description, in fact, 
are hard to secure, as the consistently big 
demand has reduced mill stocks to bedrock, 
and the general price tendency is therefore 
strongly upward. 

Lower grade hardwoods are moving in big 
volume and have advanced a couple of dol- 
lars during the last thirty days. Very little 
of this class of lumber is being offered, and 
manufacturers who still have a supply of dry 
stock on hand take a most optimistic view of 
the immediate future. The price of No. 3 
common birch at present averages $16, but 
the impression is strong that $20 to $22 will 
be the market before the new stocks become 
available in the spring. This, say millmen 
who have studied the situation carefully, ap- 
plies to all lower grades. 

Hemlock prices are unchanged, but the vol- 
ume of orders placed recently shows some 
increase, and prospects for a brisk spring 
trade are brightening. While stocks are 
much larger than they were a year ago, there 
is no actual surplus, and this wood is in a 
favorable position. All items of northern pine 
are firm in price, and advances on lower 
grades are looked for as a result of the great 
interest displayed in them by box makers and 
factory consumers. Comparatively little com- 


petition from western forest products is now 
being felt in the northern pine territory, and 
the latter wood is benefiting. Much building 
continues to be done in the North, and retail 
demand is therefore more active than usual 
at this time of year. 
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Des Moines Dealers Have Had Good Year and They Expect Another— 
Competition Keen and Skillful Advertising Is Needed to Share Trade 


E. R. Englebeck, vice president and secre- 
tary of the Queal Lumber Co., is president 
of the Des Moines (Iowa) Chamber of 
Commerce; a hard working and idea gen- 
erating president, too. While I sat in his 
office he told me a little about the efforts 
Des Moines had made to get the 1924 con- 
vention of the Republican party; efforts 
that came so near to success as to win the 
envy and grudging admiration of larger 
cities that also wanted the big meeting. 
The Chamber of Commerce led this effort, 
and naturally it took much of Mr. Engle- 
beck’s time for quite a little while. He 
takes this office seriously, works at it per- 
sistently and expends upon it a full measure 
of the energy and practical capacity that 
have figured so 
largely in the suc- 
cess of the Queal 
company. We fell to 
talking about work 
of this kind and the 
administrative prob- 
lems that arise in it. 

“Any kind of as- 
sociation work, if it 
is properly done, is 
hard work,” Mr. 
Englebeck said. “I 
have much sympathy 


Mr. Englebeck is one of the directors of 
the National retailers. 

The Queal company has two big yards 
in Des Moines, one on the east side of the 
Des Moines River and one on the west. 
Both are big and fine looking plants, but the 
one on the east side is, I suppose, the spe- 
cial pride of the company. This is due in 
part to the fact that the west side yard is 
on leased ground of such value that when 
the present lease expires, some nine years 
hence, it will probably be used for other 
purposes. Consequently there is no justi- 
fication for spending large sums of money 
in building improvements. The big ware- 
house has been remodeled and looks most 
business-like and attractive. But the east 


for Years to Come 





former years. Some forty years ago, he 
said, there was a big corn crop in the upper 
part of the Corn Belt, and the price was 
low; something like 12% cents a bushel, 
A number of men decided to buy up vast 
quantities of corn and hold it for a raise. 
One of them asked Mr. Parker if he could 
furnish material for the building of cribs, 
and he said he could. There was some talk 
about the matter, but nothing was said 
about prices. Some days later he got a 
telegram asking for several cars of lumber. 
He wired the order to Minneapolis and a 
little later got the invoices with prices, as 
I remember, ranging from $4.50 to $5.50 
a thousand. He didn’t know what retail 
price to ask but finally decided to try it at 
$10.50. Not long 
after he got further 
orders for more of 
the same stuff; and 
before the deal was 
closed up he had sold 
three hundred cars. 
He laughed and said 
it had been some- 
thing of a regret to 
him that he hadn't 
asked $15 for it. 
This was one of the 
biggest, if not the 


for the secretary of You can shovel snow off the walks but when it drifts biggest, sale of its 

such an organization. around windows and seeps through under doors it means kind ever made in 
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association of any 
power and ambition, 
he can’t but have a 
hard job on his 
hands. This kind of 
business has devel- 
oped during the last 
ten years until it de- 
mands high admin- 
istrative ability. There may have been a 
time when such organizations were little 
more than social clubs and when the secre- 
tary had only to keep a few records, call 
an annual meeting and see that the boys 
had a good time. But those days are gone 
forever. Association work now ranks in 
complexity and in standards with the best 
corporations, and the secretary needs the 
qualities of a capable business executive as 
well as considerable diplomatic ability. It 
seems especially hard to make an associa- 
tion function practically. It isn’t so hard 
to work out an attractive program on 
paper; but it has to be made to fit the ideas 
of many men in order to win the support it 
must have. And then paper programs are 
apt to run off into theories that are remote 
from the business in hand, and that can’t 
be made to show practical results. A person 
has only to follow the careers of successful 
retail lumber secretaries to see that they are 
and must be men of real ability and initia- 
tive and capacity for practical organiza- 
tion and work.” 
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Advertising for the fifteen to twenty-five days of bad weather in Des Moines, Iowa 


side warehouse has been built for a gener- 
ation, or several generations, of service; a 
handsome and imposing building located on 
one of the principal streets thru the city 
and within a few blocks of the Capitol. It 
is equipped with private sidings, big offices 
and ample storage space. The plant is but 
five or six years old, and I think it has been 
described in the columns of this paper. 


Recalls Old Time Retailing 


Arrived at this east side plant, I met one 
of the company officers, French by name, 
who took me around the office and intro- 
duced me to the big staff. Mr. Parker, the 
buyer, told me that he thought nobody in 
the city had real reason to complain of the 
volume and character of the lumber trade 
during 1923. He seemed to think the whole 
State was gathering sales speed, and to con- 
firm his statement he called in a couple of 
“lumber jacks,” otherwise known as sales- 
men. In the course of the conversation, Mr. 
Parker, who is a veteran in the lumber 
business, got to recalling sales and prices of 


home, either with Cen- 
tury Storm Windows and 
Doors or weather strip- 


mood, recalled that 
at one time freight 
on lumber from Clin- 
ton to Des Moines 
had been $1 a thou- 

. sand, minus the re- 
. bates that used to be 
given in the old days 
before Uncle Sam 
got to thinking that rebates were not very 
sporting. The “lumber jacks” began exhib- 
iting unmistakable symptoms of skepticism, 
so Mr. Parker was inspired to recall the 
days of the passenger traffic war that was 
waged one winter by several transconti- 
nental lines. The fares finally reached the 
modest figure of $10 round trip from Des 
Moines to the west Coast; and at least one 
road went this several better by including 
free meals. By this time the “lumber jacks” 
were shouting for light and air. Mr. Par- 
ker stuck to his statements, and I remem- 
ber having heard this same story of pas- 
senger fares. The world has at least 
changed, whether or not it has improved, 
since that time. The person who in this 
year of grace tried to go from Des Moines 
to San Francisco and back by railroad for 
— would need to be expert at riding the 
rods. 

Mr. Parker said that he was pretty re- 
liably informed that dealers all over the 
State had changed their attitude toward 
next year’s trade. The first of September 
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they were blue; but before the end of the 
year the number of prospects and the cur- 
rent sales had so increased that there is 
lively expectation of good trade during this 
coming season. The two men whom he 
called in agreed with him in large part in 
regard to this change of attitude. 


City Has Its Traffic Problem 


Mr. French took me in his car over to the 
west side yard and, en route down town, 
picked up Mr. Englebeck. Driving thru the 
streets of Des Moines during the rush hours 
ig somewhat of an adventure. Traffic has 
multiplied in volume, just as it has in every 
city. Perhaps the increase is greater, since 
the number of cars per capita in Iowa is 
so large. We passed thru a part of the 
city where the streets are being widened 
at heavy cost. Nearly every city finds itself 
with certain intersections that act much as 
the neck of a bottle; and unless this neck is 
widened the traffic will be effectually stopped 
up. The matter of actual room for cars that 
are sensibly driven, complicated as it is by 


of this department will recognize this as a 
reference to the Hawkeye junior senator. 
Col. Brookhart has got a good deal of notice 
thruout the country because of the fact that 
he has been heralded as a radical and be- 
cause he won the senatorship over a field of 
old-time Republicans who were supposed to 
represent the sentiment of conservatism for 
which this State has been noted during most 
of its history. Senator Cummins, to be 
sure, broke into national politics many years 
ago as the exponent of the then famous 
“Towa idea,’ which at the time was sup- 
posed to be a rather dangerous departure 
from established governmental policies. 
But much water has run over the dam, and 
quite a bit has been used for beverage pur- 
poses, since then; and at present it would 
be a very old-fashioned person who would 
call the Iowa senior senator a radical. Des- 
pite the publicity given to Col. Brookhart’s 
spectacular election, his break with the 
right wing of his party and his activity in 
the ranks of the farm bloc, the brimstone- 
breathing radicals seem to consider him, 


would be hard to go far among Iowa busi- 
ness men, or to ask them many questions 
about the economic future of their State, 
without hearing comments about him and 
his ideas. 


Can Not Legislate Prosperity, 


“I say what I do about Brookhartism,” 
Mr. Keyser remarked, “because I believe 
there are people in the State who think that 
prosperity can be legislated into existence, 
and who think that Brookhart is the person 
who can turn the trick for them. My own 
idea is that when a man buys a thing he’s 
the fellow who must pay for it; and the way 
to pay for it is to work at some useful oc- 
cupation and save money. Perhaps legisla- 
tion can help make just conditions under 
which he can do these things, but my obser- | 
vation tells me that legislation intended to 
meet shifting conditions is quite as likely 
to mess them up worse as it is to cure them. 
The country’s business, including farming, 
has a good deal of vitality and adjustability 
in itself; and if people are given a chance 


way out without the interfer- 





of grandeur, makes the Des 
Moines traffic officers lead a life 


ee 


ence of theories that get writ- 





drivers suffering from delusions 


of it. The boob, the smart alec, 
the hooch hound, the nut and the 
potential. criminal are always 
with us in small numbers at 
least and are always more or 
less of a menace to the innocent 
bystander. Put these half-per- 
sons into high-power cars and 
they become a terrifying ele- 
ment. Des Moines has no more 
of a problem in handling this 
minority of defectives and ir- 
responsibles than does any other 
large city. But it is a puzzling 
matter even in the Iowa capital. 
Americans want to go about 
with the least restraint prac- 
ticable, commensurate with gen- 
eral safety. Merchants don’t 
want oppressive traffic regula- 
tions, for these things keep shop- 
pers from neighboring districts 
out of the city. But the small 
minority of unreasonable drivers 




















has become such a nuisance that — 
the police are beginning to put Ps - 
a heavy hand on them. Jail —_ agg 
sentences are becoming the Cu nan 
vogue. Sooner or later, I sup- 44 Top” 





pose, if cars continue to increase 4g 


. Des 





OME child is expecting a toyless Chrigtmas. Only 


Yet dearer to her heart than the necessities, food 
and: clothing, is the thought of some little doll or 
toy. Just those old toys that you have long forgot- 
ten and stored away may be repainted and make 
some little child happy on Christmas morn. 
Joy Brown of.'The Tribune will distribute the toys 
through the Associated Charities on Christmas Eve. 


A Toy for Every Child in 
Moines---Will You Help 


" Building. 


Every Afternoon Next Week, 
3 to 5, Making Some Child's 
Dream Come True. 


in, her dreams does she dare think of toys! 


Sally 


RING IN’ YOUR OLD TOYS 
Santa Claus will repair and paint 
them with Jap-a-Lac donated by the 
s~ Glidden Company. Every day next 
wea week, from three to five, Santa will 
tae) work in our window, in the Jewett 


See Santa Claus in His Workshop 








they can usually find the best 


ten into laws.” 
The J. K. & W. H. Gilcrest Co. 
is a purely Des Moines concern 








? that has two yards in the city. 


Business, they told ‘me in the 
Gilcrest office, has been jogging 
along pretty well, but competi- 
tion has been keeping right up 
with it. There are, it seems, a 
good many yards in the city; 
so many in fact that, much as I 
regret it, I’ll not be able to men- 
tion them all in the Realm at 
this time. City competition is 
naturally pretty stiff. The Gil- 
crests mentioned the old fact 
that many line yards will not 
consider establishing a yard in 
a town large enough to support 
street cars. These vehicles have 
nothing to do, in themselves, 
with making sales hard, but 
line-yard executives know that 
when a city is large enough to 
support street railways it is also 
large enough to make certain 
that overhead costs will be large 
and competition will be jumping 
every minute. This is part of 














in numbers, there will be State- 
wide and perhaps nationwide 
uniformity of regulation, to- 
gether with the licensing of drivers as well 
as of cars. This latter is already prac- 
ticed in some States. It will be hard on 
the careful driver, but no one can contem- 
plate the number of motor killings without 
coming to the conclusion that the matter is 
getting beyond the control of the old, sim- 
ple regulations. 


Is Iowa’s Senator Radical? 


In the office of the Wisconsin Lumber Co. 
I met the secretary, H. D. Keyser. This 
‘company has no Des Moines yard but oper- 
ates a line of twelve yards out of the city. 
Mr. Keyser made the statement, reported 
before in these columns, that Des Moines 
had its biggest building year during 1923. 
He also reported a pretty good year in the 
State as a whole, and added the prophecy 
that the business of the State would be all 
Tight in the future if it didn’t suffer from 
too much Brookhart.” Probably all readers 


Christmas service idea used by Des Moines dealer in his advertising 


from where they stand on the soap box, as 
a false alarm. They seem to think he’s 
about as radical as a Saturday night bath. 
But he’s a novelty in these parts, and his 
economic ideas do cause some uneasiness. He 
isn’t yet accepted in the ninety-nine Iowa 
counties as a fixture, such as Senator Alli- 
son was. Senator Allison, you may remem- 
ber, was Iowa’s Grand Old Man and spent 
about a generation in the United States 
Senate. The colonel, they tell me, will have 
to fight for reélection; but I’ve been as- 
sured by politicians who are not friendly 
to him that unless something unusual hap- 
pens in the next few months he will continue 
to hold his office. This department knows 
little about the great American game of 
politics, and we have no shrewd guesses 
about the meaning of the colonel as a poli- 
tical phenomenon. But the political atten- 
tion of the country seems centered, at least 
in a minor way, upon his fortunes; and it 


the cost of the larger sales that 
the concentrated population of a 
city makes possible. 

Intense competition makes necessary a 
pretty good understanding and use of ad- 
vertising and, as all readers of this paper 
know, the Des Moines dealers are clever 
advertisers. You may remember that the 
Century Lumber Co. and George A. Jewett 
were mentioned in that connection several 
months ago in these columns. A number of 
their advertisements have been reproduced 
in this paper. The Gilcrests are good ad- 
vertisers, too; and at the time of my visit 
they were investigating the matter of using 
a small, automatic motion picture machine 
for advertising home building and lumber 
in their booth at the industrial show. The 
Gilcrest main office is just across from the 
Rock Island station, and the big gilt letters 
of the company’s sign are seen daily by 
scores and hundreds of Des Moines people 
who are leaving or arriving by train. 

Will our other friends in Des Moines give 
me a little more time to get around to them? 
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At several offices where I called I found only 
clerks in charge, and these persons played 
safe and would make no statements about 
the city or its trade prospects. The Canfield 
Lumber Co. has recently moved its offices 
from downtown out to its yard on the west 
side of the city. This company has been 


doing quite a bit of building during the last 
year, and P. E. Canfield writes us that he 
has designed these buildings for the 340 or 
350 days of good weather which the city 
enjoys each year. 

It occurs to me that some readers may not 
know how the natives pronounce the name 





of this city. Many persons try to pro. 
nounce it as it is spelled and pay no atten. 
tion to its French origin. If you pronounce 
it “Duh Moin” with the accent on the second 
section, the above mentioned natives wil] 
accept it as good enough. Simply remember 
that there isn’t an s sound in the word, 
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Me Romance of Lumbering Depicted in Dealer’s Advertising 





Detroit, MicuH., Jan. 
14.—That the romantic 
side of lumbering has 
a widespread appeal to 
the public is evidenced 
by the decided popular- 
ity of reproductions of 
‘“The Riverman,’’ one 





JOSEPH A. BRAUN, 
Detroit, Mich. 





of a series of paintings 
by Oliver Kemp, the 
lumberjack artist, 
which is being used by 
the Braun Lumber Co., 
of this city as a copy- 
righted trademark in its advertising. The 
entire series of paintings by Mr. Kemp depict- 
ing the picturesque operations of lumbering, as 
well as two paintings by Philip R. Goodwin, 
have been purchased by Joseph A. Braun, presi- 
dent of the company, and are hung in the ex- 
ecutive offices at the central plant. 

The lasting value of these artistic reproduc- 
tions in calendars and other direct mail matter 
is strikingly indicated from the fact that one 
Detroit pieture framing establishment reports 
that it has already filled orders for the framing 
of three hundred of these miniature paintings, 
so splendidly presented in the original colors. 
‘Lhe colorful outdoor and street car advertising 
of the company, in which the dominant note is 
the masterful figure of a riverman riding the 
log to which he has jumped after cutting away 
the key log, has also aroused widespread com- 
ment. In fact it is not unusual to see men, wom- 
en and children stop before one of the Braun 
painted bulletins, viewing with absorbed inter- 
est the tense figure, with eyes forward, knees 
crouched for any emergency, cant-hook firmly 
grasped, the white spume of perilous rapids 
behind and the placid blue of safe waters 
spreading in the wider reaches of the river 
below. 

In choosing this trademark the Braun com- 
pany is attempting to convey to the public the 
significance of its pioneer work in modernizing 
the retail and wholesale distribution of lumber 
and finish in Detroit and vicinity despite all 
difficulties. As a further means of conveying 
this idea the catch phrase, ‘‘Courage to Lead 
and Strength to Accomplish,’’ has also been 
employed to a great extent in the advertising 
of the organization. 

The collection of original paintings owned by 
Mr. Braun tells the romantic story of lumber 
from the moment the timber cruiser blazes his 
mark on the tree to the scene at sunset when 
the raft of logs floats majestically against the 
boom at the sawmill. The titles of the other 
paintings follows: ‘‘The Blazed Trail,’’ ‘‘ Fell- 
ing the Trees,’’ ‘‘Grub Time,’’ ‘‘The Last 
Team In,’’ ‘‘Night in Camp,’’ ‘‘Yarding the 
Logs,’’ ‘‘Ready for the Drive,’’ ‘‘Keeping 
Them Moving,’’ ‘‘ Breaking the Jam,’’ ‘‘ Saved 
from the Jam,’’ ‘‘Shifting Camp,’’ and ‘‘In 
the Boom.’’ Descriptions of each of these 
paintings have been written by Dan Beard, the 
famous woodsman, and with reproductions of 
the originals are presented in a special book. 

‘We have discovered,’’ says Mr. Braun, 
‘*that the public is intensely interested in those 
picturesque phases of lumbering that are pass- 
ing only too rapidly. And while people’s at- 
tention is primarily directed to the romantic 
side of the industry we find that they are also 
given. a much clearer understanding of the 


practices involved in bringing lumber from the 
forest to the mill and then to the yards. Inci- 
dentally, such a striking illustration of pioneer 
days as ‘The Riverman’ afford us splendid 
background to convey our advertising message 
effectively and to make it stick in the minds of 
the people. It is one thing they never seem 
to tire of, probably due in large measure to 
the fact that these scenes were so essentially 
characteristic of life in northern Michigan in 
the old days, and naturally enough a great 
many of them have heard of or lived thru 
such scenes. But aside from that fact there 
are many more who appreciate such artistic 
reproductions because they suggest action and 
adventure and for the further reason that they 
understand what they are all about.’’ 
According to critics and art collectors Mr. 
Braun’s collection is the most notable of its 
kind in existence. Large prices have been 
offered for these paintings, particularly by 
lumbermen whose fortunes were founded dur- 
ing the early days symbolized in the Kemp 
series, but Mr. Braun is adamant against any 
proposals of this kind because of their senti- 




























Copyrighted 


Reproduction of painting ‘‘The Riverman,’’ as used in the 
Braun Lumber Co.’s advertising 


mental value, which to him is priceless. 

The first of these paintings, ‘‘The Blazed 
Trail,’’? shows the lumber looker with pack on 
his back, gun in hand and camp ax at his side, 
marking the trails by blazes on the trees. 
‘‘Felling the Trees’’ presents the men cutting 
the kelf and using the two-handed saw on the 
trunks of trees. ‘‘Grub Time’’ portrays a 
group of lumberjacks on logs around the camp 
fire, the deep white, unsoiled snow, the somber 
foliage of the spruce and fir trees, all making 


up a scene of striking elementary beauty. The 
mackinaw coats of the men, in brilliant colors, 
also set off this scene in striking fashion, 
‘‘The Last Team In’’ depicts a winter scene 
in the dusk with the cheery fires of the cabing 
in the background. ‘‘Night in Camp’’ shows 
the interior of the lumberjack’s shanty by the 
light of a kerosene lamp with one of their num. 
ber ‘‘sawing away’’ upon his fiddle. ‘‘ Yard. 
ing the Logs’’ presents the skill of the team. 
ster in snaking the logs to skidways in the yards, 
‘*Ready for the Drive’’ is a colorful presen- 
tation of the team on the lumber road from 
which the logs are being rolled from the sled 
onto the ice. ‘‘Keeping Them Moving’’ is a 
river scene showing the daring and skill dis- 
played by the men in keeping the logs free from 
each other. ‘‘ Breaking the Jam,’’ is another 
river scene, the cutting of the key log, also 
‘¢Saved from the Jam’’ which depicts the rescue 
of a ‘‘jam breaker.’’ ‘‘In the Boom’’ shows 
the procession of logs in the river and ‘‘Shift- 
ing Camp’’ the moving of the camp with the 
logs, with ‘‘cookie’’ at the bow of the boat. 


Contests Create Local Interest 


The ‘‘contest’’ idea so often used by retail 
merchants in other lines, frequently can be em- 
ployed to advantage by retail lumber dealers. 
Especially is this true if a celebration or other 
public event is bringing a good many people 
to town. Often, in such circumstances, a con- 
test can be staged that will draw many persons 
to the dealer’s yard, of the conditions of the 
contest provide that participants must register 
or obtain there entry blanks to be filled out. 
Sometimes it is desirable to have this blank 
contain certain questions to be answered by the 
entrant, so worded as to give at least a clue 
concernng any building or repair work that he 
may be contemplating. 

Prizes can be offered from the dealer’s own 
stock, such as an ironing board, medicine cab- 
inet, lawn or porch seat ete. 

Such a contest of course should be thoroly 
advertised in advance, thru the local newspa- 
pers, by posters, circulars ete. This affords an 
excellent means by which the dealer may not 
only get his firm name prominently before the 
public, but also secure per- 
sonal contact with a large 
number of persons, among 
whom should be many live 
prospects which can be ad- 
vantageously followed up 
later. 

There is no limit to the 
variety of subjects that can 
be used in such a contest. 
For instance, a prize might 
be offered for the oldest and 
worst locking Ford in town. 
Dealers handling mule-hide 
might advertise a yelling 
contest, offering a prize to 
the person who yelled ‘‘ Not 
a kick in a million feet’’ the 
loudest. 

Other suggestions are: Prize for largest fam- 
ily in town; prize for couple married the long- 
est; prize to the person having the longest name 
in town; prize for best suggestion for town 1m- 
provement; prize to person coming the nearest 
to telling the number of steps from the dealer’s 
office to the postoffice. 

Many other ideas can be developed or adapted 
to suit local conditions. This method of pub- 
licity has been used with considerable success 
by a number of progressive dealers. 
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Retailer Receives Lumber in Original Packages 


SrocKTON, CaLIF., Jan. 12.—The San Joaquin 
Lumber Co., which recently celebrated its 
thirteenth anniversary, has given a great deal 
of attention to labor saving methods in the 
laying out of its plant and the handling of 
stock into and out of the yard. 


One of the lower photographs shows the 
barge from the water side, while the other 
shows an original package of lumber being 
lifted from the barge to a yard tram ear. 

The photograph just below shows a load of 





The lumber comes into the yard = ;-— 
in original packages, direct from 
the mills, most of the common lum- 
ber coming from the Coos Bay 
Lumber Co., having mills at 
Marshfield, Ore., and a distribut- 
ing plant at Bay Point, Calif. 
The stock is shipped from the mills 
in packages of 2,500 to 4,000 feet 
each, and at the Bay Point dis- 
tributing plant it is transferred 
by means of an electric crane to 
a barge which brings the lumber, 
still in the original packages, to 
the company’s yard at Stockton. 
The lumber is unloaded from the 
barges, either by the steam crane 
on the craft or by the company’s 
own electric hoist, onto small cars 


| 


lumber being lowered by an electric hoist on 
to one of the company’s delivery trucks. 


The 
outgoing lumber is loaded on to one of the 
little cars and runs over the tramway to the 
hoist, where it is dropped on the truck, as 
shown in the illustration. This 
euts truck time in loading, and 
makes a considerable saving in 
the cost of delivery, according to 
Robert Inglis, manager of the 
company. 

‘* All of our lumber is delivered 
by truck,’’ said Mr. Inglis, ‘‘and 
if the order is a large one, we use 
a trailer also. Our ordinary radi- 
us of delivery is 15 to 20 miles, 
but we recently delivered a load 
of lumber to a destination 50 miles 
from Stockton, and have another 
order going to the same place. We 
are now figuring on an order to be 
delivered by truck to a point 70 
miles distant. It would, of course, 
be impossible to make such deliver- 
ies except over good roads, but 








or trucks hauled by a horse over 
the tramway system which reaches 
all parts of the yard. 





with a highway system such as we 
have in this part of the State, it 
is an easy matter.’’ 








A barge load of lumber being unloaded at company’s dock 








Have You Ever Felt This 


A brand of cutthroat competition which in its 
results may be just as disastrous as price cut- 
ting is competition in credits granted to con 
tractors without due consideration to their re- 
sponsibility, in order to keep an order from 
going to a competitor. How the building mate- 
rial dealers of Elmira, N. Y., have met this situ- 
ation and inaugurated a system of credit rat- 
ings which reduces to the minimum the dan- 
gers of losses thru such unhealthy competition 
in credits is explained by H. D. Woolf, whole- 
sale manager, Harris, McHenry & Baker Co., 
dealers in lumber and millwork in the above 
city, in a statement to the AMERICAN LUMBER- 
MAN, as follows: 


CONTRACTORS CREDITS AND 
OF COMPETITION 

How heavy and formidable is this weapon in 
your town? 

Does friend contractor bring it out frequently 
or are you tamed into submissiveness by an oc- 
casional display ? 

“If you are afraid of me, go to the devil. I can 
get all the lumber I want at ‘Slack & Fasy’s.’ 
Good day.” These few, effective words constitute 
the cudgel. 

As they are delivered, a feeling of uncertainty 
creeps over the credit official, followed by a chill, 
and as friend contractor slams the door, he has 
slipped down four to six inches in his chair. The 
esteemed, careful, analytic credit genius is trans- 
formed into the undiplomatic business killer. It 
18 thus in thousands of cities in the good old U. 
S.A. In fact, do you know where this same act, 
Perhaps in a lesser degree, is not staged? 


THE CUDGEL 


It’s “Competition in Credits’*—a thoroly un- 
wholesome business. 
In our city of 50,000 population we have a 


classified plan which strives to remedy this con- 
dition by codéperation. 


Our local supply dealers’ association consists 
of the leading lumber, mason supply, hardware, 
paint and roofing dealers. It is organized for 


credit purposes only. 

Class “A” contractors consist of those who pay 
their bills and who, by their statements, show a 
responsibility of $1,000 over and above tools and 
automobiles. 

Class “B” contractors are those who pay their 
bills but show little or no responsibility. 

Class “C” contractors neither pay their 
nor have responsibility. 


bills 


Contractors rated “A” are unlimited in credits 
as far as the system is concerned, altho individ- 
uals may, of course, limit as seems best. 

“BRB” are given no 
than $500, without an 


eredit on con 
indemnity 


rated 
more 


Those 
tracts of 
bond. 

Contractors in the “C” class receive no credit 
whatever, except by supplying the secretary with 
an indemnity bond. Contractors are graded 
only by a 100 percent vote. 


While the general effect of the system is to con- 
fine the smaller building to those who have made 
a reputation for honesty and the house building 


to those who, in addition to this, have a small fi- 


nancial responsibility, the indirect effect of sta- 


bilizing the contracting trade and prevention of 
the constantly shifting lot that ordinarily pre- 


vades the field, is also valuable. 


3y the old system a contractor often accumu- 





A package just lifted 


“gu 





from barge being lowered on to a yard tram car 


Cudgel? 


lates savings and immediately puts them in his 


wife’s name. Dealers really encourage them by 
requiring no responsibilities, and by so doing the 
contractor’s credits are not affected. 

By the above system, however, if a contractor 
hopes to build houses, he must put some respon- 
sibility back of his business. He must take a 
chance of losing along with the material man, 
resulting in more cautious figuring. 


You may feel that this is class preference; that 
it does not give the little fellow a chance. We 
say “No’—the opportunity is there for the little 
fellow. He must first make a reputation for pay- 
ing his bills; then save a thousand dollars out of 
small work, upon deciding to be a contractor. He 
can not immediately plunge into house building 
with your money. 

You may ask “How did you get contractors to 
make statements?’ This, indeed, was a rather 
delicate task. We decided to go personally to 
class ‘“A’’ contractors, selecting first the more 
amiable ones and putting the proposition up to 
them separately, pointing out how, by eliminating 
irresponsible competition such a system would ben- 
efit them. By keeping at it, we finally were not 
only able to obtain their statements but to enlist 
the efforts of the class “A” contractors in seeing 
that this system is adherred to by our members. 

The dealer, the class “A” contractor and the 
house builder all benefit from the classified plan 
of contractor credits and we believe it to be a 
general help and service to the community. 

SAA 2a2ae 

PERSIMMON WooD is used for cotton bobbins, 
for which it is well suited, being strong, com- 
paratively light, hard, elastic and close grained, 
taking a high polish. 
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Interesting “Resorters” in Homes 


WiLtpwoop, N. J., Jan. 14.—In order to get 
its message, ‘‘ Build and Own a Home,’’ across 
to the thousands of visitors to this seaside re- 
sort, the T. S. Goslin Lumber Co., of Wildwood, 
last summer maintained on the five-mile board 
walk, an exhibit which was opened on Jan. 30 
and closed Sept. 30. During that period thou- 
sands of people visited the exhibit, and a great 
many live prospects were secured. If visitors 
expressed the slightest interest in building a 
home, they were asked to fill out one of the com- 
pany’s home building service questionnaires, 
which supplied all information needed to enable 





Interior of lumber retailer’s board walk exhibit. 


the company to codperate intelligently with the 
prospects in handling their particular building 
problems. 

A capable representative of the firm was in 
attendance at the exhibit thruout each day, and 
in the evenings two representatives were usually 
on hand, to receive visitors and answer inquiries. 

The exhibit was housed in a building 25x50 
feet, originally erected as a store, which was 
rented by the lumber company for the season. 
A large electric flash sign with the slogan, 
‘*Build and Own a Home,’’ surrounded with a 
‘‘chaser’’ border of electric lights, was installed 


RRR sca 


Note displays along the walls, parts of house 


model in corner of room and homelike appearance gained by use of rugs and cozy chairs 








Laxhibit on board walk, thru which seaside resort 
lumber retailer secured many desirable 
prospects 


on the roof, as shown in one of the accompanying 
photographs. This sign was plainly visible for 
several blocks, and constituted a splendid ad- 
vertisement, even to the countless thousands who 
did not actually visit the exhibit. 

The interior of the building was fitted up with 
comfortable chairs, rugs ete. Ranged about 
the walls were exhibits of building materials, 
photographs of homes of various types, plan 
books etc., while in one corner was a section of 
a large size house model, showing the roof and 
parts of the side walls. In the display win- 
dows facing the board walk were installed at- 
tractive exhibits, which were changed at 
frequent intervals. 


Bill Boards Feature Famous Homes 


Detroit, Micu., Jan. 14.—By means of out- 
door painted bulletins featuring reproductions 
of lumber-built houses famous in literature and 
history, which have endured thruout the years, 
the Harding Lumber Co., of this city, is arous- 
ing widespread interest on the part of archi- 
tects, contractors and owners in erecting better 
homes. The first of these bulletins was very 
appropriately devoted to a colorful painting of 
the home of John Howard Payne, author of 
‘“Home, Sweet Home,’’ built in 1791. Another 
display showing a reproduction of Hawthorne’s 
‘“House of the Seven Gables,’’ built in 1669 
and still standing, has just made its appear- 
ance. Other historic homes will follow at in- 
tervals of every two or three months. 


In every instance the displays will be domi- 
nated by the pictorial representations with the 
basic idea of impressing people that these old 
homes have survived because of proper con- 
struction with lumber in the first place. In 
further impressing this thought catch phrases 
like the following appear on the bulletins: 


‘*Lumber that Stands the Test of Time,’’ and 
‘*Build Better Homes Again with Harding 
Lumber. ’’ 

C. E. Hupette, president of the company, 
states that impression value is the principal 
function to be served by its outdoor adver- 
tising. ‘‘First of all,’’ says Mr. Huyette, 
‘‘we want it to be educational. In this con- 
nection we find that it serves a dual purpose 
for the reason that it informs people who never 
before were aware of the fact that places like 
the ‘‘House of the Seven Gables’’ actually 
exist outside the pages of fiction. 

‘*In addition,’’ he continued, ‘‘we find that 
these displays help to break down sales resist- 
ance for our salesmen, because the public gen- 
erally has heard of us from this form of pub- 
licity. For the architect, contractor and the 
builder we carry this campaign a step farther 
by using reproductions of the outdoor bulletins 
in direct mail pieces, which also contain more 
detailed information regarding our facilities 
for aiding in the building of better homes. 
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While we have been users of outdoor advertis- 
ing for a number of years we believe that it, 
or any other form of advertising, can be em- 
ployed to the best advantage by consistent ham- 
mering with a dominant idea, such as we believe 
the building of better homes to be right now.’’ 


Woman Nurse for Lumber Camps 


PARK FALLS, WIs., Jan. 14.—The Park Falls 
Lumber Co. has employed Miss Helen Lavake, 
of Sand Lake, as industrial nurse at Loretta. 
She will have charge of the sanitary supervision 
in all the company camps in the Loretta terri- 
tory. She will instruct the men in the mainte- 
nance of proper sanitary conditions and the 
treatment of contagious diseases and will be on 
hand to give first aid to all serious cases and 
make suggestions for treatment of minor cases. 
A first aid hospital will be established in Lor- 
etta. There will be approximately 3,500 men 


in the field which Miss Lavake will supervise. 








HARDING LUMBER CO. 


15853 HAMLITON BLVD. 





























eevrereree cy "oF BERR EW eee a 

BEOOEREEREER ASE OEE mH ERERER EER EN F4EOEES < 68s 

BRP ERAE TK TEC TREE ELELEREREHEEBH EEE ERK THERM EG eet EL y #E5% 
OCC ENE ERE FEM EOEERENERARTEEREHE LEE THRE EERE TERA ERED! 4 EYER ELE 

FEC ORE MERE EL EUERERR EE EREEAEEES CELE HUE LERELEEGIMES GY4ELER 44 

ERECERE TMB ECHERELERE ETE EERE KLE x WECM ERREELERE 4 WEMERREEDES : 
SERRE EERE EERE BEB OES SCECER Fat ” SHEETERARBEBES a a% 4% . eas ¢4 
BERTEL —EHREREOEPOREREEES HEHE DEKE EE EERERAEREHTHEDE 4 494 ikl 

rn ee eee as een AL MN A lO Tk Cale ills aa Mellen alt eal Nae a Rita DE CC AERA AONE OE | 


























rtis- 
it, 
em- 
am- 


eve 
‘ ”? 


lls 
ke, 
ai 


ri- 
te- 


on 








january 19, 1924 


AMERICAN LUMBERMAN . 43 





————— 


Declares Farm Needs Business Organization 


At a conference of farmers and manufac- 
turers called under the auspices of the Illinois 
Manufacturers’ Association and held in Chi- 
cago this week, efforts were made to arrive 
at the causes of the unsatisfactory conditions 
in agriculture and to determine a remedy for 


the farmers’ ills. 

Among the speakers at this conference was 
John M. Kelley, of Baraboo, Wis., vice presi- 
dent of the National Holstein Association, 
whose subject was ‘‘ Development of Coéper- 
ative Marketing.’’ — 

After summarizing the conditions as they 
now exist in agriculture, Mr. Kelley declared 
that the farmer’s greatest need is to establish 
business system in the producing and mer- 
chandising of his products. America’s great- 
est problem, he said, is to teach the farmers 
to produce on a quality basis and sell on a 
paying basis. Farmers should get acquainted 
with the fundamentals of business, and big 


business should look seriously into the prob- 
lems of the farmer. ‘‘If farming and dairy- 
ing,’’ Mr. Kelley said, ‘‘ will invite manufac- 
turers to lend the service of experts skilled 
and experienced in organization work, in man- 
ufacturing and assembling food products, in 
merchandising and advertising, they will accom- 
plish the first essential step on the road to 
farm success. There is a wonderful psychol- 
ogy in the movement; it will lend assurance 
and create confidence. Judged by every busi- 
ness standard farming is a failure. But put 
on a business basis, farming from every view- 
point holds the greatest opportunity for ad- 
vancement and progress of any industry in 
the world.’’ 
Continuing Mr. Kelley said in part: 


There is a mistaken belief that farmers and 
dairymen are producing ecopomically. They are 
producing at low cost, made possible because they 
give their labor free, make a gratuity of the serv- 
ices of farm women and children, forget reserve 
fund and interest on investment. Intensive busi- 
ness system applied to farming and dairying would 
reduce cost 30 percent. There is tremendous loss 
due to failure to check waste, failure to keep an 
accounting system or a balance sheet. There is 
loss thru duplication of service, and thru failure 
of the principle of centralization in manufacture 
and in merchandising. There is no other industry 
on earth that could keep going six months operated 
as farming is conducted. 


Coédperative Marketing 


While codperative marketing of farm and dairy 
products is the — way out,. yet a constructive 
system of codperative marketing can not be ap- 
plied to farming until existing abuses all along 
the line are corrected. Farmers too often misin- 
terpret the term codperative marketing to mean 
economic production, to the utter neglect of mer- 
chandising. Codperative marketing as attempted in 
many places would be more correctly called codp- 
erative bungling. 

Farming and dairying have never had a balance 
sheet and have never put a cost mark on products. 
A cost mark on products would be worth a Dil- 
lion dollars a year to agriculture. It would put an 
end to doing business by guess. Not one in a 
thousand knoWs production costs. There is no 
system of accounting. 

Only in a limited way is quality standardized. 
We have neglected trade names, advertising and 
the press agent. Bulk commodity prices prevail 
on farm and dairy products because they are sold 
without a trade name. Good-will value has never 
been established in farm and dairy products. Farm 
buildings and improvements were put up at a 
time when wages and materials were low in price. 
Farmers have no fund whatever to take care of 
replacement or offset, depreciation. The Govern- 
ment reports that farms in the last seven years 
have fallen ten billions of dollars below par in 
arm improvements, equipment and repair. Farm 
lands have no price on the market today. Farm 
abandonment and sales thru foreclosures are 
alarming. Capital is not attracted to the farm 
either for investment or development. 

Because of the conditions that exist in agricul- 
ture, it is impossible to apply codéperative market- 
ing, without reconstructing the business program 
» the way from producer to ultimate consumer. 
jacither cooperative marketing, Federal price fix- 
hg, tariff legislation, currency regulation nor 
strikes will bring relief to agriculture as long as 
these unbusiness-like methods prevail. 


Farm Losing Greatest Asset 

| Farming is suffering a loss more serious than 
_ of profit. Farming is losing the greatest asset 
th ever had—the farm boy and girl. Six hundred 
ousand people left the farms last year as com- 

tae with 200,000 the year before. This is a con- 
a that strikes at the very foundation of agri- 
a me: Senator McCormick, at the last session 
ongress, introduced a bill to amend the Con- 


district provided its own entertainments. : 
attractive and satisfactory to those who lived the 
country life. 


stitution to prohibit wife and child labor in fac- 


tories. This is sound legislation. It was backed 
by organized labor and many groups, chiefly wom- 
en’s clubs. But where do the farm women and 


children come in? Farmers, unorganized, and 


without leadership never voiced a protest in de- 
fense of the 15,000,000 farm women and children 
who make a gratuity of their services that their 


industry may survive. Is the life of the farm 


wife and child less valuable to society, than the 
lives of those who. choose their lot in the metrop- 
olis? 


There was a time not far back when the country 
It was. 


There was the fiddle and the. clog, 
light hearts and laughter—there was a spirit of 
contentment on the farm. For twenty years there 
has been a constant trend ‘off’ the farm of nearly 
everything worth while. Farm profit has gone, 
the chance to homestead has gone, the spirit of 
romance has fled, entertainment has departed, and 
the boy and girl are saving up only for transporta- 
tion to bring them to the big city. The first need 
in agriculture today is to construct a big, clean 
program of entertainment and make it available 
for community country life. 


Advertising Potential 


People will amuse themselves, feed themselves, 
travel, drink, dress, smoke and sing as they are 
influenced by advertising. You can change cus- 
toms, overcome restraint of society or manners, and 
direct public will by the right sort of advertising. 
By advertising fashions are introduced and styles 
changed. It will influence women to bare their 
necks to zero winds in winter and to wrap them- 
selves in furs in winter. Advertising is not mer- 
chandise that may be purchased ready made. It 
is science. To write an ad or display a picture one 
must know the psychology of human mind, the 


branch of sound, orderly, up-to-the-minute 
chandising. First, organization is necessary and to 
that end we would bring to farm life a program of 
entertainment. Tie 
movement and there is hope of response to obtain 
codperation and financial support. 


the big terms in merchandising. 
farmers and dairymen, surplus production is well 


mer- 


entertainment to any farm 


Centralize, specialize, standardize, advertise are 
Fortunately for 


centralized. Within a small area of Wisconsin 
70 percent of the cheese of the nation is produced. 
Surplus butter output, likewise, comes from limited 
contiguous area. ‘The north central West pro- 
duces the wheat crop and the corn belt produces 
the hog crop. The word ‘general’ is the most 


damaging term in merchandising. 


In a merchandising system the following are 
important; determine production cost; apply the 
cost mark; operating cost. Introduce the account- 
ant and the balance sheet. Much of this work 
can be and should be accomplished by the State, 
thru its department of agriculture and college 
staff of competent experts. Commodity assembling, 
processing, grading, transportation, and storage 
are essential. There must be distribution that 
will avoid duplication of service, eliminate waste 
and effect economical delivery. Any system that 
sells without a trade name, is limited to bulk 
commodity prices. There should be attractive, 
practical trade names and a modern system of 
labeling and packaging. 

The selective selling system is recommended in 
consumption districts that will admit of intensified 
advertising and the development of sales man- 
agement. A department of research should be es- 
tablished. 

Advertise, Advertise, Advertise! 

There should be a bureau of publicity and a 
press agent. ‘These essential branches will admit 
of the development of good-will in trade. The 
successful marketing of every product requires a 

definite, individual pro- 
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gram. The farm market- 
ing problem is not a job 
for the farmer, it is for 
the expert whose compe- 
tency rests upon special 
training, fitness and ex- 
perience. 


Manufacturing and big 
business are ready to look 
in and step in for con- 
structive help. Civiliza- 
tion is not going out of 
business. We have 1165,- 
000,000 people that must 
be clothed and fed. The 
nation is mindful of the 
importance of a sound 
merchandising program 
that will restore to the 
farmer his buying power 
and that will make farm- 
ing attractive to capital, 
both for investment and 
development. 








Favor Sound Policy 


In concluding the two 
days’ conference the 
farmers and manufac- 
turers adopted a series 





Potatoes are no longer ‘‘ just potatoes’’ when they are ‘‘ hand selected,’’ 
uniform in size, perfect in quality and put up in a convenient and 
attractive package with a trade name that identifies them with 


producer or distributer 


inspiration ie in anticipation, and the 

wer of suggestion. 
DOThere is aa underlying essential seized by 
every concern that sells goods for human consump- 
tion. It is the health value of the product. Farm- 
ers have the real health food. They should appre- 
ciate its value and influence trade thru advertising. 

Value of Trade Names 

Farmers have never appreciated the value of 
trade names. It is the tonic that makes business 
grow. It is not enough to advertise just ‘milk’ 
or “butter” or “cheese.” The public will respond 
only when it is taught “what” milk or “why” 
a certain cheese. Men do not smoke in darkness. 
They must see as well as taste their smoke, and 
picture fancies in the rings and curls. So the pub- 
lic will read an ad only when it tells a story or 
makes an appeal. 

Put dependable quality in product—then apply 
the trade name. It invites selection; it is “square 
deal’ to business; it is the only way trade can be 
built up or maintained; it is the only way of 
driving substitutes from the field. Do tobacco 
firms advertise just tobacco? Do shoe manufac- 
turers advertise just shoes? The trade name iden- 
tifies quality. We know the good smoke, the pre- 
ferred automobile tire, a shoe, a rubber heel, a bar 
of soap—by its trade name. Everything that goes 
out from the farm. goes by the old common name. 
Farmers buy it back by its trade names. 

Codperative Merchandising Plan 

May we offer the following suggestions touch- 
ing upon a farm marketing plan? 

Coéperative marketing in principle, to mean 
anything, contemplates effective service in every 


of resolutions embody- 
ing their views on many 
questions of vital pub- 
lic concern. With these 
views most lumbermen 
will heartily concur, tho 
they doubtless will wish that the paragraph on 
forestry had been more specific. The resolu- 
tions follow: 


1. We oppose Government fixing of prices of 
agricultural or other commodities, 


2. We approve of codperative marketing of 
farm products as offering the most practicable 
means of stabilizing agriculture on a profitable 
basis. We urge American universities and col- 
leges, public schools, and especially our State 
agricultural colleges and _ agricultural high 
schools, to establish regular and special courses 
in marketing, and that courses in farm cost ac- 
counting be stressed. 


Fertilizer Production Put First 


3. We commend the Department of Agricul- 
ture and the erepercetent of Commerce for the 
work they are doing in the foreign marketing 
field and we also urge that it be continued and 
enlarged in their respective fields. 


4. In the development of the power at Muscle 
Shoals the production of fertilizer should be the 
primary, but not the sole, object. 


5. We favor a movement which will encourage 
the reforestation of thousands of acres of lands 
which should never have been denuded of their 
timber, and desire to assist in the scientific 
cutting of our still standing trees. 


6. We favor a material reduction of the taxes 
now being imposed by the Federal, State, county, 
and local governments. We commend the ef- 
forts which have been made thru the director of 
the budget to curtail expenses of the national 
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government. We urge budgetary procedure upon 
all other governmental units. 
Urge Flexible Immigration Control 

7. We urge that Congress shall adopt as a 
permanent immigration policy admission of ap- 
plicants limited not by number, but by quality 
and in accordance with our economic needs. If 
a system of national quotas be retained by the 
present Congress, we favor such flexibility of 
administration that in time of agricultural and 
industrial expansion enough may come in and 
in time of depression not too many. Selection 
should be made at the point of origin. 

8. We favor an American merchant marine 
owned and operated by American citizens and 
directed by agents of American citizens at home 
and abroad. We favor the patronage by Ameri- 
can citizens of American ships. We urge the 
repeal or modification of our present laws affect- 
ing navigation to enable the American merchant 
marine to operate successfully in competition 
with the vessels of other nations. 

Inland Waterways Held Essential 

9. We favor waterway projects thru the 
Mississippi Valley and other parts of the coun- 
try as in the interest of farmers and other 
shippers, particularly the St. Lawrence River 
and the Lakes-to-the-Gulf proposals. 

10. We congratulate the railroads on their 
prompt recovery from the disorganization conse- 
quent upon Federal control and the vigor and 
success with which they carried the record ton- 
nage of 1923. National prosperity requires the 
continued provision of adequate, economical, and 
efficient service. This depends upon the ability 
of the roads to finance additions and betterments. 
Enlistment of capital in turn demands stability 
of government policy sufficient to sustain in- 
vestors’ confidence in the net income of the rail- 
roads. We favor further trial of the Transpor- 
tation Act of 1920, without amendment by the 
present Congress. 

Oppose Government Ownership 


11. We oppose government ownership or opera- 
tion of railroads, mines, public utilities, farms, 
or factories. The pledge of less government in 
business and more business in government met 
with endorsement by the citizens in 1920. We 
urge the Federal administration and Congress 
to observe this pledge. 

12. We denounce all legislative projects de- 
signed to impair property rights and deprive the 
industrious and the thrifty of the fruits of their 
toil and self denial. We call upon the citizens 


Grannell, Albany, N. Y.; W. R. Curry, Wooster, 
Ohio; W. J. Braun, Detroit, Mich.; B. H. Hurd, 
Buffalo, N. Y.; W. H. Stallings (Monon Rail- 
road), Atlanta, Ga.; O. M. Spencer, Columbus, 
Ohio; E. Doddington, Columbus, Ohio; W. W. 
Rucker, Rosslyn, Va.; Wiley Downing, W. L. 
Shepherd, M. C. Shepherd, Lee Shepherd, and 
R. C. Copeland of the W. L. Shepherd Lumber 
Co.; Richard Thornton, Alabama Bank & Trust 
Co.; W. H. Amerine, Seaboard Air Line Rail- 
road; J. A. Ridgely, Louisville & Nashville 
Railroad; W. M. Hayes, Louisville & Nashville 
Railroad, all of Montgomery, Ala. 


America’s Forests and Paper Supply 


Paper has become one of the essential needs 
of modern society, and as a consumer of wood 
fiber the paper-making industry is as dependent 
for its perpetuity upon the forests as is the 
lumber industry itself. Tho confining its de- 
mands originally to spruce, the paper industry 
now utilizes nearly if not quite all the woods 
that grow on the American continent. 

In many respects interests of Jumber manu- 
facturers and paper-makers run parallel; to 
some extent they are carried on together, for 
it is to be expected that in future paper mak- 
ing will use more and more of the refuse from 
lumber manufacture. Hence, lumbermen who 





continue in the producing end of the busineg 
may find profit in a better understanding of 
the paper-making industry, its needs and de. 
velopments. 

As a source of information of the kind that 
lumbermen of the future will require, the mogt 
adequate and practical book is ‘‘ Pulpwood ang 
Wood Pulp in North America,’’ by Royal §, 
Kellogg, well known to lumbermen as a forester 
and association worker. 

This book is not technical even in the part 
devoted to processes; treating of the subject in 
an interesting and popular way. Readers of 
all classes will enjoy Mr. Kellogg’s method of 
treatment and will add substantially to their 
knowledge of an important subject by a perusal 
of this work. Lumbermen will find special in. 
terest in the chapter devoted to the properties 
of American woods for paper making purposes, 
From the viewpoint of future supply the chap. 
ters on ‘‘ Forest Regions,’’ ‘‘ What We Have,”’ 
‘The Methods of Forestry,’’ ‘‘The Hazards 
of Forestry,’’ ‘‘ Responsibility for Forestry,’’ 
and ‘‘What Should Be Done’’ are illuminating. 


Appendices contain valuable statistics, out- 
lines of working plans, surveys, sales agreements 
and costs. As a whole the book is interesting, 
instructive and timely. It is published at $4 
and is supplied by the AMERICAN LUMBERMAN 
at that price postpaid. 


Forty-Three Attend Laboratory Classes 


Mapison, Wis., Jan. 15—Coming from Hol- 
land, Canada, and seventeen States, forty-three 
men attended the December instructional courses 
given at the Forest Products Laboratory here. 
Courses in boxing and crating, wood proper- 
ties and uses, gluing of wood, and kiln drying 
of lumber were given. 

Lumber manufacturers and retail lumber deal- 


course, and the course in wood properties and 
uses. The names of those who took the kiln 
drying course are as follows: A. B. Lesher, 
Kurtz Bros., Bethlehem, Pa.; C. W. Zachow, 
Gurney Refrigerator Co., Fon du Lac, Wis.; W. 
Nyquist, Curtis Bros. & Co., Clinton, Iowa; E. 
C. Silbernagle, Marathon Sawmill, Wausau, 
Wis.; C. Carroll, Maxwell Motor Car Co., Day- 
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Those who attended classes in kiln drying, boxing and crating, wood properties and uses, and gluing of wood at the Forest Products Laboratory, 


to renew their loyalty to our Constitution, which 
aims to preserve individual initiative and energy 
as the basis of a progressive civilization. 

13. We oppose every attempt toward depriving 
the United States Supreme Court of its primary 
function, to determine the validity of ‘Congres- 
sional action threatening the rights of person or 
property guaranteed by the Constitution. We 
condemn the proposal to require more than a 
majority vote of the court to void any act of 
Congress, which would give the minority a con- 
trolling voice. 


Hunting Party Arrives in Florida 

PENSACOLA, FLA., Jan. 15.—The hunting 
party arranged by W. L. Shepherd, president 
of the W. L. Shepherd Lumber Co., left Mont- 
gomery, Ala., last night on a chartered Pullman 
and arrived at Century, Fla., this morning, 
where the entire party made an inspection of 
the mammoth mill of the Alger-Sullivan Lum- 
ber Co., and had a typical southern dinner as 
guests of that company. The party arrived in 
Pensacola tonight and will leave early Wednes- 
day for hunting and fishing at and near Valpa- 
raiso, Fla. 

The personnel of the hunting party is as fol- 
lows: A. M. Northrup, Ashley, Pa.; J. W. Hart- 
wick, Detroit, Mich.; Chas. Sacks, Baltimore, 
Md.; G. E. Richards, Columbus, Ohio; W. H. 


Madison, Wis., during last December 


ers were about equally represented in the course 
in wood properties and uses. Automobile manu- 
facturers, lumber companies, furiture manufac- 
turers, sash and door factories, and refrigerator 
companies sent men to the kiln drying course. 
Those attending the gluing course included rep- 
resentatives of glue and chemical manufactur- 
ers, cooperage concerns, phonograph makers, 
sash and door companies, flooring manufac- 
turers, and cabinet makers. Box manufacturers 
and shippers of machinery, surgical instruments, 
laboratory ware, hardware, and bathroom fix- 
tures made up the greater part of the class in 
boxing and crating, altho a marine insurance 
company and the bureau of explosives were also 
represented. 

During the box course, new methods of pack- 
ing washing machines and gas heater bases were 
developed. The general principles of the new 
design for washing machine erates are appli- 
cable to practically all electric washers, and 
the construction details worked out for the 
crate for gas heater bases apply also to the 
packing of cooking ranges and cast iron stoves. 

The next group of courses will begin April 
7. The kiln drying course continues two weeks; 
the other courses last six days. 

There were eleven men who took the glue 
course; 16 the box course; 7 the kiln drying 


ton, Ohio; C. A. Richell, W. M. Ritter Lumber 
Co., Proctor, N. C.; J. L. Bienfait, Koning & 
Bienfait, Delft, Holland. Those who took the 
course in wood properties and uses are: Wil- 
liam Little, J. D. Loizeaux Lumber Co., Plain- 
field, N. J.; O. J. Lunder, Capital City Lum- 
ber Co., Madison, Wis.; E. H. Chapman, Chap- 
man & Dewey Lumber Co., Kansas City, Mo.; 
Mr. Broback, Union Lumber Co., Fort Bragg, 
Calif.; G. H. Howenstein, Detroit Retail Lum- 
ber Dealers’ Association, Detroit, Mich.; H. 
Knapp, Union Lumber Co., Chicago; D. L. 
Coulter, The Coulter Lumber Co., Grand Rapids, 
Mich.; R. S. McCord, Attica Lumber Co., At- 
tica, Ind.; H. P. Plummer, Union Lumber ©o., 
San Francisco, Calif. 


Cut Splendid Tract of Longleaf 


LAKE CHARLES, La., Jan. 14.—What is be- 
lieved to be the finest lot of longleaf pine tim- 
ber ever cut in the famous Caleasieu district 
was cut recently by Locke, Moore & Co., in their 
mill at Westlake, La. From one acre of land 
they cut eighty-eight trees that produced an 
average of 1,250 feet of lumber per tree, making 
a total produced from this one acre of 110,000 
feet. This timber was cut on a tract on which 
the company is operating near Ragley, La. 
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Commission Decides Southeastern Rate Case 


WASHINGTON, D. C., Jan. 14.—Division 2 of 
the Interstate Commerce Commission, consisting 
of Commissioners Esch, Campbell and McMan- 
amy, has handed down a formal opinion in the 
general complaint filed jointly by the North 
Carolina Pine Association and the Georgia- 
Florida Saw Mill Association, in which it is 
held that the rates on lumber and forest prod- 
ucts in carloads from points in Southeastern 
and Carolina territories and Virginia cities to 
destinations in Trunk Line and New England 
territories are unreasonable, but not unduly 
prejudicial. Reasonable rates are prescribed 
for the future, including reductions ranging 
from 14 cent to 34% cents a hundred pounds to 
interior and rail delivery points and increases 
ranging from Y% cent to 2 cents at water- 
competitive points. 

A large number of Fourth Section applica- 
tions were heard in connection with the com- 
plaint and disposed of in the proceeding. The 
Southern Pine Association, National Retail 
Lumber Dealers’ Association and Michigan 
Hardwood Manufacturers’ Association inter- 
vened in general support of the complaint, 
while the West Coast Lumbermen’s Association, 
Western Pine Manufacturers’ Association, Cali- 
fornia Redwood Association and California 
White & Sugar Pine Manufacturers’ Associa- 
tion intervened in opposition to the part of the 
complaint alleging undue prejudice. 

In the fourth section applications the car- 
riers sought authority to continue to charge for 
the transportation of lumber and articles taking 
lumber rates, or made with relation thereto, 
from points in Virginia, Kentucky, North Caro- 
lina, South Carolina, Georgia, Florida, Ala- 
bama, Tennessee, Mississippi and Louisiana east 
of the Mississippi River, to points in Virginia, 
Maryland, West Virginia, Pennsylvania, Dela- 
ware, New Jersey, New York, District of Co- 
lumbia and New England, rates which are 
lower than the rates contemporaneously main- 
tained on like traffic from, to or between inter- 
mediate points. . 

The complaint attacked the rates on both 
hardwood and softwood lumber and articles 
taking the same rates. The rates from the 
Southeast to Trunk Line and New England ter- 
ritories are generally the same on both classes 
of lumber. 


That the situation in the industry in the 
Southeast has improved since the hearing is 
indicated by the following: 


At the hearing complainants stated that the 
rates attacked were at that time higher than the 
trafic would bear, particularly the lower grades 
of lumber, and that as a consequence the lower 
grades were either not moving at all or were 
moving by rail and water thru south Atlantic 
ports. The prices of pine lumber had dropped to 
a level as low as, and for some sizes lower than, 
the so called pre-war prices, and complainants, es- 
pecially at interior mill points in Florida and 
southern Georgia and Alabama, found it prac- 
tically impossible at the freight rates then in 
effect to dispose of their lower grades of lumber 
at points in the destination territory. Since the 
hearing all of these rates were reduced 10 percent 
under Reduced Rates, 1922, 68 I.C.C., 676, and at 
the oral argument it appeared that all grades 
Were moving freely from the Southeast to Trunk 
Line and New England territories, Complainants 
Test the issue of unreasonableness primarily upon 
comparisons of the rates assailed with rates from 
and to other points. 


Northern Manufacturers Ask Consideration 


The Michigan interveners were not opposed 
to reductions in rates from the Southeast, but 
urged that in making such reductions consid- 
eration be given to the rates from their mill 
points to destinations in the same territories, 

The rates under attack are grouped over ex- 
tensive areas, both as to points of origin and 
destination. The opinion of Division 2 does 
oe disrupt the grouping in originating terri- 
ory. ; 

Two bases of rates are maintained from the 
Southeast to the destination territory—the 
Wwater-competitive basis, which applies to 382 
destinations along the Atlantic seaboard from 

Tyland to Maine, and the normal basis, 


which applies generally to all other points in 
Trunk Line and New England territories. 

‘*Complainants urge,’’ adds Division 2, 
‘‘that since the distances via both Norfolk and 
Richmond to many destinations to which the, 
water-competitive basis applies are substantial- 
ly the same, the water-competitive rates should 
be applied via both gateways. Under our find- 
ings herein the rates via both gateways will be- 
come the same.’’ 

Reference is made to the rate comparisons 
placed in the record by both sides. One sore 
spot with complainants has to do with rates 
from Norfolk, Suffolk and Franklin, Va., which 
apparently is removed by the opinion. In this 
connection Division 2 says: 

Particular reference is made by complainants to 
the normal rates from Suffolk and Franklin, points 
in the heart of the lumber producing section of 
southeastern Virginia, 17 and 37 miles, respectively, 
west of Norfolk, to interior points in the destina- 
tion territory. The situation can be best illus- 
trated by the following table: 


Aug. 25, June 30, 


From— 
0) Mh Oe rere eer eee ee Ce 
SN WM aris cs gat ne ceenedu sedan salaueeenamas 
Franklin, Va. 
WII UR a ob ke keinweacénuaeeceaemepaueeeas 
BEG Ne Chane vacvscenreceavecosece ev hceas 





2 Hardwood 35.5 cents. 


The present relationship from these points to 
Reading is about the same as that existing prior 
to the 1920 increases. The situation portrayed by 
the rates to Buffalo is representative of that to 
other points in the destination territory, and re- 
quires correction. There is no reason for charg- 
ing a higher rate from Suffolk than from Norfolk 
to these destinations, or for charging the same 
rate from Suffolk as from Franklin, Boykins, 
Ahoskie, and other points in this vicinity. Frank- 
lin is entitled to a slightly lower rate than 
Ahoskie. Defendants will be expected, without 
specific order from us, to restore to Suffolk and 
Franklin substantially the relationships with 
other competing points in southeastern Virginia 
and northeastern North Carolina in rates to in- 
terior points in the destination territory which 
existed on Aug. 25, 1920 

The water competitive basis is responsible for 
the maintenance of different rates for different 
deliveries in many eastern cities to which that 
basis applies. 


1 Hardwood 34 cents. 


Continuing the opinion says: 


Complainants are anxious that the present origin 
relationships in the rates to water competitive 
destinations remain unchanged, and we see no 
reason upon this record for requiring any material 
changes therein, except as may be necessary to 
conform to fourth section requirements. 


Rates from Southeast to Trunk Line and 
New England 


We find that rates constructed on the following 
bases, subject to the reduction of 10 percent here- 
inafter referred to, are, and for the future will 
be, reasonable maximum rates for the transporta- 
tion of lumber and forest products taking the same 
rates, in carloads, from Virginia cities and points 
in the Southeast from which the assailed rates 
apply, to trunk line and New England territories: 


From Norfolk, From Golds- From Sumter, From Albany, From Live 
To— a. boro, N. C. 8. C. Ga. Oak, Fla. 
Distance Rates Distance Rates Distance Rates Distance Rates Distance Rates 

Philadelphia, Pa.: Miles Yentsa Miles Cents Miles Cents Miles Cents Miles Cents 

PROGCRE occ ceawe 256 18.22 410 28.52 588 362 944 402 972 41.53 

Reasonable ...... ears 20 wars 29 wa 36 waa 40 aaa 41 
New York, N. Y.: 

Present? ..cecece « 347 25.9 502 34.52 680 41.5? 1035 45 .52 1064 46.5? 

Reasonable ..ccce ses 26 Pre 35 er 42 ads 46 Tr 47 
Williamsport, Pa.: 

PROGONE® .ccccsce 361 29.4 492 38.5 670 45.5 1024 50.5 1054 50.5 

HREGSOMADIS .cccce occ 26 aed 35 ar 42 ey 46 wa 47 
Pittsburgh, Pa.: 

Vo) eee 503 82.2 577 36 755 42.5 999 49.5 1139 48 

Reasonable ...... ae 29 eae 36 ade 43 oa 47 ~ a8 48 
Buffalo, N. Y.: 

PreGone ..cccsies 580 31.5 711 40 889 46.5 1132 49.5 1272 52 

Reasonable ...... re 3 eee 39 aa 46 re 50 APY 51 
Syracuse, N. Y.: 

Present? ....cecs 562 29.5 703 38.5 881 45.5 1239 50.5 1265 50.5 

Reasonable ...... Me 30 wake 39 ae 46 er 50 ade 51 
Albany, N. Y.: 

PRCGGIES: oss cece 492 29.5 647 38.5 825 45.5 1180 50.5 1209 50.5 

Reasonable ...... aa 28 wien 3 44 eas 48 aan 49 
Hartford, Conn.: 

Pregent® .....0.. 459 29 . 52 614 38 . 5? 792 45 . 5? 1148 49.52 1176 50.5? 

Reasonable ...... os 28 aia 37 aes 44 was 48 eae 49 
Boston, Mass. : 

pit. | re 579 29 . 52 734 38.52 912 45.5? 1270 49 .5? 1296 50.52 

Reasonable ...... alata 30 aace 39 mar 46 a te 50 aaa 51 


We further find that the assailed rates from 
Richmond to points in trunk-line and New England 
territories are, and for the future will be, unreas- 
onable to the extent that they exceed reasonable 
= rates from Norfolk to the same destina- 

ons. 

The carriers will be expected to revise rates, 
other than those above specifically prescribed, 
from Virginia cities and points in the Southeast 
to points in the destination territory, wherever 
necessary to accord with the specific rates herein- 
before found reasonable; provided, that present 
rate relationships at points of origin shall be main- 
tained so far as may be consistent with the find- 
ings made in this report. 


Division 2 goes quite extensively into the al- 
legation of undue prejudices, which is directed 
solely against the present relationship between 
rates from the Southeast and from the north 
Pacific coast group to Trunk Line and New 
England territories. It points out that the re- 
lationship in the rates from these producing 
territories to the East which existed for many 
years prior to May, 1918, was disturbed by the 





To Buffalo, N. Y. To Reading, Pa. 


Aug. 25, June 30, 


1920 1922 Present 1920 1922 Present 
Cents Cents Cents Cents Cents Cents 
23 32.2 29 16 22.4 20.15 
23 36.51 33 16.5 23 20.5 
26 36.5? 3% 17.5 23.5 21 

26 36.52 33 19 25.5 23 
26.5 36.52 33 19.5 26 23.5 





various general rate increases since that time, 
and that complainants contend that the per- 
centage relationship between the rates from 
these origin territories which existed in May, 
1918, should be restored. 

After discussing the relative cost of produc- 
tion in the Southeast and the north Pacific 
coast, the relative weights of fir and pine lum- 
ber, the favorable location of fir mills for 
water shipment, and various questions raised 
in this connection, Division 2 says: 


Complainants state that in recent years the com- 
petition from the Pacific coast has become more 
severe, and they attribute a great deal of their, 
difficulty in reaching the market in this destination 
territory, especially with the lower grades, to dis- 
turbance of the percentage relationship in May 
1918, and the increased movement since then o 
fir lumber from the Pacific coast. They contend that 
the relationship of May, 1918, was just and rea- 
sonable because it resulted from commercial com- 
petition extending over many years, and that it 
should be restored by reducing the rates from the 
Southeast. Defendants and intervener deny that 
the rates from the Southeast to trunk-line and 
New England territories had any influence upon 
the level of the rates from the Pacific coast. In- 
tervener has no objection to a reduction in the 
rates from the Southeast if a reduction is neces- 
sary to place them on a just and reasonable basis, 
but it does object to the establishment of a fixed 
and rigid relationship between the rates from the 
two producing territories. 


Complainants encounter strong competition in 
the destination territory with yellow pine pro- 
ducers in Texas, Louisiana, Mississippi, and west- 








1JIn effect June 30, 1922. 


2 Water-competitive rates. 
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ern Alabama, as well as with softwoods and hard- 


woods from Michigan, pine from Minnesota and 
Wisconsin, pine and redwood from California, pine 
and other woods from Idaho and Montana, hem- 
lock from Pennsylvania, and pine and spruce from 
Maine and Canadian provinces, Intervener con- 
tends that if it is just to restore the percentage 
relationship of May, 1918, between the rates from 
the Southeast and the Pacific coast because it was 
the outgrowth of commercial competition, for the 
same reason the percentage relationship which ex- 
isted at the same time between the rates from the 
Southeast and. other producing territories should 
also be restored. If this were done, the result 
would not in all instances be so favorable to com- 
plainants. 


The volume of the rail movement of lumber from 
the Pacific coast to trunk-line and New England 
territories is probably not over 5 percent of the 
normal annual movement from the Southeast to 
the same destinations, The average haul from 
the Pacific coast is in excess of 3,000 miles, as 
compared with hauls from the Southeast ranging 
from several hundred to 1,500 miles. The all-rail 
rates from the Pacific coast are from about 50 to 
more than 400 percent higher than the present rates 
from the Southeast to the same destinations, and, 
as previously stated, the spreads between the rates 
from the two origin territories are at present 
greater than they were in May, 1918. It is ap- 
parent, therefore, that if, as is contended, com- 
plainants now experience difficulty at points in the 
destination territory in meeting competition from 
the fir producers on the Pacific coast, that diffi- 
culty must be attributable in the main to causes 
other than the cost of rail transportation. The 
force of the Pacific coast competition which com- 
plainants encounter appears to be due primarily 
to the substantial volume of the movement thru 
the Panama Canal and to the difference in costs 
of production. 


Expect Biggest Year in History 


Kansas City, Mo., Jan. 15.—The largest 
gathering of salesmen and mill managers of 
the Long-Bell Lumber Co. ever held took place 
here the first week of this month. The num- 
ber in attendance was so large that the meet- 
ings were held in the assembly room of the Fed- 
eral Reserve Bank Building. On Jan. 2 the 
salesmen and mill managers were welcomed by 
R. A. Long, chairman of the board, who called 
attention to the fact that since the last sales- 
men’s meeting, M. B. Nelson had become presi- 
dent of the company, and that since they had 
been in closer association than ever before, he 
is convinced that the company had made a wise 
selection in picking Mr. Nelson to succeed Mr. 
Bannister. Mr. Long also expressed apprecia- 
tion of the excellent sales record of the year. 

Mr. Nelson spoke and stressed the fine sales 
record of the year, and said that he was much 
gratified by the closer codperation among the 
sales, manufacturing and retail departments. 
Mr. Nelson said: 

We have arrived at that perfection of organiza- 
tion where a customer can give the Long-Bell com- 
pany an order and then forget about it, knowing 
that the order will be filled as specified as nearly 
as is humanly possible. That dependability is the 
biggest asset this company has. 

J. D. Tennant, vice president and manager of 
the manufacturing department, expressed his 
appreciation of the codperation his department 
received from the sales force in the last year 
and gave a detailed description of the fir mill 
now under construction at Longview, Wash. 
Continuing, Mr. Tennant explained as follows: 

We are in a much stronger position in the West 
than we were in the South when we began the 
manufacture of southern pine. Hewever, we have 
gone at the matter of this western development 
with the attitude that we are strangers in a strange 
land and have engaged extensively in a study of 
the many problems involved. Our stand of Douglas 
fir timber is conceded to be the best tract on the 
Pacific coast. After several years of study we have 
designed a plant at Longview which is as plastic 
in general design as possible, and we have had the 
benefit of our experience in the South and of the 
best talent in the West, in designing this plant. 

W. L. Prickett, vice president, extended the 
thanks of the southern mills for the excellent 
cooperation received, and took a leading part in 
the discussion and settlement of the individual 
salesmen’s problems in their relation to manu- 
facturing policies. 


Sold 100 Percent on National Advertising 


Advertising is considered so important by the 
Long-Bell company that the entire second day 
was given over to a consideration of publicity 
problems. This session was conducted by Paul 
E. Kendall, advertising manager. S. W. Arnold, 
of the Mills & Arnold Lumber Co., Kirksville, 


Division 2, on behalf of the Commission, has 
issued an order requiring the carriers concerned 
to cease and desist, on or before June 10, 1924, 
and thereafter abstain from publishing, de- 
manding or collecting any rates for the trans- 
portation of lumber and forest products taking 
the same rates from points in southeastern and 
Carolina territories and Virginia cities to 
points in Trunk Line and New England terri- 
tories in excess of those prescribed, and to es- 
tablish on or before that date on 30 days’ notice 
the rates found reasonable. 


The Fourth Section applications are divided 
into two general descriptions, one including re- 
quests for the authority mentioned above from 
points in the Southeast to points in Trunk Line 
and New England territories, involving gener- 
ally the rates under attack in this case, and the 
other covering points of origin in western Ala- 
bama, western Florida, Mississippi, Louisiana 
east of the Mississippi River, Tennessee and 
Kentucky to the same destination territory. The 
two portions of southern territory embraced 
by these general descriptions are referred to, 
respectively, as the Southeast and the South, 
and are discussed separately and at length. 

The commission’s order contains the follow- 
ing general provisions: 

That, except as hereinafter otherwise provided, 
-arriers parties to the above-numbered applications, 
be, and they are hereby, authorized to continue to 


Mo., spoke on ‘‘Selling Long-Bell Trade- 
Marked Lumber.’’ His conclusion was that 
trademarking and advertising Long-Bell lum- 
ber have taken the mystery out of the retail lum- 
ber business. 

The national advertising of the Long-Bell 
Lumber Co. this year will be based on investiga- 
tions of the use of the company’s lumber made 


—— 


charge for the transportation of lumber and othy 
forest products, and articles taking the same rate 
or rates made with relation thereto, in carlogg 
from points in southern territory, as describe 
the report made a part hereof, and from Virgin 
cities to points in eastern trunk-line and Ney 
England territories, as described in the said 
port, the lowest rates applicable over any roy 
between competitive points, and to maintain high 
rates from or to intermediate points, provided (1, 
that said rates do not exceed rates construct 
on the bases prescribed in the said report, and 4) 
not exceed the lowest combination; (2) that th 
authority herein granted shall not include inte. 
mediate points as to which the haul of the lin 
or route to which the relief is granted is ng 
longer than that of the direct line or route fy. 
tween the competitive points, and shall not jp. 
clude lines or routes which are more than 60 per. 
cent longer than the direct line or route betwee) 
the competitive points. 

That those portions of the above-numbered ap. 
plications which ask for authority to continue to 
charge rates for the transportation of lumber, ang 
other forest products taking the same rates, or 
rates related thereto, in carloads, from points jp 
the Southeast, as described in the report made , 
part hereof, to points on the Pittsburgh & Lake 
Erie Railroad to which a rate of 36 cents a hundred 
pounds from Goldsboro, N. C., is found reasonable 
in the said report, which are lower than the rates 
contemporaneously in effect on like traffic to ip. 
termediate points on the route via the Wester 
Maryland Railway, Philadelphia & Reading Rail. 
way, Clearfield, Pa., and New Castle Transfer, be, 
and the same are hereby, denied, effective June 
10, 1924. 


Further orders grant certain specific requests 
in whole or in part, and deny other requests 
effective June 10. 
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presented by D. R. Bodwell, assistant manager 
of lumber sales, who said: 


The purpose of the modern merchandising plan 
is to enable the dealer to assure himself of a de- 
pendable supply of good lumber. This plan links 
together our resources, experience and assistance 
with that of the retailer. 


G. W. Allport, director of hardwood opera- 





Largest gathering of salesmen ever held by the Long-Bell Lumber Co. 


by H. P. Gould & Co., research engineers, Chi- 
cago. 

rwin Ennis, merchandising manager of the 
company, urged the salesmen to study the deal- 
ers’ problems and to offer suggestions to the 
dealers in meeting these problems. ‘‘The prob- 
lem of ‘turnover’,’’ said Mr. Ennis, ‘‘can 
not be emphasied too strongly.’’ 


R. A. Long, in an address in the afternoon, 
explained to the salesmen his method of keep- 
ing personally in touch with the work of each 
man; and paid a tribute to the ability of M. 
B. Nelson, president, and George A. Huston, 
lumber sales manager. 

On the third day of the meeting, especial 
attention was paid to retail business, and J. H. 
Foresman, vice president in charge of the Long- 
Bell retail lumber stores, talked on how the 
retail stores merchandise Long-Bell lumber. 
‘*The entire retail department is sold 100 per- 
cent on the Long-Bell national advertising,’’ 
said Mr. Foresman. ‘‘We use to good advan- 
tage everything got out by the advertising de- 
partment.’’ 

The subject, ‘‘Modern Merchandising,’’ was 


tions, spoke on the increased production of hard- 
woods, saying: 

Our hardwood sales for 1923 were 55 percent 
more than in 1922. Our increased production 1D 
1924 will not be at a sacrifice of the uniform qual- 
ity of our product. 

The improved methods used in the manufac- 
ture of Long-Bell oak flooring were told the 
salesmen by Robert Jamison, general manager 
of the Longville division, Longville, La., who 
added that his department is always on the 
alert for newer and better methods. 

Tie and timber sales were discussed by J. 
H. Lane, manager of the tie and timber de- 
partment. Fred A. Mullett, general manager at 
Quitman, Miss., also spoke on the manufacture 
of timbers. 

The manufacture and grading of white pine 
lumber was explained to the salesmen by J. 
M. White, general manager of the Weed Lum- 
ber Co., Weed, Calif., who also told in some de- 
tail the difference in lumber as influenced by 
altitude and soil in the mountains of California. 

R. E. Hill, assistant manager lumber sales, 
talked about the marketing of shorts and mis 
cellaneous. The work of the credit department 
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from a constructive standpoint was related by 
J. 8. Slagle, manager of that department. 
Creosoted Products on Last Day 

The last day, Jan. 5, was largely devoted to 
the advertising and selling of Long-Bell creo- 
soted products, the discussion being in charge 
of D. E. Chapin, manager of the creosoting de- 

rtment, who told of what was done.in 1923 in 
the line of creosoted products and the plans for 
1924. 

Other talks were: ‘‘Selling Highway Mate- 
rial Thru the Retail Yards,’’ by C. C. Cam- 
mann; ‘‘Intensive Selling and Canvassing,’’ 
by R. R. Cunningham; ‘‘Opening the Way for 
Creosoted Sales,’’ by N. Z. Smith; ‘‘ Reciproc- 
ity,’’ by J. W. McKee; ‘‘ How to Increase the 
Demand,’’ by M. L. Davis. 

Officials, salesmen, mill managers, millmen 
and many of the general office men attended 
a banquet at the Kansas City Club on the night 
of Jan. 3. Department heads and salesmen were 
of the unanimous opinion that this meeting 
marked the beginning of what is destined to be 
the biggest year in the history of the Long- 
Bell Lumber Co., from the standpoint of sales, 
development and growth. 


Antitrust Law Not Violated 


JACKSON, Miss., Jan. 14.—In his opinion 
that the antitrust laws of Mississippi have not 
been violated by the Edward Hines Yellow Pine 
Trustees in carrying on their lumber operations 
in the State under the form of a trust agree- 
ment, Chancellor V. J. Stricker, of Hinds 
County chancery court, has held that the trust 
agreement was formed in order to liquidate the 
property of the beneficiaries of the trust and 
not to increase the amount of property owned 
by them or to extend the operations of the busi- 
ness in Mississippi. 

The Hines trustees, who own and operate 
two of the largest sawmills in Mississippi, were 
charged in the suit of the State with a viola- 
tion of Section 3,281 Hemmingway’s Code, in 
that the owners of the property and business 
had placed the same in the control of trustees 
by means of an instrument known as a ‘‘ Decla- 
ration of Trust,’’ a form of business organized 
and used in many States instead of the corpo- 
rate form. The trust agreement was entered 
into in 1918. 

The opinion of the court follows a recent de- 


cision of the Supreme Court in a similar case 
wherein the court held that the rule of reason 
should be applied to the construction and en- 
forcement of our antitrust laws and that under 
this rule all trust agreements are not prohibited 
but only those which are detrimental and dan- 
gerous and in their nature inimical to the pub- 
lic welfare and interest. The chancery court 
finds that there is nothing in the trust agree- 
ment that is inimical to the public welfare. 


CRRA AAZBAZAAAZaAS 


This Defense League Letter Is Fraud 


Detroit, Micu., Jan. 14.—The Michigan 
Manufacturers’ Association has notified its 
members that a man giving the name ‘‘Soap 
Box Jack O’Brien’’ is using a fraudulent letter 
of endorsement of a ‘‘Constitutional Defense 
League,’’ written on the letterhead of the asso- 
ciation. It is suggested that no money be con- 
tributed to the person named, nor -to his solici- 
tor, ‘‘Hanson,’’ until this matter be cleared 
up and explained fully. Further information 
can be obtained from John L. Lovett, genera] 
manager Michigan Manufacturers’ Association, 
1303 Real Estate Building, this city. 
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How the Income Tax 


Bill Embodying Secretary Mellon’s 


Proposals Changes the Present Law Shown at a Glance 


How Secretary Mellon’s proposais ‘‘plug up’’ many of the loop 
holes in the present income tax law and bring about other important 
changes is clearly reflected in the following comparative table prepared 
by M. L. Seidman, tax expert of Seidman & Seidman, certified public 


MELLON’S PLAN 
Rates of Tax— 
Normal tax 3 and 6 percent. 

Surtax beginning with $10,000 income 
and ranging from 1 to 25 percent. 
Tax on earned income 25 percent less 

than ordinary tax. 


Capital Gains— 

Capital losses reduce tax by only 12% 
percent of such losses. 

Deficit in ordinary income may be 
applied against capital gains. 

Not necessary that tax be 12% per- 
cent of all income to take advan- 
tage of capital gain rate. 


Tax Exempt Interest— 

Interest paid and losses of non-busi- 
ness character deductible on to ex- 
tent that they exceed tax exempt 
interest. 

Reorganizations— 

Basis for determining gain or loss or 
computing depreciation to reorgan- 
ization company same as the old 
company. 


Distribution in reorganization of stock 
of newly organized subsidiary com- 
pany to parent company stockhold- 
ers not taxable. 

Distribution in reorganization having 
practical effect of dividend will be 
so treated. 

No gain to old company where acting 
asamere conduit between new com- 
pany and stockholders irrespective 
of form of reorganization. 

Exchanges— 

Gain or loss arises where property re- 
ceived in exchange has a fair mar- 
ket value, 

Exchange of property for property of 
like kind results in no tax irrespec- 
tive whether of like use. 


On incorporation, exchange of assets 
exempt where only consideration is 
stock of newly organized company. 


Wash Sales— 

No loss is recognized on wash sales 
but the basis for determining gain 
or loss at an ultimate bona fide sale 
is affected where the repurchase 
price in a wash sale differs from 
the sale price. 

Trusts— 


Income from revocable trusts taxable 
to grantor. 

Income from trust when used for 
grantors benefit taxable to grantor. 


Section 220— 


In computing ‘income subject to 25 
Percent penalty dividends and tax 
exempt interest to be considered. 


Investment and holding companies 
Presumed to be prima facie organ- 
ized to avoid surtax on stockhold- 
ers. 


PRESENT LAW 


Normal tax 4 and 8 percent. 


Surtax beginning with $6,000 income 
and ranging from 1 to 50 percent. 


No similar provision. 


No limitation. 


Deficit in ordinary income may not 
be applied against capital gains. 
Tax must be 12% percent of entire 
net income where capital gain sec- 

tion applied. 


No similar provision. 


Basis for determining gain or loss or 
computing depreciation to reorgan- 
ization company usually the mar- 
ket value of the assets at the time 
of the reorganization. 

Such distribution considered as a divi- 
dend. 


No similar provision. 


Old company may be subject to a tax 
depending on form of reorganization. 


Gain or loss arises only where prop- 
erty received in exchange has a 
readily realizable market value. 

Same as to property held for invest- 
ment. As to property held for pro- 
ductive use no tax results only when 
exchanged for other property of 
similar use. 

On incorporation exchange may be 
exempt even tho cash or other prop- 
erty received as part of the consid- 
eration, 


In wash sales no loss is recognized 
and basis of determining ultimate 
gain or loss is original cost. 


Income from revocable trusts taxable 
to beneficiary of trust. 


Income from trust funds may be tax- 
able to trustee. 


Penalty of 25 percent imposed on net 
income of corporation. Dividends 
and tax exempt interest not part of 
corporate net income. 

Only holding companies presumed to 
be prima facie organized to defeat 
surtax. 





accountants. 


The more important provisions of the income tax bill 


embodying Secretary Mellon’s proposals are summarized and the extent 
to which they would change the existing law indicated in the follow- 


ing parallel columns: 


MELLON’S PLAN 
Dividends— 


Both partial and final liquidating divi- 
dends treated as a sale and may 
come under capital gain provision. 


Where stock is redeemed and then 
stock dividend issued transaction 
considered as distribution of a cash 
dividend. 


Distributions from earnings accumu- 
lated prior to March 1, 1913, reduce 
basis of determining gain or loss on 
ultimate sale of stock, 


Presumption is that after earnings ac- 
cumulated subsequent to March 1, 
1913, distributed earnings accumu- 
lated prior thereto are distributed. 


Net Losses— 


Net loss provision applicable to re- 
turns for less than a full year. 


Only trust and not beneficiaries can 
get benefit of net loss provision. 


In computing net loss non-business 
deductions as well as losses to be 
offset against non-business income. 
Capital losses are to be considered 
only to extent that they exceed cap- 
ital gains and non-taxable dividends 
are not to be applied against net 
loss of corporations. 


Net loss to be applied against ordi-. 


nary net income first and then 
against capital gain or loss. 


Deductions— 


Commissioner of internal revenue may 
permit deductions and losses of one 
year to be taken in another (like 
carrying charges on real estate). 

Depletion on discovery values limited 
to 50 percent of operating profit. 

Tax paid foreign countries may be 
deducted in the year in which the 
income taxed is earned. 


Returns— 
Withholding returns due March 15. 
Returns of partnerships and fiduci- 


aries filed with commissioner of in- 
ternal revenue. 


Returns filed for a fraction of a year 
put on an annual basis only when 
fractional year return results from 
change in accounting period. 


Affiliation— 


Two corporations are affiliated when 
one owns substantially all of the 
voting stocks of the other. 


Involuntary Conversion— 


No gain results where insurance com- 
pany or similar person replaces in 
kind property involuntarily con- 
verted. 

Taxable gain arising from involun- 
tary conversion limited to amount 
ys oe part of replacement 
und, 


PRESENT LAW 


Liquidating dividends regarded as or- 
dinary dividend and can not be 
treated as a transaction in capital 
assets. 


No similar provision. Only provides 
for situation where stock dividend 
issued first and then redeemed. 


Distributions from earnings accumu- 
lated prior to March 1, 1913, reduce 
basis for determining loss only, on 
sale of stock. 


No similar provision. 


Net loss provision applicable to re- 
turns for a ful! year only. 


Beneficiaries entitled to benefit of net 
loss provision, 


In computing net loss only losses of 
non-business character offset against 
non-business income. No provision 
about capital losses and capital 
gains. Non-taxable dividends must 
be offset against net loss of cor- 
porations. 


No similar provision. 


Commissioner may permit only losses 
— year to be deducted in an- 
other. 


Depletion on discovery values limited 
to 100 percent of operating profit. 
Tax paid foreign countries deductible 
in year in which paid or accrued 
(usually the year after the income 

is earned). 


Withholding returns due March 1. 

All returns filed with collector of dis- 
trict where person making return 
resides or has principal place of 
business. 

All returns for a fractional year must 
be put on an annual basis. 


Two corporations are affiliated when 
one owns substantially all the stock 
of the other. 


No similar provision. 


So much of the gain arising from the 
involuntary conversion of property 
is taxed as the unexpended part of 
the replacement fund bears to the 
entire fund. 
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National Production, Shipments and Orders 


WASHINGTON, D. C., Jan. 14.—Following is a table, prepared by the 
National Lumber Manufacturers’ Association, 
year lumber movement of the mills of nine regional associations. 


420 mills are represented. 


Cut Shipments Orders 
Southern Pine Association 
1923... 3,971,218,759*  4,061,518,557* 


3,889,303,052* 
1922... 3,796,522,379  3,733,954,461 


3,890,706, 269 


1921... 3,567,610,851  3,725,720,305  3,709,603,214 
1920... 4,434,322,752  4,062,728,866  3,750,326,874 


West Coast Lumbermen’s Association 
1923... 5,254,884,617 5,351,425,647 5,265,913,008 


1922... 4,387,742,617  4,096,673,877  4,197,604,844 
1921... 2,788,953,643 2,826,270,465  2,912,938,33 
1920... 3,805,516,701 3,354,911,760  2,917,838,428 
Western Pine Manufacturers’ Association 
1923... 1,452,427,000  1,266,089,000 1,195,950,000 
1922... 1,268,784,000  1,257,754,000 1,294,950,000 
1921... 764,787,000 789,708,000 797,975,000 
1920... 1,160,440,000 911,750,000 758,600,000 
California Redwood Association 
1923... 491,517,000 456,053,000 439,181,000 
1922... 405,196,000 375,689,000 395,268,000 
1921... 309,942,000 229,453,000 228,340,000 
1920... 301,590,000 265,782,000 223,949,000 
North Carolina Pine Association 
1923... 455,511,181 458,077,504 370,784,156 
1922... 495,920,644 505,196,115 494,270,470 
1921... 356,539,043 346,315,067 329,193,250 
1920... 310,297,544 282,049,826 220,710,572 


The following are figures for the first week in 1923 


Softwoods: 


Week ended: 1924, Jan. 5; 1923, Jan. 6— 
Southern Pine Association 


Western Pine Manufacturers’ 
California Redwood Association 
North Carolina Pine Association 


Northern Hemlock & Hardwood Manufacturers’ ABREU. Foss 
Association..... 


Northern Pine Manufacturers’ 


*Represents 35 percent of cut in California pine region. 


It should be noted that the totals for any 
association, as for instance the Southern Pine Association, may not 
always represent the full movement, as not all member mills may make 


eee ee ete eee er reese resrsenees 


summarizing the four- 
About 


to the foot-notes. 


Cut 


Northern Hemlock 
turers’ Association 


Orders 
and Hardwood Manufac- 


Shipments 


1923... 295,881,000 314,264,000 273,016,000 
1922... 232,605,000 318,534,000 293,080,000 
2021... 94,286,000 105,455,000 91,771,000 
1920... 90,214,000 64,245,000 54,705,000 
Northern Pine Manufacturers’ Association 
1923... 501,857,800 424,658,400 389,928,000 
1922... 420,405,378 426,690,952 412,892,000 
1921... 276,406,000 CURMIEOUD 6spsecscs.ccee 
1920... 295,521,000 RUG IECRVOOD: ois cielo osises os 
Totals, seven associations— 
1923...12,423,297,357 12,332,086,108 11,824,075,216 
1922...11,007,176,018 10,714,492,405 10,978,771,583 
1921... 8,158,524,537. 8,237,039,837  8,069,820,794+ 
1920...10,397,901,997  9,358,087,452  7,926,129,8747 


California White & Sugar Pine Manufacturers’ 
Association 


returns on all three items, and some mills fail to report at all. 
pleteness of reports is especially applicable to orders and_ shipments 
as indicative of disposals, one reason being that lumber diverted to 
remanufacture at the mill is not always included in lumber orders (sales), 
Therefore, in perusing the table particular attention should be devoted 
Revised figures have been used whenever available, 


es, 


Incom. 


Cut Shipments Orders 
Michigan Hardwood Manufacturers’ Associa. 
tion (Jan.-Nov.) 
1923... 209,102,000 TORCDOOUU Kecnesecnepay 
1922... 194,348,000 Bee tOOOD estas ceecans 
1921... 149,377,000 144,350,000 ; 
1920... 246,528,000 BLT; ICG,000  siccccees aca 





Grand totals— 
1923. ...23,840,769,357% 29,264: 381 FOS  ..csccvescices 


1922...11,793,146,018 11,307,397,405 ......... one 
1921... 8,650,989,537  8,653,518,8387 ...eeeeeeees, 
1920...11,185,556,997  9,891,549,452 ............, 


1 
*Totals from mills reporting all three items: 
Production, shipments and orders. 
+Northern Pine Manufacturers’ Association not 
included in total. ; 

tT wo percent of 1923 production reported by 
associations listed above is of hardwoods; 98 per- 
cent, softwoods. 

[Nore: Shipments as reported are about 5 
percent less than the total disposals of manu- 
factured lumber, because there are not included 
uniformly in the mill reports quantities used by 





i 1,208,360,000 736,488,000 Pre ere eee the mill, sold locall 2 burned, charged to remanu- 

1922... 591,622,000 SUE MOO OOO hiccceinsceaves facturing plants dP as pA vig ete. To that 

1921... 343,088,000 272,124,000 sieuearnels extent, therefore, the reported shipments do not 
1920... 541,127,000 v4 ee 1 | rr indicate total changes in stocks on hand.] 

and 1924: 
Production Shipments Orders 
1924 1923+ 1924 1923+ 1924 1923+ 

Seetpm greteds 54,775,515 62,881,335 62,135,232 79,782,444 59,268,096 64,590,120 

eds arate gies 60,170,472 64,647,968 70,980,037 77,412,634 76,186,736 73,369,049 

ie semawas 6,648,000 8,382,000 11,540,000 16,372,000 18,925,000 14,400,000 

5 tae tenee ears 4,876,000 4,764,000 6,375,000 6,185,000 4,410,000 8,702,000 

wetecateasecnake 1,946,451 4,103,049 2,529,164 5,105,719 6,850,137 4,788,068 

3,680,000 1,920,000 2,779,000 1,431,000 4,397,000 1,513,000 

pte elaidin gxedere 6,083,850 8,439,100 5,355,188 6,966,500 4,588,000 6,054,000 

Si Siw ie ea fe 138,180,288 155,137,452 161,693,621 193,255,297 174,624,969 173,416,237 

ein fash 970,000 jirclaveienb ote la vs 6,782,000 re re 7,991,000 PEI ret 


yUnrevised totals. 


tIncludes both hardwoods and softwoods. 





Lumber Production in 1923 Amounted to Over 38,000,000,000 Feet 


WASHINGTON, D. C., Jan. 14.—The National 
Lumber Manufacturers’ Association, in its bul- 
letin of Jan. 7, estimates that the total lumber 
production of the United States in 1923 reached 
a total of 38,000,000,000 feet. Special atten- 
tion is called to the fact that the figures do 
not make clear that stocks in mill yards are as 
low as they are known to be. The estimate 
and accompanying remarks follow: 

Based on actual reports for fifty-one weeks and 
estimates for the last week of the year, the lum- 
ber production of the mills reporting weekly to 
the National Lumber Manufacturers’ Association 
shows a 15 percent increase over the reports for 
1922. 

Estimate of 1922 Total Confirmed 

The estimate of 35,000,000,000 feet as the total 
lumber production of the country in 1922, made 
early last year by the National Lumber Manu- 


facturers’ Association on the basis of the 1922 
association reports, has been confirmed by the 


United States Forest Service figures, which were 
81,426,922,000 feet as the production of 13,163 
mills, representing probably about 90‘percent of 
the total cut of the country. In 1922 the mills re- 
porting to the National Lumber Manufacturers’ 
Association cut nearly 12,000,000,000 feet or about 
eng of the estimated total cut of the United 
ates. 


The 1923 Total Estimated at 38,000,000,000 Feet 
The lumber production of the country in 1923 
is estimated as over 38,000,000,000 board feet. 


The production of the nine associations reporting 
production and shipments for 1923 is 14,000,000,- 
000 feet; shipments and other disposals approxi- 
mately 14,400,000,000 feet. 

The greatest increase in production and in ship- 
ments is in the Pacific Northwest, a billion feet, 
or about 20 percent, increase in production over 
1922 being reported by the mills of the West Coast 
Lumbermen’s Association ; and nearly 1,200,000,000 
feet increase in shipments. The West Coast Lum- 
bermen’s Association estimates total production of 
the Douglas fir region to have been nine and one- 
third billion feet in 1923, the association mills re- 
porting nearly 60 percent of this total. 

Total production of southern pine is believed by 
the Southern Pine Association to have been 12,- 
000,000,000 feet in 1923, of which subscribers of 
this association produced over 40 percent. The 
association mills show an increase of 250,000,000 
to 350,000,000 feet in production as compared with 
1922, the cut of subscriber mills exceeding any 
one year except 1916. 

There are also notable increases in production 
in other regions, the California White & Sugar 
Pine Manufacturers’ Association of San Francisco 
estimating its production as about a billion and a 
half feet or an increase of 18 percent over 1922; 
the Northern Pine Manufacturers’ Association stat- 
ing its production as probably 14% percent more 
than in 1922; the Western Pine Manufacturers’ 
Association as 20 percent higher, giving a record 
year’s cut of 1,700,000,000 feet; and the Northern 
Hemlock & Hardwood Manufacturers’ Association 
estimating its production as well over the ten-year 
average, and about 32 percent more than in 1922. 

In some cases more complete reports may in- 





fluence the results, but an increase in production 
of 15 percent over 1922 is seemingly conservative 
as based on these preliminary estimates. 


Increase Estimated at 10 Percent 


In his review of economic and industrial condi- 
tions in 1923, Secretary of Commerce Hoover refers 
to the increase in production in a number of im- 
portant industries and estimates the increase in 
lumber production as 10 percent over 1922. On 
this basis the lumber cut for 1923 would equal 
about 38,500,000,000 board feet. 


The increase in shipments as reported by the 
associations are on a par in nearly every case with 
those of production. Orders show an increase of 
somewhat over 8 percent as compared with 1922; 
it is probable, however, that the increase is’actu- 
ally greater, but the less complete and accurate 
reports in this item account for the smaller per- 
centage. 


Stocks Smaller Than Shown by Statistics 


At the December meeting of the directors of the 
National Lumber Manufacturers’ Association sug- 
gestion was made that measures be taken to secure, 
if possible, greater uniformity and accuracy ‘iD 
reporting association statistics of production, ship- 
ments and orders to the association. It was 
pointed out that altho production figures are fairly 
complete, in recounting shipments no account is 
kept of lumber used in the plant in remanufacture, 
as in flooring, or lumber destroyed, or used on the 
grounds, or, frequently, local sales, The reported 
shipments are therefore incomplete, as is disclose 
by the fact of reduced stocks in the mill yards in 
nearly all regions. 





Record of Direct Sales of Douglas Fir 


SEATTLE, WASH., Jan. 12.—Direct sales of Douglas fir from Jan. 2 to 5, inclusive: 








: ——Sales—— Prices ——Sales—— Pricts 
V. g. flooring— oO Feet No. High Low Spread Common No. 1, S1S— No. Feet No. High Low Spread 
NE cep as nse seve aandee mick 7 62,000 4 $59.00 $56.00 $ 3.00 1 2a OE Neekin aerate 37 544,000 6 $20.50 $17.00 $ 3.50 
DU SIE hs costs toh Tse bios sta sp co 86 oi Wes 71 436,000 54.00 49.00 5.00 Ee ROL Ue Sea BEET ae EnE  e 17 154,000 21.0 18.00 3.00 
No, A Baasges ts + rere sane: 17 149,000 7 40.00 33.00 7.00 Dimension No. 1, S&E— ~ 
4” No. 2 and better ......... 49 468,000 8 37.00 27.00 10.00 2x4" 12-14" Lo. ccc eee eee renee 53 —s-289,000 40 «18.50 =: 16.00 2. 
RO oe sia sys s0's ven can wae 14 117,000 6 30.00 22.00 8.00 eee 50 =. 286,000 Ss «6 21.50 17.00 +3 
6” No. 2 and better ......... 46 260,000 10 40.00 30.00 10.00 oe een 29° «184,000 4 20.50 18.00 2. 
NO cketientahsadeien dean 9 94,000 6 34.00 27.00 7.00 SOD sasiersiccsipiatei ies) sisteoia evotsisiere 17 33,000 6 21.50 18.00 3.50 
Ceiling, 5%x4”— ORO RON! ails bce enone eee 20 119,000 4 25.50 22.50 3.00 
No. 2 and better ............ 66 490,000 10 34.00 22.00 12.00 TYAS ORIEN rine enna tater 12 132,000 4 ° 27.00 24.00 3.00 
DE ec dvin cack cnsinesvawsitnt 14 126,000 6 26.50 19.50 7.00 Lath— : 
Drop siding, 6”— BAR ok ca ass sehen eat ore 11 = 267,000 4.75 3.50 1.25 
No. Pand better ....é.ussc<s 89 1,044,000 10 39.00 29.00 10.00 CORBY vcceiece wVsloh dvialeeloeloanaie 2 150,000 2 4.35 4.30 .05 
BROS x on bas cicnGaweee cael 22 «214,000 «7 )~=— 32.50 = 24.50 8.00 SCE cs Soccer eninctoaiess 3 75,000 3 5.55 4.50 1.05 
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Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics: 
Production, Shipments and Orders, Dec., 1923 


7 


e 
GUCTION ccccccccccccccvccccccvcccese 26,032,000 
Enipments AEROS C10 6 Kale cadens eCavane 27,435,000 
rs— 
Owooked se poecesececeenesceseccosesees 37,851,000 
On hand Jan. 1... cecccccccccccceees 47,700,000 
Stock Jan. 1.......sseeeeeeees diseeseve 41,140,000 
Consolidated Figures 1 ~ 12 Months Ended 
Production ..ccccseccccsccrecscrcescces 361,229,000 
GhIPMENtS ...ecccceccccscccccccssscces 346,444,000 
OPderS ..crcevcccccccvcccccccseccsceces 345,759,000 


The: following are statistics for the weeks 
ended as shown, and comparative periods: 


1923— Production Shipments* Orderst 
Dec. 292 ....+e0- 3,213,000 5,472,000 8,033,000 
Dec. 222 ...eeeee 5,247,000 5,328,000 7,634,000 
Dec. 3-29....-.- 20, 345,000 20, 558,000 30,514,000 

922— 
Dee. BOO 60:06 20,471,000 21,351,000 21,572,000 


*Shipments 70 percent over production in 1923. 
+Orders 150 percent over production in 1928. 
128 mills; 230 mills. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics as to 
stocks on hand Jan. 1: 














Stocks Unfilled Percent 
on hand orders’ sold 
EMR” os care aleretes aes beng ess 1,798,000 38 
ec ee Re ewes e 00 247,000 25 
EE” ceccnewe cower 14, ay 000 25,455,000 174 
Wotal 2" .cicccecs 20,408,000 27,500,000 135 
HX1Y” occ ccecccens 5,729,000 4,776,000 83 
MEE ccdncctecesisece 5,437,000 3,934,000 72 
Ota) 96" kcccccces 11,166,000 8,710,000 18 
MEU” che ecverenees 1,541,000 1,409,000 91 
| il PIER ree one 1,570,000 2,090,000 133 
Me SA a cncweeons 3,111,000 3,499,000 112 
WU ce ccvanecesc 199,000 79,000 40 
ME Weve cawualdeses 2,063,000 3,613,000 175 
OGRE Te” cate omic 2,262,000 3,692,000 163 
Grand total ..... 36,497,000 43,401,000 117 

Comparative Percentages of Stocks Sold 

Jan. t,; Dec. 1, Jan. 1, 
1924 1923 1923 
Rh Aa Aerak Wikeee eter e kee 135 93 302 
Meare onc iias era CaeOaes 78 64 103 
Me FaswictRecasietentnes 112 118 137 
Re Viccres arc wioroa twee wat nee 163 194 272 
117 92 211 





North Carolina Pine 


NorFo.k, VA., Jan. 14.—The North Carolina 
Pine Association makes the following analysis 
of figures reported by thirty-five mills for the 


week ended Jan. 5: 
—Percentage of— 
Production Ship- 


Production Feet Normal* Actual ments 
7 er 4,589,827 GE. vénce “aunne 
POMMAL 6 0060: KOEEMIENE cease, saws “aeaws 

Shipments .. 4,272,741 43 e vacas 

Orderst ...cces 8,315,637 87 182 196 


*“Normal” is based on the amount of lumber 
the mills would produce in a normal working day. 

7As compared with last week, there has been an 
increase in orders of 71 percent ; last week also 
there were reports from 35 mills. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa- 
tion has issued the following comparative sta- 
tistics for December, 1923 and 1922, based on 
4 report of the same twenty-one member 
mills : 


December, December, —Decrease— 
1923 1922 Feet Pet. 


Production ...11,633,000 12,820,000 1,187,000 9.3 
hipments ... 8, 376, 000 12,045,000 3,169,000 26.3 

OPGers. 2.2.0 10,381,000 13,537,000 3,156,000 23.3 
End Month— 

Unfilled 
Orders ..... 15,375,000 21,697,000 6,322,000 29.1 
MOCKS: oc cece 24,239,000 25,364,000 1,125,000. 4.4 


muons Value }#x2\4 Face Clear No. 1 & Factory 
F.o.b. Michigan and Wisconsin mills 


December, December, ———Decrease—— 
1923 1922 Amount Pct. 
Price ..;;. $81.22 $83.22 $ 2.00 2.4 





California Redwood Data 


SAN Francisco, CAuir., Jan. 12.—The fol- 
lowing information is summarized from the 
California Redwood Association’s report: 


Member mills reported Entire 
Percent of Industry 





No. of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 4,876,000 100 6,300,000 
Shipments .... 15 6,375,000 131 8,300,000 
Orders— 
Received ...15 4,410,000 90 5,700,000 
On hand . 14 29,019,000 39,800,000 
Detailed Distribution for Week 

shipments Orders 

15 mills 15 mills 

Northern California* ...... 1,911,000 1,386,000 

Southern California* ...... 1,622,000 1,055,000 

WHGMIGUELN ccncccaccacaenaens 6,000 34,000 

ONES cariccccawdesneaanes 928,000 1,266,000 

(PORGIMTE sivcasuinesncetas we tue 1,908,000 669,000 

ROME i ccc cicacwccsnwdwaees 6,375,000 4,410,000 
California White Woods 

The following information on California 


white woods is summarized from the California 
Redwood Association’s weekly report: 
Weekly a : 





No. of 

mills Feet 
ENGGUGROUN dudccuccaacsuveaeenes 15 2,220,000 
STOOTRAED, kin 60d ecdwcpeeresaeusce 15 915,000 
Orders— 

WOR TOUOD wicaxec nuns cus acewesaee 15 2,225,000 
OU: AE. oe ic tc eka ccceescucuas 14 5,598,000 
Detailed Distribution 

Shipments Orders 

15 mills 15 mills 

IOs COMIUUOME” 66606 ccctdemuees 801,000 845,000 
SO: COINOUMIEP ccccccccovascens 99,000 1,371,000 
WEOMEGEIED <ccecuedcduceuseueaews 9,00 ,000 
MMROMIES. s.cv.he ccecenseceseataces GGG” sceacae 
"ROUGE cdleccecavadecdawakenas 915,000 2,225,000 


*North and south of line running thru San 
Luis Obispo and Bakersfield. 

yNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


California Pines Sales 


San FRANcISscOo, CALIF., Jan. 12.—For the 
period Jan. 1-12, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 





California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1 & 2 clr...274,000 INGGce cateccaws 9,000 
© SGQIGCE caccccss 194,000 1. OS arene 237,000 
Ce) Co, ee 102,000 Oy @issancawes 682,000 
No. @ clear... 151,000 DI Ser 130,000 
neh GhOD ...s.«. 190,000 ING Disadcéude cs 275,000 
No. 1 shop...... 628,000 No. 1 dimen....368,000 
No. 2 shop....1,396,000 No. 2 dimen. .. .166,000 
No... 5 ShOn...<.. 638,000 ‘Timbers ....... 7,00 
Pane Te" ccs 5,000 Beveled siding— 
No. 3 clr., stnd.. 6,000 Lin. Ft. 
Shop, stnd. . 76,000 B&btr. eee. 201,000 
Sugar Pine _ Aneeeeeuue Ke aaa 
Nos. .:& 3 cle 33400 = , 
C select ........ 76,000 Box 
Bi SOlGCE « xnanves 2,000 Feet 
No. 3 clear.....227.000 Mix. pines, 5/ 
Inch shop ...... 60,000 G/4 w.seeeee 200,000 
No. 1 ghop..... 297,000 White Fir 
No. 2 shop...... TOLC6OO  CIGRES  csccwiicccce ,000 
No. 3 shop...... 156,000 No. 3 com. & 
Nos. 1 & 2 clr., WONG ceeccctess 44,000 
i) re 2,000 No. 4 common..115,000 
No. 3 elr., stnd. 22,000 No. 1 dimen....576,000 
Shop, stnd. . 25,000 No. 2 dimen.... 69,000 
Cedar Ex 
cecessceccees«:269,000 Australian ..... 7,000 
Douglas Fir Lath 
CODER. caccaceas 128,000 Pieces 
Com, S54 ssse« 41,000 No. 1 mix. 
Com., 5/4 & up. 50,000 i 1,605,000 
Ties & timbers. 7,000 No. 2 mix. pine.625,000 
Dimen. ......... 32,000 32” mix. pine...275,000 
Footage of commons is of 1-inch stock only, 


no other thickness being included. 





Southern Pine Barometer 


NEw ORLEANS, LA., Jan. 14.—For the week 
ended Jan. 11, Friday, one hundred thirty-two 
mills report as follows to the Southern Pine 
Association: 

Percent Percent 
of pro- of ship- 


7Cars Feet duction ments 
Production ... aoc CLBOEDOO oc cies 
Shipments ... 3,459 72, 389,952 107.14 
Orders *— 
Received ... 4,276 89,488,128 132.44 123.62 
On hand end 
week ....14,148 296,089,344 


*Orders on hand showed an increase of 6.13 per- 
cent during the week. 

+As a basis for carload, the average load shipped 
in November, 20,928 feet, is used. 





The West Coast Review 


SEATTLE, WASH., Jan. 12.—For the week end- 
ing Jan. 5, 128 mills report as follows to the 
West Coast Lumbermen’s Association: 


Feet 
Production ... 60,170,472 32% below normal* 


Shipments - 70,980,037 7% below orders 
CRIGH sc ceaes 76,186,736 27% above production 
Shipments— 
Water delivery: 

ERNUIIO! cdwseactedceanes 24,577,526 

BRAGG éctceadaweedeceanes 15,540,545 

Wetel Wate CRF i cc ccccccadewsneds 40,118,071 
NUMNE OG ICRU 6 i cucncudesawedeussdecds 26,850,000 
Local auto and team deliveries....... 4,011,966 

70,980,037 

New business— 
Water delivery: 

RRIIGMONG Sacadiasucaeecas 22,791,865 

TEMG (ac daccvdcscqucenace 15,422,905 

OEM WAIEE CEG UO vvccincicccccaccene 38,214,770 
RU Dh CON. oe ccundgacwedeacaenadeaes 33,960,000 
Local auto and team deliveries......... 4,011,966 

76,186,736 

Unfilled orders— 

BOON CRIN ccdicncscccscns 121,313,483 feet 

DIE wc xdawrndsndncdawacaeeans 259,397,572 feet 

IEGEE acre da@avanauwectedmcoqwrews 5,025 cars 





*Normal as reported weekly covering previous 
five years’ operating experience, or such operat- 
ing experience as may be available. 


Western Pine Analysis 


- PORTLAND, ORE., Jan. 12.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Jan. 5 from 
thirty mills: 





—Percentage of— 


Pro- Ship- 

Cars hy duction ments 

Production .... ... GEARGGe ssccs e0nunr 

Shipments* .... 462 11 540, 000 RTGGS © acess 

Orders}— 

Received .... 757 18,925,000 284.67 163.99 

On hand..... S@GS TESAGOCO . cccee 8 scene 

*Of these shipment totals, local sales took 15 
cars, 365,000 feet. 


+Local orders are not included as, in case of 
retail sales from mill yards, order is practically 
synonymous with shipment. 


Bookings for the week by twenty-six identical 
mills were 100.14 percent of bookings for the 
previous week. 


National Analysis 


WasuHIneTon, D. C., Jan. 14.—The National 
Lumber Manufacturers’ Association issues the 
following analysis for the week ended Jan. 5, 
orders and shipments being shown as _ per- 
centages of production: 





During During 52 
Week Ended Wks. Ended 
Jan. 5 Jan. 5% 


No. of Ship- Or- Ship- Or- 


Associations— mills ments ders ments ders 
Southern Pine ...... 125 113 108 102 98 
Weeee COMME Me cawawecas 128 118 127 102 100 
Western Pine ....... 30 174 285 87 82 
Cele PUOE cctccces 14 699 824 Gi’ aun 
Calif. Redwood ...... 15 131 90 93 89 
No. Carolina Pine.... 30 130 352 101 81 
No. Hemlock & Hdwd.f 17 76 119 106 92 
Northern Pine ...... 10 88 75 85 78 





369t 121 131 99 95 





*Represents 35 percent of cut in California pine 
region. 

+Includes hardwoods and softwoods. 

tLast week there were reports from 390 mills. 

% Revised. 


Cement Statistics 


The Portland Cement Association, of Chi- 
eago, has published figures compiled by the 
United States geological survey, showing that, 
owing to favorable transportation conditions, 
1923 was a banner year in the industry. Com- 
parative figures, in barrels, follow: 


1921 1922 1922 
.-- 98,842,000 114,789,000 137,377,000 





Production 
Shipments . 95,507,000 117,701,000 135,887,000 
ROGGE. caaeaus 11,938,000 9,134,000 10,581,000 


December production was nearly 10,000,000 
barrels; shipments, about 6,400,000, stocks in- 
creasing during the month by about 3,500,000 
barrels to an amount, 10,581,000 barrels, exceed- 
ed only once in the last eight years, so that 
the industry is accumulating material in pre- 
paration for continued heavy demand. 
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Letters From the Mail of a Wholesaler 


[A previous instalment of these letters ap- 
peared on page 49 of the Jan. 5 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 


No. 1 
TELEGRAM 
CHICAGO, ILL., Nov. 26, 1923. 
HieuH Grape LumBer Co., New Orleans, La. 
Wire date. Ship one car pro sixty Charles 
Korn Lumber Co., Chicago, Illinois, via Panhandle 
delivery at Robey Street. Mailing order. 
CHICAGO COMMISSION LUMBER Co. 


No. 2 
NEw ORLEANS, LA., Nov. 27, 1923. 
CHICAGO COMMISSION LuMBER Co., Chicago, Ill. 
Gentlemen: Your message: We are not sure 
but what, when Charles Korn Lumber Co, hears 
that sap gum is to be shipped by us, they will not 
care to place it with us. We had a misunder- 
standing over some No. 2 common cypress. We 
didn’t like the way Korn did, and he didn’t like 
the way we did. We will let you hear from us 
further after we hear from him. Yours truly, 
THE Higit GraDE LUMBER Co. 
e/ce—Chas. Korn Lbr. Co. 





No. 3 
CHICAGO, ILL., Nov. 30, 1923. 
THe HicgH GRADE LuMBER Co., New Orleans, La. 
Gentlemen: Replying to carbon copy of your 
letter of the twenty-eighth instant to Chicago Com- 
mission Lumber Co. No, we did not like the way 
you handled our order for three cars of 1-inch 
No. 2 common cypress. We thought at the time 
that you did not ship because the price advanced, 
and, frankly, we still so feel. But that is neither 
here nor there now, as we do not run around with 
a chip on our shoulder. This order that the 
Chicago Commission Lumber Co. placed with you 
for a car of 1-inch FAS sap gum is another mat- 
ter, and we hope you will ship promptly. With 
kindest regards, we are, Yours very truly, 
CHARLES KORN LUMBER Co. 
e/e—Chicago Commission Lkr. Co. 


No. 4 
NEW ORLEANS, LA.,. Dec. 4, 1923. 
CHARLES Korn LUMBER Co., Chicago, III. 

Gentlemen: Yours of the thirtieth: We note 
you state again that you feel we did not ship the 
No. 2 common cypress order because the price ad- 
vanced and, inasmuch as you sent the Chicago 
Commission Lumber Co. a copy of this letter, we 
think it fair to ourselves to state that you know 
very well this is not the reason we did not ship 
it and it is an absolutely arbitrary and false po- 
sition on your part to make this statement and to 
stand on it in view of the correspondence. 

The reason we did not ship it was because you 
sent the order 6-inch and wider when we under- 
stood it was sold regular widths. It was not con- 
venient for us to furnish it 6 and wider, and we 
accordingly sold the stock to the Standard Box 
Co., in Cincinnati. 


You never corrected the order from 6-inch and 
wider; had you done so, we would have filled it 
regardless of the price, and our record will sus- 
tain this statement. You say you do not run 
around with a chip on your shoulder and yet it 
seems to us you are not willing to correct a plain 
misstatement of facts. You sent us an order for 
a car of 6 and wider, which was inconvenient for 
us to fill; we declined it and you refused to cor- 
rect it, taking the position that we declined it 
account advance in price, which had nothing to 
do with it. Yours truly, 

THE HIGH GRADB LUMBER Co. 
¢e/c—Chicago Commission Lbr. Co. 


No. 5 
New ORLEANS, LA., Nov. 28, 1923. 

CHARLES Korn LuMBER Co., Chicago, II]. 

Gentlemen: Referring to the order submitted 
by Chicago Commission Lumber Co: We will fill 
it on receipt of your letter that you are not hold- 
ing anything against this company and we do not 
owe you anything, and that you will take care 
of the invoice according to the wholesale terms, 
which are as follows: 


OUR TERMS TO WHOLESALERS 

Inasmuch as we do not know to whom the lum- 
ber is going, nor how you have represented it to 
your customer, when we ship lumber on whole- 
“weg order, cur terms are unqualifiedly as fol- 
ows: 

You agree to send us 80 percent of the net 
amount of invoice within ten days from date of 
shipment, and agree to pay the remainder of the 


invoice cash less 2 percent after freight promptly 
on arrival and inspection. The payment of the 
80 percent entitles you to 2 percent on the whole 
net amount after freight. 

If you agree to these terms, we will be pleased 
to fill your order. If these terms are not satis- 
factory, let us know, and the order is automat- 
ically canceled. If you agree to these terms, and 
then do not comply with them, we will not ship you 
again. 

Please do not consider us at all arbitrary in 
this matter. ‘These terms are simply based on 
experience, aS we are not carrying accounts for 
wholesalers, nor shipping cars on open account in 
the dark to customers whom we do not know 
when we do not know how the sale was represented 
to them. 

If you can not show the same faith in us in 
putting your money into the car after it is shipped, 
that you ask us to put in you in shipping you a 
full carload of lumber on open account, then we 
have decided to pass the business up. 

In case of dispute, car to be held intact until 
inspection is reported to us, and our answer Tre- 
ceived. Yours truly, 

THE HicH GrapE LUMBER Co. 


No. € 
CHICAGO, ILL., Nov. 30, 1923. 
THE HicgH GraDE LUMBER Co., New Orleans, La. 

Gentlemen: Replying to your letter of the 
twenty-eighth instant, as we wrote you earlier in 
the day, we have long since forgotten your failure 
to ship us three cars of 1-inch No. 2 common 
cypress that we felt we had bought, and which we 
felt at the time you did not ship because the 
price advanced. 

We note your letter headed “OUR TERMS TO 
WHOLESALERS” and our terms are 2 percent off 
for cash, less 2 percent immediately upon arrival 
and unloading; or if you will have a deputy in- 
spector load the stock out, we will pay you in full, 
less 2 percent, immediately upon receipt of invoice, 
bill of iading and inspection certificate, with piece 
tally attached. From your letter it seems you 
have absolute confidence in yourself, but no con- 
fidence in anyone else, and you say your terms 
are based on experience. Our terms, for your in- 
formation, also are based on experience, and years 
of it. Suppose we pay you 80 percent upon re- 
ceipt of invoice and bill of lading on your measure- 
ment and inspection, and the shipment when it 
reaches destination is off in both measurement 
and inspection, and our advance payment of 80 
percent overpays you; what then? We would like 
very much to hear from you regarding this. Our 
years of experience have taught us that there are 
numerous shippers of lumber who are unscrupulous 
enough to invoice one thing and ship another, and 
in this way obtain an advance of' 80 percent from 
an honest man, and the &0 percent overpays them. 
Your document entitled “OUR TERMS TO WHOLE- 
SALERS” is surely very interesting to read. With 
kindest regards, we are, Yours very truly, 


CHARLES Korn LUMBER Co. 
e/c—Chicago Commission Lbr. Co. 








No. 7 
NEw ORLEANS, LA., Dec. 4, 1923. 

CHARLES KORN LUMBER Co., Chicago III. 

Gentlemen: Yours of the thirtieth: We note 
you found “our terms to wholesalers an interest- 
ing document.” We have sent this to quite a few 
wholesalers and have been complimented on it. It 
all depends upon one’s point of view. 


You ask: “Suppose we pay you 80 percent upon 
receipt of invoice and bill of lading on your mea- 
surements and inspection, and the shipment, when 
it reaches destination, is off in both measurement 
and inspection and our advance payment of 80 
percent overpays you; what then? We would 
like very much to hear from you regarding this.” 

We are glad to answer the question. If the car 
developed off grade or measure, according to of- 
ficial inspection, so that we owed you money, we 
would send you check promptly for the difference. 

You see, by your own statements you are un- 
willing to advance us 80 percent of our invoice 
with the lading in your hand showing the shipment 
has been properly made. You assume that we are 
sticking you for not only the remaining 20 percent 
but have so far tried to put the grade over on you 
as to make it unsafe for you to advance even 80 
percent. You say there are unscrupulous shippers 
who put this over; isn’t it logic for us to assume, 
therefore, that if you can’t advance this 80 per- 
cent you put us in the class with those unscrupu- 
lous shippers? 

We do not mean to assume from our terms to 
wholesalers that we have absolute confidence in 


a 


ourselves and none in anyone else. Even if we dig 
assume this, you go us one better by taking ap 
solutely the same position you accuse us of tak. 
ing. You call yourself an honest man and put y 
in the class with the “unscrupulous shippers” wha 
are unworthy to receive an advance of 80 percent, 

Our terms to wholesalers simply mean that the 
wholesaler’s main place in the game is to finance, 
He is supposed to pay the shippers and carry the 
account. If he doesn’t do it, he is not performing 
one of his main functions. If you haven't suff. 
cient confidence in your shippers to advance them 
80 percent, then you should cut out those shippers, 
Our idea is that it is a matter of mutual conf. 
dence and as long as there is suspicion between 
the buyer and the seller or the shippers and con. 
sumers, or especially between the shipper and the 
wholesaler, the lumber business is not going to be 
on a satisfactory basis. If you take it that I am 
so unscrupulous as not to put up the grade within 
20 percent of what it should be and I take it that 
you will get my good lumber and sell it to some 
body I wouldn’t sell myself, and that you will not 
pay me the account but will ride me until you get 
the report and final settlement from your cus 
tomer and then pass to me whatever kick your 
customer passes to you without due regard for my 
interest, then it is best for us not to do business 
with each other. 

So with these few lines, let’s call the order off. 

Yours truly, THe High GRADE LUMBER Co, 
c/c—Chicago Commission Lbr. Co. 


No. 8 
CHICAGO, ILL., Dec. 6, 1923, 
Tue HicgH GRrapbr LUMBER Co., New Orleans, La. 
Gentlemen: Replying to your two letters of the 
fourth instant, we still feel, as we have stated to 
you so many times, that you did not ship the three 
cars of 1-inch No. 2 comimon cypress because the 
price advanced, and we hope you have not forgot- 
ten what we told you at the time we thought of 
you. We told you distinctly at the time that you 
could load in one or two of the cars all the stock 
narrower than 6-inch that we wanted laid out for 
one car, but you could not do this to accommo 
date us. 


As yet we can not call you an unscrupulous 
shipper, because you have never made us a ship 


ment. You had the opportunity to do so, but you 
did not. We think, because the price advanced; 
therefore, there is considerable question in our 


mind as to whether you would be an unscrupulous 
shipper if you had the opportunity. To be frank 
with you, we have no hesitance in saying to you 
that from our former experience with you, we 
would much sooner have our money in our hands, 
than to have it in yours. We have numerous good 
shippers that we can depend upon, from whom we 
can buy all the lumber we want on regular terms, 
but to those shippers, as a matter of accomoda- 
tion, we regularly advance 80 percent upon receipt 
of invoices and bills of lading. We are very careful 
who we do business with and, when we advised 
you that we would pay you in full, less 2 percent, 
upon receipt of invoice, bill of lading and deputy 
official inspection certificate, with piece tally, we 
feel we went as far as we could go with you. 
Therefore, we request that you cancel this order. 
With kindest regards, we are, Yours very truly, 


CHARLES Korn LUMBER CO. 
e/c—Chicago Commission Lbr. Co. 


No. 2 
NEw ORLEANS, LA., Dec. 8, 1923. 
CHARLES Korn LUMBER Co., Chicago, III. 
Gentlemen: Yours of the sixth: We know 
now what you think of us, and your letter is 
really milder than we thought you would make it. 
We presume this closes the file. With best regards, 
we are, Yours truly, 
Tup HIGH GraDE LuMBER Co. 
e/c—Chicago Commission Lbr. Co. 


[Another instalment of the Letters from the 
Mail of a Wholesaler will appear in a later 
issue—EDITOR | 





THE FARMER’S DOLLAR buys more now than 
for three years past, reports the Department 
of Agriculture. Taking 1913 as representing 
100 in purchasing power of farm products and 
also in wholesale price level, farm products 
bought 112 in 1918; 69 in 1922 (average); 64 
in Sept. 1922, and 75 in Sept. 1923. Whole- 


sale price level was 194 in 1918; 149 in 1922 
(average) ; 153 in September, 1922, and 154 in 
September, 1923. 
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Mounp City, Iuu., Jan. 14.—Announcement 
has just been made of the purchase by the 
Hendrix Mill & Lumber Co., this city, of stump- 
age on a tract of 3,300 acres known as Moss 
Island, located in Dyer County, Tennessee, 
about fifteen miles west of Dyersburg, Tenn., 
and lying between the Obion and Mississippi 
rivers. The timber is maple, elm, sycamore, 
cottonwood, gum and ash. It is a strictly vir- 
gin tract, having been held by the Moss Estate 
for about sixty years. In fact, the original 
grant of the land from the Government was 
made. to C. C. Moss, who left it to the Moss 
Estate. The consideration was $150,000. B. L. 
Hendrix, head of the Hendrix Mill & Lumber 
Co., was represented in the transaction by 
Joseph O’Sullivan, attorney, of this city; the 


cr 





Plant of Hendrix Mill & Lumber Co., which logs 


sellers being represented by Ernest Rice, their 
attorney, also owner of one-fourth interest in 
the tract of land. 

Mr. Hendrix informed an AMERICAN LUMBER 
MAN news representative that the Moss Island 
stumpage will be enough to supply his mill for 
about four years, but his plan is to buy about 
half of its log supply outside and by that 
method he believes that the stumpage will pro- 
duce about half of the mill’s requirements for 
probably ten years. 

The Hendrix company will continue its 
method of transporting its log supply by water, 
by means of rafts floated down the Ohio and 
Mississippi rivers, and by barges from down 
“‘the’? river. The barges used in this work 
were illustrated and described on page 40 of 
the Feb. 24, 1923, issue of the AMERICAN LuM- 
BERMAN. Logs are also floated down the Ten- 
nessee River and its tributary streams from as 
far south as the Alabama State line, and some 
very fine oak and poplar are secured from that 
territory. Good oak, elm and maple come 
from along the Ohio, Big Wabash, Little Wa- 
bash and Saline rivers, and maple from the 
upper Mississippi River, some from as far north 
as Grafton, Jersey County, Illinois. Some 
fine oak also comes from the Okaw, Mary’s and 
big Muddy rivers, which empty into the Missis- 
Sippi between Cairo and St. Louis. 


The Hendrix company buys quantities of logs 
on the Mississippi River, between Cairo, IIl., 
and Memphis, Tenn., these logs being loaded on 
barges or scows and delivered to the mill here. 
This city is splendidly located for ‘‘logging by 
water,’’ as it is about half a dozen miles up 
the Ohio River from where it joins the Missis- 
Sippi. The Moss Island tract is more than half 
Way to Memphis from Cairo. But besides the 
many rivers available for transportation of logs 
for hundreds of miles at low cost, the Hendrix 


mill is on the banks of the Ohio, and favorably 
located near the Illinois Central and Big Four 
railroads and thus has never experienced a car 
shortage. : 
Banker Backed Enterprise 

The Hendrix Mill & Lumber Co. was organized 
in 1918. One share is owned by Thomas Body, 
who is secretary-treasurer of the Hendrix com- 
pany and president of the First National Bank 
of this city. One share is owned by J. T. Hen- 
drix, a brother of B. L. Hendrix, and vice presi- 
dent of the Hendrix company. B. L. Hendrix 
is president of the company and owns the rest 
of the shares. Before organizing this company, 
Mr. Hendrix was connected first with the Singer 
Manufacturing Co.,—sewing machine manufac- 
turer—then with Williams & Kuny, who operated 





by water on many rivers 


Uses Many Rivers to Transport Logs to Mill 


a large band mill in this city until a few years 
ago. When this firm went out of business, Mr. 
Hendrix entered the logging industry himself 
and in 1918 organized the company which he 
heads, prepared for undertaking it by extensive 
experience in logging and lumbering over the 
same territory in which he now operates. 

His plant includes an 8-foot Clark Bros. band 
mill, of which Mr. Hendrix says he ‘‘ believes 
there is none better.’’ The carriage is Mc- 
Donough and the Allington Curtis blower sys- 
tem is used. The planing mil! is equipped with 
American Woodworking Machinery Co. planers, 
molders and matchers and a Mershon band re- 
saw. Mr. Hendrix says that he is partial to 
Goodyear Rubber and Grafton & Knight belting. 


Most of the lumber cut in the Hendrix mill 
goes to automobile body builders, who want 
thick maple, elm, ash and sycamore, with some 
thick gum, and it was to supply this trade in 
the best possible way that the Hendrix company 
bought the Moss Island tract. There is some 
very fine cottonwood on that tract, and Mr. 
Hendrix hopes to develop a trade with the body 
builders for thick cottonwood, which for their 
use he believes is equally as good as elm or 
maple, if not better. 


With all that he has accomplished, Mr. Hen- 
drix is still 4 young man, about thirty years of 
age, and that he is well known and well liked in 
Mound City, where he has lived most of his life, 
is shown by his election as mayor of this town 
of about 3,000 people. 

W. A. Berry, who buys timber for the Hen- 
drix company south of Cairo, Tll., was assistant 
to Mr. Hendrix. while with Williams & Kuny 
and came with him to the Hendrix company. 
J. A. Crozier who buys timber on the Ohio and 
upper Mississippi, was manager of the Wiscon- 
sin Chair Co.’s plant formerly at Cairo, Ill. 


(BEB BBBABAAAAAS 


MAINTENANCE of a city forestry department 
for the conservation in every city of the health 
and beauty of its trees is a plan meeting with 
favor among leaders of suburban development 
and home builders thruout the National Asso- 
ciation of Real Estate Boards. 


News of Forestry Activities 


Provisions of Forestry Bill 

Jackson, Miss., Jan. 14.—The Mississippi 
legislature convened last Tuesday. One of the 
outstanding subjects to be considered at this 
session is forestry conservation, the first bill 
on which will be offered in the house this week 
by Mr. Ward, of Wayne County, who led a 
spirited but unsuccessful fight to secure legis- 
lation on the subject two years ago. His meas- 
ure has many points involved in it and is sure 
to meet with opposition from the lumber inter- 
ests as the taxes levied thereby seem to be ex- 
ceedingly heavy, and practically all of it will 
fall on the lumbermen. 

Mr. Ward’s new bill is modified in several im- 
portant respects from the one he advocated at 
the last session. It seeks to create a State board 
of forestry, to consist of the commissioner of 
agriculture, professor of forestry and botany 
at the A. and M. College, the State geologist 
and four citizens, one to be nominated by vari- 
ous associations in the State. The State board 
of forestry is given power to select a State for- 
ester, who has had at least two years’ experi- 
ence in such work, to fix his salary, and author- 
ize him to select necessary forestry assistants 
and subordinates. 

Several sections of the bill deal with pre- 
venting forest fires, reforestation, investigation 
and study of forest propagation ete. It also 
outlines how a system of State forests may be 
built up, and methods of caring for same so as 
to make them self-supporting, so far as possi- 
ble. The act seeks to create a forestry fund, 
to be used in carrying on the work of the State 
board of forestry, to be raised by levying a 
tax of 3 cents a thousand feet on timber cut. 


A license tax is also imposed on all indi- 
viduals and concerns using the natural resources 
of the State for commercial purposes such as 
stone quarries, gravel pits, sand beds, turpen- 
tine and other forest products ete. This tax 
shall be 214 percent of the value of all products 
taken from the soil or water, and exempting 
only dead stumps and tops used in the manu- 
facture of naval stores. 

One interesting clause of the measure pro- 
vides that individuals and corporations who 
enter into contracts with the State board of 
forestry to set aside land tracts for reforesta- 
tion covering periods of fifteen to forty years 
are given the guaranty that the assessed valu- 
ation of the land will not be increased during 
the life of the contract. 


Profit from Defective Timber 


Du.utH, Minn., Jan. 14.—The Cloquet forest 
experiment station has demonstrated that dead 
and defective timber can be removed from for- 
ests on a commercial basis when reasonably ac- 
cessible to market. Considerable profit is ex- 
pected to be realized this winter at Cloquet thru 
the sale of considerable dead and defective tim- 
ber from a nearby forest area. Timber for cut- 
ting has been marked by State foresters as 
defective or interfering with the growth of the 
more valuable species. It will also include dead 
standing timber and wind thrown trees. The- 
timber being removed is mostly jack pine and 
tamarack and it is being cut into ties, boxboard 
bolts, pulpwood and firewood. Immediate re- 
moval of that timber gives an income that would 
be lost were it to be allowed to rot. 
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Northwestern Retailers in Record Breaking 





MINNEAPOLIS, MINN., Jan. 15.—While the as- 
sembled lumbermen and guests stood and sang 
‘“America’’ the lights were turned out and a 
panel behind the speakers’ platform slowly 
parted, revealing against a background of black 
a beautiful American flag, gently fluttering in 
the breeze from a concealed electric fan, while 
a spotlight threw it into bold relief. This 
spectacular bit of ‘‘stage effect,’’ which marked 
the opening of the thirty-fourth annual con- 
vention of the Northwestern Lumbermen’s As- 
sociation, was eminently appropriate, because 
all thru the sessions the American home and 
all the patriotic and civie virtues which it typi- 
fies were in the forefront. Speaker after speak- 
er urged the necessity of ‘‘putting the home 
first,’’ and deprecated the tendency so manifest 
today of preferring luxuries of various sorts— 
automobiles heading the list—to the greatest 
possession a family can have—a home to which 
it holds the title as well as the key. 

The attendance was the largest of any an- 
nual in the history of the association, about 
2,200 members and non-member retailers regis- 
tering, exclusive of persons other than retailers 
in attendance. 

All sessions are being held in the assembly 
hall of the Court House, while the numerous ex- 
hibits of building materials crowd the lobbies 
and corridors of the West Hotel. 


Following the unveiling of the flag the au- 
dience was entertained by the Twin City Hoo- 
Hoo Orchestra of nine pieces, led by Stanley F. 
Staples, which dispensed some lively jazz. Then 
M. L. Jordon led the singing of a number of 
popular songs, finishing with the touching ballad 
of the maid who ‘‘around her neck she wore a 
yellow ribbon,’’ without the singing of which no 
lumbermen’s convention can be said to be really 
complete. The leader and members of the or- 
chestra, as well as the song leader, are all iden- 
tified with the lumber trade of the Twin Cities. 


An innovation in convention arrangements 
was the seating of the delegates in groups by 
States, the location for the various groups being 
marked by signs bearing the names of the States 
in which the association’s membership is found. 


President Reviews Trade Conditions 


The address of G. D. Rose, of Dubuque, Iowa, 
president of the association, delivered at the 
opening session, was a clear and concise sum- 
ming up of conditions underlying the business 
situation at this time, particularly as regards 
the retail lumber trade. After pointing to the 
large industrial production, the record railroad 
tonnage carried, and the practical elimination 
of unemployment during 1923, he added that un- 
fortunately agriculture had not shared propor- 
tionally in the general prosperity. However, he 
said, the farmer’s condition has greatly im- 
proved as compared with a year ago, citing as 
one of the evidences of this, the fact that one 
of the chief barometers of agricultural buying 
power, the sales of the big mail order houses, 
has increased 28 percent. He attributed the un- 
fortunate situation in which the farmers have 
found themselves during the last few years very 
largely to the overproduction brought about by 
war conditions, which he said had been a more 
detrimental factor than the cutting off, in large 
measure, of the export demand. He said that 
the wheat farmer, to get back on his feet, must 
diversify his crops, and that it is up to the lum- 
ber retailers, who as business men are so vitally 
interested in the farmer’s prosperity, to encour- 
age him in every way possible toward the attain- 
ment of that end. 


Touching upon the present high level of wages, 
he said that while the industrial workmen’s pur- 
chasing ability has been lifted to the highest 
point known, this had worked an injustice to 
the farmer, who was unable to sell his products 
at prices commensurate with the cost to him of 
the manufactured products of this high-priced 
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labor, a disparity which must be bridged before 
the farmer can enjoy real prosperity. 

President Rose expressed strong approval of 
the Mellon plan for tax reduction, and also 
hoped that Congress would keep its hands off 
the railroads and give them a chance to function 
efficiently without being subjected to continual 
nagging. He regarded the increased burden of 
State taxation, resulting in the issuance of vast 
quantities of tax exempt securities thru which 
capital is diverted from productive uses, as a 
grave menace to business, 

He said, that, personally, he was in favor of 
giving such finaucial aid to the farmer as may 
be necessary and will really benefit him, but is 














G. D. ROSE, A. M. MELONE, 
Dubuque, Iowa; Minneapolis, Minn.; 


Reélected President Vice President 
opposed to many of the nostrums prescribed by 
the political friends of the farmer merely to 
eatch his vote without regard to his real and 
permanent welfare. 

The retail lumber business, said Mr. Rose, for 
the last two or three years has been going thru 
a period of readjustment, during which it has 
been very difficult, if not impossible, to realize 
anything like adequate returns of the money 
invested. There has been neither a sufficient 
volume of business, nor a sufficient margin of 
profit, to offset the greatly increased cost of 
doing business, due in part to the increased cost 
of help, and in part of the larger investment 
now required, as well as to other causes. 

He said that the turnover of lumber by the 
average retailer is surprisingly low, being, from 
the best information at his command, not more 
than 11% times a year. This refers to lumber 
only, Mr. Rose saying that the more rapid turn- 
over of other items of the dealer’s stock helped 
to increase the rate of general stock turnover. 

He congratulated the association on its splen- 
did gain in membership, 186 new member yards 
having been added to the roster during the last 
year, and said that the organization never has 


been more efficient in all departments than it jg 
today. He attributed the gain in large measur 
to the development of the plan of district organ. 
ization and meetings, which have had the ef. 
fect of ‘‘taking the association to the individug) 
member.’’ 

Committee Appointments 


A telegram from F. W. Ritter, of Winni. 
peg., Man., secretary Western Retail Lumber. 
men’s Association (Canada), expressing the 
greetings and congratulations of that organi. 
zation, was then read by President Rose, who 
proceeded to appoint the following commit. 
tees: 

Nominating—Charles Webster, John Limback, 
Arthur A. Hood, Otto Bauer. 

Auditing—Roy Martin, Ed. Stief, A. H. Adams, 

Resolutions—E, C. Tillotson, H. H. Hockenbrock, 
A. R. Bailey, William F. Baack, R. R. Betcher, 

Speaks on Standardization 


The convention then listened with marked 
interest to a talk by William A. Durgin, chief 
of the division of simplified practice of the 
Department of Commerce, in which he out- 
lined the development of the movement for 
lumber standardization so far as it has pro- 
gressed to the present time, and told what 
was necessary to make effective the recom- 
mendations already approved by the industry. 
He said that within a short time all retailers 
would receive a copy of the department’s re- 
port on standardization, on the back of which 
appears a form of acceptance which he urged 
all dealers to sign and return to the depart- 
ment. [Note—This form was printed on page 
50 of Jan. 12 issue of AMERICAN LUMBERMAYN, 
—EDITor. | 

Mr. Durgin urged the dealers not to begin 
‘‘shooting holes’’ in the report the minute 
they got it. Doubtless there will be some 
things found therein which they do not like 
—‘‘the pet hobbies of retailer, distributer or 
manufacturer breaking out here and there.’’ 
‘‘But,’’ said he, ‘‘nothing can be gained by 
just objecting to the report in toto. When you 
come to sections of this report that you think 
are wrong, remember that it has taken from 
the time the first tree was felled until now to 
get as far as we have with lumber standard- 
ization.’’ ; 

‘‘We expect a tremendous number of sig- 
natures to this acceptance,’’ continued Mr. 
Durgin, ‘‘totaling at least 80 percent of all 
the retailers, and if we get them we shall be 
in position to support you to the limit in car- 
rying out this program.’’ 

‘¢We in the Department of Commerce do not 
claim to be experts in this or any other in 
dustry; neither are we investigators nor po- 
licemen. Our purpose is simply to get the 
industries themselves to work out their own 
problems in standardization and then to place 
behind the programs they develop all the 
support and prestige which the department 
is capable of imparting.’’ 

Mr. Durgin said that there now exists be- 
tween the various groups in the lumber indus- 
try a better understanding than ever before, 
and that this feeling of mutual understand- 
ing is increasing, looking to the time when 
the lumber industry shall stand before the 
country as a united and harmonious element 
in the nation’s life and progress. 

‘*Tf you will ‘play’ as we know the manu- 
facturers will ‘play’—and as we believe you 
will—then this thing will work,’’ said he. 

Mr. Durgin explained that the program of 
standardization, so far as it has been worked 
out, is in a sense a tentative one, to operate 
for one year, at the end of which time all 
branches of the industry will be asked to 
point out any weak spots and suggest any mod- 
ifications that time and experience may have 
proved to be desirable to make it expressive 
of the best interests of the whole industry. 

Mr. Durgin said it was a great satisfaction 
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sive of the original cost of the machines, and 
considering only depreciation, gasoline, oil, tires, 
and repairs, it would take all of the wheat crop 
of Canada or of the Argentine, or the entire 
amount of gold mined in the United States dur- 
ing 1923, to pay our automobile expense for the 
one year. You ask how Iowa could pay such a 
bill of expense. We had a _corn crop that was 
worth about $298,000,000, and we just about spent 
our corn crop on our automobiles. ; 

But there is another phase to the situation. 
To maintain our automobiles we have been com- 
pelled to reduce our expenditures for the es- 
sentials as well as for the nonessentials. The 
extent to which your business and mine is af- 
fected is shown by the statement that home 
ownership in the State has decreased slightly 
more than 3 percert, in which fact lies the 
challenge that is thrown in our faces as lumber 
merchants. 

Mr. Marckres told of a case that had come 
to his attention only last week, where the sec- 
retary of the local Associated Charities had 
ordered a ton of coal sent to a family in dis- 
tress. A little later the man and his wife drove 
up to the office of the secretary, to call his at- 
tention to the fact that a peck of potatoes had 
been overlooked in the provisions that had been 
sent them. When asked how it happened that 
people seeking relief from the charity organ- 
ization were driving a car, the woman said: 
‘*Oh, yes, we are buying it on the instalment 
plan.’’ Mr. Marckres suggested that if the 
eighty or more different lines of manufacture 
that are directly interested in home construc- 
tion would unite in an energetic campaign to 
sell the American public the sound doctrine of 
home ownership first, such a movement would 
meet with assured success. 

He then proceeded to outline a suggestion for 
encouraging the owning of homes, thru the pro- 
moting of savings clubs, on the order of Christ- 
mas savings clubs so successfully conducted by 
savings banks thruout the country, and which 
have’ resulted in the annual savings of many 
millions of dollars for specifically holiday pur- 
poses. Mr. Marckres’s remarks in this connec- 
tion appear in full on the front cover page. 


WEDNESDAY AFTERNOON 


The early part of Wednesday afternoon was 
given over to the annual meeting of the Re- 
tail Lumbermen’s Inter-Insurance Exchange. 
Reports presented by President Arthur R. 
Rogers and Manager Oscar D, Hauschild 
showed the affairs of the exchange to be in 
splendid condition. Insurance in force in- 
creased $1,500,000 last year. All of the old 
directors were reélected by unanimous vote. 

Following adjournment of the insurance 
meeting, the convention listened to an inspir- 
ing address on ‘‘Rural Community Leader- 
ship Vital to Business,’’ by Alexander Karr, 
Chicago, representing the American Com- 
munity Association. Mr. Karr’s remarks cov- 
ered a wide range, but the central thought 
was that the prosperity, and even the safety, 
of the country depends upon a better under- 
standing and closer codperation between town 
and country. 

Next came an interesting talk, of a remi- 
niscent character, by W. G. Hollis, the first 
secretary of the Northwestern Lumbermen’s 
Association. ‘ 

Tells Benefits of Arbitration 


The advantages of arbitration as against 
litigation were conveniently set forth in an 
address delivered by R. A. Johnson, of Chicago, 
assistant secretary National-American Whole- 
sale Lumber Association. One of the strong 
points of arbitration, Mr. Johnson pointed out, 
is that it provides for the determination of 
disputes within the lumber industry by men 
actually engaged in that business, and who are 
familiar with all the customs and practices that 
have developed in that industry. He said it 
has been estimated that 70 percent of the cases 
which come into courts are not primarily ques- 
tions of law, but of fact. ‘‘ Would it not be 
ridiculous,’’ he asked, ‘‘to suggest that you 
call into your meeting a committee of shoe- 
makers, waiters, and housewives, to pass upon 
the rules and regulations which you may adopt 
as precedents in your future lumber activities? 
But that is practically what is done under the 
present plan of calling for a jury trial.’’ 

Combating the claims of some opponents of 
arbitration that it does not meet with the favor 


of the courts, Mr. Johnson quoted Chief Justice 
Harry Olson, of the Chicago municipal court, 
whom he referred to as one of the best informed 
men in the country on commercial arbitration, 
as saying: ‘‘It is submitted that while a jury 
is a valuable institution for the protection of 
certain great rights, trial by jury never was 
created for the determining of complex busi- 
ness controversies. It is not in the least adapted 
to such service, and to employ it is always ex- 
pensive and unproductive.’’ He further cited 
the fact that in New York State there is a law 
which establishes arbitration as a legal, binding 
and effectual means of adjudicating disputes 
where questions of fact are concerned, and told 
of the excellent results that have followed the 
establishment in that State of a tribunal known 
as the Arbitration Society of America, which 
provides the public and the industries with 
means for speedy and economical determining 
of business disputes. 
Continuing, Mr. Johnson said, in part: 


As lumbermen, you are no doubt especially 
interested in what the lumber industry has done 
in this matter. Many of our lumber associations 
have been carrying out arbitration principles for 
years, but have not made it a compulsory fea- 
ture of their bylaws except in the cases of a 
few associations, principally in the wholesale 
branch of the industry, so it really has lost its 
effectiveness in these associations which make 
it voluntary. The National-American Wholesale 
Lumber Association, whom I have the pleasure 
of representing, has adopted as its cardinal prin- 
ciple, compulsory arbitration. Not only as ap- 
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plying among its seven hundred members, but 
between its members and members of any legiti- 
mate trade organization in the country. This, 
I believe, is the finest endorsement that any 
association can place upon its membership, as 
no member can long endure the test of such a 
high principle without living up to it. 

Our rules of procedure provide for every mea- 
sure of precaution, in preserving the interest of 
both parties. The presentation of evidence may 
be submitted in every day lumber terms. In 
order that nothing may be introduced which 
might be eeageenenrse each party is given a copy 
of the other participant’s statement of claim, 
and an answer or rebuttal may be filed. We 
maintain eminent counsel at Washington, D, C., 
available if desired to interpret any legal points 
involved. This is not obligatory, but is left to 
the judgment of the participants. or the com- 
mittee. In the selection of arbitrators where a 
nonmember is involved, the latter has a voice 
in the selection of the arbitrators. A list of six 
practical lumbermen is submitted to both parties 
for their approval, so that no undesirable arbi- 
trators will be selected. This list is composed of 
three parties appointed by the nonmember and 
three by the association. When it is approved, 
we select one from the nonmember’s sugges- 
tions and one from ours; these two may select 
a third. None of the arbitrators know whom 
they represent, and therefore are in a position 
to render absolute justice. By this method, our 
member is very often judged by a committee 
composed of two retailers and one wholesaler. 
Could our members do any more in their en- 
deavor to give a retailer a square deal? 

Great changes have occurred in the lumber in- 
dustry in the last few years, and no longer can 
lumber purchasers depend upon nearby sources 
for their supplies, as the consuming markets 
have become further removed from the points 
of distribution. Therefore more care must be 
exercised in the selection of those with whom 
buyers place confidence in their business trans- 
actions. With the endorsement of our organi- 


—— 


zation upon its membership under such assur. 
ances as I have outlined, I can not help but feg) 
that we should merit your confidence in businegg 
dealings, and in this connection I might adq 
that it will be my pleasure to see that you are 
supplied with our membership list if you wij] 
leave your name and address with either your 
secretary or myself. 

I feel confident that within a short time most 
of the retail lumber associations will appreciate 
the advantage gained by adopting compulsory 
arbitration as a part of their great work, and 
in this connection I will be more than pleaseg 
to assist you or your Officers in any manner 
possible, should you decide upon such a coursge, 
or in the event that you should adopt a reciproca} 
arrangement with our organization. 


Secretary’s Comprehensive Report 


The report of Secretary William H. Ba- 
deaux was placed in the hands of all dele- 
gates in printed form. It outlined the 
work and accomplishments of the association 
during the last year. He said that the mer. 
chandising of any commodity to be successful 
must conform to certain established principles 
of modern business. Retail lumber dealers must 
keep abreast of the times in order to prosper, 
and this means the application of constructive 
innovations in lumber selling methods. Mr, 
Badeaux stated that there are many excellent 
sources from which the lumber dealer may pick 
up progressive ideas, such as trade magazines, 
trade bulletins and business reports, but there 
is no better way, in his opinion, to keep abreast 
of the times than by frequent exchange of ideas 
with others in the same line of business. In 
this connection the open forum of the local dis- 
trict groups provided for the dealers in the ter- 
ritory of the Northwestern Lumbermen’s Asso- 
ciation has proved! of value. 

In commenting on the association’s field 
work, one of the major activities of the North- 
western, Mr. Badeaux said in part: 

During the last year signal progress has been 
made toward perfecting the local district units, 
thirty-three new districts having been organized, 
making a total of forty-five organized units now 
functioning, with eighteen remaining to be organ- 
ized. A total of fifty-eight district meetings were 
held in 1923. The general plan provided for three 
major activities at the meetings ineluding (1) 
open discussion of one or more subjects of general 
importance to retail lumbermen; (2) talk by local 
speaker on a topic of general interest in the busi- 
ness world; (3) some appropriate feature of en- 
tertainment. 

The general discussion of subjects has been the 
feature of greatest moment in all of the meetings, 
these representing problems common to all retailers 
and more or less difficult of solution, but the deal- 
ers by a free exchange of ideas and experiences are 
frequently enabled to work out a solution which 
otherwise might require years of study. 

Among the outstanding accomplishments of the 
last year the following are noteworthy: Adoption 
of better classifications of credit risks; study of 
cash basis as against credit extension; use of new 
and effective collection methods; necessity for fre- 
quent checking up to discover slow moving stock, 
and need for caution in stocking odd items; oppo- 
sition to odd lengths; favoring of standard sizes; 
stimulation of sale of small buildings ; codperation 
with movement for better farming; and study of 
building needs of localities with a view to supply- 
ing those needs economically. 

Secretary Badeaux said that in the course of 
the year closer relations had been developed 
between the Northwestern and the affiliated dis- 
trict associations, and working together, each 
for the other’s interest as they are, growth of 
the district organizations is coming to mean 
growth and headway for the Northwestern Lum- 
bermen’s Association. 


Traffic Department Performs Splendid Work 


The traffic service rendered by the association 
was stressed by Mr. Badeaux, the excellent 
work performed by that department being 
shown by the fact that out of claims aggre- 
gating $145,801.70 filed with the carriers since 
1917, $132,563.13 has been collected to date, 
and $7,348.52 is outstanding as of Jan. 1, 1924, 
resulting in a 95 percent recovery on all claims 
filed over a period of seven years. Mr. Badeaux 
also stated that the association records indi- 
cate that during the last seven years over half 
a million freight bills have been audited and 
$63,731.36 recovered thru overcharge claims, 
making an average overcharge of 11 cents on 
every freight bill audited. The association 18 
now compiling a reissue of its ‘‘Less Than 
Carload Freight Classification,’’? which should 
prove of considerable assistance in determining 
the proper basis to apply on traffic moving 
under class rates. It is hoped that this handy 
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Oe : 
pooklet will be ready for distribution shortly. 
Other activities of the traffic department were 
outlined by Mr. Badeaux, who urged the mem- 
pers to use the service at every opportunity. 

In speaking of the architectural and adver- 
tising service, Secretary Badeaux said that 
the use by members of this combined service, 
which is an enlargement of the special plan 
department, has fully justified its operation 
gs indicated by the total volume of business 
which up to Dec. 1 was $14,376.50. The de- 
mand for special plan work has held up in’ 
fine shape in spite of conditions, the total of 
this feature alone being $4,859.18. This work, 
said Mr. Badeaux, has covered all types of 
buildings from homes to oil filling stations, 
and includes one lodge building and one small 
library.. More and more members are recogniz- 
ing the value of the special plan work of this 
department and its use is being spread thruout 
the year instead of being confined to one or two 
busy seasons. In September the department 
was enlarged by adding to the staff a copy 
man of wide experience in lumber advertising, 
thus enabling the department to furnish mem- 
bers with copy and material for all kinds of 
publicity. The program of sales help that this 
department is preparing for use will meet every 
advertising need of members anywhere, said Mr. 
Badeaux. , 

The legal advice service, which is free to 
members, has been of real value to the firms who 
secured many legal opinions from the attorneys 
of the Northwestern, Secretary Badeaux stated, 
many questions pertaining to purchases, sales 
and collateral security having been asked in 
1923, and the usual volume of opinions rendered 
on questions of liens, mortgages, chattels and 
contracts. To assist members in filing a lien 
in neighboring States and to explain the lien 
laws of every State in the association territory, 
the Northwestern will soon publish new lien 
law booklets. 

The legislative work started in 1922 was ef- 
fectively carried on early in 1923, said Mr. 
Badeaux, the interests of the association mem- 
bers being fully protected at each of the legis- 
latures of the States comprising the North- 
western territory by an able representative who 
placed before the legislators the views of lum- 
bermen on important matters pertaining to 
their industry, such as lien rights, interest rates, 
State income tax, homestead exemptions, work- 
men’s compensation and insurance. 


Steady Gain in Membership 


Secretary Badeaux stated that for the eleven 
months ended Nov. 30, 1923, 186 yards have 
affiliated with the association as new members, 
the total membership now rapidly approaching 
the 3,000-mark. The report of the membership 
departme't further states: 


During the last year a consistent selling cam- 
paign has been carried out covering all nonmem- 
bers in our territory. This has helped in the steady 
growth of our association, but the biggest part of 
the credit goes to the loyal members who have 
helped so greatly in our membership campaign. 
The first campaign was what might be called the 
“Town Interest Campaign’”—making your town 100 
percent for the association. In this campaign 
members operating in towns where there was an 
independent nonmember were asked to help bring 
those nonmembers into the association. A good 
many responded to this campaign and brought in 
4 number of new members. The next campaign 
was on “County Interest,” and every member in 
each county was given a list of independent non- 
members in his county, and asked to help bring 
the county up to 100 percent. This campaign 
brought seventeen counties in Minnesota and Iowa 
up to the mark, and aroused a great deal of inter- 
est in association work. 

Comprehensive plans have been laid for member- 
ship work in 1924, the success of which will greatly 
depend upon the coéperation which you as mem- 
bers of this association are willing to give. Many 
of the independent nonmembers are already nearly 
sold” on association membership and will join 
with a little persuasion. We are going to ask you, 
na systematic campaign, to help us furnish this 
persuasion. This campaign will be handled as a 
District Interest Campaign.” It is your individ- 
su tort that will make this campaign a great suc- 


7 Use all of the services offered by the Northwest- 

‘mm, and you will soon become so thoroly sold on 

ony association that you will find it easy to help 

in ncrease the efficiency of our service to you by 
creasing our membership during 1924. 


The report of Secretary Badeaux closed with 
4 reference to other activities of the association, 
such as the news letter service, roster of dealers, 


and the Northwestern Dealer, official publica- 
tion of the organization. 


CLOSING SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

MINNEAPOLIS, MINN., Jan. 17.—At the clos- 
ing session Thursday forenoon the code of 
ethics prepared by a special committee ap- 
pointed at the annual meeting a year ago 
headed by George D. Rose and printed in full 
on page 51 of the AMERICAN LUMBERMAN of 
July 7, 1923, was unanimously adopted: 

The convention also adopted the following 
resolutions: 

Resolved, That we endorse American Lumber 
Standards adopted by representatives of the en- 
tire industry at Washington, D. C., last December ; 
further 

Resolved, That we favor early adoption of addi- 
tional standardization rules now under discus- 
sion by Central and Consulting Committees among 
which we specifically recommend the following: 

First: That we are opposed to standardizing 
odd lengths of lumber believing that same would 
result in increased cost to the ultimate consumer. 

Seconp: That we are opposed to the practice 
of forcing short lengths of lumber on an un- 
willing distributer or consumer. We _ believe 
American Lumber Standards should provide that 
the terms “random lengths” shall apply only to 
8-, 10-, 12-, 14-, 16-, 18- and 20-foot lengths well 
proportioned. We believe a market can properly 
be found for lengths under 8 feet when offered 
separate from longer lengths. 

TuirD: We recommend that the present high 
standard of molding grades be maintained and 
that in the interest of economy to producer, dis- 
tributer and consumer, the number of standard 
styles of molding be reduced. 

FourtH: We believe that the standard for 
5/2 16-inch shingles should provide that no 
shingle measure less than 3 inches in width and 
that shingles be classed under three grades only ; 
namely, (A) strictly 100 percent clear, 100 per- 
cent edge grain and free from sap; (B) strictly 
100 percent clear not less than 50 percent edge 
grain and free from sap; (C) 10-inch clear butts 
and better. 

FirtH: We believe that American Lumber 
Standards should provide for full count on basis 


Mountain Dealers 


Note.—A report of the Friday and Sat- 
urday sessions of the annual meeting of 
the Mountain States Lumber Dealers’ 
Association will appear in the Jan. 26 
issue of the AMERICAN LUMBERMAN.— 
Epitor. 





[Special telegram to AMERICAN LUMBERMAN] 

DENVER, COLO., Jan. 17.—With 250 members 
registered, everybody optimistic and good 
weather prevailing, the Mountain States Lum- 
ber Dealers’ Association opened its twenty-first 
annual convention at the Albany Hotel, in this 
city today. A rousing welcome was given the 
visiting lumbermen by President F. L. Crissey, 
in a strong opening address in which he made a 
plea for 100 percent membership in the associ- 
ation, because it fills a big need in the district. 
Secretary R. D. Mundell was eulogized by the 
president for his splendid work and was given 
due credit for his able handling of all matters. 
President Crissey said that the problems of re- 
tail lumber dealers will be discussed at this 
meeting in so helpful a way as to make this 
a convention that will long be remembered. 

In his report Secretary Mundell said that 
the speakers had been drawn from the ranks 
of lumbermen, members of the association, to 
speak on their own problems and talk over these 
in open meeting for their own good. 

In a very animated discussion of ‘‘The Asso- 
ciation,’’ led by Charles Proebstel, Santa Fe, 
N. M., the statement was made that this asso- 
ciation can be made the best in the United 
States; one means of accomplishing this being 
the employment of an advertising expert to sell 
ideas on home building to the general public, 
with the aim of starting building and loan asso- 
ciations everywhere; another suggestion was 
that a cost survey man be employed to work 
with architects on materials to be used in house 
building, so that the retailers will benefit from 
an enlarged field of building. 

The association service idea should go over 
big and result in better business which in most 
cases comes from high grade magazine adver- 
tising, or from such service as the Long-Bell 


of 4-inch shingles for both random widths and 

dimension shingles. 

Resolved, That we heartily endorse the Mellon 
tax reform policy and program which we believe 
to be thoroly equitable and just to all classes. 


Resolved, That we view with alarm the ever in- 
creasing State, county and municipal taxes and 
the growing tendency toward waste and extrava- 
gance in the conduct of the affairs of these local 
governments. Theref®re we record our opposition 
to all unnecessary expenditures of any nature 
whatsoever and in favor of the most rigid economy 
in the administration of all such affairs. We are 
opposed to further issuance of tax exempt secur- 
ities because the demand for and ready sale of such 
securities greatly tends to encourage the condi- 
tions mentioned. 

Resolved, That we record our sense of loss and 
bereavement in the passing of Harry F. Graefe, a 
director and former president of this association, 
whose demise is not only a grievous loss to his fam- 
ily, friends and business associates, but to the en- 
tire lumber industry. 

Resolved, That the secretary shall call on the 
members of the association in various sections to 
refigure the cost of lumber and millwork for a cer- 
tain type of dwelling at specified intervals, thus 
making possible comparisons on a percentage basis 
of one period with another for the purpose of cor- 
recting any erroneous statements being circulated. 


A vote of thanks was given President Rose 
for the splendid work done in drafting the 
code of ethics which has so efficiently met the 
needs of the members. 


Officers Elected 


The following officers and directors were 
elected: 
President—George D. Rose, Dubuque, Iowa. 


“oe president—Albert M. Melone, Minneapolis, 
nn, 
Treasurer—J. V. Dobson, Minneapolis, Minn. 
Directors for Iowa: Mont Stokeley, Des Moines; 
Warren Richardson, Clarinda; F. J. Ward, Clinton. 
For Minnesota: G. F. Streeter, Winona. For 
South Dakota: H. C. Behrens, Aberdeen. 


After a few words by President Rose, express- 
ing his appreciation of the honor and confidence 
bestowed upon him by reélection, the conven- 
tion adjourned. 


in Opening Session 


Lumber Co. maintains. Advertising is one of 
the keystones of business and the lumber deal- 
ers present agreed that the idea is excellent. 
They also agreed that personal or direct by 
mail advertising is an effective and important 
means of publicity. Another splendid means of 
advertising for lumbermen is to give service. 
The thought was also brought out that lumber- 
men should carefully note the growth of such 
industries as the manufacture of automobiles 
which is due to a great extent to effective 
advertising. 

‘*Own your own home’’ should be played up, 
and lumbermen can do the same thing for home 
owning as the automobile manufacturers have 
done for their product if the lumbermen go 
after the proposition and make use of their op- 
portunities in a similar way. Further discussion 
of this subject was postponed to Saturday. 

In a general consideration of conditions O. L. 
Walker, Casper, Wyo., stated that business is a 
little quiet at present due to unfavorable 
weather but he said that 1923 was a good year 
and 1924 will be better due to great plans for 
development of the oil industry in his locality. 

Mr. Proebstel said that business is improving 
at Santa Fe, that his plant is to be enlarged 
and it is expected that increased business this 
year will make that city the distributing center 
for its district. Conditions have turned and 
are now on the upgrade. 

President Crissey reported that in 1923 busi- 
ness was good in Colorado Springs. He looks 
for more trade this year and also a better class 
of business. He is of the belief that this year 
there will be built a better class of medium 
priced homes because the idea of improved 
homes is going to be put across better than 
ever before. 

Mr. Walker led in discussing the subject, 
What is Wholesale Business, if Any. This in- 
cluded a debate on such questions as: Whom 
should the wholesaler and manufacturer sell 
and whom should he refrain from selling? Is 
it ethical to sell any industrial as a consumer? 
This subject was under discussion when this 
dispatch was filed. 
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INDIANAPOLIS, IND., Jan. 16.—The fortieth 
annual convention of the Retail Lumber Deal- 
ers’ Association of Indiana began business this 
morning in the Claypool Hotel with a big crowd 
of retailers and exhibitors present. The offi- 
cers have compiled a program that covers many 
of the vital spots in modern retailing and have 
been fortunate in getting speakers from their 
own association and from the big American 
field of business brains, capable of bringing 
the latest and best thought on these subjects to 
the Indiana dealers. 

In order to encourage attendance at the open- 
ing of the sessions, the officers have introduced 
a novelty in the form of a drawing for a prize 
of $5, held immediately after the president 
calls the session to order. The five-dollar bill 
this morning was won by Mrs. O. T. Derby, 
of Elkhart. The directors have also taken the 
necessary precaution of securing codperation 
from the exhibitors and announced that while 
they were delighted to have these exhibitors 
present and felt that they offered a real service 
to those in attendance, yet these exhibitors must 
keep their rooms closed and locked during the 
formal sessions. In order to have this done, 
the secretary announced that failure to codp- 
erate would result in the vacation of their rooms 
by the negligent exhibitors. 

The first formal session was opened with the 
president’s annual message. 


Stresses Value of Local Associations 


President Charles A. Wolflin, of Evansville, 
said that from the financial and membership 
standpoint the association is in splendid shape, 
there having been some increase in the memhber- 
ship during the last year. He urged the mem- 
bers located in a town where there happen to 
be other retailers_outside the State association 
fold to point out the benefits of association 
membership and thus add their names to the 
roster. The value of local organizations to the 
State body was also stressed by Mr. Wolflin, 
who suggested that efforts should be made by 
the dealers thruout the State to organize local 
associations. 

The speaker touched briefly on the annual 
meeting of the National Retail Lumber Dealers’ 
Association held in Louisville, Ky., last October, 
stating that one of the most important matters 
discussed was standardization, in which great 
headway has been made. 

In commenting on the outlook for 1924, Mr. 
Wolflin read extracts from articles written by 
EK. H. Gary, of the United States Steel Corpora- 
tion; Secretary of Commerce Hoover, and the 
secretary of the National Credit Men’s Asso- 
ciation, all of which expressed confidence in the 
future of American business. On the strength 
of these reports Mr. Wolflin said he felt that 
it is good business for every retailer to know 
just exactly where he stands, and if the dealer 
is not already using a good system of cost ac- 
counting he should get busy and mstall one, 
as accounting ignorance causes more unhealthy 
competition than all other factors put together. 


President Wolflin called attention to the good 
work performed by the association’s traffic de- 
partment, stating that the service is such that 
it will enable the members to collect overcharges 
on freight bills, secure cars when the millman 
advises that he can not get them, and help 
trace cars thru to the retailer’s yard. 


An important question with the average re- 
tailer, said Mr. Wolflin, is ‘‘ What is good ad- 
vertising?’’ This subject is always a live 
one, for what one dealer may believe is good 
advertising another may think absolutely poor 
and money thrown away. In this connection 
President Wolflin stated that a representative 
of the Southern Pine Association would present 
something new on advertising during the meet- 
ing, and opportunity would be given for a full 
discussion of the subject. 


Secretary Reviews Year’s Activities 


In his report as secretary, C. D. Root called 
attention to the fact that 1923 had been much 





The 500 members and visitors 
at the Retail Lumber Dealers’ 
Association of Indiana annual 
gave closest and most enthusias- 
tic attention to the subject of ad- 
vertising, both in its immediate 
application to making sales and 
in its broad aspects as a means of 
making business a vital part of 
community life. Entire tone of 
convention was one of business 
statesmanship looking to a per- 

nent building of sound trade 
relations for the future. 











better than the gloom spreaders had predicted 
a year ago. Business has been spasmodic and 
spotted, at that. But the cheerful faces to be 
seen around the lobby indicate general sat- 
isfaction. Factories have been busy, and in 
the cities there seemed to be more home build- 
ing than ever before. Home building has ex- 
tended out into the outskirts, proving that 
the trend of building is toward the country. 
In this respect the automobile is proving a 
friend of the lumber dealer. 


The small city and the country town have 
been benefited by those farmers with building 
money saved up who decided that 1923 was 
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the time to build. There were not enough of 
these affluent farmers to make a trade without 
help, and dealers have had to depend upon 
their town business. Small towns dependent 
upon farming trade had a tough year save in 
those places where diversified farming pre- 
vails. The experience of dealers with diver- 
sified farming points to the wisdom of codper- 
ation with country agents and farm bureaus. 

Competitive conditions have not always 
been as satisfactory as could be desired. Some 
large dealers, possessed with an itch for vol- 
ume, sold and delivered material to customers 
living long distances from their yards; and 
on the other hand, some small dealers located 
near cities have sold in the cities at a price 
that would not pay the actual cost of delivery. 
These things have happened in places where 
there is more than enough business to go 
around. Should trade slump off we may ex- 
pect trouble to start. The public is pretty 


well informed that it ultimately pays the cost 
of such trouble, and there is ample proof that 
the public would rather pay a reasonable price 
all the time than to buy once below cost and 
next at an unreasonably high price. 


ee, 


Hoosier Retailers Consider Advertising 


Mr. Root stated that the association has hag 
a good year, and there is a cash balance large 
enough to carry the work forward. The off. 
cers have met with a number of retail organi. 
zations, and these group meetings are getting 
better and better. 


The secretary mentioned the resolution 
passed by twenty-six retail lumber organiza. 
tions agreeing to endorse the report of the 
standardization conference. Their own judg. 
ment and desires varied from the report in 
certain particulars, but they agreed in the 
interest of progress in the important matter 
of standardization to endorse the proposal by 
Secretary Hoover for standards for the yard 
board and dimension. Two sizes were adopted 
by the conference; extra standard, to meet 
the desires of eastern trade, and standard, 
The latter has been endorsed by the Forest 
Products Laboratory, and this probably will 
decide Indiana dealers in its favor. The In. 
diana crowd, the secretary said, will ‘‘step 
right out and codperate with the Government, 
manufacturers, architects and contractors”? in 
the matter of standardization. Indiana has 
been represented at all the standardization 
meetings. 


The secretary told of visits to yards over 
the State and remarked that the sloppy and 
ill-kept yard never seemed to be as busy as 
the neat and well kept one. Towns with a 
local club doing good work seemed to take 
more interest in themselves and their neigh- 
bors than did towns without such a group. No 
strong-arm methods for association member- 
ship have been used, for a member dragged in 
against his will is not an asset. It is not 
always easy to show precisely the benefit of 
association membership, tho the traffic depart- 
ment is doing a very definite and valuable 
work for every member who will use it. The 
secretary also mentioned the uniform book- 
keeping method, the success of arbitration, the 
work to keep wood shingles from being out- 
lawed and the possibility of working out a 
rating bureau. The secretary closed with an 
optimistic estimate of the coming season’s 
business. 


Treasurer B. M. Forbes, of Indianapolis, 
could not be present, so Secretary Root read a 
brief synopsis of his report, showing that the 
association now has a paid-up membership of 
376, an increase of ten members, and showing 
that the balance of funds in the treasury has 
increased. 


Indiana Mutual Insurance Report 


F. B. Fowler, of the Indiana Lumbermen’s 
Mutual Insurance Co., Indianapolis, stated 
that the fire losses of the country for 1922 
had been estimated at $500,000,000, a per 
capita loss of nearly $5 for each man, woman 
and child in the United States. While the 
estimate for 1923 has not yet been made, it 
doubtless will be still larger. The Indiana 
Lumbermen’s Mutual paid the largest losses 
in its history; the total being 60 percent 
larger than those of 1922. This company and 
its associates paid nearly $100,000 in losses 
to Indiana retail lumbermen. By virtue of 
having a substantial surplus, the company will 
be able to return the same ratio of dividends 
or unused premiums to policyholders this year 
as last. Altho the custom has not been an- 
nounced before, it has been a policy for sev- 
eral years to return to policyholders all the 
premium payments left after paying losses 
and expenses. By virtue of the income from 
investments the policyholders really get their 
insurance at less than cost. 


It is hard to account for the increase in 
the number of losses during 1923. The moral 
hazard in the lumber business is excellent, and 
no suspicion of incendiarism has been raised 
against a lumber dealer. Some suspicion 0 
malicious setting of lumber yard fires by out- 
siders has been entertained but not often 
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As Practical Means for Increasing Sales 


roved. The present apparent contempt for 
law may well manifest itself in the setting of 
fres. The cigarette probably is responsible 
for a good many fires. Lumber yards are 
also attractive playgrounds for boys, and they 
probably set some fires by playing with 
matches or smoking cigarettes. 

In a large way the dealers make their own 
insurance rates. Losses and expenses fall 
upon policyholders. Most fires are prevent- 
able, and lessening their number saves valu- 
able property and also lessens the cost of 


jnsurance. 
Committee Appointments 


President Wolflin then appointed the follow- 
ing committees: 

Resolutions—William Pulse, William Thornhill, 
and Harry Barnett. 

Nominations—Wade Simpson, Walter Crim, and 
Frank Cline. 


According to immemorial custom, the Indiana 
convention will have a full share of jollity and 
entertainment. Tonight there will be a Hoo- 
Hoo concatenation, which will entertain the old 
cats if not the kittens. H. R. Isherwood is 
present and will have charge. Tomorrow after- 
noon the Estimators’ Club will entertain the 
visiting ladies in the hotel parlors. And the 
grand finale will be the usual brilliant banquet 
in the Riley Room. Col. W. G. Archer, of 
Evansville, is to be the banquet speaker. Charles 
Davis’ ‘‘Casino Garden Six,’’ and ‘‘ Ed. East,’’ 
the singing banjoist, will help the merriment 
along. An added attraction will be ‘‘The 
Chanters,’’? a male chorus of sixty voices, from 
Murat Temple. 


WEDNESDAY AFTERNOON 


Willis B. Dye, of Kokomo, successful ad- 
vertiser and dynamo of human energy, talked 
at the second session about the science and 
practice of advertising as he has worked it out 
by experience. Advertising, he says, is as an- 
cient as Robinson Crusoe. Robinson wanted a 
ship to take him off his island, so he put his 
shirt on a pole and advertised for one. The 
shirt frayed out without getting results, but 
Robinson kept up his advertising until his copy 
caught the eye of a passing vessel. The moral 
of Crusoe’s publicity campaign is to persist 
even when immediate returns do not follow. 


Advertising for Lumber Yards 


speaking about truck advertising, Mr. Dye 
said: 


_ We feel that one of our best advertising mediums 
is our trucks. We can drive them around the pub- 
lic square and stop and unload lumber in front of 
4 merchant’s place of business and secure space 
for a limited time that money could not buy. 

It is not necessary to go in for stunts or freak 
body designs effectively to use motor truck body 
space for advertising purposes. ‘This is illustrated 
by the experience of numerous truck owners. 
Whether the body is of the delivery, stake or ex- 
press type, it can be made attractive and its ad- 
vertising value thereby enhanced. The message 
may be an elaborate billboard effect, or simply a 
well known trade mark, or a neatly lettered firm 
hame. Good judgment reaches further than a fat 
wallet in getting results from advertising thru 
Betor trucks. To illustrate this point, Henry 
pothler & Co., lumber merchants, of Louisville, 
tht have a reproduction of an English type house 
The they use for the cab on all of their trucks. 
: he also use their slogan “Koehler’s Lumber Is 
Up To Grade.” 

, Locally in Kokomo, our yellow trucks with a big 
= the end of which is painted the word “Dye,” 
th —_ slogan always standing out above—‘At 

the Sign of the Log,” we feel are as emblematic of 

ti umber and millwork business as any of the na- 
onally known trade marks, 


Yellow Has Been Company’s Color for Years 


age ith, reference to the color of our trucks, years 
Pe hg ore auto trucks were in general use in the 
bright” business, we painted all of our wagons a 
first Ree gl yellow, and when we installed our 
street on™ before they ever appeared on the 
of cant we sent them to the paint shop for a bath 
thin tha yellow, and from that day to this any- 
K 8 that is painted yellow that rolls on wheels in 

Wh just another boost for Dye’s lumber 
our own ile we never permit any equipment of 
yet the to go out without the “Sign of the Log,” 

general public thinks of yellow as our color 


and we feel that a glance at a yellow vehicle is 
another impression for Dye, and in the end ad- 
vertising is simply the impression that you may 
place in the minds of the public, either good or 
bad, and we strive to make good impressions. 


Mr. Dye continued that altho advertising is 
built up thru repeated favorable impressions, 
this must be backed up by service, which is 
doing a little more than you are expected to do 
and just a little better. Regarding newspaper 
advertising, Mr. Dye remarked: 


We practically always use illustrated advertise- 
ments that show the outside of the house or barn, 
and suggest that the prospective purchaser call at 
our office or telephone for appointment so that one 
of our men can call and show the floor plans of the 
building we’are advertising. Our estimating de- 
partment prepares a detailed estimate on the job, 
covering foundation material, plastering, wiring, 
painting, plumbing, furnace, lumber and millwork 
and all labor necessary to complete the job, with 
contractor’s profits included, giving the owner a 
completed job for a specified price. We keep in 
close touch with our contractors and know just 
what they want us to figure in the way of per- 
centage to cover labor and profit for them over 
and above the price of the material. 

We have three classes of contractors—those who 
build 4- and 5-room cheaply constructed bungalows; 
those who build 5- to 7-room modern houses, and 
those who take —_ running $8,000 and up. 

It is the work and business of our office to keep 
all of our contractors busy and distribute the load 
over the entire organization. By codédperation of 
this kind with the contractor, you put him in a 
frame of mind, where, when he secures a job thru 
his own efforts, he thinks of going to no one but 
you to secure the necessary material. 


By means of this system, explained Mr. Dye, 
the customer is also protected, because it is seen 
to that all the material bills have been paid 

















One of the thirty-five cut-out, out-door house 
signs of an Indiana retailer. These signs are 
about fourteen feet long and ten feet high 
at highest point 


before the customer makes final settlement with 
the contractor, and in this way a real service is 
given to the customer. 


Customer, Contractor and Carpenter 


Mr. Dye gave further details, saying: 


We keep a list of contractors and individual 
carpenters on _ file, yvine name, street address, 
telephone number and class of work that they spe- 
cialize in and their charge per hour and whether 
they are union or non-union workmen. We impress 
on the general public the thought that when they 
need a carpenter, if they will advise us of the na- 
ture of the work to be done, we will send either a 
contractor or an individual to work out the de- 
tails of their needs. You will be surprised at the 
amount of business that this class of work will 
bring into your office. Only last week we received 
a call from our county recorder asking that we 
send him a carpenter. The first order that we sold 
$30 shelving to store old books amounted to over 
2 
pov. 


Why Customers Go Elsewhere 


After you have spent your good money for ad- 
vertising and creating good impressions, you may 
be at a loss to know why 75 percent of your in- 
active accounts just quit cold without complaining. 
Here are some of the reasons: (1) A cold-blooded 
letter from your collection department; (2) dis- 
courtesy on the part of your sales people; (3) de 
layed shipments, or delayed—people go to the Zoo 
to enjoy seeing the turtles whiz past; (4) errors 
—when you are wrong admit it; (5) promises 
not kept; (6) refusal to correct mistakes—the cus- 
tomer is always right; (7) making an adjustment 
with a grudge or sting in it—satisfy your customer 
on the deal in question, with a smile, then keep 
your eyes well peeled for him the next time and see 
that there is no misunderstanding. Get out of this 


deal as gracefully as you can and avoid getting 
caught again. 


Interests that Benefit from Home Building 


Some months ago we had a home building cam- 
paign in Kokomo, and many people said: “The 
lumber dealer is the only one who gets anything 
out of it.” It, might appear that way on the sur- 
face, but it isn’t really true. Those who get direct 
benefit are: Real estate dealer—building sites; 
arehitect—plans and specifications; lumber and 
building material merchant—lumber and millwork ; 
mason contractor—foundations, walls and chim- 
neys; building contractor—superstructure; hard- 
ware merchant—nails, heavy and finished hard- 
ware; plumbing contractor—piping, bath, kitchen, 
laundry, fixtures; heating gontractor—heating sys- 
tem; electrical contractor—wiring and fixtures; 
painter and decorator—interior and exterior deco- 
rating; landscape gardener—plotting lot, directing 
seeding and planting; bank, building and loan asso- 
ciation—financing; lawyer—contracts, deeds and 
mortgages; security bond company—protection for 
contractor and owner; fire insurance agency—fire, 
cyclone, tornado insurance; life insurance—insur- 
ance to protect life and home. 

Added benefits are received by electric light and 
power company—light and power; gas company— 
gas and fixtures; telephone ouneene~ Seen 
furniture dealer—furniture ; - goods merchant— 
linens, draperies, rugs; crockery dealer—china- 
ware ahd crockery; jeweler—silverware; music 
dealer—piano, phonographs; seed merchant—seeds 
and bulbs; florist—plants, vines, shrubbery. 

There are indirect benefits to groceryman, 
butcher, milkman, iceman, newspaper, barber, tailor 
and dressmaker, laundry, dray and expressman, 
druggist, shoe store, and all retail merchants. 

Every new home built is of paramount interest 
to schools, churches, doctors, physicians and den- 
tists, electrical railway company and all clubs and 
societies. We hung this list on a heavy cardboard 
in front of our office. 


Sign Advertising 

We always send out one of our log signs on the 
first truck when starting on a new job, and this 

is placed in the front yard or in front of the job. 
If it happens to be a big job that will go over a 
term of months we send out one of our big 14-foot 
cut-out bulletin boards (like the one shown in the 
accompanying illustration). We find that by hav- 
ing these signs scattered over the entire city, we 
really get credit in the public’s mind for a great 
deal more work than we are doing. 

When building a good residence, as soon as the 
ob starts, we erect in the front yard a bulletin 
oard. sign with an exact reproduction of how the 
outside of the house will look when completed. 
This sign we illuminate and usually place in one 
corner on a log, “Dye Furnished the Lumber and 
Millwork.” In the other corner we put the name of 
the general contractor with his address and tele- 
phone number. By doing this the contractor takes 
an interest in seeing that the sign is in position 
thruout the entire job, and really protects it, and 
has as much pride in the si as we have. We 
— found this to be very effective outdoor adver- 
ising. 

We also use a great many small log signs which 
are made of heavy tin with holes punched along 
the top side. We fasten these to wire fences with 
hog ringer clips. We feel that we get more impres- 
sions from outdoor advertising for the amount 
of money invested than from any other class of ad- 
vertising. 

Reminder Advertising 


_ We believe very strongly in reminder advertis- 
ing in merchandising building material. For this a 
good, brief slogan is excellent, such as “Millwork 
Worthy of the Trees,” ‘“‘The Permanent Furniture 
for Your Home,” “That Big White Yard,” ‘“Koeh- 
ler’s Lumber Is Up to Grade,” “At the Sign of the 
Log,” and others. Trade marks such as these 
should be on dealer’s buildings, trucks, wagons and 
featured on every piece of stationary and adver- 
tising copy, billboard and the like. 

The public is more interested in how you have 
served or sold in the past than your statements of 
willingness to serve. The proof of your service is 
in the sales you have made. 

Mr. Dye heartily endorsed the copy for news- 
paper advertising, direct mailers and other 
material prepared by the Arkansas Soft Pine 
Bureau, Southern Cypress Manufacturers’ 
Association, Southern Pine Association and the 
National Retail Lumber Dealers’ Association, 
and the assistance they gladly supply dealers on 
advertising problems. He added: 

The lumber trade journals are doing a very won- 
derful work in presenting advertising copy and 
unique ideas used by retailers from coast to coast, 
and I look forward every week to the various 
journals to scan them for new thoughts to work in 
with our own copy so as to be at least a couple of 
jumps ahead of the other fellow with whatever is 
new and snappy. 
. Circular Letters 


We use a good many circular letters neeey 
written in our own office that we send out to vari- 


ous classes of customers. We always have on file 
a list of carpenters and contractors and from time 
to time we work up lists of owners ‘of lots in good 
Then again we will 


additions who have not built. 
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be working the farm trade. We are careful as to 
the kind of circular letters we send out. 


Other Retailers Tell About Advertising 


At the close of his address Mr. Dye called 
upon a number of retailers to tell about their 
advertising. J. Frank Smith, of LaFayette, 
stated that his slogan is ‘‘Courtesy, Service, 
Building Material.’’ The value of this slogan, 
he stated, lay entirely in the faithfulness with 
which it, was made a rigid rule of conduct for 
the yard and all its employees. Charles Wood, 
of Muncie, described his experience in meeting 
mail-order competition, which used to be seri- 
ous in his city. He found in nearly every case 
that the mail-order prices were so high that 
he could charge his regular prices and still cut 
under by 10 to 25 percent. He found that the 
mail-order advertising was in many cases mis- 
leading, in that the pictures did not illustrate 
the specifications. He has reproduced many 
mail-order ads and has placed his own in a 
parallel column and has printed the two prices. 
Usually he sends a marked copy to the mail- 
order concern; with the result that little mail- 
order publicity comes to Muncie. 

J. W. Cunningham, of Vincennes, made an 
analysis of an Indianapolis paper to see how 
much publicity the State lumber convention was 
getting. A meeting of insurance meh, com- 








codperating with the southern pine manufac- 
turer. Mr. Cooke said he didn’t like the word 
codperate, because in his experience he usually 
hears it from a salesman who wants to sell him 
a car of paint or other stuff on the understand- 
ing that the company will codperate in helping 
sell it. This codperation usually consists of a 
mailing list sent in to the manufacturing con- 
cern; and this list generally finds its way into 
the hands of a mail-order concern, while the 
manufacturers are busily promising to codp- 
erate with someone else. But the southern pine 
people take the keenest interest in helping re- 
tailers sell their lumber, for this means _busi- 
ness all around. Mr. Cooke described the vari- 
ous helps the Southern Pine Association have 
developed and mentioned instances in his own 
experiences where they had helped make larger 
and more satisfactory sales. 

Mr. Cooke stated he thought it wise that the 
association made a small charge for this printed 
matter, for gratis material is never appreciated 
or used to full effectiveness. He closed by in- 
viting the Indiana dealers to attend the Texas 
convention, to be held in April in El Paso. 

At the close of Mr. Cooke’s address, Walter 
Crim mentioned ‘‘100 Handy Helps,’’ issued by 
the Southern Pine Association, as being of spe- 
cial value to manual training students. Mr. 





the Michigan Retail Lumber Dealers’ Aggo¢, 
tion, was introduced to the convention an, 
tended the greetings of his association, 
President Wolflin then introduced Jy 
Seidel, of St. Louis, Mo., who expressed j; 
pleasure at being back in Indiana where y 
has such a host of friends. He recalled 4 
fact that his yard had suffered from a sgerigy 
fire two years ago, and he described some , 
the reconstruction work and the reasons thy 
led him to rebuild as he had done. He expregg 
pride in his new office building and stated thy 
there were two reasons that led him to pyjy 
better than utility demanded. His office agg, 
ciates have been faithful, and he wanted tha 
to enjoy beautiful surroundings; and he hj, 
self loves the artistry of wood and finds inspin. 
tion in it. He described some of his advertigj 
methods and seemed to find the greatest sat 
faction in the pictures of Mount Vernon, Lip. 
coln’s home and Grant’s home, and in the fy: 
that he could honestly identify these pergoy 
with an approval of lumber as a home-buildiy 
material. He also described the retail Price 
list which he has long been printing. In thy 
list he quotes by the hundred feet, for the bey. 
fit of persons buying in small quantities, 
also lists net sizes and weights. Mr. Seid 
received a rousing welcome from the convention, 








This photograph, taken Jan. 25, 1893, in front of the Eastman Hotel, Hot Springs, Ark., is a reminder of the old days during convention 


time. 
ciation annual held thirty-one years ago. 


Indianapolis, Ind., and at that time one of the best known lumbermen in Indiana. 


The picture shows a group of lumbermen on a trip to southern mill operations following the close of the Indiana retail ass0- 
In the center foreground, holding the Hoo-Hoo emblem, is M. S. Huey (now deceased), of } 
Standing directly behind Mr. Huey is D. A. Wil | 


liamson, also well known in the Indiana lumber world, but now retired and living at Galt, Calif. 


pleted on Jan. 15 had been treated generously. 
He found forty-four columns of insurance ad- 
vertising and twenty-three columns of press 
agent copy about insurance. He found one inch 
of lumber advertising and four inches of free 
building news to be credited to the lumber and 
building industry. He made this the text of 
some pointed remarks on the desirability of 
cultivating publicity for the lumber business. 
Carl Wolflin, of Evansville, closed the discus- 
sion by displaying some letterheads and com- 
menting on the fact that a lumberman’s letter- 
head ought to suggest to the customer the com- 
fort and desirability of completed homes. Au- 
tomobile advertising says little any more about 
engine and other mechanical details, but sug- 
gests much about comfort, pleasure and desira- 
bility in the owning of a car. A letterhead may 
well bear a picture of an attractive home rather 
than a catalog of lumber, lath, posts, millwork 
and the other materials for sale. 

The attendance prize of $5 was drawn by 
Charles Monyhan, of Connorsville. 


Southern Pine Coéperation with Retailers 

J. H. Cooke, of Houston, Tex., general man- 
ager of Lynch Davidson & Co. (Inc), made 
a witty and much appreciated address on the 
subject of ways in which retailers may profit by 


Crim laid much emphasis upon the value of 
building for future business by taking an in- 
terest in the development of young people. The 
boy of today, he said, is the customer of to- 
morrow. 


Gives Ten Causes for Bankruptcy 


Charles Surprise, of Hammond, who has han- 
dled about five hundred cases in bankruptcy, 
spoke on the subject, ‘‘Why Men Go Bank- 
rupt.’’ He said it was sometimes valuable to 
examine the brakes as well as the power of 
a machine and that this is pointedly true in 
business. What shall it profit a man if he 
gain the whole world and lose it in bankruptcy ? 
Failure and success may stand more nearly 
together than people think, and many men fail 
from causes over which they have no control. 
Out of his great experience Mr. Surprise listed 
ten causes of bankruptcy and illustrated his 
points with a wealth of cases. These causes 
are lack of knowledge, lack of capital, ill 
health, dishonesty, extending too much credit, 
bad habits and extravagance, domestic troubles, 
surety for others, lack of courage. He closed 


with the statement that bankruptcy is an ex- 
ternal condition; and if the man has character, 
courage and faith he can win his way back. 

A. J. Hager, of Lansing, Mich., president of 


The afternoon session closed with a motion 
picture. This picture is propaganda for home 
ownership and has been produced by the joit 
action of quite a number of manufacturers. It 
was shown here thru the courtesy of the Mor- 
gan Sash & Door Co., Chicago, and it is desired 
that thru the codperation of retailers in their 
various towns the picture may be shown to the 
general public. 


THURSDAY MORNING 

[Special telegram to AMERICAN LUMBERMAN] 

INDIANAPOLIS, IND., Jan. 17.—At Thursday 
morning’s session R. C. Mattox called the at 
tention of the convention to the work of the 
Ohio Valley regional advisory board in coop: 
erating with the railroads in the matter of 
aiding the prompt handling of freight. I 
order to get the opinion of those present 48 
to the probable volume of business for the 
year, he asked for an expression on whether 
conditions point to more or less business. All 
who indicated any opinion believed the vol- 
ume would be greater. Later in the sessio2 
the convention passed a motion endorsing the 
work of the regional advisory board. , 

Following an explanation of the operation 
of the ‘‘Kardex’’ system of records by 4 ep 
resentative of the company who has been 
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——e 
handling convention registration, Earl R. Con- 
er, the association attorney, explained the 
0 eration of the lien law in the light of some 
recent court decisions. Following the careful 
gnd detailed analysis of the law, Mr. Conder 
answered many questions. A number of the 
members expressed an opinion that this ex- 
janation of the lien law which has become an 
P lar feature, is one of the most important 
and profitable parts of the annual meeting. 


Explains Function of Shingle Bureau 


Charles Marsh, of the red shingle bureau, 
explained the function of his organization to 
be codperation with dealers in all possible 
ways and especially in fighting antishingle 
and antiwood legislation. He has found very 
strong Opposition to the use of shingles in 
Indiana. Certain fire insurance bodies elaim 
in advocatiig antishingle legislation that it 
will result in the general reduction of fire 
rates in towns affected, but this never proves 
true. Shingle manufacturers realize their 
shortcomings in the matter of coéperation 
with retailers and are taking steps to remedy 
it, Many manufacturers are coming east to 
eonfer personally with retailers. The red 
eedar shingle bureau considers itself a trade 
extension agency and a true servant of the 
public in preventing passage of restrictive leg- 
islation, for towns that have passed such ordi- 
nances are beginning to regret action. Legis- 
lation against shingles, if passed, is but pre- 
liminary to legislation against all wood con- 
struction, said Mr. Marsh, as is proved rather 
pointedly by lectures and motion pictures 
sponsored by the Indianapolis fire chief. Deal- 
ers ought to cooperate with the bureau in rec- 
ommending suitable grades of shingles to cus- 
tomers and especially in recommending proper 
nails, 

Traffic Manager McBride made a report of 
the year’s work of his department and warned 
that traffic would be congested for several 
months as a result of disorganization caused 
by cold weather. - He emphasized the fact that 
the cost of service to a member is nothing 
and that the amount of service is limited only 
by the amount of freight bills and requests 
for help sent in. 

Walter Crim held lucky attendance number 
and drew a prize of $5. 


THURSDAY AFTERNOON 


{Special telegram to AMERICAN LUMBERMAN] 

INDIANAPOLIS, IND., Jan. 17.—The afternoon 
session opened with a demonstration staged by 
the Estimators’ Club of Indianapolis, show- 
ing the use of Cost Book A, issued by the Mill- 
work Cost Bureau of Chicago. The problem 
was estimation of cost of complicated stair. 
Figures were checked by statement of actual 
building of same stair done in local planing 
mill. The figures varied but a few dollars. 
Following this demonstration, Mr. Appleton, 
of the Millwork Cost Bureau, described a sys- 
tem whereby, by means of codperation among 
subscribers, the materials for Cost Book A 
are gathered and checked. 

The auditing committee certified ‘to the accu- 
racy of the treasurer’s statement. 


Says Dealers Should Study Their Costs 


P Harry J. Colman in an instructive address on 
Know Your Costs,’’ said that the problems, 
trials and tribulations experienced in merchan- 
dising lumber are practically the same in every 
State. In the last six months the speaker said 
he had visited many cities in all sections of the 
country calling upon two hundred or more deal- 
ers, and on all sides had heard the same state- 
ment, ‘‘unfair competition; reckless and igno- 
tant price cutting.’’ The remedy for such con- 
ition, Mr. Colman said, is cost education where- 
by the dealers would be taught to make a study 

of their business every month. 
PP: Colman spoke of the work of the cost 
oa ctcrahard the National Retail Lumber Deal- 
stud Association, stating that after considerable 
rn se committee arrived at the conclusion 
ca € most imperative need was to institute 
*. yp method by which dealers could uni- 
mly compute their costs, but while the meth- 
of computation should be universal, the 









results arrived at must of necessity be indi- 
vidual. 

In referring to the question, ‘‘ Does the aver- 
age retail lumberman actually know, or has he 
any means of knowing how much business is 
competitive and how much is non-competitive? 
Mr. Colman said: 


The committee found that there are very few 
who know, and in examining the records of over 
two hundred dealers in the last six months I found 
only two or three who kept such a record. Until 
you have before you a true picture of the whole 
situation, you really can not know what your 
procedure should be. If we assume that our whole 
trouble is due to competition, we are again taking 
something for granted, and perhaps the gray hairs 
that we are getting are unwarranted and are 
coming entirely too soon. That we are not mak- 
ing much money of course is revealed when we 
take inventory of our stock at the end of the year, 
but do we at the same time take an inventory of 
ourselves? It is always easy to blame unsatis- 
factory results on a popular cause, but perhaps 
the competitive method is only partly to blame. 
It may be that we are not as economical as we 
think we are, or as efficient as we ought to be. 
Too frequently we are satisfied with excuses 
rather than seeking for sound reasons. 

The true cost of material is what it costs you 
delivered on the job. Too many dealers when 
figuring their costs obtain the price paid to the 
manufacturer and then add a percentage that was 
worked up from the last year’s operations. But 


the figures for the last year may, by comparison, 
resemble black as against white. 
year’s operations that count. 


It is not last 
The question is, 











W. B. DYE, C. D. ROOT, 
Kokomo, Ind. ; Crown Point, Ind.; 
Made Ad Talk Secretary 


what is it costing you this year? 
should interest you. 

The national’s committee set out to find a 
method that was simple and easy to install and 
operate and that could be used with equal ad- 
vantage in city and country yards regardless of 
size. Many months were spent in reviewing and 
studying various systems and methods in practice. 
The committee selected three firms of professional 
accounts to act as advisors who found a system 
in the Hast that had been in use for over three 
years, working in over one hundred and fifty 
yards, which contained all the factors that they 
believed a practical cost system should have. The 
dealers who used this system were enthusiastic 
about it, and the committee finally adopted it as 
the national standard method of computing retail 
lumber costs. The system can be installed in 
most cases without any great expense for new 
stationery because it is fitted to your business. 

Since it was announced that the system was 
ready to install, the manner in which the dealers 
all over the country have responded is most en- 
couraging. The official accountants have large 
staffs busy in practically every section installing 
this new system, which will be made the show 
window, as it were, to display what is believed 
to be the best and most practical method of 
retail lumber cost computation. 


That is what 


In the afternoon drawing for the attendance 
prize, E. F. Wick, of the AMERICAN LUMBER- 
MAN, held the lucky number. 


Report of Nominating Committee 


The nominating committee report was ac- 
cepted, resulting in the following officers being 
elected: 

President—Roy Metzger, Lebanon. 

Vice president—O. D. Haskett, Indianapolis. 
Directors—Charles Wolflin, Evansville; B. 
Forbes, Indianapolis; J. M. Simpson, Vincennes, 

and R. C. Mattox, Aurora, 

The resolutions committee urged a continu- 
ance of the ‘‘Own Your Home’’ campaign, op- 





posed the proposed taxation of land contracts, 
endorsed in general the work of standardiza- 
tion, offered memorial of Herbert Thompson, de- 
ceased director, and extended the thanks of the 
association to the retiring officers. 


Standardization of Lumber Sizes 


William A. Durgin, of Washington, D. C., 
representing Secretary Hoover of the Depart- 
ment of Commerce, explained the process of 
arriving at a basis of standardization of lum- 
ber. Mr. Durgin had just come from Minne- 
apolis, where he presented some facts to the 
Northwestern Lumbermen’s Association. A re- 
port of his address will be found in the account 
of that convention. His message and person- 
ality made a deep and favorable impression on 
the convention, and at the close of his address, 
Willis B. Dye, of Kokomo, made a motion that 
the convention give a special vote of approval 
of the standardization work. It was carried by 
a standing vote. 

Secretary Root called attention to a group of 
model houses on display in Convention Hall, 
and announced that arrangements had been 
made whereby dealers can buy models for $50 
each. 

Adolph Pfund reported gratifying progress im 
association organization, and mentioned tfe- 
cently formed associations in Mississippi and 
the Carolinas. He stated that district organi- 
zation is making rapid progress all over the 
country. He described in detail the matter of 
securing agreement among retailers for the pur- 
pose of entering the standardization conference, 
and outlined the benefits arising from having 
these standards in the lumber business. 

A. J. Hager, of Lansing, Mich., president 
of the Michigan association, congratulated 
Hoosiers on the good convention and urged 
greater codperation with officers, to the end of 
making association efforts completely effec- 
tive. 


Lively Roundtable Discussion 


Roy Metzger, of Lebanon, Ind., led a round- 
table discussion on the subject, ‘‘Can Cost 
of Business Be Reduced?’’ This proved one 
of the liveliest and most interesting features 
of the convention. In outlining the problem, 
he insisted that costs must be reduced if 
business is to have health, and stated that 
thoughtful farmers who have succeeded in 
reducing costs have prospered during depres- 
sion, while others have been failing. 

The next subject was ‘‘ Trucks vs. Horses.’’ 
Much difference of opinion developed, but 
discussion made clear that for short hauls and 
small loads, a considerable number of dealers 
are using horses. 

There was also difference of opinion about 
the value of solicitors. Some dealers regard 
solicitors as advertisers and trade creators, 
and others thought of them as aggravators of 
unreasonable competition. 

On the matter of returned merchandise sev- 
eral dealers stated they took it back at 10 
percent less than the sale price. This caused 
customers to underorder, but they would 
rather make extra deliveries than have scarred 
material and unpleasant settlements. On the 
matter of side lines, various witnesses testi- 
fied that no item should be called a side line. 
If it can be carried at all, it should be pushed 
as an important part of the business. Dealers 
agreed that the test of taking on a new line 
was whether or not the lumberman got first 
chance at selling it and whether his carrying 
it would make easier for the customer the 
job of building and owning a house. 

Other subjects in this lively discussion were: 
‘*Labor Saving Devices,’’ ‘‘ Keeping Bills Re- 
ceivable at Lowest Possible Figure,’’ and 
‘“Problem of Delivering to the Country.’’ 

At Secretary Root’s request, the convention 
passed a motion endorsing a uniform book- 
keeping system. 

President Wolflin then introduced the new 
officers and presented the gavel to Roy Metz- 
ger, his successor. 

Attendance and interest at all sessions have 
been splendid, and exhibitors have codperated 
wholeheartedly. With tonight’s banquet, one 
of the best conventions in the long history 
of the association came to an end. 
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Annual Meeting of Southern Hardwood Traffic 
Association Favors Rate Structure Revision 


MEMPHIS, TENN., Jan. 14.—More than 300 
shippers of hardwood lumber and forest prod- 
ucts went on record unanimously in favor of 
repealing those provisions of the Interstate 
Commerce Act giving the interstate commerce 
commission the power to fix minimum rates, 
except where exercise of such power is neces- 
sary to prevent discrimination against inter- 
state rates on the part of intrastate ones, and, 
by a like vote, they declared themselves in 
favor of such revision of the rate structure as 
will result in lowering transportation cost on 
heavy-loading commodities, including lumber 
and logs, and raising that on those loading 
more lightly as well as a ‘‘class’’ traffic of 
all kinds, at the eleventh annual of the South- 
ern Hardwood Traffic Association held here at 
the Hotel Gayoso, Friday afternoon, Jan. 11. 

The association was so successful in its work 
during 1923 under the direction of the official 
personnel thereof that every officer and direc- 
tor was reélected by unanimous vote. 

In addition to more than 300 members of the 
association, there were approximately thirty 
officials representing lumber-carrying railroads 
present when luncheon was served at 12:15. 
After luncheon the association transacted the 
business in hand with such remarkable dis- 
patch that the entire session lasted but little 
more than two hours. 


President’s Address 


President Walker L. Wellford, in his address, 
briefly reviewed the rapid growth of the organi- 
zation during the last eleven years ‘‘both in 
membership and service rendered to its mem- 
bers.’? He thought that it had likewise ren- 
dered even greater service to the railroads and 
he declared that the attendance of so many 
officials of the latter indicated the esteem in 
which this body is held by them. 

As tending to illustrate the fairmindedness 
of the association in connection with rate adjust- 
ments and other matters of equal importance, 
he stated that it had been the aim of this organi- 
zation to secure what it felt was right and 
proper ‘‘thru persuasion and the presentation 
of facts rather than thru contests’’ and that 
it therefore ‘‘always exhausted every amicable 
means of settlement before appealing to the 
State commissions or the Interstate Commerce 
Commission.’’ 

Concluding his address with thanks to the 
members for their support, to the employees for 
their untiring efforts, to the railroads for their 
codperation, and to the lumber trade press for 
the publicity given the association, Mr. Well- 
ford presented to the delegates Assistant Secre- 
tary New and all of the managers of the dis- 
trict offices of this organization. 


Secretary’s Report 

Materialization of distinctly more cordial re- 
lations between the Southern Hardwood Traffic 
Association and the railroads, which finds strik- 
ing reflection in almost countless rate adjust- 
ments during 1923 without the necessity of 
filing a single petition before the Interstate 
Commerce Commission, is easily the outstand- 
ing feature of the report of J. H. Townshend, 
secretary-manager, 

Other ‘‘high lights’’ in this report are: Col- 
lection of the record breaking total of $296,- 
955.37 in claims out of $327,121.16 presented, 
an increase of approximately $95,000 over the 
previous best year in its history, 1922; recon- 
signment of 16,000 cars; quoting of 470,000 
rates by telephone and mail; publication of a 
new Lumber Rate, Book, now ready for dis- 
tribution among its members, containing more 
than 10,000,000 rates and easily recognized as 
the most comprehensive ever issued by this or 
any other organization; a growth of 94 in mem- 
bership, bringing the total to 567, the largest 
in the history of this body; and the effecting of 
approximately 250 individual rate adjustments 
in the interest of its members. 


These individual rate adjustments are pre- 
sented in the form of an ‘‘appendix’’ but they 
are a vital part of the report, which in large 
part is presented herewith: 


I want to call your attention now to one of the 
outstanding achievements of the association during 
the last year—I refer to publication of thru rates 
on lumber ete. from points in the Southwest to the 
Carolina furniture factories. Southwestern mills 
have heretofore found it practically impossible to 
get into the Carolina markets, Rates from mills 
in Arkansas and Louisiana (west of the Mississippi 
River) were, on the average, 10 or 11 cents higher 
than rates from points in Mississippi. 

We prevailed upon the Southern Railway to 
participate in a rates on a fair basis from 
points in the Southwestern Territory and, after 
failure of the rate committee to approve the prop- 
osition, the Missouri Pacific and Southern Railway 
announced that it would establish a rate of 38 
cents from points on and south of the Arkansas 
River, and 36 cents from points north of the 
Arkansas River, to the Carolina furniture factories. 
This meant a reduction of approximately 7 or 8 
cents. Other lines agreed to the basis proposed 
and the result is that, with the exception of one 
or two carriers who still have the matter under 
advisement, hardwood shippers from the South- 
west can now reach the Carolina markets. 


Opposes Adoption of Mileage Basis 


The southern and eastern carriers have proposals 
pending with the rate committees looking toward 
a complete readjustment of the rates on lumber 
and other forest products in the Mississippi Valley, 
Southeast and Carolinas to Eastern and Buffalo- 
Pittsburgh territories, also to the Carolina ter- 
ritory and Virginia cities. Radical advances have 
been proposed in many of the rates and which, 
in our opinion, are not justified. In addition to 
this, in making rates to the Carolina territory. a 





C. A. NEW, 
Memphis, Tenn: ; 
Assistant Secretary 


ELLIOTT LANG, 
Memphis, Tenn. ; 
Reélected Treasurer 


revolutionary mileage basis is proposed. You know 
that our lumber rate structure has been largely 
built up on the group or blanket plan, and not on 
a mileage basis, which would mean different rates 
from almost every shipping point to the same 
destination. If this mileage basis is adopted, it 
will have a far reaching and, in our opinion, a 
seriously adverse effect upon our lumber rate struc- 
ture as a whole. 

Our members in Arkansas and Missouri have 
been at a considerable handicap in the matter of 
éxport rates to New Orleans, their rates having 
been much higher than from other producing fields. 
As a result of handling this matter with the 
Southwestern lines, a general readjustment was 
obtained last summer, the reductions ranging from 
2 to 4 cents. Realizing the necessity of making 
these reductions, the Missouri Pacific, Rock Island 
and Frisco have published their tariffs; but the 
Cotton Belt has not yet agreed to do so. 


Revision of Reshipping Rules 


Last year the Southwestern lines proposed to 
make a uniform scale of rough material rates, and 
to publish uniform rules to be observed in con- 
nection with rough material arrangements. In- 
stead of the present arrangements, it was proposed 
to establish the present net rates as local rates 
to local points, and to establish flat rates to the 
junction points, based 1 cent over the present 
net rates, this 1 cent to be refunded upon evidence 
of reshipments. In the event the present arrange- 
ments are continued, suggestions were made as 
to necessary modifications.in the rules, including 
a rule which would protect the reshipper in times 












of car shortage, and the 
carriers were also urged 
to make certain neces- 
sary revisions in the 
ratios. They were also 
advised that we would 
contest any advances in 
rough material rates, 
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and we submitted data 
in justification of re- 
ductions. 

Parly last year a pro- 
osal was filed with the 
outhern Freight Asso- 

ciation to advance rates 
on lumber (pine as well 
as hardwood) and lum- 
ber articles approximately 2 cents from points int) 
— Valley to such points as Kansas Cit, 
Omaha, Des Moines and other important destin 
tions in the middlewestern States. We enlistd 
the support of the ah yp oe lines who were ny 
parties to the original proposal, and their 
operation resulted in the advance not being may 
On behalf of our Indiana members, we securd 
an adjustment of log rates last year which pm 
sulted in reductions ranging from % to 8 cents 

On behalf of our members in that territory, » 

secured reductions of 4% cents in rates on lume 
from points on the CC&O to Virginia ports, and; 
reduction in rates on logs from points on th 
bg gee Railway to Kenova and West Huntingtn 
. Va. etc. 


Had Veneer Rates Brought Into Line 


A great many of our members produce vene 
and plywood, and the rates on these commoditia 
have sretofore been out of line as compared 
with other similar articles in the lumber list 
In 1921 it was necessary for the association ty 
file a complaint before the Interstate Commer: 
Commission seeking necessary readjustments, ani 
a favorable decision was rendered by the Com 
mission in 1923, resulting in a uniform and cl 
relationship between the rates on lumber, veneer 
and plywood. Common veneers were accorded lun 
ber rates, resulting in material reductions on 1 
large volume of movement. The scope of this ca» 
was nationwide, and the outcome was a grett 
victory for the association. 





Fromised Lower Rates on Implement Wood 


We have been working for some time to secur 
the general application of lumber rates on agri 
cultural implement and vehicle material wool 
when sawed, planed, turned, bent, mitered, tenoned 
and bored, but not primed, painted or ironed. This 
is the basis that was found to be proper by the 
Interstate Commerce Commission in the Reclassif- 
cation Case several years ago, but which the car 
riers were not required to make effective. Several 
proposals before the rate committees failed of adop- 
tion, but the Illinois Central has advised us that it 
will establish the rates as soon as the concurrence 
of its connections can be secured, and other lines 
will undoubtedly follow suit. This will mean sub 
stantial reductions in many of the rates paid by 
our members shipping this class of stock, aud 
should permit of greater development and wider 
distribution of these products. 


Other Important Services Rendered 


But, important as they are, rate adjustments 
constitute only one phase of the work of the 4880 
ciation. For example, we reconsigned 16,000 cats, 
which required the writing of 54,870 letters and 
telegrams. We quoted 220,000 rates over the 
telephone and 250,000 rates by mail. We received 
an average of over $00 telephone calls every work- 
ing day. We filed $327,121.16 claims and collected 
$296,955.37 claims, breaking all previous records. 
In 1922 we filed claims for $228,208.49 and cd: 
lected $202,279.50. 

During the past year we have held numerous 
conferences with the carriers in connection wit 
bills presented to our members covering demurrage 
and other similar matters. In every instance a 
understanding was reached, and in many case 
sa 00a were reduced by amounts ranging up 

During the year the board of directors voted to 
issue the Lumber Rate Book for members of the 
Association, Work was commenced on this book 
July 1. It has been completed and has now beet 
distributed to the members. This book contains 
approximately, rates to five thousand destinations 
— two thousand origins, equal to ten million 
rates. 

I do not think it would be proper to make this 
report without mentioning the record of the cal 
riers last year. 1923 was a record breaking yeni 
for the railroads of the country. They handle 
fifty million revenue cars. They added two hub 
dred thousand freight cars to their equipment a2 
four thousand locomotives. They expended, ed 
the betterment, over $1,000,000,000. They mov 
the freight faster than it was ever moved beter 

It will also be necessary for us to work clot 
with the carriers to bring about a more wr 
dunnage allowance. The present allowance of 
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pounds is wholly inadequate and the entire 
nber industry feels that when a carrier, for its 
m, convenience, furnishes an open car instead of 
closed one, that the lumbermen should not be 
nalized because of equipping that car for trans- 
station because the law provides that it is the 
of the carrier to furnish adequate transporta- 


fon facilities. 
Mr. Townshend recommended that, in the 
interest of efficiency, the district claims depart- 
nents be consolidated, and that the work of 
hecking tariffs to keep the Lumber Rate Book 
pp to date be done at Washington, where they 
, all filed with the Interstate Commerce Com- 
nision. He thanked particularly President 
Walker L. Wellford and Treasurer Elliott Lang 
or wise counsel and advice, and the directors, 
,ficers and members for their support and co- 
operation. The record of Assistant Secretary 
New in conducting the work of rate adjustments 
he highly commended; and he called the atten- 
ion of the association to the strenuous efforts 
of J. A. Koehler and R. P. Morris in compiling 
the Lumber Rate Book. He also expressed ap- 
eciation for the loyalty and efficiency of the 
other members of the association staff. The 
services of Frank Carnahan, eastern manager 


Ants int at Washington, D C., in keeping in daily touch 


t deat with the Interstate Commerce Commission and 
@ enlist other transportation agencies, had been very 
their iM valuable, as had the approximately eighty-five 
ing mage legal opinions written by the association attor- 
whee neys, Norman, Quirk & Graham. 


3 cents, Mr. Townshend believes that freight rates are 


‘itory, wit a greater burden on lumber, which is a heavy 
yy commodity of low value in proportion to its 


bulk, than on commodities of higher value, and 
that the association should continue its ad- 
vocacy of lower rates on basic commodities and 
higher rates on valuable products. During 
1924, with the continued good will of the rail- 
roads, the association should be able to accom- 
plish much for its members—he asserted that 
its possibilities for service were never greater. 


Mr. Townshend presented the following as an 
appendix to his report: 
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» Veneer Reduction of 2 to 3 cents on lumber from Belle 
Jed lun. Point, Ky., to stations on East Kentucky division 
ns onam of the L. & N. 

his cay Reductions on logs from points on L. & N. in 


Kentucky to New Albany, Ind. 
Reduced net rates on logs from points on Lewis- 
burg division of the L. & N. to Louisville, Ky. 
Restoration of thru rates on lumber from points 
on T. & P. to Ohio and Mississippi River crossings 
via Missouri Pacific. 


& great 


Wood 
) secure 


Nn agri: Reduced rate of 38 cents on lumber etc. from 
1 woo points on the I. C. and Y. & M. V. to various des- 
tenoned tinations in Virginia and North Carolina. 
d. This Restoration of rates on lumber from points on 
by th™@ Missouri Pacific in southern Arkansas to Fort 
classif Smith, Ark, 
he car. Reduced rate of 14 cents on lumber from Dan- 
Several ville, Ky., to Louisville, Ky. 
f adop- Reduction of 5% cents on lumber from _ points 
that it on the N. O. T. & M. in Louisiana to Vicksburg, 
t Miss. . 

Irrence Reduction on lumber etc. from points in Missis- 
r line § sippi Valley to Cannellton and Tell City, Ind. 
1n sub Application of New Orleans rates on lumber etc. 
aid by to points on the Y. & M. V. between Baton Rouge 
k, and and New Orleans, from stations on the Rock Island. 
wider Reduced rate of 24% cents on lumber ete. from 

Cary, Miss., to Knoxville, Tenn. 

Reductions approximating 2% cents on lumber 

etc. from L. & N. R. R., Cumberland Valley divi- 
tments sens, in Virginia to Norfolk and Newport News 
ame or export. 
) cars ge eauction of 5 cents on lumber from points on 
. on eG. C. & S. F. in Louisiana to Shreveport, La. 


Reduction in reciprocal switching charge of the 
Boe: Southern Railway at Memphis. ¥ ? 
ceive Reduced rate of 14 cents on lumber and 10% 


work- cents on logs from Owensboro, Ky. N Al- 
lected (@ bany, Ind. ey: ee 
cords. ant rates on cross ties from points on the L. 
d col- has Montgomery and South, to New Orleans, La. 

lea eee rate of 11% cents on pulp wood, car- 
erous ye from Burnside, Ky., to Bristol, Tenn. 
with m... uced rates on lumber from Springfield, IIl., to 
rrage ints in Missouri, Minnesota, Iowa, and upper 
a. peninsula Michigan. 
canes cn etuction of 4% cents on lumber from points 

to R . Cc. C. & O. in Virginia to Virginia ports. 
1p me. uced rate of 33 cents on lumber etc. from 
se on the G. M. & N. to Jacksonville, Fla. 

ed to Riple uced rate of 34% cents on lumber etc. from 
f the we ey, Miss., to various points in Kentucky and 
book ne Virginia. 
been tert ee rate on chair, handle and ladder ma- 
ains, ‘Red rom Bakertown, Ky., to Ohio River points. 
tions K.¢C Ye rates on lumber etc. from points on the 
ion a to Texas ports for export. 

points ced rate of 20 cents on lumber etc. from 
this Orleans. the DeKalb & Western railroad to New 
care educed rates on cigar b lumb f Mobil 
ear and Magazi ig ox lumber from Mobile 
ved Territory, ne, Ala., to various points in Central 
hun- fduced rates on lumber and heading from points 
and | epee in Texas to New Orleans. 
, b lifte Ky on of 1% cents on lumber etc. from Wick- 
oved edunva (2, Gary, Ind. 
fore. from > rate of 44 cents on mahogany lumber 
sely Reduced Orleans, La., to Warsaw, Ind. 

ed rates on logs from points on Virginian 


r 
7 allway to Kenova and West Huntington, W. Va. 


Favorable action on application to reduce south- 
pe on cedar lumber to the common lumber 

asis. 

Reduced rates on wooden boxes from New Or- 
leans to Texas points. 

Thru reduced rates from points on L. & N., south 
of Montgomery, Ala., to Eastern Territory. 

Substantial reductions on logs from points on Co- 
lumbus & Greenville railroad to Fayette, Ala. 

Prevailed upon carriers to withdraw restrictions 
in transit arrangements at various points from 
points on the A. & V. and V. S. & P. 

Thru rates established on lumber from points in 
east Tennessee and Kentucky to central Kentucky. 

Reductions to the St. Louis basis in rates on lum- 
ber from points on the Missouri Pacific to points in 
southern Illinois. 

Reduced rates on lumber etc. from short line 
connections of tne Cotton Belt to Memphis. 

Defeated advance of % to 1 cent on lumber etc. 
from southwestern and Mississippi Valley territor- 
ies to St. Louis, Mo., and points taking same rates. 

Reduction of 1% cents on lumber etc. from nu- 
merous mills on Missouri Pacific in Louisiana to 
New Orleans for export. 

General reduction of 5 cents on forest products 
from points in Mississippi Valley to Elizabethton, 
Tenn. 

Reduced rates on walnut lumber from all ship- 
ping points to Pacific coast. 

Reductions on lumber ete. from Owensboro, Ky., 
to points in Central Territory approximating 1% 
cents, 

Restoration of numerous important rates omitted 
thru error in publishing new tariffs. 

Absorption by Southern and Illinois Central of 
switching charges of other lines at Louisville, Ky., 
in connection with competitive transit shipments. 

Reduced rate of 21% cents on lumber etc. from 
McKinney, Ky., to Evansville, Ind. 

Reduction of 2 to 3 cents on lumber etc, from 
Chaffee, Mo., to Central Territory. 

Reduction of 2% cents on lumber etc. from Cin- 
cinnati, O., to Marion, Va. 

Reduction in minimum weight on felloes and 
bent rims from St. Marys, O., to points in Central 
and Eastern territories. 

Reduction of 3 cents on lumber etc. from Mount 
Vernon, Ala., to Pensacola, Fla. 

Reductions of % to 3 cents on log rates between 
points in Indiana. 

Reduced rates on lumber etc. from Belle Point, 
Ky., to various destinations. 

Reduction approximating 7 cents on lumber etc. 
from Morgantown, Ind., to Eastern Territory via 
Big Four. 

Establishment of thru rates on lumber etc. from 
points on the L. & N., north of Decatur, Ala., to 
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Central Territory, resulting in reductions in many 
instances. 
Reduced rate of 27 cents on lumber from Erots, 
Miss., to Bristol, Greenville and Morristown, Tenn. 
Reduced rate of 25% cents on lumber etc. from 
—* Pacific Louisiana stations to Metropolis, 


Reduced rate of 14 cents on lumber etc. from L. 
R. & N. stations to New Orleans, La. 

Reduced rate on logs from Illinois Central, Winn- 
field district, to Winnfieid, Ala. 

Reduced rate of 15 cents on lumber etc. 
points on the L. & A. to Natchez, Miss. 

Reduced rates on rough material from points on 
Salem, Winona & Southern to Memphis, Tenn., for 
manufacture and reshipment via Frisco. 

Reduction of 4% cents on staves and heading 
from Columbus, Miss., to Mobile, Ala., for export. 

Reduced rates on lumber etc. from points on I. C. 
and Y. & M. V. to Lenoir, N. C, 

The G. M. & N. consented to withdraw transit 
restrictions which would have prevented transit on 
lumber at points beyond their lines. 

Reduced rates on lumber etc. from various points 
in Louisiana to Shreveport and Baton Rouge, La. 

Reduced rate of 24% cents on lumber etc. from 
points on Texas Midland to Memphis, Tenn. 

Reduced rate of 24% cents on lumber etc. from 
Bayland and Louise, Miss., to various points in 
Tennessee. 

Reduction of 3 to 3% cents on lumber etc. from 
points on I. C. and Y. & M. V. to Covington and 
Newport, Ky. 

Reduced rate of 15% cents on lumber from Green- 
ville, Ind., to Evansville, Ind., and from Martins- 
ville, Ind., to New Albany, Ind. 

Reduction of 3% cents on box material from New 
Orleans, La., to Mobile, Ala. 


from 


Reduced rates on lumber etc, from points on L 
& A. R. R. to New Orleans, La., for export. 

Reduced rate of 21 cents on lumber etc. from 
points on Southern Pacific, Texas lines, to New Or- 
leans for export. ~ 

Thru routes on lumber etc. established via Louis- 
ville, Ky., from points on M. & O. and Columbus & 
Greenville railroads in connection with Illinois 
Central. 

Prevailed upon southern lines voluntarily to with- 
draw increased minimum weights on wirebound box 
material to consuming territory. 

Reduced rates from points on M. & O. R. R., in 
—_— 1 and 2, to Kentucky and Tennessee junc- 

ons. 

Prevailed upon Frisco and M. & O. to withdraw 
heavy increases on lumber from Aberdeen, Miss., 
to northern points. 

Reduced rate of 12 cents on lumber etc. 
Miltonberg, La., to New Orleans for export. 

Reduced rate of 20% cents on lumber etc. from 
Burney, Ind., to Detroit, Mich., and 21% cents on 
lumber etc. from Burney and Carthage, Ind., to 
Bay City, Mich. 

Reduced rates on lumber from points on Cincin- 
nati division of N. & W., Sardinia and west, to 
Cincinnati. 

Prevailed upon the L. H. & St. L. to withdraw 
increases of 2 to 4 cents on logs to Evansville, Ind. 

Numerous switching allowances secured at points 
in Southwestern Territory. 

Reduced rate on rough material from Memphis, . 
Tenn., to Morehouse, Mo. 

Reduced rates on sawmill refuse from Grenada,’ 
Miss., to points on Illinois Central. 

Reduced rates on flat cars from Nelson Spur, 
Miss., to Tchula and Davenport, Miss. 

Reduced rates on logs from Ransom Spur, Miss., 
to Memphis, Tenn. 

Reduced rates on rough lumber from Memphis, 
Tenn., to Truman, Ark. 

Reduced rates on lumber from southwestern 
points to points on Michigan Central in Ontario. 

Reduced rates on cordwood from Memphis, Tenn., 
to points on Frisco east of Memphis. 

Reduced’ rate on fuel wood from Jerome, Ark., 
to Chicago, IIl. ‘ 

Reduced rate on lumber etc. from Paris, Tex., to 
Memphis, Tenn. 

Reduced rates on fuel wood from Monroe, 
to Chicago Ill. 


Transit Arrangements 


from 


La., 


Knoxville, Miss. 

Evansville, Ind. (Via L. & N. R. R.). 

Various points on the Southern Pacific lines. 

Memphis, Tenn. (Rock Island in—lIllinois Cen- 
tral out). 

Belle Point, Ky. 

Points on the C, & O., viz: Ronceverte, W. Va.; 
Kenova, W. Va.; Ashland, Ky.; Cincinnati, Ohio. 

New Albany, Ind. (via Southern Railway). 

Louisville, Ky. (net rates established to Louis- 
ville via L. & N. when for manufacture into floor- 
ing, reduction amounting to 4 cents). ‘ 

Moline, Ill. (via Rock Island). 

Rock Island, Ill. (via Rock Island). 

Atlanta, Ga. (via A. & W. P. and W. R. of A.). 

Southwestern Territory (percentage of oak floor- 
ing when manufactured from logs reduced to 18 
percent). 

Missouri Pacific points (ratio of 65 percent estab- 
lished on lumber that has been stacked or dried 
versus inbound green lumber). 

T. & P. points. (Extension of net rates on rough 
material to include distances between 200 and 300 
miles). 

Cleveland, Ohio. 

Iliinois Central points. (Provision for transfer 
and further manufacture of transit commodities). 

Wabash, Ind. (via Wabash Railroad). 

Defiance, Ohio. (via Wabash Railroad). 

Clarksdale, Miss. (via Y. & M. V. R. R.). 

Ambridge, Penn. (via Pennsylvania Railroad). 

The finance committee, Mark H. Brown, chair- 
man, recommended that the dues for 1924 re- 
main the same as for 1923, with the provision 
that, where production of certain members has 
increased or where it is necessary for the asso- 
ciation to do more work for them, their dues 
should be ‘‘correspondingly increased.’’ This 
report was unanimously adopted. 

Curtis Dewey, chairman of the membership 
committee, reported additionals of 94 during 
1923, bringing the total to 567, the largest fig- 
ure in the history of this organization. 

T. E. Sledge, chairman of the rate book com- 
mittee, took very great pleasure in calling at- 
tention to the fact that the New Lumber Rate 
Book, containing more than 10,000,000 indi- 
vidual rates on forest products and costing more 
than $10,000 for ‘labor alone, was off the press 
and ready for distribution among members of 
the association. He thought it the most com- 
prehensive, and at the same time the most 
simple, publication of its kind ever issued by 
this or any other organization. 

The address of J. V. Norman, counsel for 
the association, and principal speaker of the 
day, really paved the way for the adoption of 
resolutions dealing ‘with revision of the rate 
structure and limitation of the power of the 
Interstate Commerce Commission in connection 
with minimum rates. . He took the ‘‘Sale 
Cases’’ as his text and told what would happen 
to the hardwood lumber industry if the zoning 
system were adopted or if long-haul rates were 
unduly raised.in favor of short-haul rates, thus 
penalizing long-haul traffic in favor of short- 
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haul traffic. At the conclusion of his address, 
resolutions striking at repeal of the minimum 
rate making power of the Interstate Commerce 
Commission, were adopted without a dissenting 
vote. The resolutions committee consisted of 
George C. Ehemann, chairman; R. L. Jurden 
and 8. B. Adams. 
Railroad Officials Talk 

Col. A. H. Egan, general superintendent of 
the Yazoo & Mississippi Valley lines of the 
Illinois Central, Memphis, as the principal 
spokesman for the railroads, declared the car- 
riers had enjoyed an excellent year during 1923 
and that their prosperity had been shared by 
the business interests of the country. He inti- 
mated that the railroads had made appropri- 
ations for 1924 involving heavy expenditures 
but he asserted that these were flexible enough 
to be substantially expanded, large as they are, 
in the event developments justify such a course. 

Other railroad officials called upon by Presi- 
dent Wellford said they came to listen rather 
than to talk. Among the number were: Ray 
MeWilliams, general freight agent of the Mis- 
souri Pacific, Little Rock, Ark.; H. W. Morri- 
son, assistant freight traffic manager Rock 
Isiand lines, Little Rock, Ark.; Samuel Stra- 
chan, assistant to general freight traffic man- 
ager of the Baltimore & Ohio Railroad, Balti- 
more, Md.; J. F. Vosburgh, freight manager, 
Chicago & Alton, Chicago; and R. M. Dozier, 
president of the Union Railway Co. (Belt Line), 
Memphis. 


Officers and Directors Reélected 


Officers and directors reélected, by unanimous 
vote of the nominating committee, S. M. Nickey, 
chairman, follow: 


President—Walker  L. 
Cooperage Co., Memphis. 


General vice president and vice president in 
charge of the Memphis district—-W. E. Hyde, Hyde 
Lumber Co., Memphis. 


Treasurer—Elliott Lang, R. J. 
Memphis. 

Vice presidents in charge of district offices—Cin- 
cinnati, S. W. Richey, Richey, Halstead & Quick 
Co.; Louisville, W. B. Wymond, Chess & Wymond 
Co.; New Orleans, W. B. Morgan, S. T. Alcus & 
Co.; Helena, C. H. Murphy, Superior Oak Floor- 
ing Co.; Mobile, S. B. Adams, Lucas E. Moore 
Stave Co.; Chicago, G. H. Holloway, Utley-Hollo- 
way Co. 

Vice presidents in charge of committees—Legis- 
lative, W. A. Ransom, ig Lumber Co., Mem- 
phis; car supply, Robert Bruce, E. L. Bruce Co., 
Memphis; finance and auditing, Mark H. Brown, 
Mark H. Brown Lumber Co., Memphis; export 
traffic, R. L. Jurden, Penrod-Jurden Co., Memphis; 
rate book, T. E. Sledge, May Bros., Memphis; rate 
adjustments, J. W. McClure, Bellgrade Lumber 
Co., Memphis; membership and assessment, Curtis 
Dewey, Chapman & Dewey Lumber Co., Memphis ; 
demurrage and storage, R. C. Stimson, Stimson 
Veneer & Lumber Co., Memphis; freight claims, 
B. B. Norman, E. B. Norman & Co., Louisville, Ky. 


Directors for three years—F. T. Turner, Turner- 
Farber-Love Co., Memphis; J. M. Jones, J. M. 
Jones Lumber Co., Monroe, La.; C. C. Day, Aber- 
deen, Miss.; W. Thomas Young, Corinth Saw Mills 
Co. (Inc.), Corinth, Miss.; W. C. Bonner, J. H. 
Bonner & Sons, Memphis; Max Miller, Miller Lum- 
ber Co., Marianna, Ark.; W. H. Day, Wood Mosaic 
Co., Louisville, Ky. 


Wellford, Chickasaw 


Darnell (Inc.), 






Fourteen directors, seven of whom q 
elected in 1923 and seven in 1922, complete 4 
full board for 1924. 


Frederick I. Cox, of the Interstate Comma, 
Commission, who was asked to address the ay 
ciation on this occasion but who was unable to 
present, sent ‘‘best greetings’’ to members , 
this organization and also a ‘‘brief meggy 
for 1924’’ thru a letter written to J. H. To», 
shend. This communication, in so far gz; 
related to transportation, follows: 


The transportation systems of our country hay 
during the last year performed a wonderful gor, 
ice to the people of the United States. The grey, 
est volume of tonnage in the history of transpory, 
tion has been moved from the various sources ; 
production to the points of distribution with cole 
ity worthy of the highest commendation. The g. 
uation, which, a short time ago, was a matter ¢/ 
grave concern to shippers in various parts of oy 
country, has from month to month steadily (js 
appeared and the improvement at this time 4 
such that there is very little cause for serigy 
complaint. Some of the reasons for this marke 
improvement are readily apparent. The helpfy 
spirit of coédperation between shipper and carrig 
has brought about a more perfect understanding ¢ 
each others needs and it is to be hoped that th 
— holds still greater promise along simily 
ines. 


Immediately following adjournment of th 
general meeting, the directors met and reélecte) 
J. H. Townshend as secretary-manager and J, 
V. Norman, of Louisville, Ky., as general coup. 
sel. They also unanimously adopted resolv. 
tions favoring the Mellon plan for tax redu. 
tion. 


Wood Preservers Consider Retail Distribution 


Kansas City, Mo., Jan. 15.—The twentieth 
annual convention of the American Wood Pre- 
servers’ Association opened at the Muehlebach 
Hotel this morning with more than one hundred 
and fifty delegates in attendance. After the in- 
vocation and the reading of the minutes of the 
last meeting, the delegates were welcomed to the 
city by John B. Pew, city councillor, in the ab- 
sence of Mayor Frank H. Cromwell. The first 
business of the morning session was the reading 
of the report of P. R. Hicks, secretary-treasurer, 
which showed the association in a flourishing 
condition. With expenses of $9,402.44 for the 
year, there was a balance on hand of $947.22. 
There was a net gain of sixty-two in the mem- 
bership, making a total of 583 members now on 
the roll. The report added: 

You will note that eighty-eight new members 
were enrolled during the year—a net increase of 
sixty-two. This increase is very gratifying, espe- 
cially since during the 1922 membership campaign 
the country was pretty well combed. 

After the entertainment committee had re- 
ported that the members and their ladies would 
attend the Orpheum Theater in the evening, 
President H. 8. Sackett, of Chicago, appointed 
committees on auditing and resolutions and tell- 
ers for the election. 

The report of the committee on publication 
then was heard and was followed by a paper on 
‘*Visual Determination of Penetration of So- 
dium Fluoride in Treated Wood,’’ by George T. 
Parker and H. A. Geaque, as a contribution 
from the chemical laboratory of Lombard Col- 
lege, Galesburg, Ill. ~ 

George E. Rex, chairman, then presented the 
report of the committee on the retailing of 
treated forest products. 


Retailing Treated Forest Products 


The report of the subcommittee for Chicago 
and the eastern section of the country, appoint- 
ed for the purpose of studying the promotion 
of the sale of treated lumber thru retail build- 
ing supply dealers, recommended to the conven- 
tion that ‘‘it is of the utmost importance to 
encourage the sale of treated lumber for minor 
construction purposes, altho at this time a busi- 
ness of this kind would not show a great profit, 
in fact may have to be conducted at a loss for 
@ period.’’ 

T. F. Laist, architectural advisor of the Na- 
tional Lumber Manufacturers’ Association, is 
chairman of the subcommittee, the other mem- 
bers being H. B. Kehoe, P. L. Musick and M. 
G. Truman. 

The report states that the principal needs 


of the small consumer are served by the follow- 
ing sizes: 

In dimension timber in various lengths: Sizes in 
inches, 2x4, 2x6, 2x8 and 2x10. These sizes are 
those used for wall plates, sills, joists, plank 
floors, troughs ete. . 

Sizes in inches, 1x4, 1x6, 1x8 boards: These 
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are the sizes used for rough flooring, sheathing and 
positions where 1-inch boarding is indicated. 

Sizes in inches, 4x4, 4x6, 6x6 and 6x8 timbers 
should be kept in stock: ‘These are the sizes used 
for fence posts, corner posts, basement posts, 
girders and minor highway bridge construction. 

Other sizes may to advantage be added, but 
since it is desirable to keep the stock down to a 
minimum, and since it is possible to build up with 
planks many other sizes, the least possible number 
of sizes are suggested by the committee. 

A survey of the retail trade has brought out the 
fact that retail dealers can not afford to stock up 
on creosoted material. The demand in any lo- 
cality is too small to justify the investment. It 
is believed that the best interests of the consum- 
ing public and the retailer will be served by es- 
tablishing at convenient points distributing yards 
where the material, limited to the small number 
of sizes above specified and other sizes for which 
there may have developed a large local demand, 
may be kept in stock and shipped out in less than 
earload lots at short notice. The time in which 
deliveries can be made is of vital importance, as 
the small consumer does not place an order months 
in advance but desires quick service. 


In connection with the establishment of dis- 
tributing yards, the report states: 


The committee believes that it is the concern 


of the producer to maintain these stocks at his 
expense and risk. In order to insure an eve 
standard of this class of treated material a stand. 
ard of treatment for this type of material should 
be established and maintained by the American 
Wood Preservers’ Association. In order to insur 
the success of this venture in any locality in whieh 
it is to be tried, the codperation of the United 
States Department of Agriculture; the State agri- 
culture departments; the National Lumber Manv- 
facturers’ Association, its constituent associations; 
retail and wholesale supply and lumber dealery 
associations, and others interested in the distribu- 
tion and in the proper use of lumber and in the 
conservation of our natural resources should be 
solicited. The service of the American Wood Pre 
servers’ Association, thru its service bureau, should 
be available and the bureau’s publicity campaign 
should be localized, for a period if necessary, to 
render the greatest possible codperation in making 
the initial venture a success. 


Preservative Standards Discussed 


The afternoon session was prolonged by the 
discussion of standards for various preserva- 
tives, and several reports went over until 
later. The report of the committee on pre 
servatives was adopted in part and the remain- 
der of the report was left for reconsideration 
by the committee following the adjourn 
ment of the afternoon session with instructions 
to report at the Wednesday morning meeting. 
Specifications were adopted for grade 2 and 
grade 3 oils, the same specifications which al- 
ready are in use by various railroad associa 
tions. The convention also adopted a standard 
for a heavier oil than heretofore has been used 
in brush and spray treatment. ; 

During the wait on the committee a very 1 
teresting paper on ‘‘Saving Timber By Saving 
Coal,’? was read by Dr. R. P. Soule, of New 
York, a chemist with the Combustion Utilities 
Corporation. 

Another interesting paper was the ‘‘Com- 
parative Resistance of Seventeen Species of 
Wood-Destroying Fungi to Sodium Fluoride,”’ 
by Dr. Audrey C. Richards, assistant patholo- 
gist of the bureau of plant industry. This was 
read by Dr. R. H. Colley of the Forest Products 
Laboratory. 

W. J. Smith, chairman, presented the reports 
of the committees on pressure treatment 0 
posts and utilization and service of treated 
posts. These were followed by a paper on the 
‘‘Relation of Temperature and Pressure to the 
Absorption and Penetration of Zinc Chloride 
Solution into Wood,’’ by J. D. MacLean, engl 
neer of the Forest Products Laboratory, Mad 
son, Wis. In his conclusions, Mr. MacLean said: 


The foregoing experiments all showed that high 
solution temperatures are. very effective in improv 
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the absorption and penetration of zinc chlo- 
- There is a limit above which the temperature- 
sae combination should not go if collapse is 


presse voided. The limit is apparently higher for 
. e pieces than for small ones and higher for 
larg Within the permissible 


cies than others. 
sorts, nowever, there is sufficient range to suit 
tne requirements of tie treatments. It is be- 
jieved that the use of high temperatures by plants 
ysing zinc chloride will not only result in better 
treatment but will bring about considerable sav- 
jngs in the cost of operation by shortening the 
time of treatment, or by eliminating steaming. 


WEDNESDAY SESSIONS 


The session Wednesday morning opened 
with a report by the committee on preserva- 
tives which, after a session Tuesday night, 
fnally agreed upon the standards to be 
adopted. Similar action was taken by the con- 
vention on the standards recommended by the 
committees on the pressure treatment of posts, 
the treatment of ties, the treatment of Doug- 
las fir ties, the treatment of timbers and the 
treatment of piling, all matters left over from 
the previous day. 

The convention then heard the report of 
the committee on the pressure treatment of 
poles, which was adopted. The report of the 
committee on the use of petroleum with creo- 
gsote oil or other toxics then was taken up and 
approved. The committee recommended that 
the percentage each of creosote and petro- 
jeum oil in the mixture and the final retention 
of mixture per cubie foot of timber is a mat- 
ter best left to the individual railroads or 
treating companies and in making decision as 
to this, climate, kind of woods to be treated, 
method of treatment used, ete., should be con- 
sidered. Other recommendations were: 

Petroleum oil adds to the mechanical life of a 
tie by retarding or preventing checking and split- 
ting of the wood. 


Creosote-petroleum oil mixture, made up of 
grades of creosote and petroleum oil as indicated 


in the above and containing sufficient creosote to 
prevent decay of the wood, is an economical and 
satisfactory preservative. , é 

The results obtained from zinc chloride-petro- 
leum treated ties show that the addition of petro- 
leum to the zine chloride treatment will under most 
conditions add to the service which is obtainable 
from the use of straight zinc chloride only. 

Ernest Batemen then read a paper on 
‘‘Solutions of Zine Chloride and Petroleum 
Oils,’’ after which the report of the committee 
on the use of zine chloride was approved. 

At the afternoon session reports on the non- 
pressure treatment of poles and track service 
records were heard and approved and then 
report of the service bureau board was taken 
up. This board has handled the publicity 
work of the American Wood Preservers’ Asso- 
ciation and was praised by several members 
for the good work it has done. It was decided 
to continue the work on a larger scale. 


THURSDAY MORNING 


The session Thursday morning was short. 
After the reports of the committees on in- 
spection and steam treatment were heard and 
approved, reports of the auditing and reso- 
lutions committees were presented and the 
convention then proceeded with the election of 
officers. 

The new officers elected are: 

President—E. J. Stocking, Chicago. 

First vice president—S. D. Cooper, Topeka, Kan. 

Second vice president—B. H. Ford, Chicago. 

Secretary-treasurer—P. R. Hicks, Chicago (re- 
elected. ) 

The new members of the executive com- 
mittee are: R. L. Allerdyce, of Texarkana, 
Ark., and H. R. Condon, of Philadelphia, Pa. 

With the installation of officers, and the 
selection of Chicago as the meeting place for 
next year adjournment was taken. 


ENTERTAINMENT FEATURES 


Among the 236 persons registered for the 
conventions of: the American Wood Preserv- 
ers’ Association and the National Association 
of Railroad Tie Producers, were sixty women 
and on their behalf, a committee of Kansas 
City women acting as hostesses provided en- 
tertainment for every day and evening. 


Tuesday the hostesses met the visiting 
women and made them at home. Tuesday 
night the members and the ladies attended 
a vaudeville performance at the Orpheum 
Theater. Wednesday morning the women 
were taken on a trip thru the Peet Bros. soap 
plant, one of the largest manufacturers in 
the country of toilet and laundry soaps. After 
this trip, luncheon was served at the Hotel 
Muehlebach. Wednesday evening the moving 
picture, ‘‘Black Oxen’’ was seen at the New- 
man Theater. 


Thursday morning the visitors were loaded 
into motor cars and enjoyed a 50-mile trip 
over the boulevard and park drives, after 
which tea was served at the Mission Hills 
Country Club. 


In the evening there was the joint annual 
banquet of the two associations at the Hotel 
Muehlebach. 

Friday morning the Kansas City hostesses 
conducted the visiting women on a trip thru 
the shopping district, visiting the large de- 
partment and specialty stores. 

The entertainment committee was composed 
of 8S. D. Cooper, George E. Rex and R. E. 
McKee. The hostesses were Mrs. I. V. Bowden, 
Mrs. D. E. Chapin, Mrs. 8. D. Cooper, Mrs. 
H. E. Karcher, Mrs. W. W. Lawson, Mrs. W. 
H. Leverett, Mrs. C. L. MeGrew, Mrs. R. E. 
McKee, Mrs. J. L. Resier and Mrs. George E. 
Rex. 


Conferees Pledge Selves to Combat Blister Rust 


SPOKANE, WASH., Jan. 12.—The blister rust 
situation which menaces the white and sugar 
pine stumpage on 5,000,000 acres in Montana, 
Idaho, Washington, Oregon and California, 
with a conservative valuation of $230,000,000, 
was discussed from every angle at the meeting 
of the trustees of the Western White Pine 
Blister Rust Conference held in Spokane last 
Monday and Tuesday. C. A. Park, president 
of the Oregon horticultural board, presided and 
was reélected chairman for the ensuing year. 
About thirty-five were present, including trus- 
tees, stumpage owners, State and Government 
officials. The fact that blister rust has been 
found within thirty miles of the Idaho line in 
British Columbia brings the danger close home 
and gives increased importance and necessity to 
the campaign for combating the disease. 


The trustees pledged themselves to every ef- 
fort to carry out the 10-year plan of action to 
resist the ravages of the disease, developed at 
the Blister Rust Conference meeting in 1922. 
This is now being put into effect and consists 
of three parts as follows: 

First, delaying the natural spread of the disease 

by eradicating the cultivated black currants in 
eastern Washington, Idaho, western Montana and 
western Oregon. (This work was largely com- 
pleted in western Washington during 1922.) 
Second, preventing the artificial spread of the 
disease by enforcing State and Federal quarantine 
regulations which prohibit the movement of white 
pine, currant and gooseberry stock. 
_ Third, commencing the protection of commercial 
stands of western white pine by destroying: all 
currant and gooseberry plants in these areas (local 
control). 

The above is an epitome of the 10-year pro- 
gram made by C. S. Chapman, of Portland, 
secretary of the conference. This looks to the 
Cooperation of all Government and State 
agencies, private owners and the general pub- 
lie for its success. 

Mr. Chapman stressed the importance of such 
work and the necessity to act now, saying in 
conclusion: 
ain western white and sugar pine can be saved. 
dies can be accomplished by concerted, organized 
— It is a big task but entirely feasible, and 

pre is no other course to pursue. Not all of the 


land can be economically cleared of wild currants 
and gooseberry bushes, but the best of the pine 
areas can be protected at a cost no greater than 
that for fire protection. 

Local control can be done economically on com- 
paratively small areas, a township, a water shed or 
even on two or three sections. However, like fire 
protection, it must be systematized, for periodic 
inspection and work are necessary. After the land 
is gone over the first time, it will have to be 
covered again in five or ten years but at decreased 
cost. What must be done is to train and organ- 
ize forces of workers to clear out the pine destroy- 
ing currants and gooseberries from the best areas. 
This cost will be reduced by study and experimen- 
tation as the practical work proceeds. Under 
eastern conditions the average cost of protection 
has been reduced to about 4 cents an acre per year. 
This result has been achieved by scientific study 
of the problem. 

Blister rust in the West is an interstate problem 
and also very emphatically a Federal problem. 
The Federal Government owns one-third of the 
merchantable western white and sugar pine and 
is most concerned with the future supply of these 
species both on the national forests and elsewhere. 
The basis of this plan is the gradual development 
of an efficient control organization on the national 
forests. At the same time, investigative and ex- 
perimental work should be prosecuted vigorously 
to develop the most scientific and efficient control 
methods. ‘This, together with educational activ- 
ity will assure protection to the pine on national 
forests, State and private lands. 


Report of Government Bureau 


The report of the western branch of the 
office of blister rust control, bureau of plant 
pathology, United States Department of Agri- 
culture, on the western blister rust situation at 
the beginning of the 1923 field season and an 
outline of the program carried out, made to the 
trustee Monday, told of the area of infection, 
its direction of spread and the means that had 
been taken to control it. A program was pre- 
pared and partly followed out but, owing to 
decrease in available funds, was considerably 
curtailed. 

Much interest centered in the talk by A. T. 
Davidson, of Vancouver, B. C,, who was pres- 
ent as representative of both the Dominion and 
Provincial governments. He told of the dis- 
covery of the disease in Vancouver, B. C., and 
subsequent investigation pointed to its source 
in a shipment of white pine trees from France. 


Further he told of its spread and of the efforts 
made to combat the disease, saying: 

Canadian and American authorities are working 
hand in hand in this fight. The conditions in 
— are somewhat different than in the United 
States. 

With us, while it will be impossible to stamp out 
the disease and the white pine on the Coast is 
doomed, yet it is hoped to save the most valuable 
stands. The fondness of the average Englishman 
for his black currants is one of the most difficult 
problems with which we have to contend in the 
attempt to retard the disease. 

Airplanes have been a great help to us in our 
work. With two observers, a pilot and mechanic, 
we have done as much work as a party of six would 
take much more time to accomplish and also it 
has been possible to reach many places along the 
Coast which would otherwise be inaccessible. We 
use a flying boat and where several times we have 
broken down, carrier pigeons have been sent for 
aid which has come in another airplane. 

That the Blister Rust Conference is doing 
excellent work which should be intensified with 
greater funds available for use was the con- 
sensus at the meeting. The North Idaho For- 
estry Association will consider individual plans 
for local control at its meeting here in March. 

The new officers elected by the trustees and 
the gist of the resolutions passed appeared on 
page 59 of the Jan. 12 issue of the AMERICAN 


LUMBERMAN. ; 


Colonial Houses of Connecticut 


A very interesting addition to the ‘‘ White 
Pine Series of Architectural Monographs’’ is 
‘*Old Canterbury on the Quinnebaug’’ with in- 
troductory text by Richard H. Dana, jr., and 
editorial preparation by Russell F. Whitehead. 
The chief feature of the monograph, as of the 
old town itself, is the first Congregational 
church building. Several other structures, 
however—beautiful homes of the late eighteenth 
century—are pictured and described in this 
monograph, which is No. 6 of Volume X of the 
series. In preparing these monographs the 
White Pine Bureau, Merchants’ Bank Building, 
St. Paul, Minn., has provided inspiration for a 
finer and more satisfying architecture, inci- 
dentally adducing evidence of the beauty and 
durability of white pine as a home building 
material. 
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Jan. 21—Lumbermen’s Association of Chicago. 
Jan. 


Annual. 

21—Northern Pine Manufacturers’ Association, 

Hotel Radisson, Minneapolis, Minn. Annual, 

Jan. 22—Joint meeting Georgia-Florida Saw Mill Asso- 
ciation and Roofer Manufacturers’ Club, Hotel 
Dempsey, Macon, Ga. 

Jan. 22-23—Mountain Lumber Manufacturers’ 
tion, Calgary, Alta. Annual. 

Jan, 22-23—Consulting Committee on Lumber Standards, 

Congress Hotel, Chicago. 

22-25—Union Association of Lumber & Sash & 
Door Salesmen, Gibson Hotel, Cincinnati, Ohio. An- 
Dual, 

28-24—-Pennsylvania Lumbermen’s Association, 

Bellevue-Stratford Hotel, Philadelphia, Pa. Annual. 

23-25—Southwestern Lumbermen’s Association, 

Convention Hall, Kansas City, Mo. Annual. 

Jan. 23-25—Western Retail Lumbermen’s Association 
(Canada), Fort Garry Hotel, Winnipeg, Man. An- 
nual, 

Jan. 23-25—Ohio Association of Retail Lumber Dealers, 
Gibson Hotel, Cincinnati, Ohio. Annual. 

Jan. 24-25—Southern Illinois Retail Lumber Dealers’ 
Association, Benwood Hotel, Effingham, Ill. Annual. 

Jan. 25—West Coast Lumbermen’s Association, New 
Washington Hotel, Seattle, Wash. Annual. 

Jan. 26—Southern California Retail Lumber Dealers’ 

Association and California Retail Lumbermen’s As- 

sociation, Los Angeles, Calif. Amalgamation 

meeting. 

26—Louisiana Retail Lumber Dealers’ Association 

and Alexandria District Lumbermen’s Exchange, 

Alexandria, La. - Joint meeting. 

Jan. 28-30—Southern Forestry Congress, Savannah, Ga. 
Annual, 


Jan. 30-31—West Virginia Lumber & Builders’ Supply 
Dealers’ Association, Huntington, W. Va. Annual. 
80-31—National Lumber Exporters’ Association, 
Hotel Sinton, Cincinnati, Ohio. Annual. 
Jan. 30-31—Canadian Lumbermen’s Association, Statler 
Hotel, Buffalo, N. Y. Annual. 


Jan. 30-31—Southeastern Iowa Retail Lumbermen’s As- 
— Hotel Blackhawk, Davenport, Iowa. An- 
nual, 


Feb. 4—Empire State Association of Wholesale Lumber 


& Sash & Door Salesmen, Hotel Pennsylvania, 
New York City. Annual. 


Associa- 


Jan. 


Jan. 


Jan. 


Jan. 


Jan. 


Feb. 5-6—Northern White Cedar Association, Min- 
neapolis, Minn. Annual. 
Feb. 5-6—Kentucky ‘Retail Lumber Dealers’ Associa- 


tion, Brown Hotel, Louisville, Ky. Annual. 


Feb. 5-7—Northeastern Retail Lumbermen’s Associa- 
— Hotel Pennsylvania, New York City. An- 
nual, 

Feb. 6—‘‘Old Guard’’ of Michigan, Pantlind Hotel, 
Grand Rapids, Mich. Annual banquet. 

Feb. 6-7—Western Pine Manufacturers’ Association, 
Spokane, Wash. Annual. 

Feb. 6-7—Ohio Forestry Association, Horticultural 


“Building, State University, Columbus, Ohio. Annual, 

Feb. 6-7—Southern Retail Lumber Dealers’ Association, 
Chisca Hotel, Memphis, Tenn. Annual. 

Feb. 6-7—Southwestern Iowa Retail Lumbermen’s Asso- 
ciation, Iowana Hotel, Creston, Iowa. Annual, 

Feb. 6-8—Michigan Retail Lumber Dealers’ Association, 
Pantlind Hotel, Grand Rapids, Mich. Annual. 

Feb. 7—Committee Representing Pulp and Paper In- 
dustry, Washington, D. C. 

Feb. 7—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Special meeting. 

Feb. 8—Eastern Millwork Bureau, Pennsylvania Hotel, 
New York City. Annual. 

Feb. 12-13—Central & Northeastern Iowa Lumber Asso- 
= Montrose Hotel, Cedar Rapids, Iowa. An- 

nual. 


Feb. 12-14—Wisconsin Retail Lumbermen’s Association, 
Hotel Pfister, Milwaukee, Wis. 


Feb. 13-15—Nebraska Lumber Dealefs’ Association, 
Rome Hotel, Omaha, Neb. Annual. 
Feb. 18-23—Western Retail Lumbermen’s Association 


at Nai Biltmore Hotel, Los Angeles, Calif. An- 
nual, 
Feb. 19—Central Association of the Traveling Lumber 
& Sash & Door Salesmen, Auditorium Hotel, Chicago. 
Annual, 
19-21—Illinois Lumber Merchants’ 
Congress Hotel, Chicago. Annual. 


Feb. 20—Lumber Dealers’ Association of Connecticut, 
Hotel Stratfield, Bridgeport, Conn. Annual. 

Feb. 20-21—Northwest Iowa Lumbermen’s Association, 
Wahkonsa Hotel, Fort Dodge, Iowa. Annual. 

Feb. 22—Eastern Iowa Retail Lumbermen’s Association, 
Hotel La Fayette, Clinton, Iowa. Annual, 


Feb. 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Oliver Hotel, South 
Bend, Ind. Annual. 


Feb. 26-27—North Dakota Retail Lumbermen’s Associa- 
tion, Fargo, N. D. Annual, 


Feb. 27-29—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual, ‘ 

March 6—Lumbermen’s Exchange of the City of Phila- 
delphia, Philadelphia, Pa. Annual. 

March 6-7—New Jersey Lumbermen’s Association, Tray- 
more Hotel, Atlantic City, N. J. Annual. 


March 11-12—Southern Pine Association, Hotel Roose- 
velt, New Orleans, La. Annual. 


Feb. Association, 














March 19-20—South Dakota Retail Lumbermen’s Associa- 
tion, Sioux Falls, 8S. D. Annual. 


March 19-20—Southeast Missouri Retail Lumber Dealers’ 
Association, Cape Girardeau, Mo. Annual. 


March 19-20—National-American Wholesale Lumber As- 
sociation, Cincinnati, Ohio. Annual. 


March 22-29—Own Your Home Exposition, 
Chicago. Annual. 


March 27—North Carolina Pine Association, Monticello 
Hotel, Norfolk, Va. Annual. 


April 8-10—Lumbermen’s Association of Texas, El Paso, 
Tex. nnual. 


April 17-18—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual, 


April 19-26—Own Your Home Exposition, Sixty-ninth 
Regiment Armory, New York City. Annual. 

May 5-8—Chamber of Commerce of the U. 8. A., Cleve- 
land, Ohio. Annual, 


May 6-7—Appalachian Logging 
Ohio. Spring meeting. 


May 17—East Texas Mill Managers’ Association, Lum- 
bermen’s Club, Houston, Tex. Annual. 


Grand Rapids Retailers Elect 


GRAND Rapips, Micu., Jan. 14.—At the an- 
nual meeting of the Grand Rapids Retail Lum- 
ber Dealers’ Association, held here Jan. 10, 
William Verhey was elected president. Other 
officers elected were: 

Vice president—E. D. Hazard. 

Treasurer—Joseph Noorthoek. 

Secretary—Charles Boyce. 

Mr. Verhey is secretary of the Verhey- 
Noorthoek Lumber Co. and is one of the most 
active retail lumber dealers in western Michi- 
gan. He is an enthusiastic Hoo-Hoo, and was 
Vicegerent Snark for western Michigan in 
1923. During his term of office, he ranked 
seventh in the United States among those 
securing the greatest number of new members 
for the order. He is expected, as head of the 
Grand Rapids association, to make a great suc- 
cess for it during 1924. 


Sa@aeaeaeaaaaaas 


New Jersey Convention Dates 


Newark, N. J., Jan. 14.—The annual meet- 
ing of the New Jersey Lumbermen’s Association, 
following the most active twelve months in the 
history of the organization, will be held March 
6 and 7 in the Traymore Hotel, Atlantic City. 
The dates were selected at a meeting of the 
convention committee last week. 

George E. DeNike, secretary, said arrange- 
ments to hold the convention in February had 
been abandoned because the Traymore could 
not supply dates and because the association 
wanted to avoid conflicts with the Northeastern 
association and other large bodies that will 
meet in February. 

“We want clear sailing,” said Mr. DeNike. “We 
want this to be the biggest convention we have 
ever held and to this end we will avoid conflicts 
of any kind or description. We will map out our 
program for the greatest good of the greatest num- 
ber and we hope to make every hour of the two 


days profitable to our membership. We will start 
with our plans immediately.” 


Carolina Retailers In Annual 


GREENVILLE, S. C., Jan. 14.—More than a 
hundred members from all sections of the two 
Carolinas attended the first annual gathering 
of the Carolina Retail Lumber Dealers’ Asso- 
ciation held here on Jan. 10. The business ses- 
sion, held in the morning, was for the most part 
occupied in familiarizing new members with the 
constitution, bylaws, aims, and purposes of the 
organization. Officers were elected as follows: 

President—R. L. McNally, Union, S. C. 

Vice president—W. J. Snead, Greenwood, 8S. C. 

Secretary-treasurer—P. W. Powery, Greenville. 

A new board of directors, composed of men 
of all sections of the two Carolinas, was named. 
Talks by several of those who were instrumental 
in organizing the association pointed out the 
advantages of the union between the - lumber 
dealers of the two Carolinas, especially in such 
matters as require concerted action on their 
part. Movements to obtain better freight rates, 
shipping facilities, and legislation favorable to 


Coliseum, 


Congress, Cincinnati, 


the retail lumber business, and other such y 
ters, it was shown, are handled with great, 
facility by an entire organization than by 
dividual efforts of the various concerns whig 
constitute the membership of the associatig, 

It was decided that quarterly meetings shy 





Tex. ’ who 


ican 
be held at various Carolina cities, and that th es 6“ 
annual meeting each January shall be held gt, Louis, 
Greenville. The next meeting place, howeves jrussio1 
will be Charlotte, N. C. around © 
Eastern Iowans Arrange for Anny} isthe . 
Oxrorp JUNCTION, Iowa, Jan. 14.—Willign jo —* 
H. Badeaux, secretary of the Northwestern Lun. "** pane 
bermen’s Association, Minneapolis, Minn,, hy — ’ 
been secured as the principal speaker at th disp Ap 
1924 convention of the Eastern Iowa Retail ag 
Lumbermen’s Association meeting at the Hotd been will 
LaFayette, Clinton, Iowa. The association ha - “ 
fixed Feb. 22 for the date of its annual meet. ah 
ing, which will last only one day. The associg- dle bis 
tion has been holding meetings regularly in lat, the Dig 
years altho the primary purpose has been t 
provide a get-together for informal talks ani} New | 
to renew acquaintanceship in the territory rather CHAF 
than to arrange a lengthy program of technical Pfeffer] 
and trade discussion. ea 
E. G. Franklin, of Delmar, Iowa, is president nies 
of the association and O. A. Gable, Oxford June. i 
tion, secretary. wagasenannes pie 
Ontarioans Discuss New Sales Tax sala 
ToRONTO, ONT., Jan. 14.—The members of the } soon a 
Stratford district of the Ontario Retail Lumber 
Dealers’ Association held a well attended gath- | Enter 
ering at Stratford on Jan. 10. E. K. Kalb Roc! 
fleisch presided and the report of George 8. } tion js 
Zimmerman, financial secretary, showed the af: } the N 
fairs of the association to be in good shape. > tion t 
Several new members were welcomed. It was | to pe 
decided that the annual meeting and election | gjyan 
of officers will be held in March. As 
A discussion of the new Federal sales tax was } bing 
the principal business taken up and considerable | gmoke 
criticism was offered that the retailer had to | 4 wh 
bear the brunt of the new legislation in that he } guest, 
was put to all the trouble and expense of cl [ Whol 
lecting the tax of 6 percent on one-half of the } The ; 
selling price and remitting it to the Government | gyepj 
each month. Some members expressed the opit- reput 
ion that to ask the retailer to do all the book J jymo 
keeping, accounting, collecting and remitting | yj) | 
was handing him a rather raw deal. the 7 
wseeauwanaaass Ja 
Program for Southwestern Retailers by I 
Kansas City, Mo., Jan. 14.—The program rene 
for the thirty-sixth annual convention of the lows 
Southwestern Lumbermen’s Association which } Tar 
will be held in Convention Hall here, on Jan. | Map 
23, 24 and 25, indicates that it will be a com 
vention of the greatest import to the members Sor 
and others who attend. A discussion of mer 
chandising problems will be especially featured. I 
At the opening session, after the reports of the | the 
officers, an address on ‘‘Live and Let Live in | Lm 
the Lumber Business,’’ by Dr. Marion H. Wald- | hay 
rip, will be a feature. Another will be a dis» J rep 
cussion of various kinds of advertising, which est: 
should be of interest to every lumber merchant. A 
The discussion on this subject will be followed ] tio 
by a talk on ‘Pointers on Advertising,’ by | He 
Ralph E. Shannon, business manager of the | Nc 
Evening Journal, at Washington, Iowa. Pe 
Another speaker well known to the retail lum pr 
bermen will be Gerald E. Melliff, one of the | Al 
most progressive lumber dealers in Texas, who Ps 
will talk upon ‘‘CoSperation With the Dealer. | 
Discussions on delivery systems will be 4 fea- C 
ture of the second session of the convention, 8 
as will a talk on salesmanship, by W. B. Burrus, th 
of New York City, whose subject is ‘‘Shake | t 
speare, the Salesman.’’ . 
A special invitation has been extended to : 
Wilson Compton, secretary-manager of the Na- ; 
tional Lumber Manufacturers’ Association, who ; 
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expected to address the convention on the 
pject of ‘‘Standardization.’’ 
At the final session on Friday morning, offi- 


A} ers for the new year will be elected, and there 


gill be special committee reports. 

Among the other speakers who have messages 
to deliver to the retailers are Dr. Howard T. 
J], of the Kansas State Agricultural College, 


i il talk on ‘‘ Public Speaking in Private 
if guterprise’’; Ben 8. Woodhead, Beaumont, 


Tex, who as a representative of the National- 
American Wholesale Lumber Association, will 


the aiseuss ‘‘ Arbitration’’; and Elmer Donnell, of 


st, Louis, on ‘‘ More Business in Politics.’’ The 
discussion for the third session will center 
ground costs, with particular stress laid upon 
the importance of knowing the cost of materials 
in the yard. 

Secretary B. E. Line, of the association, ad- 
vies that the number of entries in the model 
home contest indicates that there will be a fine 
display of miniature homes at the convention. 
Avery extensive program of entertainment has 
been arranged, and a big Hoo-Hoo concatena- 
ti will be held on Wednesday evening. As 
ysual, manufacturers of various products han- 
ded by lumbermen will exhibit their wares in 
the big Convention Hall, in special booths. 


Baeaaaeataaaas 


New Date For Southeast Missourians 


CHAFFEE, Mo., Jan. 14.—Secretary O. T. 
Pfefferkorn, of the Southeast Missouri Retail 
lumber Dealers’ Association, this city, an- 
nounces that officially the date for the annual 
convention will be March 19 and 20, at Cape 
Girardeau. As yet the hotel or convention hall 
has not been chosen, but will be announced, 
together with the tentative program, just as 
soon as possible. 


Entertainment at Northeastern Annual 


RocuesTer, N. Y., Jan. 14.—Cordial invita- 
tion is being extended friends and members of 
the Northeastern Retail Lumbermen’s Associa- 
tion to attend the thirtieth annual convention, 
to be held Feb. 5, 6, and 7, at the Hotel Penn- 
sylvania, New York City. 

As a special feature, particular attention is 
being called to the entertainment. A dinner- 
smoker will be held on the evening of Feb. 5, 
at which time the association members will be 
guests of the Empire State Association of 
Wholesale Lumber & Sash & Door Salesmen. 
The annual banquet will be held on Wednesday 
evening, at which occasion two men of national 
reputation will be present to dispense wit and 
humor. On Thursday evening the association 
will attend the theater to witness the antics of 
the Ziegfeld Follies’ girls. 

James A. Floyd, Yonkers, N. Y., who is chair- 
man of the convention committee, is assisted 
by Walter R. Pettit, Huntington, N. Y.; Lau- 
tence Beckerle, Spring Valley, N. Y.; Hal Bel- 
lows, Springfield, Mass.; Edward P. Hanyen, 
Tarrytown, N. Y., and N. B. Richards, South 
Manchester, Conn. 


Southeastern Iowans Arrange Program 


DavEenPort, Iowa, Jan. 15.—The program for 
the annual convention of the Southeastern Iowa 
Lumbermen’s Association at the Hotel Black- 
hawk Jan. 30-31 took shape this week with the 
teport of the program committee of an inter- 
esting list of speakers for the two days. 

Gov. N. E. Kendall will address the associa- 
tion the afternoon of the opening day and 
Henry L, Adams, general attorney for the 
North Western Railroad in Iowa and ‘‘ Parson’? 
Peter A. Simpkin, St. Louis, are also on the 
Program. The next day Royal H. Holbrook, 
Ames, Iowa, will speak of ‘‘Industrial Iowa’’; 
Prank A. Chase, Kansas City, Mo., will discuss 

Increase in Sales and Reducing Overhead 
Costs Thru Building and Loans’’; and L. E. 
Sigur, of New Orleans, will give a lecture. At 
the banquet in the evening, Douglas Malloch, 
the Lumberman Poet, will be the principal 
speaker. The Moonlight Club, a social auxili- 
ary composed of traveling salesmen, and the 
adies Auxiliary of the association will also be 
™ convention. It is expected that 250 dealers 
and 150 salesmen in this territory will be pres- 


ent. The Moonlight Club will give its big stunt 
the opening night, entertaining the dealers. 


West Coast Lumbermen’s Plans 


SEATTLE, WASH., Jan. 12.—The annual meet- 
ing of the West Coast Lumbermen’s Associa- 
tion will be held in this city Jan. 25. Two im- 
portant subjects to come up will be standard- 
ization, on which the final report will pave the 
way for definite action, and the report of the 
grading rules committee. Officers will be elect- 
ed. At the annual dinner Judge Harry F. At- 
wood, of Chicago, will deliver an address along 
the lines for which he has become celebrated. 
Douglas Malloch, the Lumberman Poet, of Chi- 
cago, will be given a prominent place on the 
program; and there will be other notable and 
extraordinary features, the details of which 
have not yet been completed. 


Illinoisan to Talk to West Virginians 


BLOOMINGTON, ILL., Jan. 14.—As a special] 
feature on the program of the annual con- 
vention of the West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, to be held 
at Huntington, W. Va., on Jan. 30 and 31, there 
will appear W. W. Tilden, president of the 
Corn Belt Lumber Co., of Bloomington, who 

will tell the West Vir- 
ginians about ‘‘Effi- 
cient Yard Layout.’’ 

Mr. Tilden was se- 
lected for this talk 
after a considerable 
search, because of the 














W. W. TILDEN, 
Bloomington, Ill. ; 


President, Corn Belt 
Lumber Co. 





fine example in yard 
layout furnished by his 
Bloomington plant. He 
has long been known 
for his progressiveness 
and modern views on 
lumber merchandising; 
and in the highly effi- 
cient and well organized yard at Bloomington, 
he has put into actual execution his ideas on 
twentieth century lumber retailing. [NoTe— 
A description of Mr. Tilden’s yard at Bloom- 
ington, together with a story of a special house 
warming celebration on the occasion of opening 
to the public a 3-room bungalow as a feature 
of his modern lumber merchandising plant, ap- 
peared on page 1 of the Oct. 20 issue of the 
AMERICAN LUMBERMAN.—EDITOR. | 

Mr. Tilden will describe his yard layout and 
organization, and will tell the West Virginians 
of the furnished 3-room bungalow he uses to 
draw prospective customers into his place of 
business. His story will be illustrated with 
photographs that were taken at the time of 
the house warming. 


("SABA BEBZAEE: 


New Yorkers to Attend Canadian Meet 


New York, Jan. 14.—George F. Gray, whole- 
saler of Grand Central Terminal, is in full charge 
of arrangements for the forthcoming excursion 
of New York lumbermen to the annual meeting 
of the Canadian Lumbermen’s Association in 
Buffalo. The convention will be held Jan. 30 
and 31 and Mr. Gray says indications are that 
the biggest delegation ever to grace a Canadian 
gathering from this city will attend. 

Those who have made reservations to date in- 
clude R. E. Stocking, of Power, Moir & Stock- 
ing, and a member of the board of the Canadian 
association; E. H. Moir, of the same firm; Elmer 
E. Dey, jr., of the Duquesne Lumber Co.; George 
C. Adams, of the Duquesne Lumber Co., Phila- 
delphia; Fred Bruce, of Homan & Puddington; 
J. F. Murphy, of J. F. Murphy Lumber Co. and 
president the New York Lumber Trade Associa- 
tion; Sidney E. Treat, New York; Gardner W. 
Taylor, of the R. T. Jones Lumber Co.; E. R. 


Plunkett, Plunkett Webster Lumber Co.; T. J. 
O’Leary, of the O’Leary Lumber Co. (Inc.) ; 
Mr. Garling, E. H. Daley Lumber Co., and 
George F. Gray, Gray-Thomas Lumber Co. 


Nebraskans Prepare Program 


OmaHA, NeEsB., Jan. 15.—Secretary E. E. 
Hall, of the Nebraska Lumber Dealers’ Asso- 
ciation, Lincoln, announced this week while in 
Omaha, that the program for the lumbermen’s 
convention which will be held in Omaha, Feb. 
13 to 15, inclusive, had practically been com- 
pleted, and that it would be one of the most 
interesting and instructive in the history of 
the association. Headquarters of the associa- 
tion will be at the Home Hotel. 


Feature at Northern Pine Annual 


MINNEAPOLIS, MINN., Jan. 14.—Announce- 
ment is made by W. A. Ellinger, secretary of 
the Northern Pine Manufacturers’ Association, 
this city, that as a special feature for the an- 
nual convention, Dr. Raphael Zon, director of 
the newly established Lake States Forest Ex- 
periment Station, University Farm, St. Paul, 
will be present to tell the members about the 
work of the new station. Dr. Zon is thoroly 
familiar with the problems of the local States, 
and it is felt that the new station is particular- 
ly fortunate in securing a man of his qualifica- 
tions as its head. Members are urged to turn 
out in full force on Jan. 21 and give Dr. Zon 
a hearty welcome. 


‘MPaEBREBBBEBaEB: 


Mountain Manufacturers to Meet 


NELSON, B. C., Jan. 12.—It has been an- 
nounced that the Mountain Lumber Manufac- 
turers’ Association will hold its annual meet- 
ing in Calgary on Jan. 22 and 23, after which a 
large number of delegates will attend the re- 
tailers convention in Winnipeg. 


Southern Forestry Congress 


SAVANNAH, GA., Jan. 14.—A feature of the 
sixth Southern Forestry Congress to be held 
here Jan. 28, 29 and 30 will be an address by 
David L. Goodwillie, of Chicago, of the Good- 
willie-Green Box Co., and chairman of the 
forestry committee of the Chamber of Com- 
merce of the U. S. A., who will address the 
congress on ‘‘ Forestry, a Problem for Us All.’’ 
Two other well known lumbermen are on the 
program to discuss the practicablity of priv- 
ate reforestation. P. D. Houston, of Vicks- 
burg, Miss., will lead the discussion on hard- 
wood reforestation, while P. R. Camp, of Frank- 
lin, Va., vice president of the congress, will 
give the pine manufacturers’ viewpoint. 


(SREB GAAaABi 


Preparing for Big Chicago Convention 

A special meeting of the directors of the 
Illinois Lumber Merchants’ Association held at 
the Chicago office Wednesday was devoted to 
plans for the convention at the Co.gress Hotel, 
Chicago, Feb. 19 to 21, which is attracting a 
great deal of interest all over the State. Every 
committee either had a member present or sent 
in a report. Those attending were: President 
A. C. Gauen, Collinsville; E. 8S. Todd, Aurora; 
W. W. Tilden, Bloomington; Fred Wenthe, Ef- 
fingham; Ray Durham, Harrisburg; John A. 
Bryden, Springfield; A. C. Bradish, Ottawa; 
Charles L. Schwartz, Naperville. Mr. Schwartz 
is in charge of the publicity work, which this 
year includes a yearbook in addition to the 
usual souvenir program. 


Eastern Millworkers Change Date 


New York, Jan. 15.—The date for the an- 
nual meeting of the Eastern Millwork Bureau 
has been changed from Feb. 28 to Feb. 8 and 
will be held at the Pennsylvania Hotel. 

Edmund F. Hunt, secretary, explained that 
the change was made in order to follow imme- 
diately after the annual of the Northeastern 
Retail Lumbermen’s Association. It is pre- 
sumed a number of the Northeastern members 
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will still be in the city and as a good many 
of them are also affiliated with the bureau, 
the changed date will obviate the expense and 
trouble of two trips to New York. 


Mr. Hunt said the program for the bureau’s. 


convention had not been made up, but it would 
be more elaborate than any convention of the 
past, especially as the bureau in the last year 
has greatly extended the scope of its work and 
has also largely increased its membership rolls. 

Mr. Hunt will speak on ‘‘Cost Accounting’’ 
at the Northeastern convention. He also is 
scheduled to speak at the Connecticut annual 
in Bridgeport and at the Massachusetts annual 
in March. He also expects to attend the meet- 
ing of the New Jersey Lumbermen’s Associa- 
tion in Atlantic City, March 6 and 7. 


Western Pine Makers’ Convention 
[Special telegram to AMERICAN LUMBERMAN ] 


PORTLAND, ORE., Jan. 16.—The annual meet- 
ing of the Western Pine Manufacturers’ Asso- 
ciation will be held at Spokane, Wash., on Feb. 
6 and 7. Among the speakers announced will 
be Judge Harry F. Atwood, of Chicago, and 
Representative Sydney Anderson from Minne- 
sota who will explain the objects of the newly 
organized Transportation Institute of which he 
is an officer. The new standardization move- 
ment is also expected to come up for discussion. 


"SRaeaeaeaeaeeaaa: 


Central Salesmen Set Date 


INDIANAPOLIS, INnp., Jan. 14.—The Central 
Association of the Traveling Lumber & Sash 
& Door Salesmen, thru Secretary T. H. Nelson, 
this city, announces that the next annual mect- 
ing will be held in Chicago, at the Auditorium 
Hotel, on Feb. 19. A luncheon will be given 
at the hotel at 12 o’clock, following which the 
annual business session will be held. As this 
will be of short duration, it will give the mem- 
bers opportunity to attend the Tuesday after- 
noon session of the annual convention of the 
Illinois Lumber Merchants’ Association, to be 
held in the Congress Hotel 


Southern Organizations’ Joint Meeting 


MACON, GA., Jan. 14.—AlIl indications point 
to a well attended and enthusiastic meeting 
here, Jan. 22, at the Demsey Hotel, when the 
Georgia-Florida Saw Mill Association will hold 
its regular meeting and have for its guests the 
Roofer Manufacturers’ Club. Recently several 
members of the Roofer Manufacturers’ Club 
have allied themselves with the Georgia-Flor- 
ida association and, this being the first joint 
meeting of the two lumber organizations, it is 
believed there will be a record breaking attend- 
ance not only of the manufacturers but of the 
wholesale lumbermen as many have signified 
their intention of being at the meeting. 


"SMe eaeaeaeara: 


New Pacific Logging Secretary 


PORTLAND, ORE., Jan. 12.—The following an- 
nouncement regarding the appointment of a 
new secretary-treasurer, and also regarding 
plans for the 1924 annual of the Pacifie Log- 


ging Congress, has been issued from the office 
here: 


_At a mecting of the directors of the Pacific Log- 
ging Congress, held in Portland on Jan. 11, John 
T. Dougal, manager of the Columbia River Log- 
gers’ Information Bureau, was elected to serve as 
secretary and treasurer for 1924. Mr. Dougal will 
retain his connection with the Loggers’ Informa- 
tion Bureau. It was felt by the directors that the 
finances of the Logging Congress were not in shape 
to permit having a secretary who would devote 
his entire time to the work. They look forward 
however, to such a time, and realize there is a large 
and fertile field open for having such a man. With 
that in mind it is proposed to make a strong effort 
to increase the membership by getting all those 
who should support the congress to do. so. The 
larger operators, who have not already done so will 
be asked to take out one or more memberships for 
superintendent etc. It is hoped and expected that 
proper response to this plan will soon so finance 
the congress that the larger plans as formulated 
in the last Session at Spokane, can be adopted. 

It was decided that the fifteenth annual session 
be held in Portland, preferably during the latter 
part of October, 1924, and that a session of two 


days and a half be held for the meeting in Port- 
land, adjourning to Longview on the afternoon of 
the third day, spending the night at Longview, and 
on the fourth day visiting the logging operations 
of the Long-Bell Lumber Co. ‘This will give the 
members an opportunity to visit the greatest log- 
ging operation in the world, and should prove a 
most interesting trip. f 

R. E. Danaher having resigned as director from 
California, on account of his moving from that 
State, Frank J. Solinski, jr., of San Francisco, 
Calif., was elected to succeed him. 


Toronto Wholesalers Elect 


ToRONTO, ONT., Jan. 14.—At the annual meet- 
ing of the Wholesale Lumber Dealers’ Associa- 
tion (Ine.), held here at the Ontario Club on 
Jan. 11, A. C. Gordon presided, and there was 
a representative attendance. Encouraging re- 
ports were received from the various com- 
mittees, and the financial operations for the 
last year showed a healthy balance on the right 
side of the ledger. A feature of the meeting 
was an address by J. L. Campbell, representa- 
tive of the lumbermen on the council of the 
Toronto board of trade. He reviewed the ac- 





HORACE BOULTBEE, TORONTO, ONT. ; 
Reélected Secretary 


tivities of that body during the last year. Offi- 
cers were elected as follows: 
Chairman—F. H. Bigwood, of the Canadian 


General Lumber Co. 
Secretary-treasurer 

(reélected.) 
Executive committee—A. E, Read, R. G. Chesbro, 

J. A. McBean, A. FE. Gordon, and Hugh A. Rose. 





H. Boultbee, Toronto, Ont. 


The new chairman, who succeeds A. C. Gor- 
don, is a brother of W. E. Bigwood, former 
president of the Canadian Lumbermen’s Asso- 
ciation. 


The membership of the association at present 
is forty-two, a net increase of five last year. 


It was decided to entertain the visiting re- 
tailers who will meet in convention at Toronto 
this week, at a luncheon on Thursday, Jan. 17, 
at the King Edward Hotel. 


Endorses Tax Reduction Plan 


SPOKANE, WASH., Jan. 12.—Increased ‘‘ pep’’ 
is being put into the meetings of the Spokane 
Wholesale Lumber Association under the lead- 
ership of the new president, W. G. Ramshaw, 
and Maurice Cronkhite, secretary. At the lunch- 
eon Thursday, the question of taxation was dis- 
cussed and the following resolution passed with 
instructions that it be sent to each of the Wash- 
ington senators and congressmen. It reads: 

Due to the great World War program, the Ameri- 
can people have patriotically responded to the pre- 
ponderous expenditures necessarily imposed upon 
them, and are now entitled to consideration of a 
reduction of taxes, such as are outlined in Secre- 
tary Mellon’s plan. He has with distinguished 


ability outlined a program that will apportion re- 
ductions that will be of great benefit to all taxpay- 
It will remove from industry the troublesome 


ers. 


i 


interferences, and will inspire in all lines a deyg, 
opment that will engender new enterprises, 

Congress could not do more for the developmen; 
success and prosperity of the American people tha 
is proposed in Secretary Mellon’s broad method ¢: 
reduction of the income tax. 

We urge that our senators and representatives 
discountenance, as far as possible, such new ang 
increased expenditures of the public funds, as wij 
void such an excellent plan of tax reductions, 

We earnestly and sincerely endorse the tax », 





duction proposed by Secretary Mellon, and we unp of the } 
upon our senators and representatives in Congres B ghange | 
that they give their prompt and favorable congijq. ¢ Com! 
eration, and their zealous support to this measure, Davgher 
maanamama ma. of Justi 
° oth 
Toronto Credit Men Elect ot 
TORONTO, ONT., Jan. 14.—At the annual meet. J. V. 
ing of the Lumbermen’s Credit Bureau (Ine), § Mannfa 
held in the Board of Trade Rooms here, on Jan, B opie" 
11, encouraging reports were presented. The  colleeti 
bureau has a membership of about fifty-five data ar 
and has been in existence for nine years. It was — by the 
decided to hold monthly meetings in the future B aay &™ 
in order that the members might come mor § the 2% 
closely together. Officers chosen are: = 
ar 
Chairman—T. A. Paterson, of Mickle, Dyment & er 
Son (Ltd.). 
Secretary-treasurer—H. Boultbee, Toronto, Ont. pt 
Directors—A. McCabe, J. S. Bond, J. J. Wright, a : 
Frank Ryan, W. C. Irvin and W. T. Cole. i ‘ ) 
en 
Mr. Paterson succeeds O. M. Moore as chair. board 
man of the bureau. all me 
Harry Bull, manager of the bureau, was “y, 
granted six months’ leave of absence, in order termi 
that he might take a trip to the old country. heret« 
eusauaanuane has a 
° This 
Hoo-Hoo Appointment and Concats § statu 
Sr. Louis, Mo., Jan. 15.—Henry R. Isher- statis 


“6 
wood, secretary-treasurer of Hoo-Hoo, announces Y 


the appointment of Alfred L. Jones, manager eves 
Lumber Sales Co., of Kansas City, Mo., as purst 
Vicegerent Snark for the northwestern district but 1 
of Missouri. have 
Concatenations will be held Jan. 26 at Alex- 
andria, La., in charge of, Henry D. Foote, Vice- 
gerent Snark of the district, and Jan. 17 at 
Salt Lake City, Utah, in charge of Vicegerent 
Snark P. A. Shaver, Sugar House Lumber Co. Ps 
offic 
Paeaeaeaeaaeaaanes Ass¢ 
Wisconsin Builders in Annual 9 
Fonp pu Lac, Wis., Jan. 14.—That 1923 has ge 
established a new high point in construction, eom 
and that surveys of industrial and business needs Wa 
forecast that 1924 work will equal, if not sur- pre 
pass, the amount done last year, was the state- Ha 
ment made at the opening of the twelfth annual Ger 
convention of the Master Builders’ Associa- nec 


tion of Wisconsin by President George F. Hut- 
ter, of Fond du Lac. About 400 delegates at- 
tended the sessions held at Fond du Lae last 
Wednesday, Thursday and Friday, together 
with representatives of various lumber and 
building material concerns. 

“There is little chance for a reduction in the 
price of building materials while the present boom 
continues, and labor in every instance will undoolt 
edly demand a continuation of present scales,” sal 
President Hutter. “It is, therefore, apparent that 
building costs will remain where they are for some 
little time to come, and when this fact becomes 
generally known it will no doubt bring out a num- 
ber of projects that have been held up, awaiting 4 
shading off in costs.” 

Various topics of vital concern to the master 
builders were ably discussed at the convention 
by men of prominence in and allied to that 
profession. Accident prevention, insurance, 4p 
prenticeship and legislation were among the 
subjects of addresses and discussions. Owing 
to inability to attend Secretary of Labor —_ 
J. Davis, Washington, D. C., was replaced on yn ) 
program by F. W. Alexander, of New York, who | 
discussed ‘‘Shall We Close Our Gates to Im- 
migrants?’’ Mr. Alexander is managing ot 
tor of the National Industrial Conference Boar : 

George F. Hutter was reélected president of 
the association and other officers elected are: 


-h, Madison ; fi. 2. 
= bean, Oshkosh, and 


ss eet 
au mer imaie BR wePReaeaekars .. 


Vice presidents—L. W. 
Selmer, Green Bay; Casper 
Joseph H. Raue, Watertown. 


General secretary—O. H. Ulbright, Milwaukee. 
Treasurer—Harry Johns. c 
Field and financial secretary—Richard Ferge- 
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she Hardwood Manufacturers’ Institute, held 
on Wednesday and Thursday of this week at 
the Blackstone Hotel, Chicago, formal action 
was taken to suspend the statistical program 
of the Institute in view of the published ex- 
change of correspondence between Secretary 
of Commerce Hoover and Attorney General 
Daugherty of the United States Department 
of Justice, and also in view of court decisions 
and other circumstanees which preceded this 
eorrespondence. 

J. V. Norman, eounsel for the Hardwood 
Mannfacturers’ Institute, expressed his firm 
opinion that the Institute’s activities in the 
eolleetion and distribution of sales and steck 
data are entirely legal, and this view is shared 
by the Institute at large. However, to avoid 
any embarrassment to the other activities of 
the association and in order to enable the 
Institute to continue these vigorously, the 
poard of directors deemed it best to pursue 
this conservative policy until such time as 
the general aspect of trade association sta- 
tistieal endeavors may beeome fully clarified. 

C. H. Sherrill, of New Orleans, La., presi- 
dent of the Institute has by order of the 
board of directors sent the following letter to 
all members: 

‘“‘Your board of directors has this day de- 
termined to suspend the statistical program 
heretofore pursued by your organization and 
has directed me to advise you of this action. 
This suspension is to continue until the legal 
status of trade association activities in the 
statistical field is more definitely determined. 

‘Your board of directors is advised and be- 
lieves that the statistical activities heretofore 
pursued by the Institute are entirely legal, 
but feels that in view of the questions which 
have been recently raised covering the entire 


a conservative policy requires this action. 

‘*As you know, the statistical department of 
the Institute has been separate and distinct 
from its other activities, both in its func- 
tioning and in the provisions for its main- 
tenance, this being provided for by separate 
dues. Therefore, the dues heretofore charged 
on your monthly bill for statistical service 
will be discontinued as of Feb. 1. 

‘‘The discontinuance of the statistical pro- 
gram in no wise affects the activities of the 
other departments of your organization. 


‘*While the suspension of the statistical 
program is disappointing, the other activities 
of the association cover such a broad field, 
are so important, and are progressing so sat- 
isfactorily, that the board desires to express 
its entire satisfaction with the progress made 
and the prospects for the future.’’ 

The board of directors also decided that the 
next annual meeting of the Institute shall be 
held at Louisville, Ky., some time in May, 
exact date to be announeed later. 


Those present at the meeting were: 


President C. H. Sherrill, Sherrill Hardwood 
Lumber Co., New Orleans, La.; Second vice presi- 
dent E. B. Norman, E. B. Norman & Co., Louisville, 
Ky.; Treasurer E. A. Lang, Paepeke-Leicht Lumber 
Co., Chicago, Ill.; Secretary-manager J. M. Pritch- 
ard, Chieago;, S. M. Nickey, Green River Lumber 
Co., Memphis, Tenn.; J. B. Edwards, Hillyer- 
Deutsch-Kdwards (Inec.), Oakdale, La.; Max D. 
Miller, Miller Lumber Company, Marianna, Ark. ; 
H. H. Wiggin, H. H. Wiggin Lumber Co., Boston, 
Mass.; M. B. Cooper, for R. M. Carrier, Carrier 
Lumber & Manufacturing Co., Sardis, Miss.; M. 
W. Stark, American Column & Lumber Co., Colum- 
bus, Ohio; J. W. Mayhew, W. M. Ritter Lumber 
Co., Columbus, Ohio; J. W. Bailey, Eastman-Gard- 
iner Hardwood Co., Laurel, Miss.; B. L. Davis, 
Edward Iu. Davis Lumber Co., Mobile, Ala.; W. R. 
Satterfield, Chicago Mill & Lumber Co., Memphis, 
Le agg ig C, Norman, E. B. Norman & Ce., Louis- 
ville, Ky. 


Walnut Association’s Seventh Annual 


The seventh annual meeting and election of 
eficers of the American Walnut Manufacturers’ 
Association were held at the Chicago headquar- 
ters Thursday, Jan. 17. John C. Rodahaf- 
fer, of the Penrod Walnut & Veneer Co., Kan- 
sas City, Mo., was chosen president for the 
coming year. Chester B. Stem, of the Pickrel 
Walnut Co., St. Louis, Mo., was elected vice 
president, and Robert Hartzell, of George W. 
Hartzell, Piqua, Ohio, was made treasurer. 
George N. Lamb was unanimously reélected 
secretary-manager. 

A comprehensive report on the midwinter 
furniture shows, now being held at Chicago, 
Grand Rapids, Mich., and Rockford, IIl., was 
presented, showing that considerably more wal- 
nut furniture is being exhibited than during 
the shows in July last year, when that wood 
predominated. The report stated that there 
was a very noticeable increase in the amount of 
genuine walnut furniture, which had legs, rails 
and molding made out of solid walnut lumber 
The most popular finish was very light, desig- 
nated as French walnut or Huguenot walnut. 
As to styles, practically all the periods were 
well represented, with the Early English, Italian 
Renaissance and Louis XVI types predominat- 
ing. Furniture manufacturers reported that 
the market is considerably better than six 
months ago, many of them having already 
booked a very satisfactory volume of business. 

Secretary Lamb presented a report on the 
walnut advertising campaign which has been 
energetically conducted during the last year. 
The salient features of this report was the 
information that the use of walnut for interior 
trim has increased materially in homes, office 
bu ngs, clubs, apartment buildings, churches 
ang the better grades of shops and stores. 
,aiut has recently been used almost exclu- 
the im new display window backgrounds 
‘ t the country. In the automobile indus- 
ty also the use of walnut has made great 
ory this wood being a favorite trim for the 

tter class of bodies and also the principal 
material used for steering wheel rims. 


The principal effort in advertising walnut 
as a furniture material has been directed toward 
the ultimate consumer, and,the women’s maga- 
zines have been the most largely used media, 
and have produced excellent results. The mem- 
bership was unanimous in the desire to con- 
tinue the advertising during the coming year, 
and to make it more effective. 

From the various members in Chicago for this 
meeting it was learned that stocks of walnut 
lumber were almost normal despite the rather 
heavy shipments that were made during the last 
quarter of 1923. The supply of logs in most ter- 
ritories is well above normal for this time of 
year. One mill alone reports the arrival of 
nearly 1,000,000 feet of logs during December. 
Stocks of walnut veneer logs have been main- 
tained at normal in spite of a very strong de- 
mand for that class of material thruout the 
last year. While the production of walnut 
stumps has been considerably above normal 
lately, the exceptionally strong demand for butt 
veneers has prevented any accumulation. 


(SEZEBEEBEBEBEGEBAARBAGGAGAG 


Northern Hardwood Timber Tract Sold 


Detroit, Micu., Jan. 14.—A tract of timber, 
eleven miles long and three and a half miles 
wide in the district south of Houghton, Mich., 
was sold last Friday to the Dollar Bay Lumber 
Co., of Dollar Bay, Houghton County, Michigan, 
by the St. Mary’s Canal & Mineral Land Co., 
thru its manager, F. W. Nichols, of Houghton. 
The stand of timber, which contains 17,000 
acres, is largely maple, birch, elm and other 
hardwoods, the whole aggregating upwards of 
150,000,000 board feet of saw timber, all of 
which will be cut and shipped to Dollar Bay 
where it is estimated that it will provide the 
company with timber for fifteen years’ opera- 
tion on a double shift basis at its sawmill plant. 
The officers of the Dollar Bay company are L. 
G. Hillyer, of Baraga, president, and 8S. W. 
Clements, of Dollar Bay, secretary and manager. 
There was lively bidding for the tract but the 
consideration was not made known. 





be: 


Quick Shipments 


of air or kiln dried Tennessee red cedar 
lumber, carlots or less, from our steam- 
heated, damp-proof Chicago warehouse, 
will save you 10 to 15 days’ time on 
delivery to your plant over mill ship- 
ment. 

Make us your sure source of supply 
for next year’s requirements. We will 
make you attractive prices for imme- 
diate shipment, or future delivery, as 
the lumber may be needed. 


Wire our ewpense for prices, ‘ 
any quantity, delivered anywhere 


E. BARTHOLOMEW HARDWOOD Co 


4052 Princeton Ave., CHICAGO Tel. Boulevard 0636 
1-19-24 








6s You Can Reduce 
eons Credit Losses 
in 1924 


—by selling on the 
credit ratings and 
reports of 


Clancy’s 
Red Book Service 
the recognized 
authority on lum- 
ber credits. 


Write for rates and 
Pamphlet No. 49-S. 


We handle collections any- 
where for manufacturers 
and wholesalers. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 

















: TIMBER ESTIMATOR 








asper Lemieux 


TIMBER rederick Lemieux 
ESTIMATORS _F.H.Day 


Lemieux Brothers & Co. 


ESTABLISHED 1906 


1028-29 Whiner Bank Bids. NEW ORLEANS 
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JAMES W. SEWALL, Forest Engineer 


ESTIMATES SURVEYS 
FINANCIAL AID 


Old Town, Maine 921 15th St. N. W., Washington, D. C. 
Largest Crusing House in America. 
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100,000,000 Board Feet 


National Forest Timber and 
Pulpwood 


FOR SALE 


LOCATION AND AMOUNT—AIll the merchant- 
able dead timber standing or down and all the 
live timber marked or designated for cutting to 
a total estimated amount of 100,000,000 board 
feet of western hemlock, Sitka spruce, Alaska 
cedar and western red cedar timber, approxi- 
mately 70 per cent western hemlock and 25 per 
cent Sitka spruce, from areas to be definitely 
designated on the ground by a forest officer prior 
to cutting within two tracts in the vicinity of the 
town of Wrangell on the Tongass National For- 
est, Alaska. 


STUMPAGE PRICES—Lowest rates considered, 
$2.00 per M feet B. M. for Sitka spruce logs 24 
inches and over in diameter and 16 feet and 
longer in length, and $1.06 per M feet B. M. for 
Sitka spruce logs 12 inches and over and less 
than 24 inches in diameter, and $1.50 per M feet 
B. M. for Alaska cedar and western red cedar logs, 
and $0.50 per M feet B. M. for hemlock logs 12 
inches and over in diameter, and $0.60 per 100 
eubic feet for Sitka spruce logs less than 12 
inches in diameter and for Sitka spruce cord- 
wood, and $0.30 per 100 cubic feet for hemlock 
logs less than 12 inches in diameter and for 
hemlock cordwood, and $.015 per linear foot for 
timber, any species, to he used for piling or 
poles and over 95 feet in length and, $0.01 per 
linear foot for timber, any species, to be used 
for piling or poles, and 95 feet or less in length. 


DEPOSIT—With bid $5,000 to be applied 
on the purchase price, refunded or retained in 
part as liquidated damages, according to the con- 
ditions of sale. 


FINAL DATE FOR BIDS—Sealed bids will be 
received by the District Forester, Juneau, Alaska, 
up to and including March 14, 1924. The time 
may be extended 30 days upon request from par- 
ties having legitimate interest. The right to re- 
ject any and all bids is reserved. 


Before bids are submitted full information con- 
cerning the character of the timber, conditions 
of sale, deposits, and the submission of bids 
should be obtained from the District Forester, 
Juneau, Alaska. 








The Lumber 


Underwriters 





with unquestioned ability to 
maintain an unbroken REC- 
ORD OF SATISFACTORY 
PAYMENT OF CLAIMS 


THROUGH THEIR 


PROFIT PARTICIPATING 
NON-ASSESSABLE POLICY 


OFFER YOU 


SOUND PROTECTION 
AT 


REASONABLE COST 


A. B. BANKS & CO., 


Managers 
FORDYCE, ARK. 
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Ontario Retailers In Sevelith Annual Meetin, 


Note.—A report of the Thursday af- 
ternoon and Friday sessions of the Ontario 
Retail Lumber Dealers’ Association annual 
will appear in the Jan. 26 issue of the 
AMERICAN LUMBERMAN.—EDITOR. 





[Special telegram to AMERICAN LUMBERMAN] 

‘TORONTO, ONT., Jan. 17.—The seventh an- 
nual convention of the Ontario Retail Lum- 
ber Dealers’ Association opened in this city 
yesterday, with K. J. Shirton, of Dunnville, 
in the chair. Delegates from all parts of the 
Province, including as far west as Sault Ste. 
Marie and Fort William and east to Ottawa 
were represented in the large attendance. 

Mr. Shirton outlined the work of the asso- 
ciation, showing the splendid progress and 
valuable results obtained in connection with 
distribution of sales tax information, passing 
of new mechanics’ lien act, and the inter- 
esting midsummer outing which increased the 
membership. Many matters of trade ethics 
were disposed of, and the standard cost ac- 
counting system was thoroly investigated. 


Secretary’s Report 

In his report, Secretary Boultbee touched 
upon a number of matters of particular inter- 
est to the members, such as a new sales tax, 
the new mechanics’ lien act, and the amended 
sales tax regulations which became effective 
Dec. 18, 1923. He told of the agitation that 
had been started for a better lien act, inas- 
much as the old one had been in force for a 
good many years and was practically out of 
date as applied to present day conditions. He 
told of the numerous meetings a special com- 
mittee of the association had had with the rep- 
resentatives of the government, it being finally 
suggested that the association draw up a new 
lien act and present it for consideration. After 
much work and comparison of lien acts in vari- 
ous cities of Canada and the United States, a 
new act was presented and finally passed with 
some provisions omitted, becoming effective 
Sept. 1, 1923. This act permits a judge or 
examining magistrate ‘‘to use his common sense 
and to vary his judgment as he sees fit, in 
order to make sure that the parties to the action 
receive just treatment according to their rights. 
In fact, the act appears to make the judge more 
of an arbitrator than a judge who would be 
tied down by legal precedent.’’ 

The secretary stated that one of the most im- 
portant matters demanding attention during 
the year had to do with the new 6 percent sales 
tax which became effective during May, 1923. 
It was pointed out to various government offi- 
cials that lumbermen would much prefer to have 
the former sales tax left in force in connection 
with their product, ‘‘the argument being that 
it would produce just as much money, would be 
simpler to operate, and everyone in the business 
was well acquainted with its details.’’ No di- 
rect action was taken by government officials 
to change the new act in a manner favorable 
to lumbermen, even tho numerous conferences 
were held, until finally on Dec. 18 announce- 
ment was made by the Department of Customs 
and Excise that ‘‘the method of collecting the 
sales tax upon lumber had been changed and 
that manufacturers, wholesalers, and retailers 
of lumber be required to take out sales tax 
licenses and collect the tax only on selling to 
customers without a license; the amount to 
be 6 percent on one-half of the selling price.’’ 

The secretary stated that when the new regu- 
lations were issued, he got in touch with a 
number of retail lumber dealers in Toronto, and 
found that without exception they looked with 
favor upon the new method of collecting the 
tax, in spite of the fact that they were to be 
made the collectors. 

Another matter concerning the tax proposi- 
tion, and which created considerable discussion, 
had to do with the subject of refunds of tax 
paid upon lumber on hand in retail yards on 
Jan. 1. After a number of conferences had 
been held and suggestions made, a ruling was 
received Jan. 1 from the commissioner of tax- 
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vould be 
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ation, to the effect that ‘‘the actual amount Mpress the 
ax which can be proved as being paid on lM yards 2 
ber on hand Jan. 1 may be allowed as 9 4Myymber 
duction from sales tax returns only.’’ its syste 


The secretary touched upon the organi Georg 


tion of the retail lumber dealers of Quebec Pry publicit 
ince, and also of the northwestern Ontario ,§ dress “I 
nection 
equipmé 

e k 


tailers during the last year. Another matty 
had to do with the freight rate classification j 
which proposed rates would have increas 
freight rates for joiner work from 10 to y 
percent. This was finally amended by an agry 
ment with the railroads, under which practi 
all the old rates and minima were retained, 
Another matter Mr. Boultbee touched upq 
had to do with the development of credit bureay 
and their successful work, both for associatin® Buil 
members and others outside of the associatiq, 
He also drew attention to the use of the stanj. SHRE 
ard order form adopted by the association gey.— “® 





eral years ago; showed where its non-use hyp “* > 
been the occasion for disputes which might hay § 2". 
been avoided, and drew the attention of th ee 
members to the fact that every member of th!" P 
association should be using these standari te P 
forms. pene 

He then went into a number of disputej Tail 
accounts and matters in controversy, which had W. 
been presented to the association for solution, Slagle 
most of these which were taken up by the as § stand: 
ciation or its arbitration committee and whid B famil 
had been adjusted satisfactorily. anoth 


In conclusion, he stated that a slight increas 
had been made in the membership of the organi- 
zation, it now being (at the end of 1923) 203 
paid members, compared with 201 at the end of 
1922. 


The treasurer’s report showed the associa. 
tion in satisfactory financial condition. Re 
ports of the committees were presented by 
B. F. Clarke, Glencoe, on legislation and 
transportation; J. B. MacKenzie, Georgetown, 
on subdivision of the Province into districts; 
the secretary upon the membership of the 
association, and J. C. Scofield, Windsor, upo 
insurance and workmen’s compensation. 

A splendid address was given by E. D. 
Hardy upon fire insurance matters, dealing 
particularly with the elimination of the fire 
risk and the work of the lumber mutual fire 
insurance companies. 

An interesting round of entertainment fea 
tures was also provided, including a theater 
party for the dealers and their lady friends 
on Wednesday evening. A luncheon for the 
ladies was given on Thursday, followed by 4 
theater party. A complimentary luncheon to 
the retailers was tendered by the Toronto 
wholesale lumber dealers on Thursday, and 4 
dinner-dance for the dealers and their guests 
on Thursday evening. 


Accident Prevention 


On Thursday, the session opened with an ad- | 
dress by F. L. Lovett, field superintendent of 
the Accident Prevention Association, upo2 
‘¢ Accident Prevention.’’ Mr. Lovett stressed 
the importance of the influence of the factory 
superintendent in the carrying out of accident 
prevention work. 

W. C. Irvin, Toronto, reported upon the 
work of the committee on trade relations and 
arbitration, stating that only two matters had 
been submitted to the association during the 
year, both of which had been adjusted to the 
satisfaction of all parties concerned. 

G. 8S. Zimmerman, of Tavistock, presented a 
report upon cost accounting, in which he out: 
lined the progress made by the National Re 
tail Lumber Dealers’ Association of the 
United States in connection with its stand 
ard cost accounting system. The score 
read a paper prepared by Harry Colman, ° 
Chicago, giving some details of the National’s 
system. y 

A resolution was carried, instructing the 
secretary to have Mr. Colman’s paper and : 
review of Mr. Zimmerman’s address printe 
and distributed to the members, along with 4 
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ireular asking members individually if they 
would be interested in an opportunity to in- 
stall a standard cost accounting system sim- 
jar to that of the national association. It 
3 the intention, if a sufficient number ex- 
press their interest, to take further steps to- 
wards negotiating with the National Retail 
Lumber Dealers’ Association for the use of 
its system. : 

George Meinzer, of the architectural and 
ublicity bureau, Chicago, gave a short ad- 
dress upon the work of the bureau in con- 
nection with distribution of plan service 
equipment to members of the association. 
The balance of the afternoon was taken up 


with a discussion of the sales tax, at the con- 
clusion of which a resolution was carried, ap- 
pointing a special committee to confer with 
R. N. McCormick, assistant tariff manager of 
the Canadian Manufacturers’ Association; 
R. M. Trowern, secretary of the Dominion Re- 
tail Merchants’ Association, and Mr. Ban- 
ning, president of the Dominion Retail Merch- 
ants’ Association, with a view to preparing a 
resolution on the sales tax, to be submitted 
at the Friday morning session. 





TREES ARE a farm crop and farmers are 
among the largest users of trees—for fuel, 
buildings, implements and other purposes. 











Building and Loan Plan Discussed 


SurevePorT, La., Jan. 14.—The luncheon of 
the Shreveport Lumbermen’s Club last week 
was featured with an address by Philip Lieber, 
president of the Shreveport Mutual Building 
Association, who discussed the building and 
loan plan of promoting the financing of homes. 
The plan, he said, was originally brought out 
about 150 years ago and has never been im- 
proved upon, but the plan used here is being con- 
stantly improved in some way or other. 

W. A. Robinson, president of the Robinson- 
Slagle Lumber Co., was to have spoken on the 
standardization of lumber, but illness in his 
family caused postponement of the address to 
another meeting of the club. 
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Looks for Marked Building Activity 


New ORLEANS, LA., Jan. 14.—The Lumber- 
men’s Club of New Orleans had as its luncheon 
guest and principal speaker today W. W. 
Schupner, secretary and managing director of 
the National-American Wholesale Lumber Asso- 
ciation. M. L. Rhodes, president of the club, 
presided and introduced the speaker, who is 
making a trip over the South in the interest of 
his association. Mr. Schupner briefly outlined 
the history of wholesale lumber organizations 
from its pioneer days to the consolidation of 
the National and the American last year. He 
touched upon the association’s code of ethics 
and explained at some length its system of 
arbitration, to whose acceptance its members 
are obligated. As examples of its service to 
the general industry, he cited the association’s 
successful effort to secure withdrawal by the 
Department of Commerce of a report on build- 
ing codes which was considered unfair to wood 
shingles. 

Turning to business conditions and outlook, 
Mr. Schupner rated 1923 a good year on the 
whole despite some ups and downs. The pros- 
pect for building activities in 1924 he con- 
sidered better than the record of 1923. Mount- 
ing costs have made comparisons of building 
statistics difficult, but many cities and some 
sections are far from being ‘‘caught up’’ with 
their building requirements, money is easier, the 
banks are in better shape to finance justified 
building and other legitimate projects and he 
looked, accordingly, for very marked building 
activity on the nation-wide scale during the 
coming year. 
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Memphians Install Officers 


MEMPHIS, TENN., Jan. 15.—Newly elected 
officers of the Lumbermen’s Club of Memphis, 
mentioned on page 64 of the Dec. 22 issue of 
the AMERICAN LUMBERMAN, were installed at 
the first meeting of the new year, held at the 
Hotel Gayoso, Thursday, Jan. 10. 
ny L. Evans, chairman of the house commit- 
¢e, announced that Miss Thelma Cuneo had 
been selected to succeed Mrs. Ruby Hamilton 
Hi Son, as secretary. The latter, as Miss Ruby 

amilton, served in this capacity for about 
ve years, ; 

Pr - Allen, chairman of the lumber inspec- 
tion e a committee, and teacher of the inspec- 
were 8? Teported that more than fifty pupils 

‘re enrolled in this course during the first 








term of the current scholastic year and indi- 
cated that the number registering for the sec- 


ond half is quite as large. The board of edu- 
cation, he stated, had recognized the work of 
the class to such extent that it was now issuing 
certificates of proficiency to those completing 
the course. 

The membership committee reported that the 
total enrolled in the club is now very close to 
three hundred, standing at the highest figure in 
the history of this organization. 

The treasurer’s report indicated that the club 
is in healthy financial condition. 

President Townshend, ‘on being tendered the 
gavel by his predecessor, George P. McSweyn, 
declared himself and the entire administration 
keenly interested in the welfare of this organ- 
ization and pledged their best efforts in that 
direction. He then announced the standing 
committees as follows: 

Membership—Erskine Williams, chairman ; James 


E. Emigh, K. L. Emmons, J. T. Jones and C. 
Tustin. 


Entertainment—F. E. Bruce, chairman; F. R. 
Gadd, J. Clayton Johnson, R. A. Taylor, Wilmer 
Thomas, 

House—W. L. Evans, chairman; W. Beaver, 
S. L. Harlow, W. H. Gibbs, E. A. Neely. 


Law and Insurance—Walker L. Wellford, chair- 
man; F,. G. Smith, George C. Ehemann, Joe Thomp- 
son, Mark H. Brown. 

Traffic—S. H. Nickey, B. F. McCamey, H. T. Mc- 
Grath, C. A. New, F. T. Dooley. 


Resolutions—R. J. Hackey, chairman; S. C 
Major, W. H. Dick, F. T. Turner, W. M. Lynch. 


Lumber Inspection Class—J. D. Allen, jr., chair- 
paced A.. L. DeMontcourt, Fleming Browne, J. A. 
Schulz, 


Publicity—James E. Stark, jr., chairman ; George 
Me _— J. W. McClure, H. B. Weiss, O. P. 
urd. 


Welfare—J. F. McSweyn, chairman; H. J. M. 
ina, Max Sondheimer, W. E. Hyde, Ralph 
May. 


“The Oaks” Topic at Nylta Meeting 


NEw York, Jan. 14.—The first 1924 meeting 
of the Nylta Club was held last Friday night 
in the rooms of the New York Lumber Trade 
Association. Dr. Samuel Record of Yale ad- 
dressed the members on ‘‘The Oaks,’’ illus- 
trating his discourse and following it with 
lantern slides and a general talk on ‘‘Fire 
Prevention.’’ The lecture was one of the most 
interesting in the long series that Dr. Record 
has given. 

Next Friday night, the annual meeting and 
the election of trustees of Nylta will take place. 
All members of the club were invited to send 
in nominations for the six trusteeships. Fol- 
lowing the election, Charles M. Newcomb will 
lecture on ‘‘The Psychology of Laughter.’’ 

During the coming week, there will be a 
meeting of trustees of the New York Lumber 
Trade Association. 





OAKS INCREASE about one inch in diameter 
of trunk a year, says C. W. Leary, Many, La., 
tie and stave man, who is now cutting timber 
from the same lanu from which he cut oak 
sixteen years ago. Thus trees twelve inches in 
diameter sixteen years ago will now measure 
around twenty-eight inches. As to quality, it 
is said to be practically as good as select virgin 
oak. Further north, oaks do not grow so 
rapidly. 





253,000,000 Feet 


National Forest Timber 
FOR SALE 


LOCATION AND AMOUNT: All of the mer- 
chantable dead timber standing and: down 
and the live timber marked or designated for 
cutting on an area embracing about 118,391 
acres in Ts. 38, 39 and 40 N., R. 14 W., Ts. 38 
and 39 N., R. 15 W., Ts. 39, 40, 41 and 42 N., 
R. 16 W., and Ts. 39, 40 and 41 N., R. 17 W., 
N. M. P. M., Dolores Unit, Montezuma Na- 
tional Forest, Colorado, estimated to be 253,- 
000,000 feet B. M., log scale, more or less, of 
Western yellow pine timber; or a block of 
the timber on this unit, comprising about 
40,269 acres in Ts. 38, 39 and 40 N., R. 14 W., 
Ts. 38 and 39 N., R. 15 W., and T. 39 N., R. 
16 W., amounting to approximately 70,000,000 
feet B. M. ih 


In addition there are ‘approximately 110,- 
000,000 feet of privately owned timber ad- 
joining the Government timber which may 
be removed with the same improvements, 


STUMPAGE PRICES: Lowest rate considered 
for Government stumpage: For the entire 
unit, $2.25 per M feet; for the designated 
block, $3.00 per M feet. Rates to be read- 
justed April 1, 1928, and each three years 
thereafter. 


DEPOSIT: With bid $5,000 to apply on pur- 
chase price if bid is accepted, refunded if bid 
is rejected, or retained in part as liquidated 
damages according to conditions of sale. 


FINAL DATE FOR BIDS: Sealed bids will be 
received by the District Forester, Denver, 
Colorado, up to and including April 10, 1924. 
a right to reject any and all bids is re- 
served. 


Before bids are submitted full information 
concerning the character of the timber, con- 
ditions of sale, deposits and the submission of 
bids should be obtained from the District For- 
ester, Denver, Colorado, or the Forest Super- 
visor, Mancos, Colorado. 














Announcing 


THE ROOSEVELT 


New Orleans’ Finest Hotel 


Completely Renovated and Refurnished 
ffering Unexcelled 


Accommodations and Cuisine 
THE BIENVILLE 


At Lee Circle 
Under Roosevelt Management 


For those who prefer home-like refinement 
and the utmost in service. 


A. BENAGLIA, General Manager 




















Our facilities enable 
us to give exception. 
alfy prompt service 


FOR SAMPLES AND PRICES 
WRHE TS 


SIRMINSHAM, ALA. 
PO BOX 346 
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Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers ot 


tevez! Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


accel ag PITTSBURGH, PA. 


Konnarock, Va. 











= Lumb 
[pouslas Fire tne 
Ties and 

Railroad and Piling 


Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 


. Turner, 








| North Carolina Pine | 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 








Every Lumberman 
Should Have This Book 


“Tote -road and 
Trail,’”’ the new vol- 
ume of verse by Mr. 
Malloch now ready 
for delivery, is the 
most important and 
entertaining that 
has come from his 
pen. It represents 
the ripe genius of 
_nearly forty years’ 
association, as boy 
and man, with the 
lumber business, It 
assembles in a sin- 
gle volume the best 
that he has written 
hitherto unpublished 
in book form. 

No book of verse 
will afford a lum- 
berman or logger 
greater joy, or serve as a more welcome gift 
to his friend. 

“Tote-road and Trail’ has been printed 
in the manner of which it is worthy; bound 
in clotn. golia stamped. and witk gilt ton. 
The illustrations are in full color, from a 
series of oil paintings by Oliver Kemp, the 
New York artist. Sent, postpaid, for $1.50. 


American Lumberman 
431 S. Dearborn St., CHICAGO, ILL. 
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DOUCLAS MALLUCH 























Books Big Order for Wood-Stave Pipe 


SEATTLE, WASH., Jan. 12.—Walter Virgin, 
sales manager of the Boleom-Canal Lumber Go., 
has booked an order for 3,500,000 feet of wood 
staves for the city of Denver, to be used in 
general improvements and additions to the. mu- 
nicipal water works of that city. The order, 
which amounts to 115 carloads and involves. 
about $300,000, was obtained after close com- 
petition. The specifications call for clear fir 
staves 3x6-inch of random lengths, ten feet 
and longer. Delivery will begin at once. The 
especial use for whieh the staves are intended 
is the reconstruction of about ten miles. of 66- 
inch main, The Bolcom-Canal Lumber Ca has 
made a specialty of the larger staves of con- 
tinuous wood-stave pipe to be put together in 
the field, and for the last fifteen years. has sup- 
plied the requirements of the city of Denver 
almost exclusively. 

The Bolecom mill is cutting 200,000 feet 2 
day in one 8-hour shift. Mr. Virgin reports an 
exceedingly heavy volume of local retail trade, 
requiring the use of seventeen trucks—so heavy, 
in fact, that the company has not been able to 
meet it from its own mill, but has been obliged 
to ship in stocks to keep up with its orders in 
this line of business. 
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Supplies Holly for Newsboys’ Treat 


BELLINGHAM, WASH., Jan. 12.—Bellingham 
believes it has one of the largest holly trees in 
the country, at least for 
its age. The tree in 


ee 
the Vance’ Lumber Agency, as well ag lary 
realty holdings; but he announces his. retin, 
ment from an aetive part in the timber ani 
lumber manufacturing business, on account af 
poor health, Mr. and Mrs. Vance will. soon 2% 
to California for the remainder of the winty 
The Vance Lumber Agency, which hag bem, 
the selling orgamization of the Vance Lumbye, 
Co., with George M. Davidson as manager of 
the headquarters in this city, will continue 4 
operate as a wholesale concern. 


To Log om More Extensive: Scale 


BELLINGHAM, WASH., Jan. 12.—The Puget 
Sound Sawmills & Shingle Co., whicli hag do. 
veloped into one of this port’s principal cargo 
shippers, is preparing for logging Operations 
on a more extensive scale. Vice Presiden 
Joseph G. Harles states that it has just bought 
a Washington 13x14 skidder and that this will 
be delivered about Feb. 15, at which time th 
company’s camp will resume activity. Two 
sides, with sky lines, will be operated’ and daily 
shipments. will average twenty-five cars, |) 
addition the company will take the logs cut by 
three other camps, whose shipments will aver 
age about thirty cars daily. The MeNeill- 
O’Hearne Logging Co. will supply it with ten 
cars daily, the Nestos camp with twenty cars 
and the Connelly camp with about three cars, 
All the legs. will be shipped to Bellingham. 

The company has large timber holdings in 
the Skagit Valley and it will have one of the 





question almost hides 
the home of its owners, 
Mr. and Mrs. Garrett 
where it was 
planted twenty-eight 
years ago. It has a 
circumference of fifty 
feet and reaches above 
the roof. This tree has 
a history that is inex- 
tricably woven with 
Christmas. From it for 
the last nineteen years 
Mrs. Turner, known as 
‘*the mother of the 
newsboys,’’ has cut holly 
for decorating the ta- 
bles of the annual Yule- 
tide banquet given by 
the Bellingham Pub- 
lishing Co. to its news- 
boys, newsgirls and car- 
riers. At these dinners 
Mrs. Turner is always a 
guest. This year 135 
attended the banquet. In the illustration she 
is shown standing beside the tree. 


Logging Firm Buys Washington Property 


SEATTLE, WASH., Jan. 12.—J. A. Vance and 
H. B. Dollar, owners of the Vance Lumber Co. 
and the Vance Lumber Agency, have sold a 
large block of their holdings to the Mason 
County Logging Co., owned principally by 
Thomas Bordeaux, Joseph Bordeaux and Mrs. 
Alfred H. Anderson. The consideration is in 
excess of $2,500,000. The deal includes the 
Vance sawmill at Malone, Wash., the townsite 
of Malone, logging railroad and equipment, and 
about 12,000 acres of. timber land with a stand 
cruised at 500,000,000 feet. The sawmill has 
a capacity of 100,000 feet a day. The townsite 
includes 125 homes and stores. The timber is 
located in a region roughly bounded by Olym- 
pia, McCleary, Elma and Gate City. 

W. K. Abel, attorney, of Montesano, who 
represented both sides in the transaction, says 
the deal will make the Mason County Logging 
Co. one of the largest logging operations in the 
State. The new properties will be operated in 
connection with the present holdings of the 
company. 

Mr. Vance has been in the lumber business 
for thirty years. By the terms of the deal he 
retains the name of the Vance Lumber Co. and 
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Bellingham’s large holly tree with Mrs. Turner standing beside it 


most modern camps in the Northwest when im- 
provements mentioned above are completed. It 
is now operating a shingle mill and a sawmill, 
employing two shifts daily. Just now it 38 
shipping heavily to Japan, two vessels having 
loaded at its docks this week for that country 
and another ship being due here next week to 
lift lumber for Japan. 


Provisions in New Safety Code 


OLyMpIA, WASH., Jan. 12.—As a result of the 
open hearing on new safety standards, held here 
Dee. 20, practically all of the employers” recom 
mendations, as urged by the committee of the 
Federated Industries of Washington, have been 
accepted by the director of labor and industries. 
The most objectionable features of the educa- 
tional standards and of the standards covering 
boiler inspection were dropped. The new = 
which will soon be issued, will contain the fol- 
lowing provisions: 

The boiler code, 1918 edition, of the i 
Society of Mechanical Engineers, is approved 
this department. ; loyed 

Boiler inspections made by inspectors cine oliet 
by insurance companies licensed to write eos 
insurance in this State, and also inspections er 
by city boiler inspectors or other inspectors Ps 
equal competence, will be accepted by the depa 
ment. 

Every employer purchasing 
previously-used, boiler must have the 
amined by an approved inspector betore 
the boiler into service. 
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Now in Charge of Fir Export Office 


SgaTTLE, WASH., Jan. 12.—The many friends 
of Lee E. Force are welcoming his return to 
Seattle as secretary of the Douglas Fir Ex- 
ploitation & Export Co., in charge of the Seat- 
tle headquarters. Mr. Force was formerly con- 
nected with the local office, but latterly went to 
gan Francisco where he was closely associated 
with General Manager George C. Thompson. 
He enjoys a wide acquaintance among the lum- 
bermen of the Pacific Northwest. 

J. E. Madison, formerly of the Seattle office, 
has been located at Aberdeen, Wash., where 
the export company has opened an office to 
gerve the entire district of Grays Harbor. 

The office at Portland, Ore., remains in charge 
of W. J. Kuhl, agent. 


lets Contracts for Refrigerator Cars 


SEATTLE, WASH., Jan. 12.—Contracts for 
3,057 new refrigerator cars for delivery prior 
to the peak of the 1924 season have just been 
let by the Pacific Fruit Express Co., owned 
jointly by the Southern Pacific and Union Pa- 
cific railways, according to word received here 
yesterday by B. C. Taylor, general agent for 
the Southern Pacific in Seattle. The new cars 
will cost about $10,000,000. The contracts 
were distributed among Pacific coast and east- 
ern builders to insure early delivery. The Pa- 
cific Car & Foundry Co. will build 957 cars in 
its Portland plant, the General-American Car 
Co. will build 500, the Pullman Co. 800, and 
the Standard Steel Car Co. 800. The new cars 
will increase the Pacific Fruit Express Co.’s 
equipment to more than 30,500 refrigerator 
cars. 


Sales Force to Market “‘Cady Quality” 


McNary, Ariz., Jan. 12.—S. M. Eaton, sales 
manager of the W. M. Cady Lumber Co., is 
rapidly shaping up his sales force for market- 
ing the output of ‘‘Cady quality’’ Arizona 
white pine. An office is being opened in Los 
Angeles, Calif., in charge of R. J. (Bob) Col- 
lins, jr.. who formerly sold ‘‘Cady quality’’ 


_ yellow pine in Houston (Tex.) territory. His 


office in Los Angeles will be located in the I. 
W. Hellman Building. Frank G. Karrick, who 
has represented the W. M. Cady Lumber Co. 
in St. Louis for a number of years, will open 
an office in Chicago and handle the sales of 
“Cady quality’’ Arizona white pine in that 
territory. Other sales offices that heretofore 
handled products from the Cady mill at Me- 
Nary, La., and will handle the products of the 
Arizona plant are the Tri-State Lumber & 
Shingle Co., R. A. Long Building, Kansas City, 
Mo.; G. C. Goss & Co., Lemcke Building, In- 
dianapolis, Ind., and Harry S. Lafond Co., 1 
Madison Avenue, New York City. 

Mr. Eaton expresses himself as being highly 
pleased with the way in which the trade is ab- 
sorbing the product of the Arizona plant and 
feels certain that ‘‘Cady quality’’ Arizona 
white pine soon will become as well known and 
popular as has been the famous ‘‘Cady qual- 
ity’? yellow pine. Mr. Eaton expects to visit 
Chicago and eastern territory the latter part of 
this month. 


To Organize New Company on Coast 


San Francisco, Cauir., Jan. 12.—G. X. 
Wendling, who recently resigned as vice’ presi- 
dent in charge of sales of the Los Angeles Lum- 
ber Products Co., is arranging to organize, with 
headquarters in San Francisco, the G. X. Wend- 
ling Co. This company will handle carload 
trade in the regular lumber distribution field, 
cargo shipments, shook, veneer products, cedar 
poles and piling. In fact the general carlot 
‘ine in lumber and its products. 

Mr. Wendling will have his office in the New- 
hall Building, 260 California Street, San Fran- 
«18co, and announces that at this address friends 
and acquaintances in the lumber trade will be 
siven a hearty welcome. It is expected that 


nr company will be ready for business by 
eb. 1, 


While Mr. Wendling tendered his resignation 
in the latter part of November, it was with 
the understanding that officials of the company 
should take such time to fill the position as 
might be consistent and to the best interests 
of the company’s affairs in the sales division, 
and it was not until Jan. 10 that he was released 
from his activities. 


State Timber Sales Make Record 


OtympIiA, WASH., Jan. 12.—Clark V. Savidge, 
State land commissioner, reports that 1923 was 
the heaviest year in the history of State timber 


sales. His office has compiled the following 

figures : 

ON, «6a 6 die RE OES A RRS $1,229,036.64 

MEI MINI oa ele bia eee do bid 4s ce ea 152,427.93 

ME OT wa nisla'eiolaccla gang «nak eisraes 27,693.04 
oC) Ce Whe dwiedtawad $1,409,157.61 


It appears from the figures that receipts from 
timber sales were almost nine-tenths of sales 
from all sources. Money received from timber 
and farm land goes into the permanent school 
fund of the State, only the interest of which 
ean be used each year to lower the necessary 
tax for school support. Receipts from sales 
of tide lands go into the State general fund. 


Goes East to Sell Lumber 


BELLINGHAM, WaASH., Jan. 12.—Equipped 
with experience gained in every department of 
the lumber industry, from logger up, E. W. 
Bache, who was employed by the Bloedel Dono- 
van Lumber Mills for 
the last year, has gone 
fast to become a lum- 
ber salesman. He is 
now in the Newark 
(N. J.) office of Lock- 
bridge & Morris, of 
New York, who repre- 





E. W. BACHE, 
Newark, N. J.; 
tepresenting Lockbridge 
& Morris, of New York 
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sent ‘‘Diamond B’’ 
lumber in that city and 
adjacent territory. Mr. 
Bache spent a_ short 
time in the Seattle office 
of the Bloedel Donovan 
Lumber Mills before 
going East. Prior to that he worked in the 
company’s logging camps, in its mills, sash and 
door factory and in its box factory, all with 
the object of learning the lumber business from 
the ground up so that he might qualify as a 
first class salesman. 


| 
| 





Booklet as Holiday Remembrance 


SPOKANE, WASH., Jan. 12.—The McGoldrick 
Lumber Co. as a holiday remembrance to its 
many friends and patrons has issued a 20-page 
loose leaf booklet which is exciting much com- 
mendation both as to the idea and the attrac- 
tive way in which it has been carried out. The 
cover, which is of handsome leatherette with 
‘“McGoldrick Lumber Co.’’ and the representa- 
tion of a log raised on it, gives a happy first 
impression of the artistic character of the rest 
of the booklet. 

What the booklet really amounts to is a trip 
thru the McGoldrick operations and an introduc- 
tion to each member of the staff. First after 
reading the foreword, you meet J. P. MeGold- 
rick, president and general manager of the 
company; Roy C. Lammers, secretary; C. A. 
Rockstrom, plant superintendent, and J. D. 
Bronson and George A. Lammers, both of Still- 
water, Minn., the five of whom comprise the 
board of directors. Then begins your trip and 
further on you meet each member of the sales 
and general office force. As you turn the last 
page, you feel you have closer contact and 
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Ship Brokers & Steamship Agents 


Page & Jones, Mobile, Ala., U.S.A. 
Cable Address, “PAJONES, Mobile” 
All leading Codes used 
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Rotary Cut 
Northern 
Veneers 





RNITURE manufacturers and factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists ip Northern Veneers. 
We aiso manufacture Northern Pine, Spruce, Hem- 
tock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “Peerless Brand” Rock Maple, Beech or Birch 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. = & Lumber Company 
” Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 

Western White Pine and Idaho White 

Pine for direct shipment from Idaho 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 


of Northern Hardwoods 
7 17 











Logging Ralph C Bryant 


Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

js 431 So. Dearborn St. 

American Lumberman ™” Chicago. Ill. 
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W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 











DOUGLAS FIR CORPORATION 


YEON BUILDING PORTLAND,OREGON 


K_Y/ SERVICE \Yo 
PRODUCTION 
LUMBER MANUFACTURERS 


Salesmen and Buyers 


COMMISSION REPRESENTATION WANTED 


E. B. HAZEN, President. F. G. WATERHOUSE, Vice-Pres 
E. R. BLAIR, Treasurer. H. WILKINSON, Secretary. 


Mills at Albany, Oregon. 

~ 
Flooring, 
Ceiling, 
Bevel 

Bevel Siding, 


Siding 
and Finish, Long 

Finish and 
Shingles. 


Timbers, Joists, 

Dimension, etc. 
We are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
































IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 














Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 











a deeper personal interest in the company than 
ever before. 


The booklet is the work of A. Grantham, 
company cashier, who in the foreword, over the 
company’s signature, says in part: 

Frankly, we confess that one of the objects of 
this little book of views is to create an increased 
demand for our products. To deny this would be 
pure sophistry, for one can not entirely subdue 
the dominating ambition toward which all his ef- 
forts are directed. 

That, however, is not its main purpose. We 
sought, rather to find some unusually pleasing 
medium thru which we might convey to those, 
whose patronage and coéperation has been so gen- 
erously and so loyally accorded us, our sense of 
obligation and our sincere appreciation. As such 
we use it, as such we trust it will be received, for 
we do value very highly their friendly interest 
and continued support. 

The views presented are distinctly “McGoldrick” 
views, all that pertain to logging or lumbering be- 
ing taken from our own operations. The timber 
pictures, showing a stand of Idaho white pine and 
a superb specimen of western soft pine, are taken 
from our extensive holdings in the Santa Creek 
— of northern Idaho, famous for its choicest 
pine. 

We have endeavored to make the work worthy 
of attention and preservation for its artistic merit 
and send it forth on its mission in the hope that 
its favorable reception will be reflected in increased 
sales of “McGoldrick Quality Lumber.” 


Oregon Timber Changes Ownership 


SEATTLE, WASH., Jan. 12.—The Lumbermen’s 
Timber Co., owned by Michigan interests, has 
sold 800,000,000 feet on 11,000 acres of Oregon 
timber lands to the Kerry Timber Co., of which 
A. 8. Kerry, of Seattle, is president. The con- 
sideration was $1,734,000. The property, which 
is principally old-growth Douglas fir, is lo- 
cated in Clatsop and Tillamook counties, about 
forty miles east and southeast of Astoria, and 
is tributary to a logging railroad now operated 
by the Kerry Timber Co. to its old holdings in 
that region. The deal was closed Thursday 
by W. B. Stratton, of Stratton & Kane, lawyers 
of Seattle. 


New Use for Balsam-Wool 


DuLUTH, MINN., Jan. 14.—Balsam-wool a 
product of the Wood Conversion Co., of 
Cloquet, Minn., has been found to be indispen- 
sable by Dr. McMillan who is heading an ex- 
pedition which sailed into the Arctic regions 
last summer. A message received at Cloquet 
from Dr. McMillan said balsam-wool is prov- 
ing satisfactory as a nonconductor in his mag- 
netic observatory with temperatures ranging 
30 to 60 below zero where his ship is wintering 
on the north coast of Greenland. 


Big Petition Protests Anti-Shingle Law 


SAN FRANCISCO, CALIF., Jan. 12.—What is 
said to be the largest initiative petition ever 
filed in Berkeley, was presented to the city 
council of that city on Dec. 31, protesting 
against the exising anti-shingle ordinance. It 
contains 4,717 individual signatures, altho 
under the city charter only 1,944 were necessary 
to meet the legal requirements. 


Manufacturers and _ retailers of wooden 
shingles have been considerably stirred up re- 
cently because of the enactment by the city 
council of Berkeley of a roofing ordinance which 
prohibited the use of all wooden shingle roofs 
in the city. Petitions were prepared and circu- 
lated, urging the repeal of the present ordi- 
nance and substituting therefor an ordinance 
which will permit the use of wooden shingles 
and at the same time make more rigid the use 
of patent roofing. This would apply particu- 
larly to buildings classed as ‘‘A,’’ ‘‘B,’’ and 
**¢.’? But on all other buildings not so 
classified, including all wooden and frame 
buildings, the new ordinance proposed that 
wooden shingles be used which shall be strictly 
edge grain, all heart wood, with no defects; 
that these wooden shingles should be at least 
5 to 2 in thickness. Nothing in the new ordi- 
nance was to be construed as prohibiting the 
use of other fire-resistive roofing materials if 
they were equally substantial, and as durable 


a 
and fire resistive, so as to meet the requiremey 
of the Underwriters’ Laboratories. 

The proposed ordinance specifically gta, 
how wooden shingles should be laid. Those y 
inches long should be laid not to excegg : 
inches exposed to the weather; for 18 inc, 
long not to exceed 5% inches, and for » 
inch shingles not to exceed 7% inches, 4) 
wooden shingles are to be nailed firmly yi, 
copper, zinc coated, or commercially pure jr 
nails of at least 12% gage and not lesg thy 
1% inches long. Each shingle is to be naiy 
with at least two nails, driven substantial}; 
In the event of a fire or damage otherwiy 
where at least 50 percent of the area needs p. 
placing, the roof shall be replaced with mat. 
rials of the kind and in the manner preseribej 
for the construction governing roofs and buili. 
ings hereafter erected. 

Under the city charter, the city council of 
Berkeley has until Feb. 3 in which to pass th 
proposed initiative ordinance exactly as it js 
presented, without the calling of a special ele. 
tion. However, if the council does not pag 
the ordinance by that date, it must, not late: 
than Feb. 8, set a date for a special election, 
at which time the initiative ordinance as file 
must be submitted to a vote of the people of 
Berkeley. 


JANUA 





The petition points out that Berkeley is 
the only Pacific Coast city prohibiting all wood 
shingle roofs, and that the proposed ordinance, 








Monster initiative petition filed by 4,717 resi- 
dents of Berkeley, Calif., requesting the use 
of wooden shingles in that city 


if passed, will permit the use of wooden shingles 
and the making of repairs with them, eventu- 
ally allowing the people a wider choice of mate- 
rial in shingling their houses and consequently 
keener competition and lower prices. 


Texas Company Changes Name 


UvaLpE, TEX., Jan. 14.—Announcement has 
been made that effective Jan. 1, the name of 
the Mayhew & Isbell Lumber Co., of this city, 
has been changed to the Mayhew Lumber Co. 
There has been no change in the management 
nor in the stockholders and A. B. Mayhew, pres!- 
dent of the company, announces that there will 
be no change in its plans and operations. The 
Mayhew & Isbell Lumber Co. was incorporated 
in May, 1905, since which time there have been 
several changes in the personnel but the com- 
pany has been under the present management 
since January, 1912. Commenting on the change 
in name, Mr. Mayhew, who is president of the 
Lumbermen’s Association of Texas, says: ‘We 
have tried to serve the needs of our commun 
ties, and feel proud of our relationship to our 
customers, and at the same time we are mint 
ful of our obligation to them. Our business Te 
lations with the people from whom we buy have 
been extremely pleasant, and we hope to con 
tinue to merit the confidence and to be worthy 
of the friendship of all those with whom we 
have done business.’’ 

The Mayhew Lumber Co., with headquarters 
in Uvalde, operates a line of seven retail lum- 
ber yards in this section of Texas. 
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Rumors of Japanese Orders 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Jan. 17.—Neither the 

Japanese Embassy nor the Department of Com- 
merce has received confirmation of the report, 
eurrent on the Pacific coast, that the Japanese 
Government has placed an order in Rumania 
for 100,000,000 feet of lumber. An order of 
this size would be quite unusual to place in 
Rumania, but it is recalled that England buys 
large quantities of Rumanian lumber and it 
may be that a considerable order has been 
placed by Japan thru British connections. Re- 
ports heretofore made public indicate that the 
Japanese had placed orders for large quanti- 
ties of lumber and steel with the British. In 
the event large shipments are made from Ru- 
mania they will move thru Black Sea ports, the 
Turkish straits and Suez Canal thence to Japan. 


Home and Foreign Trade in Brief 


The Department of Commerce summarizes 
business conditions at home and abroad, based 
on latest information, as follows: 


DomMESTIC.—December retail sales received by 
the bureau of the census, Department of Commerce, 
reflect the seasonal increase of holiday trade. Sales 
of two large mail order houses increased from 
$34,528,000 in November to $35,860,000 for De- 
cember as against $32,379,000 in December, 1922. 
Sales of four 10-cent store chains totaled $55,267,- 
000 as against $29,387,000 in November, 1923, and 
$46,423,000 in December, 1922. Production of 
pig iron increased over November, totaling 2,921,- 
000 tons in December as against 2,894,000 the pre- 
vious month and 3,087,000 a year ago. Receipts 
of wool at Boston totaled 20,643,000 pounds as 
compared with 11,676,000 the preceding month 
and 42,643,000 pounds in December, 1922. Silk 
consumption, as indicated by raw silk deliveries, 
was 23,274 bales as against 25,225 the preceding 
month and 31,042 bales in December, 1922. Stocks 
of silk at the end of the year aggregated 40,959 
bales as against 49,174 bales a year ago. Ship- 
ments of locomotives by principal manufacturers 
totaled 329 in December as against 299 in Novem- 
ber and 210 a year ago. Unfilled order for loco- 
motives at the end of the year called for 387 as 
against 1,592 at the close of 1922. Employment 
declined slightly more than one percent in Decem- 
ber. Dun’s wholesale price index, relative to 1913, 
stood at 157 for December as compared with 158 
for November and 153 in December, 1922. A total 
of 1,837 firms failed in December as against 1,704 








the preceding month and 1,814 in December, 1922. 
Defaulted liabilities of these firms were $51,615,- 
000 as against $50,292,000 in November and $58,- 
069,000 a year ago. 

ForREIGN.—Improvement in British business con- 
tinued thruout December, according to cable ad- 
vices to the Department of Commerce, and the out- 
look for 1924 is considered promising. Coal ex- 
ports, steel output, and tonnage of shipping equal 
pre-war volumes. Unemployment continues to de- 
crease, Czechoslovak industries are active except 
iron and steel and the Czechoslovak foreign trade 
balance is considerably in the country’s favor. 
Business men in Italy are optimistic. Industrial 
activity is being maintained and the efficiency of 
labor is reported increased. Italian government 
finances are reported sound and are expected to 
be further improved by important tax reforms ap- 
proved by the cabinet. Some commercial and in- 
dustrial improvement is reported from South Af- 
rica, tho a drouth threatens crops and gold output 
is a little less than recent high records. Condi- 
tions in India continue to improve, and imports in 
November increased all along the line with espe- 
cially large gains in textile machinery, iron and 
steel products, and motor vehicles. Latin Ameri- 
can cables show little change in Ecuador, but con- 
tinued betterment in business in Colombia. 


December Exports Exceed Imports 


Preliminary figures for American exports and 
imports during December, corrected to Jan. 
14, show an excess of exports aggregating 
$140,000,000. The total exports for the month 
were valued at $425,000,000, compared with 
$344,327,560 in December, 1922. December 
imports aggregated $285,000,000, compared with 
$293,788,573 in December, 1922. 


Exports in December were about $25,000,000 
more than those in November, while imports 
were about $6,000,000 less than in the month 
before. For the 12 months ending with De- 
cember exports amounted to $4,164,831,132, 
compared with $3,831,777,469 in 1922. Imports 
for the same period had a value of $3,788,882,- 
215, against $3,112,746,833 in 1922. 

The respective increases in 1923 over 1922 
therefore were: Imports, $676,135,382; exports, 
$333 053,663. 

The total value of exports during the calen- 
dar year 1913, the last full pre-war year, Was 
$2,484,018,292, while imports were valued at 
$1,792,596,480, showing a favorable balance of 
trade much larger than in 1923. 











Suspends Tariffs Raising Weight 
[Special telegram to AMERICAN LUMBERMAN] 
WasHINGTON, D. C., Jan. 17.—The Inter- 


state Commerce Commission has suspended, 
pending investigation, schedules proposing to 
increase the minimum weight on lumber from 
34,000 to 36,000 pounds from Central Freight 
Association to Trunk Line territory. 


Increase in Revenue Freight Loading 
[Special telegram to AMERICAN LUMBERMAN] 


WasHINGTON, D. C., Jan. 17.—Loading of 
revenue freight by the railroads of the country 
during the week ended Jan. 5 totaled 703,269 
fars, according to reports received by the car 
service division of the American Railway Asso- 
ciation. This was an increase of 87,838 cars 
over the preceding week, with a holiday inter- 
vening in each of the two weeks. Compared 
With the same week last year, it was a de- 
crease of 64,027 cars, and with the same week 
two years ago an increase of 103,836 cars. 

Loading of forest products during the week 
ended Jan. 5 totaled 47,396 cars, an increase 
of 11,371 over the preceding week. Compared 
with the same week last year, it was a decrease 
of 9,649 cars, and with the same week two years 
4g0 an increase of 6,689 cars. 

Coal loading totaled 159,471 cars, or 47,061 
above the week before. Compared with the same 
week last year this was a decrease of 27,761 








ears, and with the same week of 1922 an in- 
crease of 23,949 ears. 


Suspends Southwestern Tariff 


WASHINGTON, D. C., Jan. 14.—The Interstate 
Commerce Commission has suspended from Jan. 
14 until June 13 the operation of certain sched- 
ules as published in Missouri-Kansas-Texas 
Railroad Co.’s tariff, I. C. C. No. 56. The sus- 
pended schedules propose to cancel diversion 
and reconsignment rules applicable on all 
freight in connection with the Dallas, Cleburne 
& Southwestern Railway Co., the Dennison, Bon- 
ham & New Orleans Railroad Co., the Louisiana 
Railway & Navigation Co. of Texas, and the 
Waco, Beaumont, Trinity & Sabine Railway Co. 
as published by the Missouri-Kansas-Texas, and 
apply in lieu thereof rules as published by 
Agent A. C. Fonda, which results in increased 
charges in some instances. 


Eastern Chambers Enter Rate Case 


Boston, Mass., Jan. 15.—Joint petition by 
the chambers of commerce of Boston, Worcester, 
New Bedford and Fall River, Mass.; Providence, 
R. I.; Portland, Me., and New London, Conn.; 
Associated Industries of Massachusetts, Bos- 
ton Maritime Association, the City of Boston 
and the Commonwealth of Massachusetts, is 
being filed with the Interstate Commerce Com- 
mission to intervene in the complaint made by 
the south Atlantic ports that railroad rates be- 
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Increase Your 


| Shingle Sales 


by showing builders the artistic effects that can 
be obtained by using shingles on gable ends and 
upper stories, 


John McMaster 


Premium Brand — 20-20 Pack 
RED CEDAR SHINGLES 


For roofs or side walls these shingles insure maxi- 
mum wear. 100% clear and vertical grain John 
McMatter is proud to back them with his name. 


Write us for quotations. 


John McMaster Shingle Co. 


SEATTLE, WASHINGTON 

















, PacificStates LumberCo. 


TACOMA, . . WASHINGTON 
Pick out your assortment— 


Mixed car orders with service our 
specialty:— 


Fir and 
Hemlock ' 


, Dimension 
Boards 
Timbers 
Flooring 
Ceiling 
Drop Siding 
Finish 
Lath 
Mouldings 


Lumber 
Timbers 
Shingles 
Lath 
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Cedar 


AGENTS: 


S.B. Marvin, - 518 Peoples Gas Bldg., Chicago | 
G. A. Jones, 706 Lumber Exchange, Minneapolis 
Joseph Lean. - - P. O. Box 774, Omaha 
Frank Probst, - P. O. Box 1187, Fargo, N. D. 
O. G. Valentine, - - - Denver, Colo. 










yo 
Lumbermen’s Exchange 


R. F. PRAY R. H. BROWNE 


California PINE 


White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings, 

| 255-257 First Nat’! Bank Bidg., 

SAN FRANCISCO 





Central Bldg., 
LOS ANGELES 


— 
Dunn Lumber Company 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
IDING AND SHINGLES 
aia 
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:; PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 












alee 


WILLAPA LUMBER COMPANY 


OLD GROWTH 
Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried —Well manufactured. 


Mills: rR» & RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 





Robert S. Burnside, 1609 Steger Building. 











We Specialize on 


LONG DIMENSION 
LONG JOISTS 
PLAIN TIMBERS 





Let us quote you on your next 
order. Rough or Surface. 


The 
Griswold 
Lumber Co. 


Gasco Building, PORTLAND, ORE. 


SALES AGENTS: 
Griswold-Grier Lbr. Co. 
Griswold-Sharpe Lbr. Co. 
Griswold-Davis Lbr. Co. 
































FOR— 


Wholesalers, 
Line Yards, Etc. 


I can buy you 
better values and 


PACIFIC at more favorable 
COAST prices than youcan 
Lumber by mail or from 
ond salesmen. Let me 
Shingles prove it. 


Western and Chas. E. Sand 


Idaho White 616 Gasco Bldg., 


a PINE x PORTLAND, ORE. 

















KLAMATH LUMBER 
& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 





KLAMATH FALLS, 3 OREGON 








BEST BOOK IN THE LUMS8ERMAN’S LIBRARY 


Is ‘*Tote-road and Trail,’’ just published. Here is ‘‘the 


lumberman poet’? at his best, singing heart-winning 
songs on logging, lumbering, and life in general.  Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
481 S. Dearborn St., Chicago, Il. 


tween those ports and the middle West should 
not be in excess of similar rates to Norfolk and 
Baltimore. 

The Boston Maritime Association, of which 
Frank 8. Davis is manager, has assumed the 
leadership in this fight. Mr. Davis says that 
New England interests in the south Atlantic 
ports case will be protected and that sooner 
or later the controversy over port differentials 
will have to be stopped by the establishment of 
equal rates at all the Atlantic Coast ports, in 
accordance with the recommendation of the 
Farmers-Manufacturers’ Conference and as 
prayed for in the New England differential 
case, sponsored by the Maritime Association 
and now pending before the commission. He 
declares that if this petition of the South At- 
lantic ports should be granted it will have a 
disastrous effect on the commercial welfare of 
New England. 

Under the present basis of export and im- 
port rates, Baltimore, Philadelphia, Norfolk, 
Newport News and Montreal have an advan- 
tage of about 2 cents under Boston and New 
York. The export rates from differential terri- 
tory to the south Atlantic and Gulf ports were 
equalized on the New York and Boston basis 
during Federal control of the railroads; but 


as 
later, by reason of a 3314-percent increase jy 
the rates to the south Atlantic and Gulf port, 
and a 40-percent increase to the north Atlantic 
ports, the rates to the southern ports became 
lower than the rates to New York and Boston, 
This additional disadvantage for New England 
ports still exists. If the complaint of the south 
Atlantic ports should be allowed, Philadelphia 
would have an advantage of 2 cents under Ney 
England and New York, and Baltimore, Nor. 
folk, Newport News, Charleston, Savannah and 
Jacksonville would have an advantage of 3 
cents. 


Railway Inquiries and Orders 


In the latest issue of Railway Age, inquiries 
for cars and orders placed by the railways are 
reported as follows: 


Inquiries—The Pennsylvania, 3,000 automobile 
box car bodies; Seaboard Air Line, rebuilding 299 
wood underframe flat cars, 30-ton capacity ; Mesabj 
Iron Co., 10 to 30 dump cars, 30-yard capacity: 
Cleveland, Cincinnati, Chicago & St. Louis, conver. 
sion of from 250 to 700, 30-ton box cars to 40-ton 
stock cars. 


Orders—Northern Pacific, 1,000 underframes 
from the Pressed Steel Car Co. ; Lehigh Valley, re- 
pairs on 200 additional cars to be made by Ameri- 
can Car & Foundry Co.; Fruit Growers’ Express, 
500 steel underframes from Pressed Steel Car Co, 


Railway Purchases Will Help 1924 Trade 


Railway purchases during 1923 amounted to 
$1,075,897,940. Of this amount nearly $700,- 
000,000 went to railway equipment and supply 
companies for equipment, while at least $200,- 
000,000 went to other companies for materials 
and for labor employed by them. In addition to 
these expenditures the railroads paid out $1,- 
200,000,000 for materials and supplies other 
than fuel used in current equipment and main- 
tenance, so that during the year just ended 
the carriers contributed to the manufacturing 
activity of the country an amount exceeding 
$2,100,000,000. These figures take no account 
of the large-expenditures made for fuel or the 
much larger wage payments to railway em- 
ployees. The foregoing figures and others pre- 
sented in the annual statistical number of 
Railway Age indicate the importance of the 
railway program of improvement as a factor 
in American prosperity during 1923 and in the 
years to come. 


This authority states that while expendi- 
tures for equipment to be made by the rail- 
roads during 1924 will be smaller than in 
1923, this does not indicate that the expendi- 
tures during the current year will not be 
large. In addition to orders placed for equip- 
ment not yet delivered, seventeen roads have 
already indicated their intention to buy 177 
locomotives, 17,000 freight cars and 500 pas- 
senger cars, requiring the expenditure of $63,- 
000,000. The Santa Fe alone indicates an in- 
tention to spend about $22,000,000 for equip- 
ment, not giving details. Among the roads 
that have allotted large sums for the purchase 
of locomotives are the Southern Pacific, $3,- 
800,000; the Delaware, Lackawanna & West- 
ern, $1,600,000; the Rock Island, $1,070,000; 
Norfolk & Western, $1,000,000; the Western 
Pacific, $806,000; the Philadelphia & Reading, 
$770,000; the Great Northern, $600,000, and 
the Missouri, Kansas & Texas, $570,000. 


Appropriations already allotted for the pur- 
chase of freight cars included $6,700,000 by 
the Southern Pacific; $6,000,000 by the Nor- 
folk & Western; $3,018,750 by the Rock 
Island; $2,895,000 by the Philadelphia & Read- 
ing; $2,660,000 by the Western Pacific; $2,- 
460,000 by the Missouri, Kansas & Texas; $2,- 
270,000 by the St. Louis Southwestern; $1,- 
650,000 by the Great Northern, and $1,000,000 
by the El Paso & Southwestern. 

Among the expenditures that are contem- 
plated for passenger cars during the coming 
year are the Southern Pacific to the amount 
of $2,100,000; Long Island, $2,000,000; the 
Union Pacific, $1,476,000; the Philadelphia & 
Reading, $1,168,000; the Missouri, Kansas & 
Texas, $500,000; Minneapolis, St. Paul and 
Sault Ste. Marie, $475,000, the Central of 


Georgia, $412,500, and the Great Norther, 
$400,000. In addition to the foregoing ex. 
penditures for new equipment several of the 
roads contemplate rebuilding of equipment 
that will require an expenditure of large sums. 
The Illinois Central expects to rebuild 4,200 
freight cars at a cost of $9,500,000 and re- 
build nineteen locomotives at a cost of 
$850,000. 


Commenting on these estimated prospective 
purchases the Railway Age says that assur- 
ance that they will be converted into pur- 
chases is indicated by the order placed by the 
Southern Pacific during the closing days of 
the year for 6,475 freight cars, one of the 
largest orders placed in recent years. The 
same authority states that the foregoing is 
not intended to present a complete review of 
the improvements contemplated by the car- 
riers. It is rather to be taken as indicative 
of the amount and character of the improve- 
ments which the railways are now planning 
and which they will undertake if the pros- 
pects continue bright for a reasonable busi- 
ness and their future is not endangered by 
radical legislation. 


Fifteen roads contemplate improvement of 
freight terminal facilities that will involve 
expenditures of $6,500,000 made at fifty-four 
points on their lines. In addition also to the 
large passenger terminals now being built by 
the Chicago Union Station Co. at Chicago, by 
the Cleveland Union Depot Co. at Cleveland, 
and the St. Paul Union Depot Co. at St. Paul, 
thirteen roads plan to spend over $5,000,000 
for the improvement of their individual facili- 
ties at thirty-eight points. The largest ap- 
propriation of this character reported is $2, 
000,000, which the Southern Pacific will spend 
at eight points. The Illinois Central has ap- 
propriated $730,000 to be spent at three points 
and the Norfolk & Western, $500,000 at one 
point. The Union Pacific has improvements 
that will cost $746,000 under way at three 
points and the Philadelphia & Reading has 
improvements under way at four points, 1 
volving an expenditure of $307,000, while the 
Long Island has appropriated $200,000 for im- 
provements at three points and the Rock 
Island $100,000 for improvements at two 
points. 


Nine roads contemplate the expenditure of 
$2,389,000 for freight stations at nineteen 
points. Among these is the Southern Pacific 
which has set aside $900,000 to be spent at 
five points; the Norfolk and Western will 
spend $600,000 at two points, the Illinois Cen- 
tral, $380,000 at two points, and the Chicago, 
Indianapolis & Louisville, $215,000 at one 


point. 
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Specialists in Steam Dried Finish 

CoLuMBUS, GA., Jan. 14.—With the object of 
giving better service to its customers the Co- 
jonial Lumber Co. moved its offices in August 
last from Jackson, Miss., to Columbus, where it 
oceupies one-half of the Swift-Kyle Building. 
The company specializes in steam kiln dried B 
and better shortleaf rough finish in all thick- 
nesses, 1-inch No. 2 common boards and 2-inch 
No. 2 common and better dimension, the latter 
two items being dressed to customer’s orders. ’ 
The concern has set out to create a demand for 
its products by selling and shipping only thoroly 
dry, well manufactured and carefully graded 
material. A large and satisfactory business is 
reported by the company with both its north- 
ern connections, as well as the Georgia and 
Alabama mills from which it purchases a big 
percentage of its southern pine requirements. 

The officers of the Colonial Lumber Co. are: 
T. E. Griffin, president; A. C. List, vice presi- 
dent and treasurer. Mr. Griffin has been con- 
nected with the lumber industry for more than 
eighteen years and has a wide acquaintance 
among the manufacturers of Alabama, Georgia, 
Florida, Mississippi, Louisiana and Texas from 
whom it buys large quantities of southern pine. 





ry 








A. CC; LES, 
Columbus, Ga. ; 
Vice President and 
Treasurer 


T. E. GRIFFIN, 


Columbus, Ga. ; 
President of 
Colonial Lumber Co. 


Mr. List has been engaged in the lumber busi- 
ness for about twenty-five years, and both he 
and Mr. Griffin are well and favorably known 
among the northern and eastern lumber con- 
sumers. 


Installs Band Mill in Mexico 


NOGALES, ARIz., Jan. 14.—On the west coast 
of Mexico at the port of San Blas, Nayarit, 
Roy & Titeomb (Ine.), of this city, have re- 
cently bought an additional timber tract and 
are installing a heavy band mill, to rough saw 
Mexican hardwoods, such as amapa (Spanish 
oak), huanacaste, mahogany, Spanish cedar—a 
broad-leaved, hardwood tree not related to our 
domestic cedars—and several other tropical 
hardwood trees, which are classed among the 
best materials for interior finish, sash, doors, 
flooring, panels, cabinets, fixtures and furni- 
ture. The manufacturing of the rough sawed 
lumber will be done in the firm’s plant here, 
as they have a very satisfactory demand for 
their Mexican hardwood products thruout the 
United States. This demand has grown to such 
Volume that it was necessary to install this addi- 
tional mill in Mexico to increase production and 
keep the supply coming along regularly. 

Logging tropical hardwood trees is very differ- 
ent from logging in the North, as the stands of 
tropical jungles are very much mixed and only 
about one tree in thirty is of commercial value, 
80 the logging has to be selective. It costs more 
to get logs out than to fell and load them. The 
hauling out of the woods is done on low wheeled 
trucks drawn either by oxen or small Mexican 
mules, and for three months in summer nothing 





can be done on account of the heavy rains, 
while in May, June and October the heat is so 
intense that men can work only during the 
cooler parts of the days, in the mornings and 
evenings, and in spite of all precautions, fever 
must be combated at all seasons. 


To Visit Forest Experiment Station 


JACKSONVILLE, FLA., Jan. 14.—The southern 
forest experiment station branch at Starke will 
be the mecca for a number of interested per- 
sons on Jan. 26, the occasion being the first 
general field inspection of work done at the sta- 
tion during the first year of its operation. 


The activities have been confined principally 
to methods of chipping trees for production of 
naval stores, under direction of Lenthal Wy- 
man, associate silviculturist of the United 
States Forest Service. 

Mr. Wyman was in Jacksonville yesterday to 
conduct a field trip with the forest club of the 
east Jacksonville school, and to confer with 
A. A. Coult, secretary of the Florida develop- 
ment board regarding the trip to Starke. That 
date has been selected for conyenience of any 
people interested in forestry from other sec- 
tions of Florida who may be going to the sixth 
Southern Forestry Congress to be held in Savan- 
nah, Ga., on Jan. 28, 29 and 30. 


The Jacksonville party will leave this city at 
noon on Jan. 26 and spend four hours at the 
forest experiment station, arriving home early 
that evening. E. R. McKee, deputy supervisor 
of the Florida national forest in north Florida, 
will assist Mr. Wyman in explaining the work 
in the woods. 


Hardwood Man Makes New Connection 


MapIson, WIs., Jan. 15.—Announcement has 
been made by Edward J. Young of this city, of 
the addition to his organization of Charles N. 
Perrin, who for a number of years has been 
actively associated with Blakeslee, Perrin & 
Darling, of Buffalo, N. Y., and for the last two 
years has been chairman of the inspection rules 
committee of the National Hardwood Lumber 
Association. In his new connection with the in- 
terests of Mr. Young, Mr. Perrin becomes an 
officer and director of the Black River Lumber 
Co., of Willetts, La., and also will assume cer- 
tain executive responsibilities in connection with 
the Foster Creek Lumber & Manufacturing Co., 
of Stephenson, Miss.; the Wisconsin Alabama 
Lumber Co., of Sylacauga, Ala., and the Ber- 
nard Timber & Logging Co., of Vancouver, B. 
C., which properties are now under active opera- 
tion by Mr. Young. 

The present operations employ between 2,000 
and 3,000 men and it is planned in the next 
few years to begin activities on some of the 
other timber holdings of Mr. Young. 

While Mr. Perrin becomes thus actively con- 
nected with the Young interests, he retains his 
interest in Blakeslee, Perrin & Darling and 
will continue as a director of that concern. 

Mr. Perrin is one of the best known and most 
popular men in the hardwood industry, an en- 
thusiastic association worker and an authority 
on all hardwood matters. Mr. Perrin will make 
his headquarters at Madison, Wis. 


Sdmewals Course on Lake Woods 


OsHkosH, WIs., Jun. 14.—The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion calls the attention of its members to the 
proposal to form a special class at the Forest 
Products Laboratory for a series of lectures 
devoted entirely to woods of the Lake States. 
The association sent out a circular containing 
this proposal but the response has not been en- 
couraging. It is believed that arrangements for 
such a course can be made as soon as ten or 
twelve men have been signed up, and the asso- 
ciation desires to hear from companies that 
would like to have members of their sales forces 
participate in a course of one or two weeks. 
Those interested should communicate at once 
with O. T. Swan, Secretary, Oshkosh, Wis. 
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iene Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchanee CHICAGO, ILL. 


CALIFORNIA . 


REDWOOD 








Siding Tank Stock Shop 
Finish Silo Stock Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 
Crocker Building. : : 


San Francisco 


Lane Mortgage Bldg., - + Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, : : - Chicago 


W.O. W. Building, - : : Omaha 
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ALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 


FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bidg,, San Francisco, Calif. 





















ALBION LUMBER CO. 


General Offices, Albion, California 
Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 














ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 

EEE 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 








MAC ARTHUR & KAUFFMAN 


SHELDON BLDG., SAN FRANCISCO, CAL. 


SUGAR and WHITE PINE 


Our specialty for 15 years. Write for prices. 
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Hardwoods 


O AK Plain and Quartered 

Uniform Color, Soft Texture 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 





MADE RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 
Lumber Company 


CINCINNATI, OHIO 




















4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak "9%, 5 


- Anderson-Miller 
Lumber Co.. Ltd. 


TORONTO, ONTARIO 


Clean tse Bags 


cement out of each thousand 
cleaned. Let us tell you how to 


S VE Labor,Sacks 
A Cement 
Freight 


Illustrated Folder on Request 


Handy Sacks Baler, Company 
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WELDON, WILLIAMS & LICK 


eno ae : 
The Coupon Makers 


FORT SMITH, ARK. 
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In the Realm of Building 


To Launch Own Home Campaign 


TacoMa, WASH., Jan. 12.—Definite decision 
to launch in Tacoma early in the spring a com- 
plete ‘‘Own Your Own Home’’ campaign was 
reached at a meeting of the permanent commit- 
tee of the Tacoma Own Your Home Association 
held last Monday night. The organization of 
the association was formally completed at the 
same meeting. 

An association membership drive will be 
started at once under the leadership of a special 
committee which will be named by W. C. Deer- 
ing, of the John Dower Lumber Co., vice chair- 
man of the association. Every legitimate form 
of publicity will be utilized in the campaign, it 
was decided. 

The association will open offices in the busi- 
ness district. It is also planned to hold a home 
owner exposition as one of the first steps in the 
main campaign. 

If this year’s campaign proves as successful 
as the leaders hope it will be made an annual 
event. 


Predict Active Building in Boston 


Boston, Mass., Jan. 15.—Explanation for 
the prosperity of Boston lumber yards last year 
and their owners’ confidence in 1924 is found 
in figures just compiled by the Boston building 
department. There has been $40,675,558 spent 
on building construction in Boston during the 
year just ended, or contracted to be spent on 
work now under way. Of this amount, $31,132,- 
028 represents applications for entirely new 
work, the remainder being for alterations and 
improvements. 

The best news for ordinary citizens in the 
figures, according to Mayor Curley, is that of 
this construction work there have been applica- 
tions for 725 new dwellings, 4,088 alterations 
to dwellings, four new combination dwellings 
and stores, and alterations to 257 of this class 
of buildings, thus making the housing situation 
easier. There were eighty new apartment 
buildings applied for and five apartment build- 
ings combined with stores, while alterations to 
meet the acute housing situation were made to 
148 apartment houses and 109 combination 
apartment buildings and stores. Applications 
for 1,606 garages were granted, also 130 mer- 
eantile buildings, twenty-nine manufacturing 
buildings, twenty-four office buildings, eight 
new churches and two new theatres. With an- 
other year of the agreement between the build- 
ing trades and the employers still to go, it is 
predicted by Mayor Curley that 1924 will make 
a still larger record for building in Boston and 
vicinity than did 1923. 
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Encourages All-Year Building 


DeEtroIT, Micu., Jan. 14.—With a view to 
encouraging more building operations during 
the winter months—by pointing out particu- 
larly that intermittent or seasonal demand rep- 
resents an unnatural loss which is difficult to 
overcome in bringing about an increased volume 
of business with resultant decreased operating 
costs and lower priced lumber to the consumer 
—the Detroit Retail Lumber Dealers’ Associa- 
tion has obtained the publication in local news- 
papers of a carefully prepared statement 
analyzing the various factors affecting the 
lumber industry. Emphasis is placed upon the 
fact that there will be no advance in the 
average selling price of lumber over the levels 
of last year, but the prediction is made that 
dimension lumber delivered in Detroit at whole- 
sale will range upward from $35 a thousand 
during the active spring months. 


In outlining the decided advantages of all- 
year building operations, the association state- 
ment reads: 


When organizations and equipment are slack 
for several months of the year, an unnatural loss 
is sustained which is very hard to overcome dur- 
ing a shorter building season. It is gratifying to 
note an ever increasing tendency to keep up pro- 
duction in building thru the winter months, giving 


employment when it is most needed and taking aq. 
vantage of the inevitable concessions in materia) 
prices and labor contracts that are offered. 


It is also pointed out that the cost of re. 
tailing lumber in less than carload lots, and 
including actual delivery on the job together 
with extension of credit, will not exceed $12 
a thousand for general lumber stocks during 
1924, 


To Stage “Own Your Home” Week 


OsHKosH, Wis., Jan. 14.—Oshkosh building 
supply men will coédperate with the Oshkosh real 
estate board in staging an ‘‘Own Your Own 
Home’’ week to be held early in April. The 
week is intended to boost building, and as a help 
to those who intend to build. The fact that the 
event will be held at a time when many people 
are just about to start building is considered ag 
an assurance of its success. Local concerns are 
expected to feature displays thruout the week, 
consisting of literature on the subject, goods 
and products that are appropriate, and similar 
exhibits in line with the subject of home build- 
ing. A local theater will feature a five-reel pic- 
ture ,‘‘The Most Perfect Home in America,” 
three days of the week, demonstrating various 
phases relative to the building problems. The 
poster service on the subject of home owning 
and building will be placed in the various local 
banks within a short time, and will remain thru- 
out the year. 


"ea@aanaaaaaae 


To Stage “Complete Home” Exhibit 


INDIANAPOLIS, IND., Jan. 14.—The 1924 Home 
Complete Exposition is to be held in the Manu- 
facturers’ Building, at the State fair ground, 
April 7 to 12. Education, showing the advan- 
tages of home ownership, has caused many who 
were already tired of living in downtown rented 
quarters to seek homes farther out, with the 
result that the home building industry has been 
accelerated, said J. Frank Cantwell, exposition 
director. This is particularly true as relating 
to industrial workers, who found aid and addi- 
tional incentive in plans for a home from the 
previous home shows. A complete home, em- 
bodying all the modern ideas in home develop- 
ment, will constitute the exhibit of L. 8. Ayres 
& Co., this year. The home will be erected on 
a tract 40 feet wide and 140 feet long in the 
center of the Manufacturers’ Building. 


Plant Bureau Studies Pine Cone Disease 


[By Lenthall Wyman, Southern Forest Experi- 
ment Station] 


G. C. Hedgecock and G. G. Hahn, of the 
bureau of plant industry, United States Depart- 
ment of Agriculture, have recently made an ex- 
tensive examination of an important disease of 
pine cones found occurring in Florida and parts 
of Mississippi. The disease occurs on long- 
leaf and slash pine cones and attacks them soon 
after they are formed, causing a swelling of 
the scales. Later on the cones are covered with 
an orange powder composed of thousands of 
spores of the disease. 


The investigators have discovered that the 
disease passes over to the leaves of the live 
oak and scrub oak, later maturing and infect- 
ing a new lot of pine cones. This ‘‘Dr. Jekyll 
and ‘Mr. Hyde’’ existence is not confined to 
this particular disease as several rusts, such a8 
the cedar apple fungus, have a similar record. 


The destruction of a considerable part of the 
pine mast each year is an important factor to be 
taken into consideration by lumbermen and 
foresters desiring to perpetuate the country’s 
timber supply, already depleted. Altho no 
count of infected cones was made on a large 
area, such an examination on two acres near 
Dunedin, Fla., showed that 25 to 90 percent of 
the cone crop of individual trees was diseased. 
The account of the disease appears in a recent 
number of Phytopathology, a publication deal- 
ing with plant diseases. 
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The News 


All night they heard the wind complain 
Around the camp, all night the snow 
Beat hard against the window-pane, 
A moment clung, and fell below. 
All night they heard the wintry blast 
And knew the snow was here at last. 


Tomorrow Bill will flounder out 
And reach the railroad, send a wire; 
Andthen some night they’ll hear a shout, 
‘¢ell out the cook!’’ ‘‘Fix up the fire!’’ 
‘‘]¢3@#492 is snowing like the devil.’’ 
TR f enty inches on the level.’’ 
‘‘That surely is a rotten road.’’ 
‘‘Who swamped it out?’’ 
‘¢Good God, 
You couldn’t haul a buggy load.’’ 
‘¢You’d kill your horses ev’ry rod.’’ 
‘‘Say, how’s the grub?’’ ‘‘And who’s the 
cook??? 
‘‘How far’s that job that Nelson took?’’ 


‘¢The boss??? 


‘‘Tg Murphy working?’’ ‘‘ Where’s the Swede?”’ 
‘Say, where’s the van?’’ ‘‘And who’s the 
clerk?’’ 
‘‘Who’s got a novel I can read?’’ 
‘‘Look out, that hunyack totes a dirk.’’ 
‘‘How much you got here, cut in all?’’ 
‘‘How big’s the stuff?’’ ‘‘How long’s the 
haul?’’ 


And we sit here and blithely write 
Of markets, politics and crimes, 
Put words of black on sheets of white 
And give the gossip of the times, 
Or some back-sliding preacher’s views, 
And then imagine that’s the news. 


We See B’ the Papers 


A man just fell down our front steps, and 
we thought for a few minutes that it was 
WXYZ broadcasting. 


A Syracuse judge banished a persistent speed- 
er from the State. In other words, if you have 
an ugly dog, don’t chain him up, but drop him 
over the fence into your neighbor’s yard. 

Akureyri, Iceland, has an amateur theatrical 
society, thus adding another to the horrors of 
the long Icelandic winters. 

Well, if Charlie Dawes can’t do it, we at 
least will know that it couldn’t be done. 

An English woman offers fifty pounds for the 
_ of a pet canary; or possibly the cat will 

0. 

The people who were yelling for a good, old- 
fashioned winter, now are yelling for a good, 
old-fashioned price for coal. 

Hiram Johnson seems to think that there is 
a lot of fun in even just running. 

Nag Magnus Johnson wants to know how he 
looks in the Senate, let him just imagine how 
Henry Cabot Lodge would look milking a cow. 
__ Of course, by spring the country may change 
its mind about Mr. Coolidge; and, likewise, Mr. 
Coolidge may change his mind about the presi- 
dency. 

The worst thing about sending a man to the 
United States Senate is that then he becomes 
everybody’s trouble. 

Another amusing occurrence of the times is 


some congressman giving Andy Mellon financial 
advice. 





If England wants to get mad at us for seizing 
some of her ships outside the 3-mile limit, she 
might also get mad at some of the aforesaid 
ships for trying to carry booze inside. 


We don’t know anything less important than 
a Hollywood actress, unless it is what a Holly- 
wood actress says. 


We don’t know how the citrus market is, 
but this morning at breakfast there was a little 
spurt in grapefruit. 





Personally we can’t see that this 1924 rides 
any easier than that old 1923 did. 

The railroads are said to be in a bad way, 
but the St. Paul has just borrowed $14,000,000. 
We wonder how much the original St. Paul 
could have borrowed? 

Some of the radicals voted with the Demo- 
erats in the House, and the Democrats don’t 
know whether to feel elated or embarrassed. 

Four of the six Liberty Bond issues are now 
selling for 99 and a fraction. It looks like 
a time for Hoo-Hoo to buy. 

We wish that the fellow who wanted a little 
old-fashioned winter would please send us a 
check for a new battery for the car. 

We recall the millionaires of a decade ago, 
and we were quite sure then that they made their 
money in steel common. ‘‘Common’’ is no 
word for it. 

The farmer has about as much to say about 
what happens on the market page as a married 
man has about what happens on the society 
page. 

The St. Paul Pioneer Press has a market 
column called ‘‘Butcher Prices.’’ If some- 
body only would! 

Congress announces the tax-bill will come 
first. It generally does. 

But, as the poet says, if taxes come, can the 
sheriff be far behind? 





Between Trains 


Concorp, N. H.—When a New Englander 
starts to build a house the first a he builds 
is the fence. Or so we have always found it in 
New Hampshire. Except in Concord. We were 
here no longer ago than last June and, sum- 
mer or winter, find folks much the same. A 
Concord teacher, New England born and bred, 
confessed that he did not like Boston because 
of its ‘‘intellectual atmosphere.’’ If this be 
treason, make the most of it. 

We recalled an experience in Boston only a 
few days before. It was a bright and beauti- 
ful morning, one to inspire the happy thought 
and the imbecile observation. As we stepped 
into the elevator, with a whistle on our lips 
and a song in our heart, we indulged in what 
we supposed was a bon mot. 

‘*Ploor?’’ asked the elevator boy acidly. 
There are a lot of people who think that to 
jest shows a low mind. 





HAVERHILL, Mass. (which is pronounced, by 
the way, as in ‘‘brave’’).—A great many shoes 
are produced in this town, and a great many 
other things, including a high school football 
team that other schools, east and west, have 
tried for years to beat, in vain. We did not get 
an opportunity to talk to a banker, but we did 
get an opportunity to talk to a barber, or to 
have one talk to us, and he told us that busi- 
ness was very quiet. But you never can tell. 
We observe that Gillette has just declared an- 
other dividend, and that may have something 
to do with the barber’s melancholy state of 
mind. 





Wo.cott, N. Y.—We may be entirely out of 
bananas in this country, if we are to believe a 
ditty whose very banality made it popular, but 
there is no reason why we should be. North- 
ern New York itself, always thought of as 
the headquarters of winter, might have raised 
a considerable crop of bananas if it had known 
that this winter it was going to have such fine 
banana weather. We have no intention of tak- 
ing up valuable space talking about the 
weather; but nevertheless, basking in the sun- 
shine of northern New York, with no snow 
on the ground at the present writing, we ven- 
ture to ask you if you yourself do not believe 
that the climate of the United States is chang- 
ing? And do you believe that the considerable 
cutting of our forests had anything to do 
with it? 





CHICAGO 





A. J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Red Cedar 
Lumber 
and Shingles 


Idaho White 
and 
Western Pine 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co, %arikeetee, CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





“Good Lumber at Prices YOU Can Afford to Pay’”’ 


E. L. Cook Lumber Co. 
Kiln Dried and Air Dried 
Northern -HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 


White Pine Western Pine Fir Cedar 
Ashland Ave., South of 22nd St., CHICAGO, ILL. 





GEO, D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
1.F.C.O.” Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland Jacksonville, Fla. 
Hattiesburg, Miss. | Columbus, Ga. 








PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., CHICAGO 
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Here’s Your 
Opportunity 


to buy some of the finest BIRCH 
lumber that can be found any- 


where: 
BIRCH 


140,000’ 6/4 
Containing 25% of Selects, 30% of 


Selects and Better 
10° and wider, and 50% of 14’ 


4 BIRCH 


60,000’ 104 
No. 1 Com. & Btr. 
Containing 35 to 40% of FAS, balance 
about equal amounts of No. | Com- 
mon and Selects— averaging 934" in 
width, and containing at least 70% of 
14° and 16’. 


Entirely unselected for color— 
Band sawed-_- 


Thoroughly dry—and 
It can be loaded at once. 


Write for our prices today. 


C. C. COLLINS 
LUMBER CO. 


Manufacturers Only 
Rhinelander,  :-: Wisconsin 

















Old 
Reliable. 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Sales Office: 


REED CITY, MICH. 


Plant: 
Newberry, Mich. 


























Clark € Lytord 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 











When in the Market for 
IdahoWhite Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 


Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 














OBITUARY 


BENJAMIN FRANKLIN HARTLEY, millman, 
of Everett, Wash., died suddenly at his home in 
that city Jan. 11, after an attack of heart disease. 
He was 73 years old, having been born April 11, 
1851, on a farm near Woodstock, New Brunswick. 
Mr. Hartley had left home for the Clough- 
Hartley plant, of which he was manager and 
part owner. He had just entered an automobile 
driven by Leonard Skalley, member of the mill 
firm, when he complained of pain, and in a few 
seconds seemingly fainted. Mr. Skalley drove 
back to the Hartley home. On reéntering the 
house Mr. Hartley apparently recovered, and said 
he was able to go to the mill. Almost im- 
mediately he suffered another collapse. His as- 
sociate in business, Governor D. M. Clough, had 
by that time reached the house. Mr. Hartley 
shook hands with him, mentioned his distress, 
and the next moment was dead. The news of 
the death spread quickly thruout Everett, where 
there were many expressions of sorrow, for he 
was widely known and a genial and companion- 
able gentleman. 

Mr. Hartley was second in a family of twelve 
children, his father having been Rev. Edward 
W. Hartley. He left home at 18 years of age, 
and after spending some time in New Brunswick 
and New England went to Brainerd, Minn., 
where he drove stage and later assisted in 
government surveys of. Indian reservations. He 
became a grocer and lumberman, and entering 
local politics served two terms as mayor of 
Brainerd. In 1888 he became associated with 
others in the Three Star mine at Auburn, Cal., 
and directed the extraction of more than a mil- 
lion dollars in gold. In 1908 he became identified 
with the lumber manufacturing business of 
Everett, and remained in that business until his 
death. 

Mr. Hartley is survived by his widow, Mrs. 
Susan A. Hartley; one daughter, Mrs. J. A. 
McLeod, of Buffalo, N. Y.; one son, David of 
Modesto, Cal.; three brothers: Col. Roland H. 
Hartley, W. W. Hartley of Mountain View, 
Cal., and Heber Hartley of Duluth, Minn., and 
a sister, Mrs. Lewis G. Rogers of Buffalo, N. Y. 
Five grandchildren also survive. 














EDMOND J. PALMER, vice president and 
general manager for the Victoria Lumber & 
Manufacturing Co., of Chemainus, Vancouver 
Island, B. C., died at his home there on Jan. 11. 
Mr. Palmer had been manager of the sawmills 
at Chemainus for 34 years and was about to 
hand the reins of management over to J. A. 
Humbird when he was taken ill on Christmas 
Eve. The shock and exertion at the time of the 
fire that destroyed the big mill of the company 
about a month before, at which Mr. Palmer 
was one of the fire fighters, are believed to have 
been the cause of his illness. His length of 
service with the company and the fact that the 
plant grew from a small mill to the largest in 
British Columbia under his guiding hand is a 
more eloquent-eulogy of his ability than any that 
can be written. Mr. Palmer was active in the 
work of the West Coast Lumber Manufacturers’ 
Association and held a trusteeship for a number 
 catig and was a member of various com- 
mittees. 





W. O. KING, prominent retired lumberman of 
Chicago, died on Monday, Jan. 14, at his home, 
2129 Prairie Avenue, in this city, very suddenly 
of heart disease. Mr. King was 69 years old 
and had been a resident of Chicago for 45 years. 
He was born at Hartford, Ky. Mr. King entered 
the lumber business upon his arrival in this 
city and remained active in it until his 
retirement about five years ago. Most of this 
time he operated a hardwood lumber yard at 
2453 Loomis Street under the name of W. O. 
King & Co. He was a prominent factor in asso- 
ciation work and was well known in the hard- 
wood lumber trade. He leaves a widow, Mrs. 
Effie B. King, and one son, William B. King, 
who is engaged in the wholesale lumber business 
in Chicago. Funeral services were held at the 
residence on Wednesday afternoon and were at- 
tended by many prominent local lumbermen. The 
body was taken to Chillicothe, Mo., for interment. 





ROBERT E. BOYD, of the Boyd Lumber Sales 
Co., of Chicago, died on Monday, Jan. 14, at the 
Michael Reese Hospital as a result of a complica- 
tion of diseases. The immediate cause, how- 
ever, was the exposure to which he had been 
subjected during a recent trip to the South. Mr. 
Boyd was 43 years old. He was well known in 
the Chicago lumber trade for a number of years, 
having been engaged in the commission lumber 
business here in partnership with John J. Manley 
under the name of Manley & Boyd. After the 
dissolution of that partnership early in 1922 Mr. 
Boyd joined D. W. Baird in the formation of 
the Baird & Boyd Lumber Sales Co., and still 
later organized the Boyd Lumber Sales Co. Mr. 
Boyd was one of the organizers of the National 
Association of Commission Lumber Salesmen and 
remained a leader in that association until the 
time of his death. A widow and one daughter 
survive who are at present in the East. The 
body was cremated Tuesday and the ashes sent 
to the East. 





EMIL BENSON, president and treasurer of the 
Modern Lumber & Millwork Co., of Tacoma, 
Wash,, died at his office in Tacoma on Jan. 5, 





of heart failure. Mr. Benson was 42 years old 
and had been associated with the company for 
the last 12 years. He was a resident of Tacoma 
for more than 20 years. Leaving his home that 
morning, in apparently the best of health, Mr. 
Benson walked to his office and dropped dead 
just as he entered the door and before any 
assistance could be given him. A widow, two 
sons, three brothers and one sister survive, 


MRS. ANNA WALL JOHNSON, wife of 
Howard J. Johnson, for many years superinten- 
dent of the Buffalo Hardwood Lumber Co., of 
Buffalo, N. Y., died at her home there on Jan, 
8 at the age of 62. She had been a resident of 
Buffalo for 35 years, going there from Avon, 
N. Y. Mrs. Johnson was a sister of James B,, 
Maurice M. and John H. Wall, of the lumber 
company. Besides her husband and brothers she 
leaves two sons: Howard and Austin, and three 
daughters: Mrs. James Collins, Mrs. Frank 
Morrison and Mrs. Howard Utter. 





M. E. CASEY, western sales manager of the 
Union Match Co., died last week in a Minne- 
apolis hospital after a three months’ illness from 
cancer of the throat. He was born in New York 
55 years ago and for the last twenty years had 
been with the Union Match Co., first as a sales- 
man in eastern territory and for ten years in 
the west. He leaves no known relatives. 


MARK S. AMBLER, a wholesale lumber dealer 
in Detroit, Mich., for a number of years, died 
on Saturday morning, Jan. 12, at his residence 
in that city at the age of 52. Mr. Ambler was 
born in Northville, Mich., and was the son of 
William H. Ambler, a retired business man of 
Detroit. He was a member of the Detroit 
Wholesale Lumber Dealers’ Association. A 
widow, one son and one daughter survive. 


HENRY W. REINHARD, head of the Rein- 
hard Lumber Co., of Reeseville, Wis., and a life- 
long resident of that village, died at his home 
there on Jan. 10 at the age of 50. Mr. Reinhard 
was prominent in lumber circles of Wisconsin 
as well as in local business and politics. A widow 
and three daughters survive. 


EDWARD WHEATLEY, lumber dealer of 
Edinburg, Ind., died at his home there on Jan. 
9 after a long illness. Mr. Wheatley was promi- 
nent in business circles of his town and well 
known in the lumber trade of the State. He 
was formerly in the lumber and veneer business 
at Roachdale, Ind. A widow survives him. 
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HYMENEAL 


[Special telegram to AMERICAN LUMBERMAN ] 

PORTLAND, ORE., Jan. 16.—The wedding of Miss 
Palm May Gowden, youngest daughter of Mr. and 
Mrs. R. A. Gowden, of Silverton, Ore., and William 
Wilson Stout, treasurer of the Stout Lumber Co., of 
Oregon, North Bend, Ore., took place at the home 
of the bride’s parents in Silverton, Monday after- 
noon, Jan. 14. ev. S. Hall, of the Methodist 
Church, read the ceremony. Mr, Stout is the son 
of Mrs. A. Stout, of Chicago. The bride’s father 
is president of the Silverton Lumber Co. She isa 
graduate of the University of Oregon and a mem- 
ber of the Kappa Alpha Theta sorority. The 
young couple left, after a reception at the Gowden 
home, by auto for San Francisco whence they will 
go by train to New York and other eastern points 
on a wedding trip. They will be at home in 
North Bend after March 1 

EUPHRAT-CROW. The announcement is made 
at Portland, Ore., of the coming marriage of 
Miss Grace Crow, sister of C. C. Crow, publisher 
of Crow’s Lumber Index, and of Guy Crow, who 
handles the rail business for the Charles R. 
McCormick Lumber Co., in Portland, to M. L. 
Euphrat, of San Francisco. Mr. Euphrat, affec- 
tionately known to his many friends as ‘Duke,’ 
is vice president of the Wendling-Nathan Lumber 
Ca., and is one of the most popular lumbermen 
on the Pacific Coast. The marriage is to take 
place on Feb. 6 in San Francisco. Miss Crow 
is well known in Portland lumber circles as she 
was for a time in her brother's office there and 
= also secretary for several companies in Cali- 
ornia. 











SMITH-PETERS. The marriage of Miss 
Theda Peters, daughter of the late Mr. and Mrs. 
W. C. Peters, of Neenah, Wis., and niece of Mr. 
and Mrs. C. B. Clark, of that city, to Carlton 
Robinson Smith, general manager of the Menasha 
Woodenware Co., of Menasha, Wis., took place 
recently at the First Presbyterian Church of 
Neenah, and was attended by friends from 
Neenah, Menasha, Oshkosh, Appleton and other 
cities. Both bride and groom are socially promi- 
nent in Fox River Valley society and their mar- 
riage unites large fortunes. Mr. Smith is one of 
the heirs of the late C. R. Smith, considered one 
of thé wealthiest men of Wisconsin, and is him- 
self head of what is said to be the largest In- 
dustry of its kind in the world. The_bride’s 
uncle, C. B. Clark, is a former mayor of Neenah. 
Lowry Smith, brother of the groom, was best 
man at the wedding, and the bride was attended 
by her cousins, Miss Caroline Davidson, of Mont- 
gomery, Ald., and Miss Joan Clark, of Neenah. 
Mr. and Mrs. Smith will spend their honeymoon 
abroad, having planned a tour of Europe and 
the Mediteranean countries. They will spend 
considerable time in Egypt, returning to this 
country about June 1. They will make their 
home in Neenah. 
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Bequest to Provide Homes for Poor 

WINCHESTER, Mass., Jan. 14.—Homes for 
oor people, some of them to be in the indus- 
trial centers of Greater Boston, and others in 
different communities to be decided later, are 
made possible thru a $100,000 bequest made in 
the will of the late George E. Henry, lumber- 
man who died Dee. 31. Public bequests of 
more than $500,000 are made in the will, which 
was filed for probate at the East Cambridge 
courthouse yesterday. The Morgan Memorial, 
Boston, Mass., is left $100,000, and a similar 
sum is left for general charitable purposes. 
More than thirty public institutions are given 
amounts varying from $1,000 to $10,000. After 
making numerous private bequests, the residue 
of the estate, the value of which is not stated, 
goes to the widow. 

In making the provision for homes for poor 
people, Mr. Henry stated in his will: 

I bequeath $100,000 to the executors of my will 
free from trust, but I suggest that they use the 
money to provide helpful homes, adequately 
equipped with facilities for privacies and comforts, 
to be rented at reasonable rates to deserving poor 
people. These homes shall be located in centers 
of employment, culture and amusement, and they 
shall be accessible to stores where food and neces- 
sities may be obtained. They shall be rented at 
reasonable rates to avoid pauperizing the recip- 
ients. 

The location of the homes has not been de- 
cided yet, but will be determined by the exe- 
eutors of the will, who are Mrs. Bertha A. 
Henry, the widow; Charles F. Dutch, a lawyer 
of Boston and Winchester, and John H. Henry, 
a surving son. 


Sees aeaeaeaaaas 


To Preserve Century Old Beeches 


Bay RipcE, Lone Isnanp, N. Y., Jan. 14.— 
‘‘The Twelve Apostles,’’ otherwise a clump of 
beeches that have stood in this town for more 
than a century, are just now showing their 
first signs of decay, and every effort will be 
made to retard the natural influences of old 
age. Just how old the trees are has never been 
determined. To the certain knowledge of mem- 
bers of the Townsend family, on whose prop- 
erty they have always stood, the trees are cer- 
tainly more than one hundred years old. Con- 
siderable historical interest has been woven 
about the ‘‘Apostles,’’ only eleven of which 
are now standing. 

At one time the trees were the landmark for 
mariners, who would land near this spot. One 











“*The Twelve Apostles’’ 


tale has it that a Hessian was hanged from 
the branches of one of the trees and that the 
Hessians made the spot their camping ground. 
It is also claimed that the date ‘‘1622’’ was 
once decipherable on the bark of one of the 
trees, 

According to Mrs. Wilmet Townsend, who 
how lives at 332 Eightieth Street, Bay Ridge, 
it is only lately, with a renewed interest in 
Stories of Revolutionary Days, that an effort 





has been made to trace the legend of the silver 
beeches. 

Mrs. A. W. Parker, president of the Reading 
Club of Bay Ridge, has nominated the trees 
for the Hall of Fame. She also has interested 
herself in the effort to procure an accurate his- 
tory of them. 


Long Island Yard Makes Big Strides 


ROOSEVELT, LoNG ISLAND, N. Y., Jan.. 14.— 
Henry C. Albers, commissioner of police, water 
and light, former chief of the fire department, 
ex-school trustee, director of the building and 
loan association and general all-around utility 
man of Roosevelt, is also the town’s leading 
lumber merchant. His partner in the lumber 
business is Albert K. Kohler and the firm is 
known as Albers & Kohler Lumber & Coal Co. 

One year ago last June, Albers and Kohler 
started a lumber yard on the Nassau Road, 
on the outskirts of the 
business section of the 
town. Four months 
ago the yard space was 
found inadequate and 
a triangular lot of four 
acres on the Babylon 
turnpike and in_ the 
most conspicuous part 








HENRY C. ALBERS, 
Roosevelt, N. Y. 








of town was selected 
for a new site. The lot 
has been improved, new 
buildings constructed 
and the Albers & Koh- 
ler establishment is 
now one of the most 
attractive business 
places in the vicinity. 

Very recently a milling plant was established, 
with one combination saw for ripping and get- 
ting out moldings and trim. With this mill, 
the firm makes its own window and door frames 
and turns out all of its own special orders. A 
shed 150 feet long for storage purposes has 
been completed, with a 2-story office building. 

None of the lumber from the old yard was 
moved to the new location, the business at 
that place being placed in charge of Mr. Albers’ 
son, who in the words of his father is ‘‘ growing 
up in the lumber trade.’’ Every stick of 
lumber in the new yard has been recently pur- 
chased and the company is ever adding to its 
stocks. During 1924, the firm intends to con- 
struct a still larger mill on the new site. The 
motto of the firm is ‘‘ Every Day in Every Way 
We Are Getting Bigger and Bigger.’’ 

An insight into the advantages of the mild 
winter may be gained from the fact that the 
firm has on its books contracts for thirty houses 
in Roosevelt. The lumber for these houses was 
to have been furnished as soon as the backbone 
of winter had been broken. Many of these 
houses, however, owing to the open weather are 
now under construction. 

Our business has greatly improved since we came 
to our new location, said Mr. Koehler. The open 
winter has proved of the greatest benefit to us. 
There has been no let-up in this line in this sec- 
tion of the Island. The progress we have made 
has been beyond our fondest dreams. 

The Albers & Kohler yard will be fenced in 
immediately, and every effort made to keep 
the plant up to the minute. Mr. Albers de- 
clared the company shortly will equip its three 
autos with trailers. 

Nineteen twenty-four should double 1923 in 
business, said Mr. Kohler. The old farms have 
got out of the hands of the old settlers and are 
being cut up into building lots so that there will 
be considerable building this spring. Altho the 
town now has only 3,500 people, the fire depart- 
ment has constructed a new building and is thoroly 
motorized. Our firm intends moving the old fire 
house from its present location up to the new 
yard and utilizing it as a shell for the new mill, 
which will have two saws, a planer and a molder. 

Mr. Albers was for a number of years con- 
nected with the United States Steel Corpora- 
tion, while Mr. Kohler has been in the lumber 
business since he was a small boy. 
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of 


SUPERTSR ncoane 


‘America’s Finest-" 


Beginning with the selection of the 
standing Oak timber we have 
made it our business to leave noth- 
ing undone toward the production 
of better Oak Flooring. 


St. Francis Valley Oak is superior 
in uniformity of texture and color, 
and all of our lumber comes from 
this timber, grown within a radius 
of 40 miles of our mill. 


All flooring lumber is properly 
air dried in the open before going 
into our dry kilns and all thin 
flooring lumber is cut to proper 
thickness while green, giving an 
even distribution of moisture con- 
tent. 


Each piece is individually graded 
by a man who does nothing else 
and we are exceptionally careful 
in selecting tight roofed cars in 
which to ship to prevent damage 
from leaky roofs. 


Particular dealers with discrimi- 
nating customers will do well to 
stock “Superior Brand" and be 
able to guarantee satisfaction. 


Superior Oak Flooring Co. 


HELENA, ARK. 
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Satisfaction 


Because we’ve always found 
that satisfying customers is 
the surest means toward big- 
ger business we make it a 
point to give all orders 
prompt and careful atten- 
tion. Try us when you need: 


Pine, Cypress, 
Hardwoods 


We can insure you satisfaction 
in Long and Short Leaf Yellow 
Pine, Timbers, Special Cuttings 
and R.R. Stock. Oak Floor- 
ing, Red and White Oak, Ash, 
Gum, Elm, Cottonwood, Genu- 
ine Louisana Red Cypress. 


Quotations sent promptly. 


Chicago Lumber 
€& Coal Co. 


ARCADE BLDG.., ST. LOUIS, MO. 











“oak LIMBERS 


For all kinds of Construction purposes. 
Also POPLAK and other Hardwoods. 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 

















We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 
Send us your orders for placement. 
R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 








LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. We handle ail classes of cargo and have 
Special Department handling Export Lumber Shipments 














THE WOQDDS 


SN nee as i era 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 


$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St,, CHICAGO 
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Analysis of Millwork Figures 


SEATTLE, WASH., Jan. 12.—The West Coast 
Forest Products Bureau recently has compiled 
a report of its Second Annual Survey of the 
Sash, Door, Blind and Planing Mill Industry. 
Out of a total of 1,636 inquiries sent to mill- 
work plants in the United States, 356 concerns 
replied, giving the requested reports. Of a 
grand total of approximately 1,000,000,000 feet 
used in this industry as shown by the reports, 


26.8 percent of the lumber used was white pine, 
sugar pine and California white pine; nearly 
40 percent was Douglas fir, slightly over 16 per. 
cent was southern yellow pine and not quite 
3 percent was cypress. 

An analysis of the figures as shown in the 
report will be illuminating to anyone inter. 
ested in securing facts as to the distribution of 
the various woods used in this industry. 


SECOND ANNUAL SURVEY 
Sash, Door, Blind and Planing Mill Industry For Year Ending June 1, 1923 












































































































































Number STATE Hardwoods | White & Redwood 8 Fir Southern Cypress All Other Total 
Firms | bi | Sugar Pine cid Yellow Pine Woods | All Woots 
Reporting | 
- Northeastern District— } | 
1 Massachusetts 40,000} 2 ,000 40,000 120 ,000 30 ,000 40 ,000 290, 
2 | | 154 ;000| 373 000 ae 100 ,000 600 ;000 400000 : Lez 
3 | New York | 9,670,000 763 ,000 300 ,000 50,000)... 450 ,000 1,240,000 1,347,000] 13299099 
9 Pennsylvania | 750 000 3 ,400 ,000 155 ,000 470, 7,200 ,000 290,000) 1,108,000} 13'373'900 
i Vermont 100 ,000 50 ,000' 50 ,000) 15 |! 80 ,000) 20 ,000 100, 415,000 
Tote) 16 Total | 30,116,000] 4,606 000 900 ,000 295 000 8.450000, 1,980,000} 3,596,000] 38 925000 
35% 16% 8% 1% 2% “ey 1% % 100% 
Southeastern District | 
3 Alabam: 4,100 000) 60 ,000 4,160,000 
4 Florida. 53 ,000 30 ,000 2,507 ,000 2,780 ,000 110,000) 5.480000 
7 Georgia . 804 }000 307 ,000) 17,622 ,000 500 ,000} 40,000} 19273000 
1 Mississippi. 500 ,000 25 ,000 2,000 ,000) 1,000,000) 3,525,000 
10 | North Carolina 680,000) 525,000} 16/900 {000 655,000 180,600} 18940'000 
5 South C 178 ,000 ‘ 6,934,000 3,264 ,000 25,000} 10401 {000 
10 | Tennessee 8,733 000 902,000 86 ,000 273,000] 13,465,000 3,418 ,000| 1,686,000] 27,963 009 
2 Virginia 700 ,000 290 ,000 2,500 ,000 '280 ,000 sails 3,770,000 
Total 42 Total 11,648 000 2,079,000 86 ,000 278,000; 66,028,000} 11,957,000] 1,441,000) 93512009 
12% 2%) 1% 13% 2% 100% 
South Central District— 
1 Arkansas. 500 ,000 150 000)... 650 ,000 
6 Louisiana 124 00 482 ,000) ae sce : 2,435 ,000 4 ,505 ,000) 7,550,000 
2 Kentucky 340 ,000 135 ,000} 5,000 ‘400 ,000 95 ,000} . 975,000 
3 Missouri 2,225 000 1,243 ,000) : 197 ,000 3,381 000 321 ,000) 419,000] 7,786,000 
2 | Oklahoma 217 ,000 532 ,000) 308 ,000! 41,000} 000} 1,213,000 
9] Te 563,000] 20,382,000 45 ,000 96 ,000 4,154 ,000 327 ,060) 500] 25,596,000 
3 Kansas. 852,000 3,123 ,000 : 1,021 ,000) 1803 000) 100,000 301,000] 6 .200;000 
Total 26 Total 4,321,006} 25 897 ,000) 46 000) 6 000 {316,000} 12,071,000} 6,539,000) 49 /970,600 
% 52% 3% UG 11% 1% 100% 
North Central District — 
18 Hinois 10,561 ,500 1,850 ,000) 306 ,000) 1,347, 1,678,500, _ $,873 ,000 2,187 ,000| 702 000} 27,5085 ,000 
12 ndiana 1,750 ,000 335 ,000 860,000 1,160, ee 29,236 ,000) 1 296,000) 232,000] 34,969,000 
6 iowa... 2,780,000} 20,157 ,000 20,000, 1,186, 2,063,000 5,145 ,000) '€44 000) 475,000] 33,070,000 
1 North Dakota 30,000 emnsonse gcauaee 180 | I cisininsnsasasaitsiaill-sssinesshiasiidlanteaael 25 ,000 265,000 
5 Nebi : 1,116,000) 1,412,000) aa : a 338 000) 868 ,000) 172 ,000 105,000} 4,011 000 
wv Michigan 3,927,000] 3,440,000 420 ,000 225, 900 ,000 6,849 000) 925,000) 2,450 19,136 000 
i Minnesota 2,677 ,000 5,408 ,000 3,000 895 5 3 ,902 ,000) 481 000 50,000 417,000] 13,833,000 
1% | Ohio....,... 4,499 ,000 2,207 ,000 466 ,000) 30, 355,000] 15,528,000] 2,837,000) 1,904,000] 27,925,000 
1 South Dakota 20 ,000 150 ,000 : 30, 80 ,000 50000} cence WO ,000 380,000 
13 Wisconsin. 2,429,000} _ 6,746,000} 108 ,000} 385 | 650 ;000) 1,444,000 456,000] 2,503,000] 14,751,000 
Total 92 Total 29,780 500, 41,796,000] 2,183,000} 6,417 10,456 500] 68,474,000] 8,667,000 8 178 [345,000 
W% w% 70 6% 39% 5% 5%) 100% 
Western District— 
3 Arisona 2,500) 230 ,000} . 302 ,000) 1,000,000) ; | : 1,534,500 
13 Colorado... 202;500 1,862,000) 100 ,000 1,323 ,000) 1 ,083 (000) 1,110,000) 2, 80,000) 5,810,500 
5 idaho... 11,975 ,000 ; 1,090,000} Ss . | 13,065 000 
6 Montana... 70,000} 14,993 000) 90,000 175,000} c 15,428 ,000 
2 New Mexico. : 2365 ,000 58 ,000) SARE 2,423 {000 
4 U 2 111 ,000 1/419 ,000 4,000 300 ,000 701 ,000} ees 2535 ,000 
3 Wyoming... 28 , 00K 361 ,000 7,000) 445 ,000) 150,000) 1,156,000 
n n 1,590 ,00 5,006 ,000 5, 952,000) 73 ,536 ,000) 150,000 81,849,000 
80 | California... 9,428 | 82/601 ,500| 23,155,000] —10,416,000| 81,665 ,000) i 213,807 ,500 
33 Washington... 230,500 65,546 ,000 ‘991 ,000| 216,623,000) ee 285 (550 500 
Total 180 Total ul 186.478 ,600| 23,284,000) 16,079 000| 376,678,000| 2,410,000 623/159 200 
2% 30% 4 3% 0% 100% 
Recapitulation— 
16 E, District T: 10,114,000} 4,606 ,000 300 ,000 295 ,000 585 ,000) 8 ,450 ,000 1,980,000} 2,596 , 28,925 ,000 
42 | 8. E, District Totals 11,648,000} 2,079,000 86,000 ies 273,000} 66,028,000] 11,957,000 1,441,000} 93,512,000 
26 8, C. District Totals 4,321,000] 25,897 ,000| 45,000 5,000 1,316,000, 12,071,000 5,539,000) 776,500] 49,970,500 
N. C, District T 29,789,500] 41,705 ,000 2,183,000] 5,417,000} 10,656,500] 68,474,000] 8,667,000 8,8 175,845 ,000 
180 Western District Totals 11,662,500} 186,478,500! 23,264,000) 16,079,000] 375,678,000| 2,410,000 30,000} 7,557,000] 623,159,000 
Total 356 Grand Total... | _ 61,636.00 (855,600! 25,878,000} 21,796,000) 388,508,500) 187,433,000, 28,173,000} 21,282,500] 971 411,400 
Per cent of Total. % 2% a 2% 40% 16%) 3%} 2% 100% 












































Perhaps as good a way as any to begin this 
week’s review of the sash, door and millwork 
trade is to quote the views of three large manu- 
facturers in this line, situated in widely separated 
sections of the country, expressed in confidential 
communications to the AMERICAN LUMBERMAN 
within the last week. One of the large producers 
of the South says: ‘“Our opinion is that for the 
first half of the year there will be plenty of busi- 
ness for everybody. We do not recall that we have 
ever noticed quite so much activity in building at 
this season of the year as we are now observing 
in all parts of our territory. As to what the con- 
ditions will be the latter part of the year, we are 
hardly in position to forecast at this time.” A 
manufacturer situated at one of the important 
northern millwork manufacturing points says: 
“Orders have been coming in somewhat slowly 
during the last few weeks, but when we sum up the 
business received during that period, we find that 
it reaches a very nice volume for this time of the 
year. We also find that inquiries are quite plen- 
tiful, and our list of prospective builders locally 
is larger than usual. The outlook for business 
thruout the State seems to us to be very en- 
couraging, and summing it all up we expect to 


have a pretty good year.” A Kansas manufacturer 
writes: “Planing mill work has been quite slow 
for the last ninety days, which is seasonable. The 
actual work in process in this district is not very 
great. There is a considerable amount of figuring 
being done thru the architects, and we are looking 
forward to a satisfactory business beginning about 
April 1. From the present outlook, the first six 
months of this year should be about normal, and 
we believe will further improve thruout the year. 
There is need for a large amount of building in 
this district, and much of it will have to be done 
this year.” 

The door and millwork demand at Buffalo, N. Y. 
is on a fairly satisfactory basis, and has been 
helped so far this month by the open and moderate 
weather. The building outlook is good and large 
additions will be made to the number of dwellings 
in the city, while numerous apartment houses are 
being planned. 

With rather good weather for construction work, 
mills making interior trim, doors and sash ia 
Columbus, Ohio, have been busy since the first 
of the year. Orders have been booked which will 
take the output of the factories for several months. 
There is considerable figuring on new work and 
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this means increased business later in the season. 
Some mills are accumulating stocks of doors and 
gash to take care of the spring rush. Raw ma- 
terials are unchanged in prices while skilled labor 
jg becoming scarce again. 

Sash and door concerns in the Merrill (Wis.) 
district are receiving a satisfactory quantity of 
orders for both sash and doors at the beginning 
ef the new year. The South is ordering freely. 

The Baltimore (Md.) sash and door men have 
not gotten down to the regular activities of the 
year, having been occupied in the last week with 
stock-taking and other details incidental to the 
close of the twelve months. Comparatively little 
attention has been paid, therefore, to new orders. 
Prices are firm at the figures fixed before the end 
of holidays, and it is thought that any revisions 
made will be upward, for stocks are not excessive, 
and the requirements of the users of mill products 


in this territory show a gain rather than a con- 
traction. 

Orders now being placed with manufacturers for 
window glass are for immediate shipment, accord- 
ing to glass trade authorities, indicating that 
stocks outside of first hands are light and that 
jobbers are beginning to give serious attention to 
the matter of replacements. Now that the in- 
ventory period is past, an active demand is expected 
to develop for window glass, as in most sections of 
the country jobbers are expecting a better than 
normal demand during the coming spring. 

A slight decline in the demand for millwork is 
reported by Omaha’s sash and door factories, altho 
the number of orders booked before the first of the 
year are sufficient to furnish the factories with 
work for some time. All of the establishments 
expect a lively increase in orders as soon as the 
weather moderates. 





Incorporations 


ALABAMA, Aliceville—Russell Lumber Co., incor- 
porated; capital, $100,000. 

Demopolis—Black Belt Lumber & Manufacturing Co., 
incorporated; capital, $100,000. 

Florala—W. Duggan Lumber Co., incorporated; 


capital, $5,000. 
Gadsden—Gadsden Lumber Co., incorporated; capital, 


2,000. 
a rcserilie—Rayeond Heading Co., incorporated; 
capital, $2,000. 

Mobile—R. D. Walker Lumber Co., incorporated; cap- 
ital, $300,000. 

Selma—Hamner Stewart Lumber Co., incorporated; 
capital, $2,000. 

CALIFORNIA. Long Beach—Pacific Hardwood Finish 
Co., incorporated. 

Los Angeles—Meehan, Davis & Crown Co., incor- 

rated. 
Palo Alto—Merner Lumber Co., incorporated. 

Sacramento—Cutter Mill & Lumber Co., incorporated; 
capital, $200,000. 

San Francisco—Mission Lumber Yard, incorporated. 

IDAHO. Dover—A. C. White Lumber Co., incorpo- 
rated; capital, $750,000. 

ILLINOIS. Chester—Clemens Lumber Co., incorpo- 
rated, 

Chicago—Bosley Bros. increasing capital to $50,000. 

Chicago—J. C. Penny Co., incorporated; capital, 

,000. 

INDIANA. Indianapolis—Hale Hardwood Co., incor- 
porated; capital, $20,000. 

Indianapolis—Pierson-Hollowell Lumber Co., incor- 
porated. 

Jasper—Jasper Wood Products Co., incorporated; cap- 
ital, $100,000; to manufacture furniture and other wood 
products. 


IOWA. Dubuque—Spahn & Rose Lumber Co., increas- 
ing capital to $950,000. 

KANSAS. Olathe—Cowley-Frye-Lanter 
increasing capital from $35,000 to $75,000. 

KENTUCKY. Louisville—Producers’ Wood Preserving 
Co., increasing capital from $500,000 to $750,000. 

Louisville—Cloudcroft Lumber & Land Co., increas- 
ing capital from $10,000 to $350,000. 

Salt Lick—Salt Lick Lumber Co., increasing capital 
to $150,000. 

LOUISIANA. Algeria—Poydras Lumber Yards, incor- 
porated; capital, $10,000. 

New Orleans—Hortman Co. (Inc.), increasing capital 
from $160,000 to $200,000. 

MICHIGAN. Grand Rapids—North End Furniture Co., 
incorporated. 

MISSOURI. St. Louis—Southern Hardwood Lumber 
Co., incorporated; capital, $25,000. 

NEW YORK. Brooklyn—Curtis-Brislin Lumber Co., 
increasing capital to $100,000. 

Brooklyn—McKee Refrigerator Co., increasing capital 
to $425,000. 

Flushing—F. §. Neill, incorporated; capital, $50,000; 
to deal in lumber, and other merchandise. 

Mayville—Chautauqua Cabinet Co., increasing capital 
to $300,000. 

West Branch—Tuthill Lumber Co., incorporated; cap- 
ital, 50 shares no par value. 

OHIO. Cincinnati—Settle Lumber Co., increasing cap- 
ital from $60,000 to $100,000. 

Cleveland—Fidelity Lumber Co., incorporated; capital, 
25,000; to buy and sell lumber and timber of all kinds. 


Lumber Co., 


OKLAHOMA. Tulsa—Main Furniture Co., incorpo- 
rated; capital, $20,000. 
OREGON. Dallas—G-M Lumber Co., incorporated; 


capital, $10,000. 

Gresham—Eastman Lumber Co., incorporated; capital, 
$15,000. 
ate Creek Logging Co., incorporated; cap- 


Portland—Flora Logging Co., increasing capital to 
$900,000 —— a 


Redmond—Kendall Gillespie Lumber Co., incorporated; 
capital, $5,000 
TENNESSEE. Chattanooga—Chattanooga Wagon & 
y Co., incorporated; capital, $150,000. 
Knoxville—Henry G. Trent Furniture Co., increasing 
Capital from $60,000 to $75,000. 
Memphis—James E. Bell Lumber Co., incorporated; 
capital, $100,000. 
emphis—Lee Lumber Co., increasing capital from 
$50,000 to $500,000. ; : ° 
8. Denison—Jennings Furniture Co., incorpo 
raved capital, $50,000. 2 
artburg—Siler-Burns Lumber Co., increasing capital 
from $25,000 to $40,000. ° ° 


Texarkana—State Line Lumber Co., incorporated; cap- 
ital, $10,000. 

Velasco—J. T. Dingle Co., 
$50,000. 

WASHINGTON. Chehalis—Palmer Lumber & Manu- 
facturing Co., increasing capital from $75,000 to 
$100,000. 

Hoquiam—Woodlawn Mill Co., incorporated; capital, 
$112,500. 

ae Logging Co., incorporated; capital, 


incorporated; capital, 


5,000. 

Olympia—Olympia Harbor Lumber Co., incorporated; 
capital, $30,000. 

Omak—Biles-Coleman Lumber Co., increasing capital 
to $500,000. 

Ostrander—Ostrander Railway & Timber Co., in- 
creasing capital to $800,000. 

Raymond—Raymond Lumber Co., increasing capital 
from $100,000 to $1,000,000. 

Seattle—Grunbaum Bros. Furniture Co., increasing 
capital to $400,000. 

Seattle—Pacific Wood Products Co., incorporated; cap- 
ital, $9,000. 

Seattle—Bainbridge Island Mill Co., incorporated; cap- 
ital, $40,000. 

— Furniture Co., incorporated; capital, 


Tacoma—Tacoma Screen Door & Manufacturing Co., 
increasing capital from $6,000 to $15,000. 

Tacoma—Tidewater Mill Co., increasing capital to 
$200,000. 

Vancouver—Alger Logging Co., incorporated; capital, 
$75,000. 

WEST VIRGINIA. Elkins—Raine Lumber Sales Cor- 
poration, incorporated. 

WISCONSIN. Sun Prairie—Stegerwald Lumber Co., 
incorporated; capital, $50,000. 


Business Changes 


ARKANSAS. Marked Tree—Pierce Lumber Co. suc- 
ceeded by Pierce-Williams Co. 

CALIFORNIA. Long Beach—Gilliland-Sieman Lum- 
ber Co. succeeded by Sieman Lumber Co. 

Los Angeles—R. P. Holmes is now general manager 
of the yard of Pelton & Levee Lumber Co., on West 
Pico Street. 

Los Angeles—Mox Lumber & Wrecking Co. chang- 
ing name to Mox (Inc.). 

COLORADO. La Salle—Mawson-Gaines Lumber Co. 
succeeded by Weld County Lumber Co. 

McClave and Wiley—W. F. McCue Mercantile Co. 
succeeded by G. H. Brown Lumber & Manufacturing 
Co. which will consolidate business of both companies. 

ILLINOIS.—Berwyn—Charles H. Coyle has purchased 
an interest in Berwyn Lumber & Coal Co., and is 
associated with E. H. Baldwin in the management. 

INDIANA. Fort Wayne—Henry Franke, dealer in 
lumber, shingles, all kinds of millwork and sash and 
doors, will operate under name of Henry Franke Lum- 
ber Co. 

Indianapolis—Highland Lumber Co. has changed name 
to Highland Lumber & Coal Co. 

IOWA. Atlantic—G. J. Anderes Manufacturing Co. 
sold to Edwin Beekman; planing mill. 

Elberon—Independent Grain & Lumber Co. sold to 
W. M. De Voe. 

Waterloo—Henry Weiss Egg Case Co. sold to Water- 
loo North Star Co, 


KANSAS. Lakin—Hart, Thorpe & Co. succeeded by 
J. C. Hart & Co.; retail. 
KENTUCKY. Covington—Lang Lumber & Coal Co., 


changing name to Lang Lumber Co. 

Danville—New Crescent Lumber Co. changing name 
to Crescent Lumber Co, 

LOUISIANA.—Garden City—Albert Hanson Lumber 
Co. (Ltd.) sold to F. B. Williams Cypress Co. 


Tallulah—East Arkansas Lumber Co. succeeded by 
Carroll Lumber Co. 
MICHIGAN. Lawrence—Corlett-Stone Lumber’ Co. 


sold to J. W. and ©. T. Dye who will operate under 
name of Lawrence Lumber & Coal Co. 

MISSISSIPPI. Carrollton—J. R. Jackson Lumber Co. 
succeeded by J. K. McKain. 

MISSOURI. Carthage—Ben F. Thomas Lumber Co. 
succeeded by Stanley-Thomas Lumber Co. 

NEW YORK. Lawrence—John J. Wood & Co. sold 
to Zaret Bros. 

North Tonawanda—J. Lawrence Baltes succeeded by 
Baltes Lumber Co. 

NORTH CAROLINA. Bryson City—A. J. Franklin 
succeeded by Frankwood Manufacturing Co. 

Littleton—Schlichter Lumber Co. changing name to 





‘THE even texture, attractive fig- 
ure, and fine finish of Hudson 


Oak flooring make first sales easy. 


Its durable quality and the com- 
plete satisfaction it renders builders 
make repeat sales certain. 


You'll find it profitable to send 
us your next order. 
Write for samples and prices. 


Hudson Hardwood 
Flooring Company 


P. O. BOX 217 


MEMPHIS, TENNESSEE 
Owned by Hudson & Dugger Company 











SOFT 
TEXTURED 


LOORING 


A sales tonic that will put 
“pep” into your salesmen and 
will increase your sales is Mc- 
Minnville soft textured Oak 
flooring. 


This flooring is less brittle, 
easier to scrape, more open 
grained and is therefore the 
best buy for builders. 


Put in a stock of McMinn- 
ville Oak Flooring and watch 
the results in sales and profits. 


ILLE 
MIN N GGo. 


MCMINNVILLE,TENN. 
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MONEY 


—For Yourself 


—For the 
House 


MAKE 

















Owner 
_f8 
& 
= 
The house 
owner adds \ No 
$1,000 value when eat 
he puts a Bessler in Required. 


his house. 
—And you adda wonder- \‘ 

ful profit-producer when you add the Bessler 
proposition to your business. Investigate 


The BESSLER 


MovableStairway 


Satisfaction guaranteed or money refunded. 
Write for details of the Bessler money- 
making proposition, 


The Bessler Movable Stairway Co. 
General Offices: 1903 E. Market St., Akron, Ohio 
New York Office: 103 Park Ave., New York City 








ALABAMA PINE 











Tin Coiling Specdlest 
x and CCN 
¥%” and %” BEVEL SIDING. 
STOVER LUMBER CO. 


MOBILE, ALABAMA. 

















a a, 
Longleaf —— 


TIMBERS s=™ 


High Grade Shed Stock 


Ask For Prices. 


| Headley Pine Co., "E™ | 








Yellow Pine far 


Shop Lumber 


STEAM DRIED—1”, 114” 


A good cutting grade for sash, door and finish mills. 
Let us tell you more about it. 


Kentucky Lumber Co. 








SULLIGENT, ALA 

















Quick Shippers 


SMALL DRESSED 


Timbers 


ALL LONG LEAF 


Ask for delivered prices. 


W.M. Carney Mill Co.,Atmore,Ala. 


High Grade 
Shed Stock 











THE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume ‘‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Illustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman, 
431 So. Dearborn St., Chicago, III. 


Littleton Planing Mills (Inc.). bd 


OHIO, Sunbury—C. W. Buckingham sold lumber yard 
to Cellar Lumber Co., of Westerville, Ohio. ‘ 

OKLAHOMA. Caddo—Lyon-Gray Lumber Co. suc- 
ceeded by Lingo-Leeper Lumber Co. 

OREGON. Dexter.—Sawmill of Hill Bros. sold to 
Lewis-Peters Lumber Co. 

Portland—Lumbermen’s Information Service changing 
name to Sayre & Scanlon. 

Portland—M. & M. Woodworking Co. increasing cap- 
ital to $400,000. 

Walton—Kays-Anderson Lumber Co. sold by bank- 
ruptcy trustee to Walters-Parks Lumber Co. 

PENNSYLVANIA, Pittsburgh—Ricks-McCreight Lum- 
ber Co. changing name to C. V. McCreight Lumber Co. 

Wilkesbarre—laouis Cohen & Son sold retail lumber 
yard to South Side Lumber Co. 

TEXAS. Fort Worth—Kelly-Salvage Co. succeeded by 
Monnig Lumber Co. 

Uvalde—Mayhew & Isbell Lumber Co. changing name 
to Mayhew Lumber Co.; no change in management or 
stockholders. 

Velasco—J. T. Dingle succeeded by J. T. Dingle Co. 

WISCONSIN. Menominee Falls—Luehring Lumber Co. 
sold to Dardis Lumber & Fuel Co. 

Milwaukee—Badger Hardwood Lumber Co.; A. E. 
Kaiser bought interest of Charles A. Cook. 

Sun Prairie—Stegerwald & Co. succeeded by Steger- 
wald Lumber Co., incorporated; capital, $50,000. 


New Ventures 


CALIFORNIA. Los Angeles—F. A. Van Leer opened 
an office in San Fernando Bldg., representing Cad- 
wallader-Gibson Co., hardwood dealer of San Francisco. 

Los Angeles—Walter R. Fifer Lumber Co. will handle 
the Williams Fir Finish Co.’s line in this city. 

Pacific Beach—South Coast Lumber Co. erecting store 
and lumber yard and will open lumber business. 

Roscoe—Strube & Sweet opening lumber yard. 


GEORGIA. Fitzgerald—Manufacture of gum veneer 
for orange boxes has been begun by Union Cotton Oil 
Co., of Fitzgerald; J. R. Crandall is manager of new 
veneer and crate department. A complete line of crate 
machinery will be installed. 

Raymond—Sheddon & Kirkland Heading Plant leased 
for ten years by Treadaway Cooperage Co., of Jackson- 
ville, Ala., which will operate at full capacity. 


ILLINOIS. Chicago—Rh. J. Witherell Lumber Co. re- 
cently began business. 
INDIANA. Jeffersonville—Lumber & Mill Work Co. 


will erect millwork shop and office. 
WA. Knoxville—Kool-Canfield Lumber Co. will 
open lumber business in about three months. 
LOUISIANA. New Orleans—Crescent Lumber & Ex- 
port Co. recently began business. 


MISSISSIPPI. Shubuta—Shubuta Tie & Lumber Co. 
opening new office. 
NEBRASKA. Lynch—Dusako, Kasten & Olene re- 


cently began retail lumber business, 


NORTH CAROLINA. Azalea—S. Sternberg recently 
began business. 

OHIO. Columbus—Norwood Sash & Door Co. opening 
branch office at 78 S. Third St. 

OREGON. Landax—R. ©. Edwards has engaged in 
lumber manufacturing under style of R. C. Edwards 
& Son. 

McGlynn—Penn Lumber Co. will construct one mile 
of logging railroad. 

Marshfield—George Gothro has engaged in business as 
timber broker. 

TEXAS. Omaha—Denman Lumber Co. recently began 
retail business. 

WASHINGTON. Seattle—O. M. McIntosh has opened 
in the Crary Building as Pacific Lumber & Shingle Co. 

WEST VIRGINIA. Wheeling—Wheeling Building Ma- 
terial Co. recently began wholesale and retail business. 


New Mills and Equipment 


ARKANSAS. Dumas—J. V. Stimson Hardwood Lum- 
ber Co., Memphis, Tenn., will erect a band mill here 
to cost $50,000. 

Jonesboro—R,. L. Muse Lumber Co. putting in a veneer 
plant adjoining the sawmill and hoop plant here; plant 
will cost between $75,000 and $100,000, it is reported, 
including machinery. 

CALIFORNIA. Los Angeles—Commercial Fixture Co. 
will erect $60,000 factory. 

Los Angeles—C, Ganahl Lumber Co. will build lumber 
shed and improve old one; cost, $9,000. 

Los Angeles—Winnor Lumber Co. erecting lumber shed 
and office; cost, $3,500. 

Los Angeles—Wood Manufacturing Co., 1617 McCarry 
St., will erect 100x220 ft. furniture factory; cost, 
$20,000. 

San Bernardino—Suverkrup Lumber Co. will build lum- 
ber shed; cost, $2,000. 

FLORIDA. Jasper—Thorn-Reed Lumber Co., of which 
John Thorn is manager, will erect an additional mill 
doubling capacity. 


GEORGIA. Valdosta—Walker Pine Products Co. will 


, erect $100,000 addition to plant. 


WASHINGTON. 
a tie mill here. 
BRITISH NORTH AMERICA. 


NOVA SCOTIA. Brooklyn, Queens County—Alexander 
Godfrey, whose sawmill was recently burned, will re- 


build immediately. 
Casualties 


GEORGIA. Blakely—Blakely Hardwood Lumber Co., 
loss by fire, $100,000; kilns, planing mill, several cars 
loaded with dressed lumber and piles of hardwood lum- 
ber destroyed; new box making machinery recently in- 
stalled was also destroyed. 

Savannah—J. O. Granbery’s lumber mill burned. 

INDIANA. Bloomfield—Main plant of Faucett Van 
Meter Chair Co. destroyed by fire; loss, $70,000; night 
watchman killed. 

Indianapolis—Thiesing Veneer Co., loss 


Molson—Raymond Mack has put in 


by fire, 


50,000; about $10,000 of the loss was on machinery 
owned by the Hoosier Veneer Co., former owner of 
Loss partly covered by insurance. 


plant. 


es 


IOWA. Orient—Wheeler & Wise Lumber Co., gma} 
loss by fire. 

MARYLAND. Salisbury—Kastern Furniture Manufge. 
turing Co., fire loss, $10,000. 

MISSISSIPPI. Starkville—Sawmill of Will Hutcehip. 
son dumaged by fire. 

Water Valley—Water Valley Handle Manufacturing 
Co.’s plant damaged by fire; loss, $20,000. 

MISSOURI. Clarksville—La Crosse Lumber Co., log 
by fire, $45,000. 

St. Louis—Meier & Pohlman Furniture Co., loss py 


fire. , 

St. Louis—Banner Buggy Co., loss by fire. 

NEW YORK. Arkville—Sawmill of James Martip 
destroyed by fire. 

NORTH CAROLINA. Mount Tabor—Strawberry crate 
factory of B. J. Hughes destroyed by fire; loss, $50,009: 
insurance, $6,000. ' 

OREGON. Portland—Dornbecher Manufacturing (Co, 
furniture plant; loss by fire, $2,000. s 

Westport—Sawmill and logging camp of Westport 
Lumber Co. damaged by fire; loss, $2,500. 

TENNESSEE. Knoxville—Peckinpaugh 


Lumber (o,, 
loss by fire, $5,500. 


VERMONT. Montpelier—United States Clothes Pin 
Co., loss by fire, $75,000. 
WASHINGTON. Hoquiam—National Lumber & Many. 


facturing Co., damage in storm, $15,000. 


WISCONSIN. Sheboygan—Ebenreiter 


Lumber  (o,, 
loss by fire. 


FOREIGN 


British Lumber Market Strengthening 


WASHINGTON, D. C., Jan. 14.—Trade Commis. 
sioner Mitchell reports to the Department of Com- 
merce from London that the consumption of lum- 
ber remains so steady in the British market that, 
in spite of the rather large stocks still on hand 
for the time of year, and the fact that more car. 
goes are in dock and still to arrive, the impression 
is growing that there will be an increase in prices 
to the consumer early in 1924. Prices at the mo- 
ment were very firm for small orders and quick 
deliveries, housing materials being in particular 
demand. Continuing, Mr. Mitchell says: 


“The general condition of the hardwood market 
has been quiet, with the auctions of the year over 
and few arrivals, but plywoods have been very 
active and good prices have prevailed. Some 
£40,000 worth of plywood arrived in England 
during the last weck, of which none came from 
America, and of which by far the largest parcel, 
valued at £10,500 was a shipment from Kussia. 
Much to the consternation of British consumers, 
who were familiar with Russian plywoods before 
the war, the Soviet Government has now done away 
with the use of mill names on this product, and 
all will be known by number instead of by name 
in the future. There is a feeling in the market 
that it may be an attempt to pool the whole prod- 
uct, good and bad, in one grade, rather than to 
allow the better made article to profit at the 
expense of the less good. 

“The season has been extremely open in the 
Baltic, and as late as Dec. 4 there were still more 
than sixty steamers loading cargoes of timber and 
timber products for United Kingdom ports at 
Sundsdall and harbors south. 

“Figures have just been made available cover- 
ing the timber exports from the White Sea District 
of Russia for 1923, and they disclose the startling 
progress which the industry has made in the last 
three years. The totals for 1923 show lumber 
294,058,000 board feet; pulp wood and pit props 
28,400 fathoms; sleepers 437,429 pieces; Kapp 
baulks 170,411 pieces, or a total reduced to board 
feet of 411,840,000. How great the increase is, is 
shown by the comparison to former years, with 
69,300.000 board feet shipped in 1921 and 203, 
940,000 board feet in 1922.” 


Advises Space Booking Now 


MEMPHIS, TENN., Jan. 14.—The American Over- 
seas Forwarding Co., of this city, states, in con- 
nection with the rumor of a proposed advance of 
5 to 10 cents per 100 pounds in ocean freight 
rates, especially to the United Kingdom, that it 
has been unable to secure any confirmation thereof. 
It points out that the rumor originated with 
steamship lines along the North Atlantic, where 
steamship agents are all for a general revision of 
such rates with a view to securing larger revenues, 
and it emphasizes that if rates are advanced from 
North Atlantic ports those from southern Atlantic 
and gulf ports would doubtless be affected like- 
wise. In connection with the latter it says: 


“Gulf operators are guaranteeing present ocean 
freight rates thru February, seaboard, and we ad- 
vise all exporters to book their requirements now 
to March 1. There is not a chance for a reduc: 
tion in rates, whereas an advance could be made 
effective at any time. Bookings have been heavy 
since the rumors of an increase in rates and 
there is little space left at this time. There is 20 
London space for January shipment and the Febru- 
ary space available is being rapidly booked. There 
is but little January space to Liverpool but there 
is still plenty of space for lumber during February 
for that destination.” 
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Low Cost Records on Two Trucks 


Most retail lumber dealers utilizing motor trucks 
in their delivery service make a point of keeping 
eost records for the purpose of getting a line on 
how economically such equipment can be operated. 
In Auburn, N. Y., the M. D. Greene Lumber Co. 
has its headquarters, and to handle its extensive 
retail business the concern employs three trucks— 
one 2%-, one 1%4- and one %-ton speed wagon. 

Joseph J. Drennen, secretary of the Greene 
company, in commenting on the cost records of the 
2%- and 1%4-ton trucks states that the former 
delivered in ten months during 1922 merchandise 
costing approximately $64,000 at a total cost in 
depreciation, supplies, repairs and wages of $1,870, 
making the delivered cost a little less than 3 per- 
eent. The 1%4-ton truck delivered approximately 
$60,000 in merchandise and was operated eleven 
and a half months at a total cost in depreciation, 
supplies, repairs and drivers’ wages of $2,470, or 
about 4 percent of the cost of the goods delivered. 
The smaller truck gets a greater number of small 
orders, hence the increased percentage of cost. 
The %-ton speed wagon was only put in service 
last year and the company so far has not com- 
piled completed cost records on it. 


Mr. Drennen’s further comments follow: 


“All our trucks are equipped with pneumatic 
cord tires, which have given very satisfactory serv- 
ice, the 214-ton truck ending its third season on 
the original tires. The odometer on this truck gave 
considerable trouble and we gave up trying to keep 





Snow Removal with Best Tractors 


City and county officials, highway commissions, 
boards of public works, automobile associations, 
and chambers of commerce of twenty-eight States 
are lined up and giving battle to snow in an 
effort to keep traffic arteries open during winter 
months. Details of the fight to clear highways 
of snow blockades are contained in an interesting 
booklet, “The Open Road,’ recently issued by the 
Cc. L. Best Tractor Co., of San Leandro, Calif. 

In gathering information on snow removal, the 
research department of the company interviewed 
by letter many important civic and business or- 
ganizations in Ohio, Pennsylvania, New York, Dela- 
ware, New Jersey, Rhode Island, Connecticut, Ver- 


mont, Massachusetts, New Hampshire, Maine, 
Washington, Montana, Utah, Nevada, Colorado, 
Wyoming, North and South Dakota, Nebraska, 


Kansas, Missouri, Minnesota, Wisconsin, Illinois, 
Iowa, Indiana and Michigan. 

The research showed that there is a growing 
demand that roads be kept open the year around. 
The blockade of any road built for the purpose of 
carrying traffic causes a definite loss to the com- 
munity, a loss to passenger bus lines, and to pas- 
sengers themselves; a loss to those who depend 
upon truck transportation for freight, and a loss 
to business houses. 

The Chicago State Street Association estimates 
that a single snow storm in 1917 cost Chicago’s 
downtown stores a loss of trade amounting to 
$20,000,000. The Merchants’ Association of New 











Delivery equipment—%-, 14%4- and 2\4-ton capacity—of M. D. Greene Lumber Co., Auburn, N. Y., which 


the concern refers to as “son,” “father” and 


it repaired. On the 1%4-ton truck the rear tires 
ran a little better than 15,000 miles before going 
to pieces, and the front tires nearly 18,000 miles. 


“The 21%-ton truck is equipped with an R-B 
roller bolster body, manufactured by the R-B Co., 
of Kansas City, Mo., with the cab especially cut 
so as to carry long stuff to the sides. On _ the 
14%-ton truck we have just an ordinary stake body 
with the cab cut special for long material. The 
%-ton truck is equipped with a one-man seat, with 
mortise cut in the back of the truck on a line with 
the edge of the seat, and a short stake put in to 
carry long materials so as to avoid it spreading 
all over the body. We have also cross bars with 
fingers dropping down and arranged so that they 
can be put across the top of the box thus providing 
a place for carrying building materials along with 
small lots of lumber. 

“We have always trained our own drivers from 
men accustomed to working around the yard. We 
have tried in one or two instances hiring regular 
chauffeurs, but have found this very unsatisfactory. 
We do not keep any time records of trips, always 
trying to employ men whom we can trust to de- 
ned the goods in a reasonable and satisfactory 

anner,” 


Makes Charge for Deliveries 


On the subject of cartage charges, Mr. Drennen 
Says: 


“We have made a cartage charge ever since 1912. 
We found at the time that the general public was 
making an errand boy of us, requiring us to make 
two or three deliveries where one would have done. 

€ make a charge of 25 cents on each delivery 
within the city limits and 25 cents a mile one way 
outside the city limits. Of course this does not 
cover the expense of delivery, but it serves as a 
check to those in the habit of ordering two or three 
small lots at a time. We charge this 25 cents 
whether it is a 2x4 or a truck load of 3,000 feet. 
the also quote all large bills of any description at 
i e yard with the cartage charge of 25 cents a 
ae added. We like the system and would not go 

ack to free delivery under any consideration.”’ 


“grandfather” respectively 


York City estimated that during the twelve days 
in February, 1920, in which traffic was paralyzed 
by snow, the loss to merchants totaled approxi- 
mately $60,000,000. . 

In many instances road builders have taken ad- 
vantage of natural conditions to accomplish snow 
removal. In mountainous districts, roads have 
been built on the windy side of hills, the wind 
keeping the road clear. In other instances, roads 
have been built on the sunny side of mountains 
for the reason that the sun quickly melts the snow 
and opens the way for traffic. 

An increasing number of communities use the 
track type of tractor to push snow plows and 
scrapers, and in cities, when the snow plows have 
massed snow into windrows, a mechanical snow 
loader is used to elevate and dump the snow into 
trucks. 

Removal of snow aids in the preservation of 
roads, the investigation brought out, and tends to 
reduce the amount of road work necessary in the 
spring and summer. When snow melts on a road, 
water soaks into the roadbed. Frequent freezes 
and thaws then break up the foundation of the 
roads and the result is that many macadam and 
graveled highways are severely damaged during the 
winter months. Naturally, additional expense is 
entailed when roads must be rebuilt in the spring. 
If the road is cleared of snow, the water runs away 
in the drains and does not damage the roadbed. 

With the many campaigns for new roads, public 
officials and private road builders find that they 
can use tractors for snow removal in the winter 
and for road building in the summer, thereby 
keeping capital invested in tractors at work the 
year around. 


PASS SSE EEE 
MoTor TRUCKS released in one year in Cincin- 
nati alone 66,000 freight cars for main line haul- 
age. 
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trial car. 


Will ship straight cars or 
mix to suit your needs in 
Beech, Cottonwood, Cy- 
press, Plain and Qtd. Sap 
and Red Gum, Plain and 
Qtd. Oak, Poplar, Syca- 
more, Tupelo. : 
















We invite your inquiries. 






DEMGP OLISS ALA, | 
A One Shipment makes a Permanent Customer. | 
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DAVENPORT 
HOTEL 


Spokane, U.S. A. 


Headquarters for 
Lumbermen of 
the Northwest, 


Reasonable Rates 
loformal 


Numerous Dining 
; Rooms Including 
u Coffee Shop. 


Washed 











Circulating Ice Water. 
Air Ventilation, 














A NON-MIRING WAGON 


Adapted for hauling over 


Capacity 10 tons. 
sand, mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
om wherever animals or tractors can work. 
i ts direct from Chicago factory. 
—_ oo and prices on request. 
ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 
Cable Address “Trusswheel Chicago” 
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Poplar Magnolia 
Oak Beech 


Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL, 


ussssien LAardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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HEAVY PITCH 


For Export and Interior Trade 
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We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 

MILLS AT 
See Point Howison TenMile Cedar Lake aw 

















CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















Warren-Godwin Lumber Co. 


Manufacturers, JACKSON, MISS. 





EDGE GRAIN CAR SILLS and 
FLOORING LONG TIMBERS 
a Specialty up to 40 Feet 
Saw and Planing Mill on I. C. 


Long and 


short teat Y CHOW Pine Yeraace 








ionciear ¥ Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


POPLARVILLE, MISS. 











THE LUMBERMAN’S ACTUARY 
Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at-any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, Publish- 
ers, 431 S. Dearborn St., Chicago, Ill. 





LOUISVILLE, KY. 


Jan. 14.—-The hardwood market is showing in- 
creased activity since the holidays, there being 
better inquiry and more orders, while prices are 
firm. ‘The belief expressed by some of the leading 
producers and jobbers here is that prices will go 
higher, due to the heavy consumption of low 
grades and increased demand for top grades. At 
this time there is no trouble in selling common and 
cull stock. Demand for hardwoods in the building 
trades is large, and is expected to continue so thru- 
out the year. The automotive demand is strong, 
and the furniture trade is buying well and has fine 
prospects. The railroads and box manufacturers are 
buying right along. Cooperage is a bit slow, and 
it is claimed that some manufacturers of tight 
staves and heading have gone into cutting chair 
stock, furniture stock etc. However, generally 
speaking there isn’t much production just now 
due to floods, cold weather etc., along with im- 
passable logging roads. 

Quotations in the Louisville market, inch stocks: 
Poplar, FAS, $110; saps and selects, $85; com- 
mon, $60. Walnut, $215; selects, $165, and com- 
mon $115. Plain oak, $90 ana $60. Quartered 
oak, white, $130 and $80. Red oak, $115 and $65. 
Gum, red or quartered, $85 and $50; sap, $52 and 
$42. Ash, $105 and $60. Chestnut, $110 and $65. 

River traffic is returning to normal again, after 
a period of flood stage in which boats were forced 
to tie up as a result of all landings being flooded 
out. 

Arthur D. Allen, president of the Mengel Co., 
Louisville, the largest woodworking interest in the 
city, was elected president of the Louisville Board 
of Trade at the annual election on Jan. 9. 


MILWAUKEE, WIS. 


Jan. 16.—The local lumber market is showing 
an improvement. Better inquiries are being re- 
ceived on all varieties of hardwoods, the wood con- 
suming industries being the most active inquirers, 
altho sales are only seasonable. The market is 
showing a tendency to stiffen. Industrial stocks 
are not heavy. Available supplies' are also low, 
and new stuff will not begin to appear for some 
time. Buyers are, therefore, showing a decided 
interest in getting their stocks replenished. Floor- 
ing manufacturers, sash and door factories and 
automobile industries probably stand out as the 
present factors in the hardwood market, but in- 
quiries come from all sources. 

Owing to severe winter weather since Jan. 1, 
smaller building projects have been held up tem- 
porarily, and retail yards are feeling the season- 
able slow-up. Retailers feel that they can bide 
their time in making purchases, but they seem more 
agreeable to accepting present price levels, and are 
becoming more and more liberal in placing orders 
for thirty and sixty days delivery. 


MARINETTE, WIS. 


Jan. 14.—Excelsior bolts are in brisk demand this 
year, lumbermen report. Woods required by the 
excelsior mills have been off in price for several 
years because of light demand. The late coming 
of snow has made cutting conditions ideal and 
for that reason a large output is expected. 

There has been a decided change in the log 
market since Henry Ford became a buyer, lumber- 
men assert. The Ford interests purchase in such 
large quantities and at such prices that there is 
not much use in other mills looking for timber 
until the requirements of the Ford company are 
met, it is stated. 

Lumbermen of the upper peninsula of Michigan 
are awaiting with interest the outcome of a 
proposal in the Canadian parliament to prohibit 
the shipping of pulp wood out of Canada, 

The price of spruce at present is $4 to $5 a 
cord under the war price. 


MERRILL, WIS. 


Jan, 14.—The prices for northern white pine 
are unchanged, No. 1 common in 1-inch thickness, 
8- to 16-foot lengths, selling at $65; No. 2 common 
at $45, and No. 3 at $34, in average widths of 
four inches and wider. Five and six quarter shop, 
B&better, sells at $180; C at $170; D at $110; 
No. 1 at $100; No. 2 at $85; No. 3 at $50. These 
are wholesale carload lots. 

Logs delivered at mill are bringing approximately 
as follows: Birch, $40 for selects, $25 for No. 1, 
$13 for No. 2, and $8 for No. 3. Basswood, $36 
for selects, $25 for No. 1, $15 for No. 2, $8 for 
No. 3. Ash, $35 for selects, $25 for No. 1, $13 
for No. 2, $8 for No. 3. Oak, $38 for selects, 


$25 for No. 1, $13 for No. 2, $8 for No. 8. Maple 
and elm, $25 for selects, $18 for No. 1, $10 for 
No, 2, and $8 for No. 3. Hemlock, $18 for No, 1, 
$10 for No. 2, $8 for No. 3. White pine sells for 
$18 to $34, except windfalls, which sell at an 
average price of $12 at mill. 

The sawmill of the Brooks & Ross Lumber o, 
at Schofield, Wis., has resumed operations. The 
B. Heinemann Lumber Co. and the Jacob Mor. 
tenson Lumber Co.’s sawmills at Wausau will be. 
gin operations shortly. All three plants will op. 
erate day and night. The mills have been inactive 
for several weeks. Logs are beginning to arrive 
in limited quantities, but the amount will be 
greatly increased as hauling conditions improve, 


DETROIT, MICH. 


Jan. 14.—-With a continued firmness in the mar. 
ket, demand from retailers is decidedly good. One 
of the deterrent factors is heavier outstanding 
accounts than at any previous period in the his. 
tory of Detroit lumber dealers. While inventory 
taking has proceeded to the point where dealers 
are in a position to contract for large stocks, the 
actual peak volume of orders will not be placed 
until a little later, when capital now utilized for 
credit extensions again becomes available. 

Unusual activity in building operations thus 
far this month has proved very helpful in keeping 
up volume of sales and is expected to show an 
increase for the remainder of January and well 
into February, because the continued mild weather 
has made possible the start of a great many 
building projects which ordinarily would not have 
been undertaken during the winter months, 

Formal hearings as part of the State’s inves- 
tigation into forest fire losses were begun in the 
upper peninsula of Michigan this week by Assistant 
Attorney General J. E. Converse. One of the ‘prin- 
cipal objectives of the investigation is to».éter- 
mine liability of the State due to lax consefWation 
methods or other similar causes. 


COLUMBUS, OHIO 


Jan, 14.—Hardwood trade is showing consider- 
able activity. Inquiries from all sources are es- 
pecially good. Retail stocks are not large and 
many are broken. Buying to replenish them is 
the rule. Factories making musical instruments, 
automobiles, caskets and boxes are buying briskly. 
L. C. Bonner, sales manager American Column & 
Lumber Co., reports prices firm at former levels. 
F. B. Pryor, sales manager W. M. Ritter Lumber 
Co., reports business is about equally divided 
between manufacturing concerns and _ retailers. 
Orders are well distributed as to localities. The 
Virginia Lumber Co., a jobbing concern, is having 
a good run of business in hardwoods. 

Southern pine trade is also showing up better 
and prices are on the upturn. Ketail stocks are 
light and dealers are coming into the market. 

The permanent organization of the Central Lum- 
ber Co., chartered some time ago with a capital of 
$25,000, has been completed by the election of 
Thomas W. Newman, president; A. C. Grubb, vice 
president, and John W. Wylie, secretary-treasurer. 
Earl McElravey is superintendent of the plant. 
A full line of builders’ millwork will be manufac- 
tured. A number of improvements, including the 
installation of several machines, are being ar- 
ranged for. 


EVANSVILLE, IND. 


Jan. 14.—Hardwood trade has been very good 
since the first of the year, as many large Evans- 
ville wood consuming factories are being operated 
on steady time. Musical instrument, automobile 
and casket factories are in the market now for 
considerable lumber. Wagon and carriage manu- 
facturere have not been doing much business, and 
stave trade has been slightly off. Both slack and 
tight barrel cooperage business have been sluggish. 
The hardwood mills in Evansville and vicinity 
are getting in few logs, because of floods in 1log- 
ging sections. Veneer trade has been very good. 
Sash and door demand has been quite satisfactory. 
Planing mills report their trade has held up very 
well. The cold weather of the last few days has 
caused building operations to fall off. 

Gus Bauman, of the G. E. Bauman Hardwood 
Co. and president of the Evansville Lumbermen 8 
Club, has returned from a trip thru the South. He 
looks for a brisk pick-up in trade during the early 
spring. 

J. C. Greer, of the J. C. Greer Lumber Co., 18 
serving as a member of the Federal grand jury at 
Indianapolis, 

Daniel Wertz, of the Maley & Wertz Lumber Co., 
has been reélected president of the board of di- 
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rectors of the Mercantile-Commercial Bank here, 
and Elmer D. Luhring, of the Luhring Lumber Co., 
has been reélected a director. Robert R. Williams, 
of the Indiana Tie Co., has been reélectea a 
director of the Citizens’ National Bank here. New- 
ton Kelsay, of the Kelsay Home Co., has been 
reélected president of the North Side Bank, and 
Theodore H. Rechtin, of the Rechtin Lumber Co., 
has been reélected a director. 

William T. White, of the White Lumber Co., at 
Boonville, Ind., has returned from a trip to West 
Baden, Ind. 

William J. Ruminer, manager Whitmore Handle 
Co., Mt. Vernon, Ind., has returned from Tennessee, 
where he bought a large amount of material for 
hatchet and hammer handles and baseball bats. 


INDIANAPOLIS, IND. 


Jan. 14.—In reviewing the year’s business L. C. 
Huey, assistant treasurer of the Capitol Lumber 
Co., this city, reports that the company’s sales of 
lumber in 1923 surpassed any other year since the 
organization in 1894. An increase of approxi- 
mately 8 percent over 1922, the previous high year, 
was made, he said. ‘We are well satisfied with 
the last year,’ Mr. Huey said. ‘The books were 
closed at the end of December with a substantial 
gain over the preceding twelve months, and in- 
quiries and orders indicate that the coming year 
will be another period of activity. I can see no 
reason why the business of 1924 should not main- 
tain last year’s level. Indianapolis is not over- 
built—it is still in need of various classes of con- 
struction in this line if for no other reason than 
the natural growth of the city’s population. Prices 
of materials are in line with the cost of other 
commodities, another favorable condition.” 

After serving for twenty-six years as active 
manager of the Pinnell-Coombs Lumber Co., Leb- 
anon, Ind., B. F. Coombs, Lebanon’s oldest busi- 
ness man in point of continuous service, will re- 
tire as an active member of the firm. Oscar I. 
Llewellyn, who has managed the Commercial Dis- 
count Corporation at Kokomo for the last four 
years, has been named manager to succeed Mr. 
Coombs. Under the plan of the reorganization, 
Victor Pinnell, of Kokomo, auditor of the Lebanon 
company and its twelve branch offices, will make 
his headquarters in Lebanon. 

Fred C. Gardner, treasurer of E. C. Atkins & 
Co., saw manufacturers of this city, has been 
named one of a committee of four prominent busi- 
ness men in Indianapolis to plan and direct a 
campaign for the erection of a mammoth coliseum 
to house national conventions and big trade shows. 


BUFFALO, N. Y. 


Jan. 14.—Building figures for 1923 were the 
largest on record for this city. The number was 
10,162. The valuation of $27,907,000, showed a 
gain of about 7 percent over 1922. The December 
permits numbered 539, cost $2,371,000. Building 
permits for last week numbered 67, cost $269,400. 
The Liberty Bank of Buffalo—of which two lum- 
bermen, Orson E, Yeager and Louis A. Fischer, 
are directors—will erect a 20-story office and bank 
building. 

Rochester, N. Y., building costs exceeded those of 
1922 by $5,590,891. During 1923 the permits 
numbered 7,619 and were valued at $22,938,764. 
The Niagara Falls total during 1923 was 1,355, 
valued at $5,762,778. 

The annual meeting of the Western New York 
Golf Association is being held here today, with 
Ganson Depew, president, in charge of the pro- 
ceedings. ‘There are now thirteen affiliated clubs. 

At the meeting of the Buffalo Lumber Exchange 
on Jan. 11 a number of pleasing poems were read 
by Charles Francis Adams, an entertainer who was 
4 guest of the lumbermen. The committees in 
charge of arrangements for the Canadian lumber 
convention here on Jan. 30 and 31 made reports 
of progress, 

H. T. Trotter and C, R. Kelleran, of the Trotter- 
Kelleran Lumber Co., have returned from a trip 
to the hemlock mills in Michigan. They found 
stocks not at all heavy and the mills expecting 
an early advance in. prices. 

Fred M. Sullivan has been in Michigan for the 
last week, looking after purchases of lumber for 
T. Sullivan & Co. 

‘Taylor & Crate have completed a new lumber 
shed which will hold 1,000,000 feet of dry lumber 
and flooring. 

Walter Rohrbacher, who has been connected with 
the lumber business of G. Elias & Bro. for the last 
sixteen years, has become sales manager of C. W. 
Bodge & Co, 

‘ Willis K. Jackson, of Jackson & Tindle, has 
pape a residence at 534 Delaware Avenue. It 
: said that the consideration was about $100,000. 

t is in a section where high class business is de- 

veloping rapidly. 


d.€ Chambers, of C. W. Bodge & Co., has re- 


turned from a vacation at his home in Jackson, 


Miss., during which he visited some of the mills, 
finding stocks curtailed’ by rainy weather. 

A. J. Chestnut leaves next week for a vacation 
trip at Altamont Springs, Fla. 

Albert J. Phinney, president Iroquois Door Co., 
has returned from a vaeation at San Antonio, Tex., 
and Hot Springs, Ark. 

O. E. Yeager spent the end of last week with 
his parents, Mr. and Mrs. Charles W. Yeager, of 
Moscow, Pa. 

W. P. Betts, of the Betts Lumber Co., is taking 
a two weeks’ vacation in New York and Phila- 


delphia. ‘ 
MEMPHIS, TENN. 


Jan. 15.—Demand for southern hardwoods con- 
tinues to expand. Even more striking is the ex- 
cellent. undertone and the tendency of prices to 
advance. There is a slowing down of production in 
immediate prospect as a result of decidedly un- 
favorable weather. Stocks are already admittedly 
rather badly broken, especially in shipping dry. 
Flooring manufacturers are still good buyers of 
plain red and white oak in Nos. 1 and 2 common. 
Automobile manufacturers are leading’in the buy- 
ing and the items they are after—plain and quar- 
tered sap gum, ash, elm, maple and sycamore— 
are showing decided strength and activity. Con- 
struction is unusually large in all parts of the 
country for this time of the year, and this is find- 
ing reflection in rather liberal buying on the part 
of makers of interior trim, sash and doors. Fur- 
niture interests are increasing their purchases 
somewhat, and more call is noted from makers of 
agricultural implements and vehicles than for an 
almost indefinite period. The railroads are in the 
market for cross and switch ties, car stock and 
heavy timbers. Members of the trade here are 
generally of the opinion that, in the event of 
further unfavorable weather, still greater impetus 
may be given to demand for, as well as prices of, 
southern hardwoods. 

Nickey Bros. (Inc.) have installed a second band 
mill at Thiel, Ark. The new plant is an exact dupli- 
cation of the 8-foot band now in operation there. 
The daily output of the double band is estimated 
at 50,000 to 60,000 feet. ‘Thiel is on the Rock 
Island about sixty miles south of Little Rock, Ark. 

The James E. Bell Lumber Co., with offices here, 
has incorporated, capital $100,000, to manufacture, 
purchase and sell southern hardwoods. James E. 
Bell, George R. Lawrence and A. B. Case are 
among the incorporators. 

The F. T. Dooley Lumber Co. has removed its 
offices from Memphis to Brinkley, Ark., the site of 
its band mill. This firm some time ago purchased 
between 6,000 and 7,000 acres in southeastern 
Arkansas. T. E. Jones, secretary, and J. R. Cur- 
tiss, auditor, remove to Brinkley. F. T. Dooley, 
president and general manager, will divide his time 
between Memphis and Brinkley. The company will 
soon run its mill 24 hours daily. 


NEW ORLEANS, LA. 


Jan. 14.—Last week’s southern pine bookings 
again shot well over the “normal” line, and some 
offered business found no takers because of broken 
stocks. Prices continue on the up-grade. Local 
cypress folk report their business steady, with 
bookings on a par with the early-December trade, 
prices unchanged but firm, and stock assortments 
uneven. Hardwoods seem to be recovering from 
the Christmas week quietude, a fair business being 
reported, tho the trade continues to buy from hand 
to mouth. Prices are rated steady as they were, 
save that FAS sap gum quotations have firmed up 
a bit in the face of improved call. The manufac- 
turing end of the lumber industry in this territory 
looks forward confidently to an excellent business 
for the first half of 1924, and attention is being 
centered largely upon building up production and 
stock assortments to take care of it. 

According to an Association of Commerce com- 
pilation, building permits at New Orleans totaled 
$13,099,015 for 1923; 1,952 residences were built. 


It is reported here that the sale of the National 
Sash & Door Co.’s plant at New Orleans to the 
Enochs Lumber & Manufacturing Co., of Jackson, 
Miss., failed of consummation owing to opposition 
from stockholders and directors of the local com- 


pany. 
OMAHA, NEB. 


Jan. 15.—Omaha lumbermen are now receiving 
the first large shipments of softwood lumber from 
the Northwest, South and West preparatory to re- 
stocking their yards. Their stocks are unusually 
low. Last week’s milder weather has brought a 
signal increase in the number of permits for resi- 
dences, more than doubling those of the previous 
week. The dealers all report a constantly increas- 
ing number of inquiries from prospective builders. 
Hardwood prices continue firm, with a slight in- 
crease in demand. Orders now being placed stipu- 
late that immediate delivery be made. Stocks con- 





tinue low. Orders are being placed freely by the 
sash and door factories. 


Edward P. Boyer, former treasurer Boyer-Van 
Kuran Lumber & Coal Co., has been elected its 
president. He succeeds E. H. Holland, one of the 
founders of the company, who has retired. W. H. 
Thoemke succeeds as secretary C. C. Van Kuran, 
who was killed Nov. 25. C. A. Hully was elected 
treasurer. 


W. W. Hoagland, following the death of his 
father, George A. Hoagland, Dec. 6, has been made 
president of the George A. Hoagland Lumber Co., 
and is sole owner. The company was started in 
1861 by George T. Hoagland and his son, George A. 
Its first lumber was freighted up the Missouri. It 
supplied the ties and lumber required by the Union 
Pacific, and these were freighted by oxen as far 
west as Cheyenne, Wyo. The company has done a 
wholesale business here, in addition to its retail, 
since 1870. It also has yards at Cozad and Colum- 
bus, Neb,, and Council Bluffs, Iowa. 
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N OUR manufacturing 
operations nothing is 
overlooked that would 

add to the quality of our 
product. 


We have on hand for 
prompt shipment the follow- 
ing standard matched scratch 
back Flooring:— 


2 Cars 1x3 B&B Sap Rft. 
“ 1x3 No.1 & C Rft. 

“ 1x3 No. 2 Com. Rft. 
1x3 B&B Fiat. 
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Standard Yard and Shed Stock. 
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2" Stock 


From 8’ to 16’—No. 2 & Brr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 
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W. G. Kirkland Lumber at 
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G. O. WAITS, President 


Bagdad Land & 
Lumber Co. 


BAGDAD, FLORIDA 


Producing about 
48 million feet annually 
Long 


re? Yellow Pine 


DIMENSION AND 
E. G. FLOORING 


Domestic and Export Trade 
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4 LONGLEAF 


Yellow Pine 


2x4 


We also make 
Gang Sawn 


4" Flooring, 


Car Decking —and— 

Framing and 

Yard Timbers y x 6 
S1S2E Standard 


YOUR INQUIRIES ARE INVITED 


Henderson-Waits 
Caryville, Fla. | ymber Co. 








W. B. Harbeson 
Lumber Co. 


DEFUNIAK SPRINGS, FLORIDA 
Producing about 40 million feet 


annually of 


LONG LEAF YELLOW PINE 


Dimension 
CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 








Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**Ask the Wholesaler’’ 


The Alger -Sullivan Lumber Co. 


CENTURY, FLORIDA 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoiees, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price pestpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 8S. 
Dearborn St., Chicago, Ill. 





TACOMA, WASH. 


Jan, 12.—Lee L. Doud, secretary Defiance Lum- 
ber Co., was elected president of the Tacoma Lum- 
bermen’s Club at a meeting of the new board of 
trustees held last Wednesday. Mr. Doud succeeds 
John EF, Manley, secretary of the Manley Moore 
Lumber Co. Mr. Doud’s election took place follow- 
ing his selection by the board to fill the vacancy 
in their number caused by the resignation of George 
J. Osgood, who found the pressure of private busi- 


ness too heavy to allow him to serve. Karl B. 
Kellogg, treasurer Ship Lumber Mill Co., was 
named vice president, and J. C. Hill, manager 


North End Lumber Co., was chosen secretary. The 
new officers will be installed at the regular meet- 
ing next Wednesday. 

The regular meeting of the Tacoma Lumber- 
men’s Club Wednesday noon was devoted to a dis- 
cussion of publicity plans for the city during the 
coming year. The officers of all the other civic 
organizations were guests at the meeting, and rep- 
resentatives of the Northern Pacific, Great North- 
ern and Burlington railroads, which are putting on 
a $1,000,000 advertising campaign to bring the 
Pacific Northwest to the attention of the public, 
were the principal guests. P. A. Eustis, of Chi- 
cago, passenger traffic manager for the Burlington, 
was the principal speaker and outlined the cam- 
paign of the railroads. A. B, Smith, of St. Paul, 
passenger traffic manager Northern Pacific, and 
A. J. Dickinson, of St. Paul, passenger traffic man- 
ager Great Northern, also spoke. Following the 
meeting there was an informal discussion of pub- 
licity matters, in which the different plans for ad- 
vertising Tacoma, including the Lumbermen’s Club 
campaign, were discussed in detail. 

The regular monthly meeting of the Northwest 
Lumber Buyers’ Club was held Jan. 11 at the 
Tacoma Hotel here. Delegates from most of the 
Northwestern cities attended. <A general discus- 
sion of market conditions from the buyers’ view- 
point was the principal matter on the program. 


Cold weather and: snow is still hampering log- 
ging operations in the Cascades, but conditions are 
considerably better this week. The output of the 
camps is still considerably below normal and many 
are still shut down, but the operators look for 
better weather and improved logging conditions 
before the end of the month. 


Plans for the new bridge across the Hylebos 
waterway, considered by lumbermen one of the 
principal developments needed for the mills on the 
tideflats area, are being prepared by the city and 
county authorities, who have reached a tentative 
agreement on the division of the cost of the struc- 
ture. 


As a result of the tremendous expansion in the 
lumber industry in the territory southeast of Ta- 
coma, the Tacoma Eastern branch of the Chicago, 
Milwaukee & St. Paul is to be largely developed 
and the work has already begun. More than fifty 
sawmills are now using this line and shipping much 
of their lumber thru Tacoma. The line will be 
standardized and brought on an equality with 
other units of the Milwaukee system. Heavier 
rails are being laid, curves eliminated and other 
improvements planned. During the last two years 
the limber industry of the district has grown enor- 
mously. Sixteen mills are now located at Morton 
alone, and new towns are springing up everywhere 
between Tacoma and Morton. Tilton, Inland, Mill- 
burg and Carlson are four of the new lumber towns 
which have developed during the last few months. 
At Tilton, the Elbe Lumber & Shingle Co. has put 
in an extensive mill and logging camp. At Inland, 
the Taylor Logging & Lumber Co. has organized 
operations. The Roundtop Lumber Co. has put in 
a 40,000-foot mill, at Millburg. The Carlson Lum- 
ber Co. is doing an extensive business at Carlson. 
At La Grande, the Aztec Lumber Co. has installed 
its mill on the side of the canyon and gets its lum- 
ber across this deep cut by means of an overhead 
cable carrier system. At Eatonville there are nine 
new mills, seven of them started during the last 
six months. Kapowsin has a new mill, so has 
Kirby, and the St. Paul & Tacoma Lumber Co. has 
opened up a large new tract of timber near Ohop. 
In addition there are many small operators and 
loggers who are running what are known as “bush” 
mills and camps on small holdings in the hills. 
All these operations have developed within fifty 
miles of Tacoma. 


Lumber carriers at the Tacoma docks during the 
present week included the following: For the 
Orient, Rozan Maru and Hemisphere, at Port dock, 
and TJhordis, at St. Paul mill. For the Atlantic 
coast, Panama and American at Baker dock; Com- 
mercial Spirit, Seekonk and Mobile City, at Port 
dock. For California, Cadaretta, Ernest Meyers 


and Frank J. Lynch, at Port dock; Saginaw, Cad. 
dopeak and Doylestown at Baker dock; Everett, at 
Terminal dock; Dorothy Wintermote, at Tidewater 
and Puget Sound mills, and Georgina Rolph, at 
St. Paul mill. For South America, Zenon, at Tor. 
minal dock. For Europe, Author, at Terminal dock 

A gain of 25 percent in the number of deep seq 
vessels using Tacoma as a port during the last 
year, and of 33 percent in tonnage, is shown by 
the annual report of the city harbormaster made 
public this week. During 1923, there arrived here 
1,638 deep sea vessels with a total tonnage of 
4,141,112, and 1,630 vessels departed. This was 
a gain of 297 vessels over 1922. A large majority 
of these vessels were lumber carriers. 

The outlook for the lumber market for the com. 
ing year is excellent, according to Ernest wW, 
Demorest, president of the Pacific National Lum. 
ber Co., who returned this week from a_ business 
trip during which he visited Chicago, Cleveland, 
New York and other middlewestern and Atlantic 
coast cities. Mr. Demorest declared that the open 
winter in the East has resulted in a continued and 
heavy demand for building material, and that this 
demand is beginning to be felt in the Pacific coast 
market, where prices, he said, are lower than 
they should be. “A year ago I thought that the 
building boom in the East would soon be checked,” 
Mr. Demorest said. ‘Now I find it still as strong 
as ever, and the immense amount of new construc- 
tion planned in the suburbs of the eastern cities 
means a heavy and continued demand for lumber 
for a long time. There is likely to be some weak- 
ness in the market during the early spring, espe- 
cially if the weather is severe in the East, but I 
expect that the year as a whole will be as prosper- 
ous for the industry as 1923 has been.” 

Frank Paramino, of San Francisco, president of 
the Paramino Lumber Co., was a visitor in Tacoma 
this week. He said the California situation is 
rapidly improving. 

Sale of a tract of 100,000,000 feet of timber in 
Thurston County by the Tacoma Mill Co. was an- 
nounced yesterday by Charles E. Hill, resident man- 
ager for the company. Mr. Hill did not give out 
the name of the buyer, but it is understood that 
the tract was purchased by the Henry McCleary 
Timber Co., which will start logging operations on 
the new site in the near future. The price paid for 
the property was given by Mr. Hill as approxi- 
mately $400,000. 

Federal and State Forest Service officials will 
endeavor to interest the county assessors in pro- 
posed changes in the State tax laws which will 
favor reforestation by private interests. The lum- 
bermen are to be called on to assist in the presenta- 
tion of the case. The matter will be brought up 
at the annual convention of the County Assessors” 
Association to be held at Olympia Jan. 21-24. The 
proposals will include the more equitable assess- 
ment of logged-off lands, and the placing of such 
lands in a separate classification so that a low and 
constant tax levy can be made against them that 
will reassure owners, who can then be expected to- 
reforest and wait the many years necessary before 
harvesting the new crop of timber. 

Differences between the American Wood Pipe 
Co., of Tacoma, and State officials over $100,000 
worth of pipe ordered by the State for its irriga- 
tion projects, and which threatened last week to 
result in expensive litigation, have been ironed out 
after a series of conferences between the officials 
of the company and the State. A new contract has 
been agreed upon and the work of getting out the 
pipe at the Tacoma plant and installing it on the 
different projects has been resumed. 

Organization of a new lumber firm at Olympia, 
known as the Olympia Harbor Lumber Co. and’ 
capitalized at $30,000, has been announced. The 
incorporators are Sten, Garl and Olof Anderson. 


The Hewitt-Lea-Funck Co., of Tacoma, has filed 
amended articles of incorporation reducing its cap- 
ital stock from $1,000,000 to $100,000. 


Construction work on the new plant of the Fir 
Tree Lumber Co. has been delayed because of 4 
serious accident which befell M. D. Gaylord, who 
is in charge of the construction at the plant, two- 
weeks ago. Mr. Gaylord was struck by an automo- 
bile in the Tacoma streets and has been in the hos- 
pital ever since. He is now reported as recover- 
ing rapidly and is expected to resume charge of the 
work at the new plant next week. 

The annual election of trustees of the National 
Bank of Tacoma resulted in the selection of a num- 
ber of prominent local lumbermen as members of 
the board. The lumbermen chosen included Minot 
Davis, Weyerhaeuser Timber Co.; Henry Hewitt, 
Hewitt-Lea-Funck Co., F. E. Ripley, Wheeler, 08- 
good Co.; J. T. Gregory, Tidewater Mill Co., and‘ 
L. T. Murray, West Fork Logging Co. 
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PORTLAND, ORE. 


Jan. 12.—Warmer weather came suddenly after 
the cold spell last week, and the snow in the lower 
regions of the western part of Oregon disappeared 
quickly, with the result that by next week prac- 
tically all of the mills and logging camps, except 
some in the Columbia River district, will resume 
operations. The Charles K. Spaulding Logging 
(o.’s mill at Salem will resume cutting next Mon- 
day, and a week or so later, as soon as new logs 
from the company’s operations in the Grande Ronde 
yalley begin to come in, the mill at Newberg will 
start up. 

The large mill of the Eastern & Western Lum- 
per Co., in Portland, has been down for several 
weeks while electrification of the plant is being 
completed, and it will be Feb. 1 before cutting is 
resumed. It was announced today that several 
changes have been made in the titles of the prin- 
cipals of the company, of which W. B. Ayer is 
president. M. N. Henderson is first vice president ; 
F. H. Ransom, vice president and treasurer; Kurt 
Hoehler, manager; J. W. Fowler, vice president and 
superintendent, and C, B. Duffy, assistant secre- 
tary and treasurer. 

The George T. Mickle Lumber Co.’s offices here 
have been moved into larger quarters in the Yeon 
Building, on the fourth floor. A. W. Miller is man- 


ager. 

The molding and finish departments of the West 
Coast Lumbermen’s Association held a meeting here 
Friday, Jan. 11, at the Portland Hotel, and dis- 
cussed standardization of molding. R. C. Williams, 
of the Williams Fir Finish Co., Seattle, was ap- 
pointed a delegaté to attend the standardization 
meeting in Chicago Jan. 21-24, with authority to 
work out with delegates from other regions a 
standardization program covering moldings. George 
Gerlinger, of the Willamette Valley Lumber Co., 
will also go to the standardization meeting as rep- 
resentative of the West Coast Lumbermen’s Asso- 
ciation, with authority similar to that extended 
Mr, Williams. August Von Boeklin, of Tacoma, 
presided at the meeting here, which was attended 
by about a dozen representatives of the industry. 

A special committee of the West Coast Lumber- 
men’s Association on rail shipment inspection also 
met in Portland Friday morning and discussed the 
question, The committee—consisting of BE. A. 
Poyneer, chairman; C. H. Watzek, George Ger- 
linger, George Duncan and Frank R. Smith—will 
report at the annual meeting of the association in 
Seattle Jan. 25. 

Sam M. Bernard, of the S. M. Bernard Lumber 
Co., of Vancouver, Wash., left today on an eastern 
business trip that will take him to Indianapolis 
and Detroit. He also plans to visit his old home 
in Greenfield, Ind. Vancouver is developing into 
an important lumber shipping center in the line 
of both rail and water shipments, and the Bernard 
Lomber Co. is one of the big factors in this rapid 


growth. 
EVERETT, WASH. 


Jan. 12—Among the lumber carriers in the 
harbor this week have been the following vessels: 
Steamer Kinryo Maru, formerly the Bessie Dollar, 
1,000,000 feet of lumber and 1,500 logs for Japan; 
steam schooner W. R. Chamberlain, 2,200,000 feet 
of lumber for San Pedro. Calif.; British steamer 
Manchester Civilian, 4,500,000 feet of lumber for 
Japan, loaded in Everett and Tacoma; steam 
schooner Georgina Rolph, 300,000 feet for San 
Francisco; steam schooner Saginaw, 450,000 feet; 
steamer Caddopeak, 600,000 feet. 

George Bergstrom, president of the C. B. Lum- 
ber & Shingle Co., left today for Minneapolis, 
Minn., where he will attend the convention of the 
Northwestern Lumbermen’s Association next Tues- 
day and Wednesday. Mr. Bergstrom will then go 
to Kansas City for the convention of the South- 
western Lumbermen’s Association Jan, 23-25, re- 
turning to Everett about Feb. 1. Since his au- 
dience with Secretary Hoover, in Washington, a 
short time ago, Mr. Bergstrom has been an active 
Supporter of the Hoover program for the shingle 
industry, based on a standardized product with a 
better shingle and fewer grades. This policy would 
mean the elimination of the 6/2 article, and would 
reduce the confusion due to numerous grades. 
Mr. Bergstrom says the suggestions made by the 
Department of Commerce are constructive, and 
Will. have a most beneficial effect if they tend to 
reconcile the many conflicting interests centering 
about the red cedar shingle industry. For a year 
the millmen have been dipping into their capital 
assets to help pay for labor and raw material—a 
practice which all sincere friends of the industry 
realize can not keep up indefinitely. 

George D, Parker, of Riverside, Calif., president 
. the Parker Machine Works and the Parker Lum- 
ro & Box Co., is in this city in connection with 
pe Properties here, and will remain for several 

ays. As an inventor of note, Mr. Parker has 
perfected the “Parker automatic wire tie,” which 

® proudly calls his “newest baby.” The machine 


binds the box with a wire the ends of which 
are joined in a flat tie, instead of being twisted, 
and in that way increases the strength of the con- 
tainer fully 100 percent. Government tests have 
shown that the strength of 44-inch material is in- 
creased as 187 to 936 and %-inch material is in- 
creased as 32 to 323. It is figured that the weight 
of the usual nine-pound container, taking a 5-cent 
per pound rate in export trade, can be cut down 
to five pounds, and the strength of the container 
increased, by the flat-tie wire-binding method. In 
the domestic trade the sealed box would meet with 
favor by the railroads, which are now paying from 
$25,000,000 to $50,000,000 pilferage claims yearly. 

The plant of the Parker Lumber & Box Co., un- 
der Harry Massey, manager, has been completely 
transformed from a hemlock to a fir operation. 
The log slip has been enlarged and improved; the 
log carriage has been lengthened to thirty-six feet, 
enabling the mill to cut large squares and tim- 
bers; the live rolls have been extended to a dis- 
tance of forty feet outside of the mill proper, and 
various mechanical devices have been installed so 
that there is no duplication of work in the process 
of manufacture. Some of the output goes straight 
thru from the head rig to the scow in a single 
operation, entirely by machinery, so that the plant 
is becoming known as one of the “handiest” mills 
on Puget Sound. Recent improvements include 
the installation of a sizer and an entirely new 
blower system. The operations in the box depart- 
ment have been changed materially. The mill is 
cutting from 120,000 to 125,000 feet in an 8-hour 


shift. 
LOS ANGELES, CALIF. 


Jan. 12.—Lumber arrivals at Los Angeles har- 
bor for the first third of January ran considerably 
below the average, only twenty-seven carriers being 
reported. In spite of the curtailed inbound move- 
ment, however, the cargo market this week showed 
signs of weakness. The explanation is that stocks 
are still quite heavy. The Jan. 1 inventory is 
believed to have shown more stock on hand than 
at any previous year. Lath have dropped to $5.25 
for 14-inch. Shingles are lifeless. While rough 
green clears are held around $50, that figure has 
been shaded. 

Figures announced here this week show a grand 
total of $492,049,908 in building permits issued 
during 1923 in fifty-four cities of the Pacific coast 
States, an increase of more than 38 percent in 
building activities over 1922. The December total, 
$41,545,570, for the fifty-four cities included in the 
survey was 59 percent greater than the December 
total for 1922, and showed a 15 percent gain over 
November, 1923, despite the seasonal interruption 
of building operations in many communities. The 
year’s total for Los Angeles, $200,133,181, was 40 
percent of the grand total from the fifty-four cities 
in the survey. California’s total, $414,887,500, 
was 84 percent of the whole. Washington, Oregon 
and Utah reported December totals smaller than 
those of November, while California and Arizona 
showed substantial gains for the closing month of 
the year. According to the Los Angeles building 
inspector, housing accommodations for 43,842 fami- 
lies were provided in Los Angeles during the last 
year. 

S. E. Barr, hardwood importer, New York City, 
has established an office in Los Angeles. 

The Los Angeles Lumber Products Co. has 
shipped a consignment of spruce airplane stock to 
Montreal. 

L. M. Stark, of the Canadian General Lumber 
Co., and R. S. Platt, of the Vancouver Lumber Co., 
both of Toronto, were recent visitors here. 


ABERDEEN-HOQUIAM, WASH. 


Jan. 12.—There has been considerable activity 
in slash grain uppers, particularly in 1x6-inch. 
There is still a limited quantity of 1x4-inch at the 
mills. The two mills of the Donovan Lumber Co. 
have been down for almost a month, but both plan 
to start Jan. 14. One of the larger mills in Ho- 
quiam has indicated that during 1924 it will not 
make any surfaced stock, and that only rough lum- 
ber will be shipped. The decision will reduce the 
quantity of kiln dried uppers produced on the 
Harbor. Several of the mills now have enough 
business booked for 2-inch clears for export to keep 
them off the market until the first of April. It was 
reported that car material orders amounting to 
approximately five million feet were placed with 
the Harbor mills since the first of the year. Cali- 
fornia seems to be showing some activity and At- 
lantic coast business is strong. Slash grain uppers 
have shown decided strength, and the Pacific Lum- 
ber Agency has issued a new discount sheet quot- 
ing $4 over list on these. 

The mill of the Woodlawn Mill & Boom Co. has 
been sold by the Lytle interests to P. J. Mourant 
and associates. It is planned to remodel the mill, 
which will be electrically operated. 

Offices are being fitted up in the Finch Building 
for the Douglas Fir & Exploitation & Export Co. 
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“Larite 
Flooring 


It Sells Itself 


Larite flooring sells itself on its 
merit. Builders can easily see 
durability in the denseness of its 
fibre and a well finished job in its 
even milling and smooth surface. 
A good assortment of lengths and 
widths adds to Larite popularity. 


You can buy it in mixed cars 
with: 


Southern Pine | 
Yard and Shed Stock 


Write for Quotations. 


Carter-Kelley 
“apxas” = Lumber Co. 


TEXAS 
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LONGLEAF 


Southern Pine 


CYPRESS 
| Yard Stock 
Shed Stock 
Timbers 
Piling 
Our Specialty: 
Railroad an 


Car Material 


Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 


Western Office: 
Hibernia Bank Bldg., 
New Orleans. La. 

















| Cummer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 
| Shingles and Lath 


Sales Office, 280 Madison Ave., New York City } 
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Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 


Tupelo 


Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 


CYPRESS LATH & SHINGLES 
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Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 


Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 
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Dibert 


Manufacturers 


CYPRESS 






Stark &Brown Cypress Co.,Ltd. 


We annually produce 40,000,000 feet of ‘ 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


DONNER, LOUISIANA 
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OUISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING, 
CEILING and MOULDINGS. 


The Planters Lumber 


JEANERETTE, LA, 


—, 
Co. 
Limited 


BAND SAWED 
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postpaid. 


merican Lumberman 


Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. 
lished by a practical anteors ore 

many thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 


Pub- 
er who traveled 


431 So. Dearborn St, 
Chicago, HL 








J. E. Madison, a former resident of Aberdeen, will 
be in charge here. 

The Kaisho Maru arrived this week to get the 
first of the Government orders placed with the 
Douglas Fir Exploitation & Export Co. Mills on the 
Harbor belonging to the export company will ship 
13,000,000 feet as their part of the 96,000,000-foot 
order taken. The Yone Maru, loaded by the Grays 
Harbor Lumber Co., cleared Jan. 10 for Japan. 
The Khonan Maru, loaded at Cosmopolis for the 
Orient, cleared this week. The Grelwen cleared 
from the Grays Harbor Lumber Co, mill on Friday 
with 3,500,000 feet for Shanghai. The J. L. Mo- 
winckel is now at the Port docks; the Doonhalm, 
at the Aberdeen Lumber & Shingle Co. mill; the 
Chalister, Helen and Cape Cross at the Port docks ; 
the motorship Lassen, at the E. K. Wood Lumber 
Co. mill; the Crowley, National Lumber & Manu- 
facturing Co.; Cricket, Bay City Lumber Co.; 
Nehalem, A. J. West Lumber Co., and the Grays 
Harbor is at the Hoquiam Lumber & Shingle Co. 


lant. 
BELLINGHAM, WASH. 


Jan. 12.—Warm weather has revived the logging 
industry in this district and camps that were idle 
because of the cold are shipping again. Rail re- 
ceipts exceed a hundred cars a day and will reach 
a hundred and fifty or more by the end of the 
month. Meanwhile high winds have again pre- 
vented the movement of logs by water, and were 
it not for the fact that some mills are down for 
repairs there would be a log shortage. In expecta- 
tion of heavy shipments, the Northern Pacific and 
Milwaukee railroads have 


Rie 
merly owned by the Allied Lumber Co. The Up. 


right Shingle Co. for years operated a shingle mill 
at Lake Whatcom. 


SEATTLE, WASH. 


Jan. 12.—A stimulus to the fir market, pap. 
ticularly in the rail trade, comes from the Placing 
of car material orders for Southern Pacific require. 
ments, amounting to 20,000,000 feet, and prog. 
pective business for the Pacific Fruit Expregs 
amounting to 30,000,000 feet. About one-half of 
the Pacific Fruit Express requirements has beep 
placed, and the rest of the business will soon he 
taken up by the mills. California business {, 
somewhat lethargic, the slack not having bee, 
entirely taken up due to congestion at San Pedro, 
Atlantic coast demand is marked, but a firming 
up of freight rates has blocked business to a slight 
extent. Japanese business is unchanged. Inland 
mills report stocks low. Cargo mills in genera} 
are booked up for at least thirty days. The 
situation as a whole is strong. There is apparently 
little prospect of a rise in log prices, due to the 
British Columbia competition in case the market 
advances here. 

Red cedar shingles continue to maintain 4 
steady front, with a firming-up tendency. Demand 
is slightly improved, and stocks are decreasing, due 
to the general shutdown of the mills, most of which 
will remain inactive for another week. 

Roy A. Dailey, Coast representative of the Na- 
tional-American Wholesale Lumber Association, hag 





been repairing their 
tracks at the Bellingham 





Boom Co.’s grounds. 
Shipments to Japan 
have featured the cargo 
business this week. At 
the Puget Sound mill the 
steamship Havre Maru 
and the steamship Aratar 
lifted 1,000,000 feet each, 
and the steamship Ban- 
koku Maru called at the 
Bloedel Donovan plant 
for 1,000,000 feet. Next 
week the Norfolk Maru 
will lift lumber for Japan 
at these mills and at the 
Wood docks. One _ ship- 
ment of 1,200,000 feet for 
Hawaii was made by the 
Bloedel Donovan mill this 
week, and another one of 
400,000 feet for the same 
place. The E. K. Wood 
Lumber Co. shipped 1,- 











700,000 feet to San Pe 
dro, and this month it 
will furnish 650,000 for 
the west coast of South 
America. 


One of those striking contrasts in which Nature is so rich. Here flowers 
bloom undauntedly on the very edge of a mass of snow 





A report compiled by 
the Chamber of Commerce shows that in 1923 
local mills loaded 227 ships with lumber, or more 
than a third of all the vessels that called here. 
An equal number of ships will come here for lum- 
ber this year if the expectations of lumbermen are 
realized. 


Small inland mills that have been cutting baby 
squares for Japan have abandoned this trade, find- 
ing that they are not equipped to handle it in a 
degree satisfactory to themselves. The Imperial 
Fir Lumber Co., of Lynden, will continue in this 
business, however, having one of the largest inland 
plants in the county. 

The E. K. Wood Lumber Co.’s Anacortes mill will 
not begin cutting lumber until late in January, 
due to the necessity of trying out the many motors. 
The Bellingham mill will open on Jan. 21. 


Frank N. Brooks, president Brooks Lumber Co., 
of this city, was this week elected commander of 


the Albert J. Hamilton post of the American 
Legion. Mr. Brooks was a major in the World 
War. 


Esker Fitzwater, local wholesale lumberman, has 
been reappointed a member of the city park board 
by Judge John A. Kellogg, the incoming mayor. 


Four Bellingham lumbermen have been reélected 
to the directorate of local banks. J. J. Donovan, 
vice president of the Bloedel Donovan Lumber 
Mills, and Fred J. Wood, president of the E. K. 
Wood Lumber Co., were elected directors of the 
First National Bank, which has deposits of $4,000,- 
000, and Mr. Donovan also was named vice presi- 
dent of the bank again. William McCush, presi- 
dent of the Christie Timber Co., and Charles F, 
Nolte, president of the Commercial Shingle Co., 
were elected vice presidents of the Bellingham 
National Bank. 

James L. Gilfilen, president of the Upright 
Shingle Co., states that the company will soon 
begin operating the shingle mill near Kendall for- 


received six new members into the organization 
during the present week. They are: Sterling 
Lumber Co. and Fox-Dunwell Lumber Co., Van- 
couver, B. C.; Cross-Bodine Lumber Co., C. ¢. 
Bronson Lumber Co., Excel Shingle Co. and Foster 
Morgan Lumber Co., all of Seattle. 

Ed T. Verd, president and manager of the Bryant 
Lumber Co., has so far recovered from his recent 
illness as to be able to attend to business, in part 
at least. 

R. J. Browne, manager of the Globe Export Co., 
is making a survey of conditions in the earthquake 
zone of Japan. He will return by way of Hono- 
lulu, where he will be joined by Mrs. Browne, 
who is now in the islands. 

A, Roy Macfarlane, general manager of J. Han- 
bury & Co., Vancouver, B. C., was guest of the 
Seattle Lumbermen’s Club at luncheon yesterday, 
and gave a thoro analysis of conditions in British 
Columbia. President W. A. Whitman, of the West 
Waterway Lumber Co., occupied the chair. 

Walter R. Fifer, well known lumberman, has 
located with his family at Los Angeles, Calit. 

Arthur E. Campbell, purchasing agent of the 
Chicago, Burlington & Quincy railroad, will occupy 
new quarters at 1111 White-Henry-Stuart Building 
Feb. 1. 

The Central Warehouse Lumber Co., C. H. Kinne, 
manager, has taken additional space at 1030 White 
Henry-Stuart Building. 

W. E. Gibbs, solicitor of the Bradstreet C0, 
gave an exceptionally interesting talk to whole- 
salers at their Thursday luncheon, emphasizing 
the point that the best interests of the industry 
required the employment of salesmen skilled in 
intelligent merchandising, as against tne ruinous 
system of cut-throat competition. 

John W. Coles, of the John W. Coles Lumber Co., 
Philadelphia, Pa., is in the city on his first jour 
ney to the Pacific coast. Mr. Coles is here for 


the purpose of establishing buying connections with 
the fir mills. 
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CENTRALIA, WASH. 


Jan. 12.—The mills in this district have prac- 
tically all resumed operation. Production, ship- 
ment and bookings have, however, been below nor- 
mal. Business booked so far this year has been at 
an increase in prices over those of the last week 
in December. Dimension is now at list and over; 
timbers at list. Uppers are $10 to $15 over List B. 
Shingles have advanced to $2.50 for *A*. Extra 
stars, 5/2, are $2.80; extra clears, 5/2, $3.00; per- 
fects, 5/2, $3.40; eurekas, $3.60, and perfections, 
$4.20. Rite-Grade are 10 cents a thousand above 
standard grades. 

The Vance Lumber Co., of Malone, has been sold 
to the Mason County Logging Co., of Shelton. The 
deal involves the Vance sawmill of 100,000-foot 
capacity ; the townsite of Malone, with 125 houses ; 
12,000 acres of virgin timber, stores, logging road 
and all equipment with a total estimafed value of 
$2,500,000. J. A. Vance and H. B. Dolllars are the 
principal owners of the Vance Lumber Co. The 
Mason County Logging Co. is owned by Thomas 
and Joseph Bordeaux and Mrs. Agnes Anderson. 
The above deal will make the Mason one of the 
largest logging companies on the Coast. 

F. B. Hubbard, pioneer lumberman, of Centralia, 
has been elected president of the Southwest Wash- 
ington Fair. 


SAN FRANCISCO, CALIF. 


Jan. 12.—Lumber dealers in San Francisco are 
doing a good volume of retail business. With 
many dwellings in course of construction, retail 
stocks are depleted and there has not been much 
buying from the mills recently. But with fir 
prices advancing, there will be increased buying. 
Commission men have increased inquiries for Cal- 
ifornia white and sugar pine and a moderate 
demand for Douglas fir and redwood, with prices 
pretty well maintained. 

While export sales have been light since the 
first of the year, the Douglas fir mills are well 
supplied with orders for shipment during the next 
few months, with Japan requiring great quantities 
of Pacific coast lumber for rebuilding purposes. 
The Douglas Fir Exploitation & Export Co. did a 
big business last year, and is sold ahead. Pros- 
pects are considered favorable for more Japanese 
and Australian business. The Redwood Export Co., 
this city, has been making light sales but has a 
large quantity of clear, booked last year, to be 
shipped to Australia. 

The Standard Lumber Co., D. H. Steinmetz, 
general manager, has a large supply of California 
white and sugar pine logs and is making a winter 
run at Standard. There is a moderate lumber 
stock. The company has a door factory at Sonora 
and utilizes its shop lumber. The branch mill at 
Macdoel is closed down. 

The Pacific Lumber Co., which made a large 
cut of redwood at Scotia during the last year, has 
two large mills operating with one shift and stocks 


are none too large for the requirements of the’ 


market. It is hard to get enough dry stock. 

Charles F. Flinn, general manager Albion Lum- 
ber Co., is in the city, while T. T. Lerch, sales 
manager, is paying a visit to Los Angeles. He 
reports the redwood mills at Navarro and Albion 
in operation after having been closed for repairs 
during the holidays. Water shipments are being 
made from Albion to San Francisco and San Pedro 
to take care of a growing demand. 

The Christenson Lumber Co., a subsidiary of 
Sudden & Christenson, has purchased the stock 
and equipment of the Olson-Mahony Lumber Co. 
and will again engage in the retail trade. The 
new properties, located at Fifth and Hooper 
streets, will receive lumber from Sudden & Chris- 
tenson’s steamers. E. B. McIntyre will be retail 
manager. Oliver Olson and A. F. Mahony state 
that their object in selling the yard was to devote 
all of their efforts to the shipping business. 

Charles R. McCormick & Co., this city, are mak- 
ing fair shipments of Douglas fir from the North- 
west to California ports, with prices pretty well 
maintained. 

_M. L. Euphrat, general manager Wendling- 
Nathan Co., this city, reports a little improvement 
in the rail situation on Douglas fir.* Cold weather 
at the mills has interfered a little bit with ship- 
—— There is a fair demand for redwood. The 
“umas Limber Co. has completed its contract for 
cutting California white pine at Cromberg and 
Probably will not operate this year. 

a. G. Breitwieser, secretary Lassen Lumber & 
= Co., reports the weather favorable for making 
a Pine shipments from Susanville. Altho the 
. 8 are closed down, the box factory will be 
ana and there is a good order file for lumber 
nd shook. J. W. Rodgers, vice president, will 
make an eastern: trip. 

elie 0. McGavic, who was for a number of years 
rene oa oe of the McCloud River Lumber Co., 

“¢ ned the Chicago Lumber Co. of Washington. 
om 4s been more recently in the wholesale busi- 

8 here. He succeeds F. B. Macombet. Bart. 


Macomber remains with the sales department. Mr. 
McGavic has had long experience in California 
white and sugar pine marketing. 


VANCOUVER, B. C. 


Jan. 12.—‘‘Never since the lumber industry was 
established in British Columbia, has a year opened 
with such promising outlook for trade,” -writes an 
authority in the industry. “Following an active 
export year which has just closed, 1924 opens with 
as much as 65,000,000 feet on the books to be cut 
and shipped in the next two months.” Japanese 
demand he regards as a dubious factor. “China,” 
he says, “is showing signs of building prosperity 
that is being reflected in purchases of lumber 
being made in this Province. What China will do 
when the time comes, operators and exporters 
alike acknowledge will be gigantic.’’ Speaking of 
Australia and New Zealand, the situation is thus 
epitomized: “A fair amount of business in parcel 
lots is offering from New Zealand for delivery 
over the first six month of the year. There are 
several inquiries from Australia but that country 
is reported to have had a dry season and poor 
crops and may not show much results in lumber 
buying this season.” “South Africa,” he says, 
“has had a busy season and several specifications 
are in hand for lumber for that market. Some 
eargo has already been dispatched to South Africa 
this year. South America is giving evidence of 
more interest in building and the new year has 
brought a number of large orders from the west 
coast to British Columbia mills.” 


Other markets are commented on from the 
local viewpoint in these terms: ‘“The Atlantic 
trade has demonstrated new strength, reaching a 
point where No. 1 common is quoted at $22 and 
$23 for long lengths, with $1 to $2 off for trim 
back lengths. A big spring demand for western 
lumber is expected. California prices are $2 to $3 
under the Atlantic seaboard, but they are expected 
to get into line after the trade absorbs some of 
the surplus stocks on the docks at San Pedro. Un- 
able to compete with the Baltic on merchantable, 
British Columbia is nevertheless sending large 
parcels of clears to the United Kingdom on nearly 
every steamer.” 


In other parts of British Columbia the export 
lumber trade for 1924 is looking well. Orders 
totaling over 10,000,000 feet for January delivery 
are on the books of Victoria mills. In the Fraser 
River the mills will have at least four part cargoes 
to load during January, in addition to the clear- 
ance of the Cragness on New Year’s Day with 
1,400,000 feet, the first shipment for the year. 
Prince Rupert is looking to increased exports this 
year, following the experimental shipments of 
lumber assembled there from interior points for 
loading. At Victoria, the Cameron Lumber Co. 
and the Canadian Puget Sound Co. are now busy 
loading a million feet on the Skagway for over- 
seas, and the Geo. L. Olsen with 430,000 feet for 
California: At New Westminster the Canadian 
Western Lumber Co.’s plant, the only one which 
has its own wharf to which big cargo steamers may 
tie up, is loading the Madison. The Timberland 
Lumber Co. will lighter a part of the cargo to 
this vessel, which will take on a million and a half. 
Before the end of the month there are three other 
ships expected in the river to load lumber from 
these mills. The Brunette Saw Mills, rebuilt last 
year after complete destruction by fire, will also 
be in the export trade this year, lightering its 
shipments to the steamers. Northern British 
Columbia looks to a steady development of the 
trade between Queen Charlotte Islands and Los 
Angeles, established in 1923 by F. L. Buckley and 
associates. 

British Columbia is looking forward to a re- 
newed business for Douglas fir from the British 
Government as a result of Canadian representa- 
tives attending a conference in London on public 
works, roads and transportation. Great Britain is 
engaged on a huge program of highway reconstruc- 
tion. Another use for Douglas fir has at last been 
adopted to a certain extent by British ship builders. 
Recently the decks of such large liners as the 
Berengaria have been laid with Douglas fir. 

Placing a Canadian customs officer in New York 
is going to have a big influence in improving direct 
lumber shipments to eastern Canadian ports by 
way of the Atlantic. Heretofore cargo carried in 
vessels calling at any United States port en route 
from one seaboard of Canada to the other was 
charged duty the same as if it came from or 
originated in a foreign country. The new ruling 
is stimulating trade already. There is, however, 
one little flaw in the new ruling, it seems. As it 
now reads it appears necessary to ship such ex- 
ports in a British vessel. 

The 6 percent sales tax is in effect made a 3 
percent tax by the order just issued by the 
Dominion Government, that “Manufacturers of 
lumber and retail or wholesale lumber dealers, 
shall obtain a sales tax license, such licensee shall 
make monthly returns and account for the con- 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 
THE HEBARD CYPRESS COMPANY, 


Waycross, 
BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fia. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 


Gilmania Mill, Gilmania, S.C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











COLONIAL LUMBER Co. 


B and Better Short Leaf Steam 
Dried, Rough 


FINISH 


No. 2 and Better Dimension, 
Dressed as Wanted 


One Inch No. 2 Worked to Any 
Pattern Wanted 


COLONIAL LUMBER CO. 


COLUMBUS, GEORGIA 





























If it’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 


MACON, GEORGIA 
We are Equipped to Resaw and Surface 


J. H. Mackelduff, Manager 
Genera! Sales Office, 1234 Commercia! Trust Building, 





Phone, Spruce 1593. Philadelphia, Pa. 
Chicago New England St. Louis 
Rep tative Rep tative Representative 
James N. Woodbury, J.J. Bertholet Wm. Dings 
11S. La Salle St. 30 Hemming St. Railway Exchange, 
Chicago, Ill. Boston, Mass. St. Louis, Mo. 


Phone, State 9022. 


The largest Poplar Mill in the World 
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Advantageous 
Buying 


When you have tried our 
H mixed cars you will see the 
logic in buying to cut down 
H freight costs and stock invest- 
ment and increase your rate of 
turnover. It'll mean extra 
profits for you. 


Yellow Pine 


Brand 


Oak Flooring 


Oak Finish and Moulding, Red 
and Black Gum Trim and Ten- 
nessee Red Cedar closet lining. 
Let us have your inquiries. 


Hodge-Hunt 


Lumber Co., Inc. 
HODGE, - - LOUISIANA 























BAND SAWED 
SOUTHERN 


Hardwoods 
and Cypress 


oo ast 
a 
ov 


CYPRESS PLAIN RED GUM 
4 cars 4/4 FAS. 3 cars 4/4 FAS. 
3 cars 4/4 Selects. 15 cars 4/4 No. | Com. 
2 cars 4/4 No. | Shop. 2 cars 4/4 No. 2 Com. 
3 cars 4/4 No. 1&2 Com. 4 cars 5/4 FAS. 
4 cars 8/4 FAS. 5/4 N Cc 
4 cars 8/4 Selects. 5 cars 5/4 No. | Com. 
2 cars 8/4 No. § Shop. 3 cars 6/4 FAS. 

4 cars 6/4 No. { Com. 


PECAN 


3000 ft. 5/4 Log Run. QTD. RED GUM 


3 cars 6/4 Log Run. { car 4/4 FAS. 
3 cars 6/4 Log Run. 5 cars 4/4 No. | Com. 
ROCK ELM 5000’ 6/4 FAS Figured. 


8 cars 8/4 Log Run. 
2 cars 6/4 Log Run. 


3 cars 6/4 No. | Com. 
{ car 8/4, 


Partial list of dry stock ready for immediate 
shipment, 


J. M. JONES 


LUMBER COMPANY 


Office and Mills: FERRIDAY, LA. 









THE W@DS 


The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 


osophy. Abeautiful book. 
$1.25 postpaid. 


AMERICAN LUMBERMAN, Publisher 
431 South Dearborn St., CHICAGO 


DOUGLAS MALLOCH 
| oe 











sumption or sales tax on the sales of lumber to 
non-licensees. The tax shall be computed on not 
less than 50 percent of the selling price to pur- 
chaser.” It is to be remembered that this sales 
tax is purely a domestic levy and does not apply 
to lumber exported from Canada. 

In addition to the activity in cedar pole ship- 
ments from points on the lower coast, northern 
British Columbia from Prince Rupert inland along 
the Canadian National railway is heavily inter- 
ested. Railway ties are also being taken out in 
enormous quantities. Between Prince Rupert and 
Endako, less than two hundred miles, it is esti- 
mated that over 2,000,000 lineal feet of piles and 
poles will be shipped in the present winter. From 
coast points near Vancouver the Baxter ships have 
taken two cargoes of poles already this month. 

Mills have very generally resumed operations 
after the Christmas-New Year shutdown. The 
logging camps have been slower to get back to 
production. The log stocks are somewhat reduced 
as a result of slow deliveries. Weather has mod- 
erated so that not only is woods work being 
handled more favorably, but the tows of logs are 
moving from up-coast storage points with greater 
safety. Shingle mills have been slower to get 
busy again, due to the continued depression. 


SALT LAKE CITY, UTAH 


Jan. 14.—The Anderson & Sons Co., of Logan, 
has purchased the Bowerman Lumber Co., of Po- 
catello, Idaho. Ernest Anderson, of Blackfoot, 
Idaho, will manage the business hereafter as a 
branch of the Logan concern. Charles C. Bower- 
man and George M. Hammond, who have been 
running the Pocatello company, will move to Los 
Angeles. Mr. Bowerman said he expected to re- 
enter the lumber business in the California city. 

James W. Loofbourow, manager and treasurer 
of the J. C. Weeter Lumber Co., is the new mayor 
of Price, seat of Carbon County, Utah’s famous 
coal mining district. Mr. Loofbourow has lived 
in Price for twenty-five years. 


SPOKANE, WASH. 


Jan. 12.—In response to increased demand, more 
inquiries and a general stiffening of the market, 
all items of No. 1 common Idaho white pine ad- 
vanced $2 and all items of No. 2 $1. This is the 
first advance in some time, 

The Yellow Pine Lumber Co., of Kittitas, Wash., 
the St. Regis Lumber Co., of Tiger, Wash., and 
the Lo Lo Lumber Co., of Greer, Idaho, are to 
disincorporate and merge into the Western Lum- 
ber Exchange, by which latter company they have 
all three heretofore been financed and directed. 
The capital stock of the Western Lumber Exchange 
will be increased from $100,000 to $250.000 Jan. 
26. George W. Hoag who has been president and 
manager of the company since its formation in 
1914, will continue in that capacity. Otto West- 
fall will have charge at Tiger; E. C. Orr, at 
Kittitas, and William Schmidt, at Greer. A. T. 
Allen will be manufacturing and shipping super- 
intendent. A cut of 12,000,000 feet is planned for 
this year. ‘he Lo Lo mill is near Weippe, Idaho, 
in an immense belt of the famous Clearwater 
western soft pine, with the planing mill at Greer 
on the Northern Pacific railway. The mill at 
Kittitas is in a large tract of western white pine 
about fourteen miles north of Kittitas, Wash., on 
the Milwaukee road. The Tiger mill, also on the 
Milwaukee, cuts only Idaho white pine and has 
done so for years. President Hoag said today: 
“T am going to encourage every man who works for 
the company to buy stock and become a profit 
sharing member.” 

The new railroad tariff which becomes effective 
Feb. 2 was discussed briefly at the weekly luncheon 
of the Spokane Hoo-Hoo Club yesterday noon at 
the Davenport. Sixty were in attendance, the 
largest number since the weekly luncheons were 
started last November. W. J. Weisman, traffic 
manager Weyerhaeuser Sales Co., took exception 
to the tariff on the grounds that it requires six 
or seven operations to work out a rate, and then 
there is no certainty that it is the lowest rate. 
He thought that if each shipper in asking for 
rates would request confirmation in writing, the 
railroads would realize the burden that the new 
tariff will put on shippers. F. S. Fulwiler, rep- 
resenting the traffic department of the cedar men’s 
association, thought the new tariff should be given 
a six or eight months’ trial. The principal speak- 
er of the occasion was Raymond P. Kelley past 
president of the Spokane Advertising Club and 
vice president of the Advertising Clubs of the 
Pacific Coast. He told of the advertising cam- 
paign featuring the Nerthwest. Other speakers 
were George W. Hoag, of the Western Lumber Ex- 
change, and C. E. Stedman, vice president of the 
Celotex Co., of Chicago. 

T. J. Humbird, president of the Humbird Lum- 
ber Co. and the Weyerhaeuser Sales Co., returned 
from a week’s trip to Chemainus, B,. C., yesterday 
where he installed his son, John A. Humbird, as 


general manager of the Victoria Lumber & Man, 
facturing Co. and today he received word of ty 
death of E. J. Palm r, veteran former managy 
of the company at that place. 


ELKINS, W. VA. 


Jan. 14.—There has been comparatively littl. 
change in the West Virginia hardwood mary 
within the last week. Not only are railroads q. 
dering more lumber, but also the steel industry, 
Demand for lumber is keeping pace with prody. 
tion, so that there is comparatively little dry stock 
on hand at the mills. While there has not been any 
sharp advance in prices yet, the tendency igs Up 
ward. 

Charles Ritter has resigned as secretary of th 
Woodford Lumber Co., of Elkins, and G. W. Pity 
has been elected to succeed him. Other office, 
are: J. M. Woodford, president, and I. C. Woog. 
ford, vice president. The company operates mil) 
in Randolph County. 


JACKSON, MISS. 


Jan. 14.—The industry in this section is hitting 
its stride again. Its feature is the expanding de 
mand for southern pine, particularly yard and shed 
lumber. With one or two exceptions, the larger 
plants have resumed operation, altho  adverge 




















Scenes like these are among the compensations 
of a life in the woods 








weather makes it unlikely that output will be any- 
thing like normal for some time. The demand for 
southern pine has brought about advances. No. 2 
boards sell for $5 over prices for the holidays. 
There is an actual scarcity of dry common lumber, 
and substantial premiums are being paid for quick 
shipments of seasoned stock. Price advances are 
very noticeable in dimension, particularly short- 
leaf. Most of this stock is manufactured by small 
mills, and roads have become so bad that it is 
impossible for them to handle it. There is also 
some pick-up in demand for timbers. The plac: 
ing of car material is much more active on the part 
of wholesalers, and all dry decking and framing 
stock has been bought up. Many mills have also 
been cleaned out of car siding and lining. The 
export market is quiet ; however, no large stocks of 
export lumber in seasoned condition are available. 

Hardwood demand is stronger than it was eX 
pected to be, altho prices have not advanced. The 
principal demand has been for sap gum. Oak {8 
very much in demand by flooring plants. The auto 
mobile plants are buying as heavily as ever, but the 
furniture factories are taking more stock now than 
for. a long time. While the mills have good sup 
plies of logs, the rainy. season began unusually 
early and there is bound to be a shortage. The 
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weather has been very bad, temperature falling dried, 1x6-12”, $47.50@50; 5/4 and 6/4 by 6-12”, 

1 mark H. N. Saxton, prominent lumberman, of Knox- N. C., t th Lie the South and wialees & 7 

roads Ps vile, Tenn., 1s in the South calling on his connec- iant Petes beeen pti rnd oes, a SS SO U T i» = R N 


simost to zero, and its rise was marked by ex- $50@52.50. Air dried, 1x6-12”, $30@32.50. 
ind the Finkbine Lumber Co., Jackson, and the 
y ove oa Newman Lumber Co., Brookhaven, Miss. H. P. Hughes, manager Daugherty-McKey & Co., kK WO O ) S 





19, 19% 
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js a difficult problem. Production has been cur- puyrgh, Pa., sales agent Dunlevie Lumber Co., Al- 


tailed and shipments handicapped. There is a  jenhurst, Ga., and also buyer of other southern 
good supply of labor. There has been no change  jymber, is spending several weeks in the South. 


ely itty in the export market. George C. Fitchett, of White Lumber Co., Raleigh, 











cessive rainfall. The drying of hardwood lumber Wilson H. Cralle, of J. R. Wheler Co., Pitts- 
New York City, spent ten days visiting mills in 








dry stock 
the roofer territory and the home office at Valdosta, 
‘y is wp Jan 14.—Rains have slowed up production and L. A. Hold, Hold-Meredith Lumber Corporation, livery. Order in straight 
Y of the (shipments of southern pine and have had a marked New York City, has been visiting the mills of WHITE or mixed cars. 
W. Pits, je effect on prices. ‘ The ee do poi a : oo Georgia and Florida. phe 
a Officer; many cle P ges il yer oy Th e wand Mrs. Mary Jones, of the Jones Lumber Co., Sa- 45,000’ 4/4 FAS Plain Red Gum 
“. Wood. fe offers of P : ‘ vannah, Ga., has returned from a trip thru the 170,000’ 4/4 No. | Com. Pl. Red Gum 
tes milj ume of stock wanted is not unusually large, but North RED 10,000 5/4 FAS Plain Red Gum 
, the market has an aspect of great firmness. A ws 5.000’ 5/4 No. | Com. Pl. Red Gum 
number of buyers are visiting the mills, and it is J. W. Sterner, Sterner Lumber Co., Philadelphia, OAK 30.000’ 6/4 FAS Pl. Red Gum 
reported that they have placed a large amount of Pa., visited connections in South Carolina and 30,000’ 6/4 No. | Com. Pl. Red Gum 
business. The amount of stock that will be avail- Georgia. RED yo 4/4 FAS Quartered Red 
| hitting # able for spring trade will be greatly reduced if Aaron R. Carpenter, Carpenter-Gordon Lumber GUM ? — 
ding de. the weather does not improve soon. The mills Co., Elizabeth, N. J., is spending the month visit- ag ey as See 
nd shed would ship ee ~— a — ing mills from the Carolinas and Louisiana. SAP 17,000" 4/4 No. 1 Com. Quartered 
> larger if they could, anc ey wou e to increase ‘ ¥ ‘ed Re 
adver Mf production. For hardwoods there are plenty of “nana eh: Sa GUM a ia ees teen 
orders in sight, but shipments have been greatly oe a = 20,000’ 4/4 No. 2 Shep Cypress 
= hindered by rain. On account of the difficulty of : 2x8 * 2x4 2x6 BLACK 15,000’ 4/4 No. | Com. Cyprese 
getting logs, the mills, especially the smaller ones, 9° . - $21.50 $21.50@22.00 esecccces er GUM 15,000’ 4/4 No. 2 Com. Cypress 
are not cutting very much hardwood. 1° a by irae —— 62.008" 8/4 Tank Cypress 
» f the Robi -§ 4 : of ‘ ,000’ 8/4 FAS Cypress 
ee 6 6, ae | sae 19.50 HICKORY | 0.000" 8/4 Select Cypress 
Lumber Co., has been appointed chairman of the 44/16" 91.00 21.00 20.00 70,000’ 4/4 FAS Plain Red Oak 
building committee of the Louisiana State Fair 48° |. 29.00@22.50 22.50@23.00 21.50@22.00 MAGNOLIA} 300,000" 4/4 No. 1 Com. Plain Red 
Association. Other lumbermen given prominent Oe Bie Doi ck he 24.00 22.50 @23.00 Oak 
assignments are ©. A. Frost and S. H. Bolinger. 2x8” 2x10” 2x12” CYPRESS 260.000" 4/4 No. 2 Com. Plain Red 
W. A. McKennon, head of the W. A. McKennon 49, 20 00 20.50 20.50 
’ ee 66668660008 le ° af 45,000’ 5 No. e 
Lumber Co., has been elected president of the city 4946° 921.00 po 21.00@21.50 wee Plain Red Oak attire med 
board of missions and church extension of the 12’ .. 20.00@20.50 20.00@20.50 20.50 
Shreveport Methodist churches. 14-16’ 21.00 21.00 21.00 
Information received from Nacogdoches, Tex., is 49, 22.50@23 00 «22.00 23.00 Write for prices today. 
to the effect that E. A. Frost, head of the Frost- 20° oe 23.50 ‘ 23.00 24.00@24 50 


Johnson Lumber Co., here, has been elected presi- ™ 
dent of the Nacogdoches & Southeastern Railway . . 1 ° 

Co, and F. T. Whited, also of the Frost-Johnson ELIZABETH, LA. G Tra nt imb er 
official family, has been elected vice president. 

Randall T. Moore, a prominent lumberman con- Jan. 14.—Everybody that could be expected to CS M+¢: Co SELMA, 
nected with the Peavy interests and vice president want lumber is inquiring for it, and the prices have e e LOUISIANA 
of the Commercial National Bank, has been elected advanced noticeably in the last few weeks. The W.W. BEATY, Sales Manager ’ 
chairman of the board of directors of the bank. He yards are evidently trying to lay in a little stock, 
succeeds FE. A. Frost, who reiires because of pres- having been operating rather short for some time. 
sure of other duties. S. G. Sample, was reélected The mills in this district, however, are very short 


vice president of this bank, and among its directors of stock in their yards and have bad assortments, 
are several other lumbermen, including: E. R. due to the worst of weather for several weeks. 














Jones, head of Victoria Lumber Co.; A. J. Peavy, The Calcasieu Manufacturing Co. (Inc.), of Band 
head of Peavy-Byrnes Co.; S. G. Prestridge, of Elizabeth, has called its annual meeting, to be held SHORTL 
Frost-Johnson Co.; J. C. Rives, C. E. Slagle, S. P. in the office of the Industrial Lumber Co. at Eliza- Sawn 
Weaver and F. T. Whited. beth, on Thursday, Feb. 14. This company is a 
new paper manufacturing concern, designed to use is 
LAKE CHARLES, LA. pine stumps for its raw material. As many of the Base, Casing, Edge and Flat 
, ; ; stockholders of the Southern Wood Products Cor- i 1 ih ith 
Jan, 14—Southern pine mills in this section poration (Inc.) are non-residents who will be here Grain Flooring, Ceiling, Partition 

ae y ooo aye gs — yo a yori Feb. 14 for the meetings of the Industrial Lumber Finish (a thicknesses), Mouldings 

ause Oo gh waters. emand 18 muc Co. and the Producers Turpentine Co., the meetin ) 
better than usual at this season, and production announced for Feb. 8 will se until Feb. 14. 7 &2 Yard Stock upto 20 long 


remains below normal, a few mills operating on 


short schedules, as logging conditions are still un- HOUSTON TEX 
5 eo 


satisfactory. Order files are heavier than they 


— nage teeny pn lage on Common stocks are Jan. 14,—Order files of Houston lumber concerns Also SOUTHERN HARDWOODS 


The improvement in the * ‘ ; 

A are in good shape, the price is strong, and mills are 
— a ae — wd bo recovering rapidly from the recent setback of un- 
material, Ex hoch rele Got eae rd = aaa precedented rains at an unusual time of year for 

“xport trade remains unsatisfactory. coch downpours. Yard stocks are in big demand. 
oe firm and indications point to their No. 2 boards have gone up about $3 all told. In DAVIS BROS 
ee co a Pong Rios ee the hardwoods, sap gum tops the list for big de- ” 
are pleased with the manner in which railroads mand, while red gum remains near the oro san al LUMBER Co., Ltd. 


— h Lath are stronger than for several weeks. 
Ave handled shipments during the fall and winter. jg considerable export demand for pine, but not 


ny- much for hardwood. Railroad business is increas- 
MACON, GA. ing gradually. Shipments in general are improv- 






































2 Jan. 14.—Shortleaf roofers and framing are en- ing. The present hope seems to be that the mills | 
ys. joying activity. Sales are + “.. Will find it possible to lay in a reserve of logs || L E M S C 

er, tion and iaaneien sent gyno Be ape sufficient to carry them thru the usual rainy spell || ucas ° oore tave 0., Inc. 
ick shipments are curtailed by weather. Most north- f early spring. In the event such a reserve Is MANUFACTURERS 

are ern buyers are of the opinion that the market will not accumulated, it is admitted that a difficult | EXPORT DOMESTIC 
rt: stand another $1 or $1.50 rise. A number of man- situation will arise in the handling of business dur- 

all ufaeturers have sold ahead for thirty days, while 8 the spring months. | Band S h H d d 
is others are selling only enough stock to keep the R. W. Wier, president of the R. W. Wier Lum- | Sawn out ern ar woo $ 
180 mills running. Roofers, especially 8- and 10-inch, ber Co., this week was chosen a director of the || . i : 

iC: are enjoying good demand. The top price reported San Jacinto Trust Co., one of the largest mortgage || Kiln Drying a Specialty 

* _ ns main line rate. The 6-inch stock and investment concerns in Texas. | Sales Office: NEWORLEANS,LA. Mills at Mobile, Ala. 
- tat ie a and 1x4-ineh stock is picked up The railroad commission has granted a reduce (——-————— ——————— —— 
“s ask. insaahe price the manufacturer wishes to tion from 7 to 6 cents per hundred pounds on car- 

of 1z8-tnch Pei 2 common, 1x4-inch, $16; Joads of lumber shipped by rail from Orange to 

. inch, $29 Pesan > gua and 1x8-, 10- and 12- port Arthur and Sabine. The rate shall be 7 cents 

. 2x10-inch, a “ 0. In 2-inch stock, 2x4-, 2x8-, from points south of Beaumont to points east of 

“ Gllstts ay suite ng — items, altho the Beaumont, except Orange and Echo. 

ig lengths are Seinaien cae Rove oo H. J. Lutcher Stark, lumberman, of Orange, has 

Q- because scarce and the hardest to gon dl ese been named chairman of the University of Texas 

e mills to yards and planers, Bé&better kiln drieq CeDtral stadium committee. The organization will 

nD and air dried finish are moving freely. B&better make a Statewide canvass for funds to erect a 

)- Kiln dried, containing some 1x5-inch stock can be stadium to seat 40.000 persons. Mr. Stark is a 

y: Sold in Florida territory with little trouble Quo- member of the board of regents of the university. Manufacturers 


e tations on B&better shortleaf finish are: Kiln (Continued on page 105) Short Leaf Pine and Hardwoods 
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We’re Always 
on the Job 


when it comes to promptly 
MEMBER supplying high quality 


€T) OAK and GUM 


Wek 9 YARD STOCK AND 
TIMBER CUTTING 


We specialize in thin 
Gum and Oak Lumber. 


H. G. Bohlssen Mfg. Co. 


Band Mill 4 Angeli 
Bardon, Ewing, (2li=") Texas 





"Race wp?” 








Texas Hardwood 


Yellow Pine Lumber 











Try Us When Yqu Want:— 


OAK GUM 
HICKORY 
ELM ASH 
CYPRESS 
YELLOW PINE 


Dimension Stock a Specialty. 




















Boynton Lumber Co. 


Manufacturers LUFKIN, TEXAS 


olesalers 











KEITH LUMBER Co. 


547-551 Keith 
Building, Beaumont, Texas 


OK -srevaractos“Order from Keith” 


Get Our Prices 
On These Items: 
MAGNOLIA 
2 cars 4/4 Log Run 


PLAIN SAP GUM 


2 cars 4/4 Ist and 2nds 
2 cars 5/4 No.1 Com. and Btr, 











TOUGH ASH—SOFT ELM—OAK 
RED & SAP GUM—TUPELO 
MAGNOLIA—CYPRESS 
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Surface Measure 


ESTIMATOR 


Anew publication covering inthe most complet 
manner the whole field of surface measure a: a 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 

anels, doors, sash, blinds, door and window 

rames, etc.,etc. Send’ for circular containing 
sample pages. 


Pocket Size (4% x 6%4"’) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. _J 

















Albert Wallerstein, president of the Lumber 
Mills Co., left this week for a business trip thru 
the South. 


George Kemler, of the Hermosa Lumber Co., has 
left for Florida, where he will spend the remainder 
of the winter, 


W. W. Buck, of the Baker-Matthews Lumber Co., 
Memphis, Tenn., was in the city a few days ago, 
calling on the local trade. 


M. M. Crawford, of the H. T. Cowan Lumber 
Co., Dickson, Tenn., visited friends and connec- 
tions in Chicago during the latter part of last 
week. 

T. E. Griffin, president of the Colonial Lumber 
Co., Columbus, Ga., looked over trade conditions in 
this market during the week, and returned South 
deeply impressed with the prospects for spring 
trade, 


Clarence Boyle, Sr., head of Clarence Boyle 
(Inc.), is spending some time in the South, looking 
over conditions at the principal manufacturing 
centers. 


F. B. McMullen, of the McMullen-Powell Lum- 
ber Co., returned this week from a business trip 
to Memphis, Tenn., with optimistic reports regard- 
ing the strength and prospects of the southern 
hardwoods. 


John Kepner has been made manager of the Har- 
grave & Weaver Lumber Co., in Macon, Ill. The 
business was recently acquired from the A. A. 
Anderson estate. 


John J. Manley returned this week from Green- 
castle, Ind., where he had gone to inspect the 
operations of C. H. Barnaby, whom he represents 
in the Chicago territory. 


Roscoe C. Clark, manager of the Chicago sales 
office of the Tremont Lumber Co., Rochelle, La., 
this week went to the mills for a conference with 
the officers of the company. 


R. M. Merrill, of the Merrill Lumber Co., took a 
business journey to Grand Rapids, Mich., and 
nearby trade centers last week, and returned with 
reports of a promising outlook. 


The Osgood-Simonson Lumber Co., with offices 
in the Lumber Exchange Building, has been incor- 
porated for $50,000. The incorporators are Ear} 
B. Simonson, W. T. Osgood and Charles R. Kline. 


C. G. McLaughlin, of the McLaughlin Lumber 
Co., Cincinnati, Ohio, made a few days’ visit to 
this market last week, for the purpose of calling 
on his connections and looking into trade con- 
ditions and prospects. 


W. W. Wilhelm, who represents R. P. Baer & Co., 
of Baltimore, Md., in the Chicago territory, has 
been in the East, visiting the company’s headquar- 
ters for conference with officials of the sales. de- 
partment. 


S. E. Moreton, general manager of the J. J. 
Newman Lumber Co., Brookhaven, Miss., passed 
thru this city during the week on his way to 
Scranton, Pa., where the general headquarters of 
the company are located. 


H. C. Lindahl, who for some years has been as- 
sociated with the sales staff of the Boyd Lumber 
Sales Co., has severed this connection and joined 
the P. B. O’Neil Lumber Co., with headquarters 
in the Board of Trade Building. 


A. B. Cleanay, associated with J. M. Steverson, 
of Birmingham, Ala., called on the local trade 
during the week. He shared in full measure the 
optimism which so markedly distinguishes the 
southern lumberman these days. 


William Shepeck, of the Pampa Lumber Co., 
Escanaba, Mich., transacted business in this mar- 
ket during the week. Another northern lumberman 
who called on the local trade during the last few 
days was J. H. Wall, of the Langlade County 
Lumber Co., Antigo, Wis. 


R. A. Johnson, assistant secretary of the Na- 
tional-American Wholesale Lumber Association, in 
charge of its Chicago office, went to Minneapolis, 
Minn., this week to attend the annual convention 
of the Northwestern Lumbermen’s Association, 
held there Tuesday to Thursday. 


W. A. Kelley, who recently resigned his connec- 
tion with the J. E. Morris Lumber Co., has become 
associated with R. M. Morriss, of St. Louis, Mo., 
and has assumed charge of the Chicago office, 
located at 650 McCormick Building. The Morriss 





organization has built up a large trade in this yu. 
tion, and is one of the best known of mannty 
turers’ agents. Mr. Kelley has been connected With 
the local trade for many years and is Widely » 
quainted, 


L. M. Bayne, of the L. M. Bayne Lumber Cy 
Ottawa, Ill., while calling on the trade here thiy 
week said that lumbermen in that section hag, 
very good business during 1923, are enjoying , 
brisk trade now, and look forward to a highly 
successful year during 1924. 


C. E. Turner, manager of the Farmers’ Lumby 
Co., Riverside, Iowa, was reappointed for 1994 t 
the annual meeting of the stockholders this week 
The last year was one of the best in the company) 
history and great satisfaction was expressed with 
the able manner in which Mr. Turner has handjj 
the business. 


A. J. Barker, president of the Acme Lumber § 
Shingle Co., this week made a _ business trip ty 
Minneapolis, Minn., and at the same time tog 
advantage of the opportunity to attend the anny) 
convention of the Northwestern Lumbermen’s 4, 
sociation in progress there. 


H. M. Dancer, sales manager of the Ottumy 
Iron Works, Ottumwa, Iowa, was in Chicago during 
the week calling on users of his company’s prod. 
uct. The Ottumwa Iron Works’ products, especially 
its patent roller bearing car trucks, are largely 
used in the lumber industry and wherever installa 
always meet with instant favor. 


Philip E. O’Neil, head of the P. E. O’Neil Lum. 
ber Co., has just returned from an inspection tou 
of the western mills which his company represents 
in this territory. Mr. O’Neil found that stock 
were very low, especially at the tidewater mills, 
He is of the opinion that it will be difficult to 
place orders for mixed cars on the Coast this spring, 


The Holbrook Lumber Co., of Springfield, Mass, 
has announced the addition to its sales staff of 
C. M. Pomeroy, who will represent that company 
in western New York territory. His headquarter 
will be at Kennedy, N. Y., and for his trade he 
will have available lumber products from the very 
best manufacturers of the South, West and North, 


E. L. Lockridge, who recently opened a railroad 
and car material sales office in Chicago for the 
W. L. Shepherd Lumber Co., Montgomery, Ala., has 
been spending the past two weeks in the South, 
conferring with officials at the company headquar- 
ters and making a general inspection trip among 
the mills with a view to studying production and 
stock conditions. 


Tom Bradley, of the Northern Pole & Lumber Co, 
Duluth, Minn., spent a few days in this city re 
cently, calling on the trade. He reported that busi- 


ness is very good in the Duluth district, a steady F 


volume of orders coming in at good prices, with 10 
indications of a slackening in demand. He also 
stated that logging conditions in that territory 
are very good, and that a large input is looked for. 


J. C. Simpson, of J. C. Simpson & Co., Galet 
burg, Ill., passed thru Chicago this week on his 
way to the East, accompanying his son Williaa 
to school following the holidays. Mr. Simpsoo 
stated that the outlook is for record-breaking 
business this year thruout the Galesburg section. 
His company operates a number of line yards, and 
all of them are unusually busy for this time o 
year. 


Frank H. Stoll, who recently disposed of his i0- 
terests in the Gordon Lumber & Storage Co., ° 
Chicago Heights, Ill., and resigned as its president, 
has organized the Frank H. Stoll Tie Co., with 
offices in the Unity Building, Chicago Heights. Mr. 
Stoll will specialize in railroad ties and lumbet. 
He has opened a well equipped yard at Twenty 
Third and East End Avenue, fronting on the C. H. 
T. T. Railroad. 


C. S. Lucas, who for the last year and a — 
has represented the Weyerhaeuser Sales Co. in the 
Toledo (Ohio) section, has returned to Chicas 
and has joined the sales force of the Vanlanding 
ham-Cook Lumber Co. He will handle west Coas 
stock. Before joining the Weyerhaeuser concert, 


Mr. Lucas was for some years the Chicago ee 
sentative of Hillyer-Deutsch-Edwards (Inc.), 
Oakdale, La. 


M. M. Elledge, of the M. M. Elledge Lumber es 
Corinth, Miss., spent a short time here this bo 
conferring with the Vanlandingham-Cook Lum 
Co., which represents his concern in this territory, 
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and from here went to Detroit, Mich., to look over 


pusiness conditions there. On his return home, 
Mr, Elledge expected to stop off at Indianapolis, 
Ind. in order to attend some of the sessions of 
the Retail Lumber Dealers’ Association of Indiana, 
which held its annual meeting there this week. 
Mr, Elledge said that the continued heavy rains 
in Mississippi and adjacent territory were having 
the effect of greatly reducing the output of lumber 
in that section. This is especially true of the 
small mills, a great number of which operate in 


that section. 


B. R. Lewis, president and general manager of 
the Clear Lake Lumber Co., Clear Lake, Wash., 
was in Chicago this week on ohe of his periodical 
visits. Mr. Lewis is feeling decidedly optimistic 
as to the outlook for the lumber trade. Feeling 
certain that this year would witness a big demand 
for west’ Coast lumber, Mr. Lewis has kept his 
plant going at full capacity and is prepared to 
handle a large volume of business. 


F. H. Young, of the Garver Lumber & Manufac- 
turing Co., Cape Girardeau, Mo., while in Chicago 
on a business visit late last week said that the 
lumber industry in that section is being very 
severely handicapped by rains. Logging operations 
are in most cases down and not many logs remain 
at the railroad sidings, with the result that some 
mills are down. It is impossible to tell how long 
the larger mills will be able to operate, 


The many friends in the lumber trade of A. F. 
Cook, who formerly was associated with the late 
Gov. Bliss in Arkansas as secretary and manager 
of the Bliss-Cook Lumber Co., will be interested 
ta know that after several months of activity in 
the export trade, he has resumed his former con- 
nection as sales manager of the Skookum Lumber 
Co, Tenino, Wash. While Mr. Cook was engaged 
in the export trade he visited the Orient, spending 
some time in China and Japan. 


J. F. Higman, of the J. F. Higman Lumber Co., 
on his return from a business trip to Grand Rap- 
ids and other Michigan points last week stated that 
while few big orders had so far been placed at the 
Grand Rapids furniture shows, there was a fair 
amount of buying and the prospects for the suc- 
cess of the shows are good. It is noteworthy that 
retail furniture dealers are no more disposed than 
business men in other lines of trade to speculate, 
but that all purchasing is being done on a most 
conservative basis. ; 


In Charge of Branch Office 


CINCINNATI, OHIO, Jan, 14.—R. G. Luster, of 
Duluth, Minn., has recently moved to Cincinnati to 
take charge of the branch office of the Clyde Iron 
Works Sales Co., located at 1913 Union Central 
Building. Mr. Troyer, who has represented the 
‘company at this place for the last two years, has 
been transferred to Spo- 
kane, Wash., to represent 
the Willamette Clyde Co. 
in the sale of logging ma- 
chinery manufactured by 
both Willamette Iron & 
Steel Works, Portland, 
Ore., and the Clyde Iron 
Works, of Duluth, Minn. 








R. G. LUSTER, 
Cincinnati, Ohio; 


Branch Manager Clyde 
Iron Works Sales Co. 





_Mr. Luster comes to 
Cincinnati direct from the 
Duluth office with which 
he has been associated for 
several years, and is 
familiar with the full 
line of Clyde products 
Covering logging ma- 
chinery ; hoisting engines 
eg Steam, gasoline, electric or belt power; derricks 
0 all kinds ; contractors’ hoisting equipment etc. 

gen that will be covered by Mr. Luster 
“iene a Cincinnati office will be Ohio, western 
cae oe West Virginia, the Appalachian dis- 
a Virginia and North Carolina, eastern Ten- 
rg and eastern Kentucky. A hearty welcome 
my territory is prophesied for Mr. Luster, 
ag genial disposition and character can not fail 

make friends wherever he goes. 





Pig ms J. Aycock, of the Aycock-Holley Lumber 
ing the oe Fla., was a Chicago visitor dur- 
activit ast week. Mr. Aycock reports unusual 

y in the lumber trade for this season and 


believes that this is going to be an exceptionally 
good year for the industry. Because of the rapid 
development in southeastern territory, and in 
Florida especially, the local demand in that sec- 
tion is greater than it ever has been before and 
is consuming an appreciable proportion of the pro- 
duction of the mills. 


C. E. Klumb, sales manager of the Finkbine 
Lumber Co., Jackson, Miss., spent Friday and Sat- 
urday of last week in Chicago, conferring with the 
company’s representative in this territory, the 
Charles L. Baxter Lumber Co. Mr. Klumb felt 
very much encouraged regarding the business situ- 
ation and prospects. He said orders are coming in 
at a great rate, and that inquiries are heavy, in- 
dicating that buying has only started. There are 
very few surplus items at the mills, and stocks 
generally are badly broken. The market is strong, 
and the price tendency is upward, 


Herman Mars, pioneer in the lumber business in 
Galesburg, Ill., and with Norman Anthony owner 
of the Edwin Post Lumber Yard until his retire- 
ment in 1903, celebrated his ninety-fifth birthday 
anniversary Jan. 7 at a family party. He is a 
native of Kentucky, a veteran of the revenue serv- 
ice of the navy in the Civil War and has served 
thirty years on the park board commission at 
Galesburg. Altho retired from active business, he 
is still in excellent health and busies himself about 
his home. Scores of lumbermen in this city and 
section joined in felicitations upon his birthday. 


A. A. Wilson, head of W. A. Wilson & Sons, 
prominent wholesalers of Wheeling, W. Va., was in 
the city a few days ago for a conference with 
T. C. Bledsoe, who has charge of the company’s 
Chicago sales office at 741 Stock Exchange Build- 
ing. This office has only recently been opened, in 
order to accommodate the firm’s extensive con- 
nections thruout this section. An interesting fact 
regarding W. A. Wilson & Sons is that it is one 
of the oldest lumber concerns in the country, hav- 
ing been established in 1851—which speaks well 
for its integrity. Mr. Bledsoe was until nine 
months ago manager of the American Mill & Lum- 
ber Co., and is well known to the trade thruout 
this section. Southern pine and west Coast lum- 
ber products are handled thru the Chicago office. 


W. B. Vanlandingham, of the Vanlandingham- 
Cook Lumber Co., is on the west Coast on a gen- 
eral inspection trip among the mills, and is ex- 
pected to return to Chicago about Feb. 1. Mr. 
Vanlandingham went first to McNary, Ariz., to 
look over the giant Arizona white pine operations 
there of the W. M. Cady Lumber Co. Afterward 
he expected to go to Los Angeles, Calif., and from 
there to the Pacific Northwest, particularly for the 
purpose of spending a few days at the mills of the 
Bloedel Donovan Lumber Co., at Bellingham, Wash., 
which concern the Vanlandingham-Cook Lumber 
Co. represents exclusively in the Chicago territory. 


Fred Kozak, of the Charles L. Baxter Lumber 
Co., returned this week from Detroit, Mich., with 
the report that while general industry there is 
busy and facing excellent prospects, demand for 
lumber is restricted because of the buyers’ attempt 
to break the market by holding back orders. Few 
of the large wood consuming interests have any 
lumber stocks to speak of, but are running along 
on a hand to mouth basis. Mr. Kozak believed 
that by the middle of February or beginning of 
March, at the latest, these buyers would be forced 
on the market for considerable lumber, when they 
would find that their holding back at this time 
had defeated their purpose. 


Rowland S. Utley, sales manager of the Steven- 
Jarvis Lumber Co., Eau Claire, Wis., passed thru 
this city during the week on his return from a 
business trip to Detroit and other Michigan trade 
centers. He was in a most optimistic frame of 
mind. The automobile industry is busily engaged 
on heavy orders and is constantly on the look-out 
for suitable hardwood items. Furniture interests 
are still cautious buyers, and their status on the 
market will be determined by the final results of 
the furniture shows now in progress. While in 
Chicago, Mr, Utley conferred with F. E. Andrews, 
who has charge of the company’s local sales office 
in the Association Building. 


A. 8. Bliss, who for a number of years was sec- 
retary of the Payson Smith Lumber Co., of Minne- 
apolis, Minn., recently sold his interests in this 
company and on the first of the year embarked in 
business on his own account under the name of A. 
S. Bliss Lumber Co., for the purpose of wholesal- 
ing hardwoods. Mr. Bliss will devote his atten- 
tion principally to northern and southern hard- 
woods in connection with car material and crat- 
ing stock. With an experience of many years and 
a wide acquaintance in both the producing and 
consuming trade, Mr. Bliss with his new company 
begins business under auspicious circumstances and 
with a bright outlook for the future. 


Appointed to Vice Presidency 


The Mummert Lumber & Tie Co. announces that 
T. O. Metcalfe, formerly of Bessmay, Tex., has 
been appointed vice president of that concern. In 
this capacity he succeeds E. M. Lockridge, who 
resigned recently in order to open a Chicago sales 
office for the W. L. Shepherd Lumber Co., of Mont- 
gomery, Ala. 

Mr. Metcalfe has already taken up his new duties 
at the headquarters of the Mummert concern, lo- 
cated in the McCormick Building. It is expected 
that he will devote the larger part of his time to 
supervising the construction and marketing of 
grain doors, in which line of business the Mummert 
Lumber & Tie Co. is one of the largest factors. 
Two grain door factories are operated by the 
company, one at Wausau 
and the other at Ashland, 
Wis., to supply the trade 
in the northern section, 
while doors for the south- 
ern trade are manufac- 
tured thru arrangements 
with various sawmills in 
the South. 





T. O. METCALFE, 
Vice President, Mummert 
Lumber & Tie Co., 
Chicago, Il. 





Mr. Metcalfe is a lum- 
berman of long experi- 
ence, and has had espe- 
cially intensive training 
in the manufacturing end. 
For the last six years he 
has been general superin- 
tendent of the northern 
division of mills of the 
Kirby Lumber Co., of Houston, Tex. Previously he 
was for a year in charge of the Gilmania (S. C.) 
operations of the Savannah River Lumber Co., of 
Savannah, Ga. He began his lumber career in 
1906, when he and M. A. Mummert, president of 
the Mummert Lumber & Tie Co., worked together 
at the Carson (La.) mill of the Central Coal & Coke 
Co., of Kansas City, Mo. With this company Mr. 
Metcalfe remained for six years, mostly connected 
with the maufacturing end of the business, but 
also for a time acting as traveling representative 
in the Iowa territory. Meanwhile Mr. Mummert 
had become general sales manager of the Hayden- 
Westcott Lumber Co., of Chicago, and Mr. Metcalfe 
accepted a position with the same concern, and for 
three years was in charge of its New Orleans (La.) 
buying office. 

The Mummert Lumber & Tie Co. is a big factor 
in the railroad and car material trade, and has ex- 
tensive connections thruout the couuiry. Besides 
the factories already mentioned, it maintains buy- 
ing offices in Hattiesburg, Miss., and Seattle, Wash., 
and an eastern sales office in New York City. In 
addition to Messrs. Mummert and Metcalfe, its 
principals are E. N. Falkenberg, treasurer, and 
J. J. Vranek, jr., secretary. 


Concern Adds to Its Staff 


A reorganization of its staff v.as announced 
this week by the Big Four Lumber Co., following 
the resignation of L. L. Clore, secretary-treasurer 
of the concern. Mr. Clore’s resignation takes ef- 
fect Feb. 1, and details regarding his plans will be 
made public shortly. 

Phil J. Salb, who for the last twenty-four years 
has been associated with the Morgan Sash & Door 
Co., of this city, during the last several years as 
assistant manager, has been appointed secretary 
of the Big Four Lumber Co., and has already 
assumed his new duties. He will give his entire 
time to the mill work end of the business, for the 
development of which he is eminently fitted by rea- 
son of his long practical experience in the manu- 
facturing of this line. ‘ 

D. V. Swearingen, president of the company, also 
becomes its treasurer. 

Another addition to the sales staff of the Big 
Four Lumber Co. is E. L. Koester, who is well 
known to the lumber trade thruout this section 
as well as in the South. Mr. Koester until re- 
cently was connected with the Tri-State Lumber 
Co., and previously was for many years in the 
lumber business here on his own account, Mr. 
Koester, together with J. M. Wells, will devote 
most of his time to hardwood sales. 

The Big Four Lumber Co. is one of the largest 
and most successful wholesaling concerns in the 
local field. One of its specialties is short lengths 
for industrial purposes, and it has built up a sub- 
stantial trade in such. Besides the headquarters 

(Concluded on page 104) 
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Latest Reports on Lumber Prices _ 





MICHIGAN HARDWOODS 


There has been a considerable increase in the demand during the last week, and the prices are very firm on the basis of the following list tok 


Michigan mills: 


FAS Selects No. 1 com. 

Bass woop— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ - 00@ 55.00 
5/4 80.00@ 85.00 65.00@ 70.00 5.00@ 60.00 
6/4 85.00@ 90.00 70.00@ 75.00 Bo. 00 65.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
10/4 105.00@110.00 90.00@ 95.00 80.00@ 85.00 
BEECH— 

5/8 No. 2 Common & Bette 

4/4 $ 70.00@ 75. 00 $ 60.00@ 65.00 $ 45. 00@ 50.00 
6/4 75.00@ 80.00 65.00@ 70.00 650.00@ 55.00 
6/4 80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 
8/4 85.00@ 90.00 75.00@ 80.00 60.00@ 65.00 
BircH— 

4/4 $120.00@125.00 $100.00@105.00 $ 55.00@ 60.00 
5/4 125.00@130.00 105.00@110.00 60.00@ 65.00 
6/4 130.00@135.00 110.00@115.00 70.00 75.00 
8/4 130.00@135.00 110.00@115.00 80.00@ 85.00 
10/4 = 135.00@140.00 115.00@120.00 95.00@100.00 
12/4 140.00@145.00 120.60@125.00 100.00@165.00 
Sorr ELmM— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 
5/4 85.00@ 90.00 70.00@ 75.00 55.00@ 60.00 
6/4 90.00@ 95.00 75.00@ 80.00, 60.00@ 65.00 
8/4 100.00@105.00 85.00@ 90.00 70.00@ 75.00 








No.2com. No.3 com. FAS Selects No. 1 com. No. 2com. No, 3 ep 
Sort ELmM— 
$30. poy ety 00 $26.00@28.00 | 10/4 110.00@115.00 95.00@100.00  80.00@ 85.00 45.00@50.00 ie 
32.00@35.00 28.00@30.00 | 12/4  115.00@120.00 100.00@105.00 85.00@ 90.00 50.00@55.00 .....@,., 
35.00@38.00 28.00@30.00 | 16/4  135.00@140.00 120.00@125.00 105.00@110.00 65.00@60.00 .....@... 
40.00@ 45.00 ....-@+-ee» | tanpy MapLe 
45.00@50.00 fo ee ABD EAE — 
4/4 $ 90.00@100.00 $ 80.00@ 85.00 $ 65.00@ 70.00 $30.00@35.00 $14.00@155 
$35.00@40.00 $12.00@14.00 5/4 105.00@1 15. 00 95.00@100.00 80. 00@ 85.00 35.00@40.00 16.00@18% 
32:00@35.00 18.00@20.00 8/4  115.00@125.00 105.00@110.00  90.00@ 95.00 45.00@ 50.00 18.00@204 
35.00@ 38.00 18.00@20.00 | 10/4 Jo) Mogi av.00 120.00@ 125.00 108:00@110.00 60.00¢r88.00 in ‘gz 
; : ; on. 12/4 130.00@140.00 120.00 f 15.00 : .00@55. 29 (4 
40.00@45.00 18.00@20.00 | 4474 440:00@150.00 130.00@135.00 115.00@120.00 65.00@60.00 .....@.... 
16/4  150.00@160.00 140.00@145.00 125.00@130.00 55.00@60.00 We es 
$32.00@35.00 $16.00@18.00 
35.00@38.00 18.00@20.00 | Sorr Mapte— 
40.00@45.00 18.00@20.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 $ 50.00@ 56. 00 $30. 00@a3. 00 $16.00@15,5 
45.00@50.00 .....@..... 5/4  90.00@ 95.00 75.00@ 80.00 55.00@ 6 5.00 18.00@26i 
50.00@55.00 << : 6/4  95.00@100.00  80.00@ 85.00  60.00@ 65. 00 38. D038. 00 18.00@20, 
50.00@55.00 7 8/4 100.00@105.00  85.00@ 90.00  65.00@ 70.00 40.00@45.00 18.00@20. 
END DrigeED WHITE MAPLE— 
30.00@32.00 $20.00@22.00 4/4 $130.00@145.00 ......@...... 105.00@120.00 9... 
$33.00935.00 + 0024.00 5/4 135.00@150.00 ......@...... 110.00@125.00 a $e 
37.00@40.00 22.00@24.00 6/4 140.00@155.00 ......@...... 115.00@130.00 ie 
40.00@45.00 .....@...0- 8/4  145.00@160.00 oee@.seeee 120.00@135.00 a ee ee ae 





WISCONSIN HARDWOODS AND HEMLOCK 


The market shows considerable life, and there has been placed a volume of business that is very satisfactory for the season. 
Volume of hemlock business shows some increase. 
especially No. 3 grade, and birch, hard maple and soft elm show increases. 


all hardwood items are scarce. 


FAS Selects No. 1 com. 


ASH— 
4/4 $100.00@115.00 $ 85.00@ 90.00 $ 65.00@ 70.00 


6/4 115.00@120.00 eet 4 95.00 65.00@ 70.00 
6/4 120.00@125.00 95.00@100.00 70.00@ 75.00 
8/4 125.00@130.00 105.00@110.00 80.00@ 85.00 
Basswoop-— 

4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 48.00@ 50.00 
6/4 80.00@ 85.00 65.00@ 70.00 55.00@ 60.00 
6/4 85.00@ 90.00 70.00@ 75.00 60.00@ 65.00 
8/4 90.00@ 95.00 75.00@ 80.00  65.00@ 70.00 
BrrcH— 

4/4 $120.00@130.00 $ 95.00@105.00 $ 55.00@ ~ 4 
6/4 125.00@130.00 100.00@105.00 65.00 

6/4 130.00@135.00 105.00@110.00 70.00 1S. 00 
8/4. 130.00@135.00 110.00@115.00 80.00@ 85.00 
10/4 135.00@140.00 115.00@120.00 95.00@100.00 
12/4 140.00@145.00 120.00@125.00 100.00@105.00 
Sorr ELM— 

4/4 $ 70.00@ 75.00 $ 55.00@ 60.00 $ 40.00@ 45.00 
5/4 80.00@ 85.00 65.00@ 70.00 65.00@ 60.00 
6/4 85.00@ 90.00 75.00 % 00 65.00@ 70.00 
8/4 95.00@100.00 80.00@ 85.00 70.00@ 75.00 
10/4 110.00@115.00 95.00 5100. 00 85.00@ 90.00 
12/4 115.00@120.00 100.00@105.00 90.00@ 95.00 
Rock ELM— 

4/4 $ 75.00@ 80.00 Fe SS, « $ 45.00@ 50.00 
5/4 80.00@ 85.00 Bs Je 50.00@ 55.00 
6/4 85.00@ 90.00 sees 55.00@ 60.00 
8/4 85.00@ 90.00 Se 55.00@ 60.00 
10/4 90.00@ 95.00 .@. 65.00@ 70.00 
12/4 95.00@100.00 ...... _: ere 70.00@ 75.00 








Dry stocks of almost 


There have been advances thruout the hardwood list, affecting 
Quotations f.o.b. Wisconsin mills: 





No. 2com. No. 3 com. FAS Selects No. 1 com. No. 2 com. No. 3 com 
¢ 4/4 5.00@ 90.00 $ > 00@ 75.00 $ 50.00@ 60.00 $30.00@35.00 $14.00@16. 
Te ooo erat gees 5/4 100. 00@110.00 85.00@ 90.00  70.00@ 80.00~ 35.00@40.00 16.00@18.0i 
38.00 42.00 19.00@21.00 | 8/4 10) 00@120.00 a SRT SERRE CT fr 
iy 120. : . 
Sage eee 10/4 120.00@130.00 105.00@115.00 95. 009108,00 55.00@60.00 .....@...., 
12/4 125.00@135.00 110.00@120.00 100.00@110.00 60.00@65.00 0 Mosse 
Sort MAarLeE— 
$32.00@35.00 $25.00@27.00 4/4 $ 75.00@ 80.00 $ 60.00@ 65.00 $ 45.00@ 50.00 $25.00@30.00 $16.00@18.0 
35.00@38.00 28.00@30.00 5/4 80.00@ 85.00 65.00@ 70.00 50.00@ 55.00 30.00@35.00 17.00@19.0 
36.00@40.00 28.00@30.00 6/4 90.00@ 95.00 70.00@ 75.00 60.00@ 65.00 40.00@45.00 17.00@19.0 
40.00@42.00 28.00@30.00 8/4 95.00@100.00 80.00@ 85.00 75.00@ 80.00 45.00@50.00 17.00@19.0 
OaKk— 
4/4 $115.00@120.00 $ 90.00@ 95.00 $ 60.00@ 65.00 $35.00@38.00 $15.00@17.00 
$30.00@35.00 $16.00@18.00 5/4 120.00@125.00 95.00@10000 65.00@ 70.00 37.00@40.00 17.00@19.0 
40.00@42.00 17.00@19.00 6/4 125.00@130.00 100.00@105.00 70.00@ 75.00 37.00@40.00 17.00@19.00 
42.00@45.00 17.00@19.00 8/4 1380.00@135.00 105.00@110.00 75.00@ 80.00 50.00@55.00 20.00@22.0 
48.00@52.00 17.00@19.00 HEMLOCK, No. 1, S1iS1E— 
60.00@65.00 .....@..... S” 10-14’ 18-20’ 22-24' 
65.00@70.00 2x 4” $33.00@35.00 $32.00@34.00 $33. 00@35. 00 $38.50@40.50 $40.50@42.50 
2x 6” 28.50@30.50 29.50@31.50 22.00@34.00 37.50@39.50  39.50@41.50 
2x 8” 32.00@34.00  31.00@33.00  32.50@34.50  37.50@39.50  39.50@41.50 
2x10” 32.00@34.00  33.00@35.00  33.00@35.00 37.50@39.50  39.50@41.50 
$25.00@28.00 $18.00@20.00 2x12” 33.00@35.00  34.00@36.00  35.00@37.00  38.50@40.50  40.50@42.50 
pe ao ete tied From prices of No. 1, for merchantable deduct $2; for No. 2 deduct $4. 
40.00@45.00 20.00@22.00 | No. 1 Hemtock Boarps, S18-— -_ ~~ 8-16! 
Bb 0060-00 rese+@-eees | 4x 4” — $28.00@30.00 $29.00@31.00 $31.00@33.00 $35.50@37.50 $30.00@32.0 
‘ , ix 6” 30.50@32.50 31. 50@33. 50 33.00@35.00 37.50@39.50  32.00@34.00 
ie" 32.50@34.50  33.50@35.50  35.00@37.00  39.50@41.50  34.00@37.00 
1x10” 33.50@35.50 34.50@36.50  36.00@38.00  40.50@42.50  35.00@37.00 
$25.00@28.00 $16.00@18.00 ixiZ” 34.50@36.50  35.50@37.50 37.00@39.00  41.50@43.50 36. 00@38.00 
28.00@32.00 17.00@19.00 For shiplap or flooring, add 50 cents to prices of No. 1 boards. 
28.00@32.00 17.00@19.00 From prices of No. 1 boards, for merchantable deduct $3 and for No. ? 
30.00@35.00 18.00@20.00 deduct $5. 
45.00@50.00 .....@..... No. 3 hemlock rough, 6’ and longer: 2x4” and wider, $16@18; 1x4” and 
45.00@50.00 BS, eee wider, $17@19. 





SOUTHERN HARDWOODS 


St. Louls, Mo., Jan. 15.—Current quotations on southern hardwoods, f.0.b. St. Louis: 


GumM— 4/4 5/4@6/4 8/4 
Qtrd. red: 
TS. wsiaeeidere $ 82@ 84 $ 90@93 = 4 
No. 1 com... A +10 % $ g 
No. 2 com 28@ 30 82@ 34 36 38 
Qtrd. red, S.N.D.: 
ee $ 58@ 59 $ 60@ 62 $ 62@ 64 
No. 1 com. and 
ae 48 50 52 652 54 
No. 2 com 29@ 30 ' 30@ 82 32@ 84 
Plain red: é 
PAS. see sasue if Po gi $ 87@ 90 $ 90@ 95 
No. 1 com 48 52 54 58 60 
No. 2 com 38 30 30@ 32 34@ 36 
— sap: $ 55@ 56 5 
se aeowats 5E 7@ 58 $ 60 oy 
No. 1 com... 42@ 43 "aa 45 ° bo 
No. 2 com... 24 25 27 28 38 
CoTTONwoop— 
> ra ---$ 54@ 55 $ 58@ 60 ...@... 
INO: 1 COM. ..0+ = 43 48@ 50 ...q@... 
No. 2 com..... St BOD a2 aces 


ewe vane AK 
SS s'sc0 ee sien -,$135@140 $140@150 $150@155 


75@ 78 80@ 8% 95@100 


4/ 
QUARTERED RED OaK— 
FAS ........-$110@115 $125@135 $135@145 
No. 1 com..... = 70 74@ 77 T7@ 78 
NG: 3) OdMisc.0 46 50@ 53 57@ 60 
PLaIn WHITE alt 


5/4@6/4 8/4 


Pe sven sen and © 85@ 88 pense $123 @126 
No. - com. 

eee 60 70 75@ 77 
No. 2 com..... bse 40 47 47@ 49 
No. 3 com ae 4 2 26 24g 26 
Sound wormy.. "38 48@ 50 50@ 52 


PLAIN RED OakK— 


FAS eoeeee-$ 85@ 88 $115@118 $120@125 
No. r; com. and 
Fine aio 58@ 60 68@ 70 %75@ 77 

No. Oo COM.+2ss 40 45 47 47 9 
PoPLAaR— 

FAS ........-$108@110 $115@118 $125@130 

Saps and sel.. 76@ 78  82@ 84  87@ 89 

No. 1 com..... 56@ 58 64@ 66 68@ 70 

No. 2 com. - 35 37 38 40 389 41 

No. 2 com. B.. 28@ 29 82@ 34 33@ 34 
Sorr MaPpLp— 

eo es $47@ 50 $70 $75 


HARDWOOD LOGS 


Memphis, Tenn., Jan. 17.—Following ‘are aver- 
age quotations on logs in Memphis, and at points 
in the Memphis territory, based on average 
dimensions, 14-inch and up in diameter, and 1? 
to 16-foot in length: 

F.o.b, cars 


Delivered Memphis 
Memphis territory 


Variety. Per M Per M 
Red and white rh ae Ee $89 to $45 $29 to 4 
MUD Sc uaiedinieaeaieince oes evate 27 to 38 24 to . 
PMI a i repicraklen see ea ana 40 to 45 30 to 4 
OE aati aoa oe 30 22 to 2 
Bah 12” Gnd UD) sscs sesso 54 to 65 44 to 55 
Hickory (12” and up)..... . 42.50 30 


Logs are classified by buyers here roughly 48 
Nos. 1 and 2, and the foregoing price range be 
—- to cover the average prices paid 

ot 


The difference in variation as between deliv: 
ered prices and f.o.b. prices is based on the the 
tance the logs are hauled, and the weight > 
timber. Oak, ash and hickory are drawn fro 


wider distances; while gum, poplar and mS 
be profitably drawn into ‘Memphis only 
nearby points. 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Jan. 14.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QuaRTERED WHITE OAK— 
PAS awcccceces ber bres “ee 145 $145@160 
SelectS ..+++++ 100 105 105@110 
No. 1 com...-- 68 73 8 83 83@ 88 
No. 2 com....-. = 48 53@ 58 58@ 63 
Sound wormy. 45 50@ 55 60@ 65 
QuaRTERED RED — 
E. pence snes a 115 er ee 
yO 1 com err 60@ 65 + tee Que. 
No. 2 com..... 40@ 45 +0e@... 
PLAIN WHITE AND RED OAK— 
PES cecciccses $100@110 “ay ass bears bye 
Selects ....--- 77@ 85 @100 
No. 1 com..... 55@ 65 33 toe 75 
No. 2 com.....- 8 45 50 50 
No. 3 com..... 20@ 22 28 30 
Sd. wormy.... 46@ 48 60 a 
BasswooD— 
tee aaa See $ 75>@ 80 $ 85@ 95 $ 95@100 
ome COM. 66:60 a 55 §655@ 60 pe 65 
No. 2 com..... 82@ 34 37@ 42 40@ 45 
CHESTNUT— 
/\ eC $115@120 $120@130 $125@130 
Ne 2. OMe «6:0 a 70 ia 80 34 80 
No. 3 com..... 18@ 20 20@ 21 20@ 21 
Sd. wormy an 
No. 2 com 26@ 28 30@ 32 31@ 33 
Sd. wormy an 
No. 1 com. 
and better... 33@ 35 35@ 37 38@ 40 
BIRCH— 
peice Reine $115@120 $120@125 $130@135 


FAS 

1 com, and 
—. ..e. 10@ 75 TH@ 80 T5@ 80 
No. 2 com. hed em 33@ 38 388@ 438 40@ 45 








MarLe— 4/4 5/4&6/4 8/4 10&12/4 16/4 
WME steatwaddsnkeecee da eauawynewns $ 78 83 $ 7 @100 $ 95@100 $110@115 woe @ses 
) OR aC ere eee eee ce ee 55 60 70 70 75 Bog 85 re Se 
Mile a OME denendaaaes Ke eienaaates 35@ 38 38 43 43 48 50 55 +e @hes 
WHITE ASH— 
Wl 2a wee ecenndeds rc eavaawanwaemen $ 90 95 $105@115 $115@120 $125@130 $155@160 
Ce ee” errr 55 70 75 75@ 80 95@100 95@100 
NG 2 COGNa penlacetaécaceseudeewuwns - 50@ 55 60 65 70 75 90 95 95@100 
NOG a CON c ctr nrnndnemeeeweaemmeaee 30 35 35 40 40 45 45 50 50 55 
{11cKORY— 4/4 Bee 8/4 BEECH— 4/4 5/4&6/4 8/4 
PRM secee caus Peer ee o% 105 $ 95@105 i J eee cere $ 70 75 $ 75@ 80 $ 80 85 
Noe 2 Cele. <0 ee 70 65@ 70 No. FE €608 «+ 45@ 50 50@ 55 55@ 860 
No. 2 COM... Aer ee 3. 40 35 40 No. 2 com..... 28 33 33 38 33 38 
Cincinnati, Jan. 14.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 
"Ot _ 4/4 5/4&6/4 8/4 CoTTon wooD— 4/4 5/4&6/4 8/4 
r s. ” 
BAS oo. 228 og 8 90 $ 95@100 $ 95@100 ge ead nen ig he 184 i i 
Ng 
Qtrd. sah, ae N. D.: No. 2 com..... 835@ 38 38@ 40 
AS ween a 62 68 QUARTERED Wase Oaxk— 
ove 1 com... 43 45 52 FAS er +++ $125 130 * if ‘a ie 
Eo sch: 85@ 90 95@100 100@110 ee? oe 63 
Ps 1 com... 45 50 60 65 70 15 No. 2 a a 
i 13-17" 55@ 60 QUARTERED RED pi 
Pin. FAS, | J) arr daa -$110 3) ae el i 
& i+ = Ay -- 48@ 50 50@ 52 & No. 1 com..... 60@ 65... Sad “a 
No. 1 com... 38@ 40 40@ 42 Nea Slices. SOG 2ctQ@icce ec 
No. 2com... 22@ 25 25@ 27 28 23 
Marte— PLAIN WHITE AND RED OAK— 
Spot worms N. WAP> csecnc .--$ 90@100 $100@110 “7 115 
D., log run. .$ 45 $ 55 $ 62 Selects eoeee 65@ 70. TOQ@ 85 
Sorr Etm— 4/4 5/4 6/4 8/ Ne. 3 €@fitees< 48@ 53 55@ 60 60 
|, ‘ $40 $80 $85 $85@90 No. 2 com..... 38 40 43 45 45 
No. 1 com... 55 60 70 ath No. 3 com..... 20 232 2 25 28 
No. 2 com... 26 28 30 30 @32 Sound wormy.. 36@ 38 40@ 45 50 





OAK FLOORING 


The following are average prices, Memphis 
base, obtained for oak flooring during the week 
ended Jan. 5, as reported by the Oak Flooring 
Manufacturers’ Association: 


3x1” Ne 3x1144"” %x2” 
OW GIG. Witikes ccccs 135.63 ..ee- $100.00 
Cle; Gtd.. TEA...06 $ 94.00 106.60 81.86 
ee GA. WEF... cee 88.15 eieataty 62.62 
Clr. pln. wht.... 78.98 89.88 64.03 65.42 
Cir. pin. red..... 74.68 85.60 57.81 60.28 
Sel. pln. wht.... 65.11 75.36 53.36 55.64 
Sel. pln. red..... 62.23 75.07 50.57 51.78 
No. 1 common... 45.83 54.98 38.10 38.00 
No, 2 common... 25.00 29.07 aks 17.50 

%x1le"” %yx2"” feX1Iy” x2” 
Cir. qtd. wht... .$126.64 mia ..e. $126.56 
Clr. pln. wht.... 82.77 $ 86.45 83.47 
Clr. pln. red..... 79.25 £1.50 aaa 
Sel. pin. wht.... 72.75 74.68 68.38 
SeL_ pln. red..... 65.67 67.26 ree 
No. 1 common... 49.45 46.25 





OAK FLOORING STRIPS 


Chicago, Jan. 14.—The following are carload 
prices, f.o.b. Chicago, on 5/16x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





— ite—— Red. 
Qrtd. Plain Qrtd. Plain 
CD cdivenbses = 50 $ 93.50 $114.50 $ 78.50 
Sap clear ....... 108.50 
WMD ascuacicwes 108. 50 80.50 98.50 67. 50 
No. 1 
GNA Date Saou randcandeesaueien eiwawe uae $48.50 





MAPLE FLOORING 


The following are average wholesale prices, 
f.0.b, cars at mill, obtained for }#x2%4-inch face 
maple flooring during the week ended as shown, 
as reported by the Maple Flooring Manufac- 
turers’ Association: 





J Clear No. 1 Factory 
BORE cicSeove dens $90.85 $80.36 $46.03 
Cincinnati, Ohio, Jan. 14.—The following are 


today’s prices on American black walnut, f.o.b. 
Cincinnati: 


eas tt: ere $218@220 $2520 #2300235 s24000246 
eae ino 130 138 140 
Nerd .... 60 55 55 60 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Jan. 14.—The following are 


average prices today f.o.b. Cincinnati: 
; Shingles 
3” Best Primes Economies 
) eee $5.70 $2.70 
Sacer 6.70 4.85 $3.70 
Yd ee 6.95 5.45 4.80 
ne ee 6.95 5.45 4.85 
“Lath, 4-Foot, 3gx1/-Inch : 
me Oe We gets esas $9.55 





CYPRESS 


The following are current f.o.b. Chicago prices 
on cypress: 
GULF COAST RED CYPRESS— 


New Grades 
Factory, Rough 


| cnt 
Tank FAS Selects Shop Box Pec 

4/4.. - 4 ty 4 $ bs 5 oH =. 0 $33. "50 $27. $0 

5/4.. 3.50 35.50 29.50 

6/4... ead 136-60 ie: 80 39:00 66:60 35.50 29.60 

8/4.... 135.26 124.25 .25 34.25 30.25 

10/4... 344.26 . 190.26 06:25 SO:26 neces. cccce 
12/4... 141.26 130.26 103.26 80.26 ..... «ecco 
16/4.... 146.25 135.25 108.26 85.25 ..... 42.50 

Boards, Rough 
No.1 No.2 No.3 
1x4 to 12”, random lengths. .$53.50 $44.50 $34.50 


oe non es re 


1x4 to 11". $108.0 00 $104 00 $ Pre 00 $84. 00 $74. 00 


1x2 to 11”, 
spec. waths. bor y ro 104.00 94.00 84.00 74.00 
1x12” ....-. 116.00 112.00 102.00 93.00 81.00 
For 6/4, saa. $5 " above prices; for 6/4, add 
$8; for 8/4, add $16; for 5/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add $6. 


Bevel Siding 


A B Cc D 
%"x4, 5 or 6”, std. Igths.$49.25 $45.75 $41.75 $28.75 
Bungalow Siding 


B 
coeee ie $48.75 rte 


1%4x8”, from 1” stock.. 
%x8”, from 1%” stock...... 75.76 66.75 64.25 
For 10- inch, add $5. 
Lath 
No.1 No. 2 
%x1\% Widpdbeadaddaddaaccscseduccaceee $8.50 
RED CYPRESS— 
Old Grades— 
Factory, Rough 
No. 1 No. 1 No. 2 
FAS’ Selects Shop common common 
4/4.. - 00 $ 90.00 55.00 $50.00 $40.00 
5/4.... 110.00 95.00 70.0 50.00 40.00 
6/4.... 112.00 95.00 70.00 50.00 40.00 
8/4.... 115.00 100.00 80.00 50.00 40.00 
10/4.... 185.00 120.00 95.00 55.00 40.00 
12/4.... 135.00 120.00 95.00 64: weeas 
16/4.... 145.00 130.00 100.00 edaae: sean 
ao Rough 
1 com. No. 2 com. Peck 
i, 5, 8 & 10"... 955. 00 $44.00 ‘ane 
EES chose ccveecess 2.00 48.00 ead 
i” rceniiiae agektgeececa seaee $28.50 
YELLOW CYPRESS— 
Factory, sm 
1 No. 1 No. 2 
FAS Selects yo com. com 
eee $90.00 $70.00 $44. 00 $38.00 $34.00 
7, eee 100.00 76.00 59.00 41.00 36.00 
Tt 100.00 76.00 59.00 41.00 36.00 
Sey 105.00 82.00 68.00 44.00 37.00 


Boards, Rough 
Selects No. 1 com. No. 2 com. Peck 


EEO cidicoscces $75.00 $43.00 SS ree 
BEM hecegecss 75.00 43.00 36.00 cece 
1} 3 | pa 76.00 44.00 38.00 = cue 
BREA” ncccscees 85.00 54.00 40.00 __—sa4.... 


seeee 





Cincinnati, Ohio, Jan. 14.—The following are 
average prices today f.o.b. Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Sho 
ce CME CC CTT whdatencindadedanwe $74.25 $49.26 
Ce adscseccsuaccedaaes adakeaaes $4.25 61.26 
TC Ee nee duddewiivutadeade ene Sa.a0 64.25 
Wie a cducdaduduceddddengeceds «eee Gee mn 
Common, Rough— No. 1 com. No. 2 
iY aavecaee ehnaaadsecadeddaeewes $51.25 $4225 
Finish, $1S or S2S— 
—— 

1x4 to 12”. mer or 60 $108. 50 $00 50 $87 50 $72 50 

For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 
Factory— No. 1 Rand. widths 

FAS Sel. shop No.1 No.2 

RIG? i ecuada $85@ 95 $70@75 $40@45 $35 $30 
5&6/4 ..... 90@ 95 80@85 65@60 40 32 
eT eee 95@100 90@95 60@65 43 35 
Boards— No. 1 com. No. 2 com. 
TS :6 OR Welisieesaua Perr oer $33.00 
ESIO GHG FF sec ccckc ennahenane 47.00 38.00 

St. Louis, Mo., Jan. 15.—The following are 


current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 
Tank Selects Shop Box 
4/4 .cccccccccee $121.75 $73.75 $48.75 $30.75 
DPE vccweidecéas 126.75 83.75 60.75 $2.76 
CLE ¢cdenee cece Sameee 86.75 63.75 $2.76 
SE? waaduns acaed Eee 94.50 71.50 31.50 
MOEe* cavenwwdee -. 142.75 104.75 77.25 waned 
EWE) wiWanddeuane 142.75 104.75 77.26 ap 
NGSG  dédaduccsses 147.75 109.75 82.25 anata 
ee, en édecadoand el 
Common, Rough— No. 1 No. 2 No. 3 
CGAY sc ccdccicsadsevad $50.75 $41.75 $31.76 
NOE sccaccccdecéadenesa 57.75 46.75 31.75 


Add $2 for specified lengths on common grades. 
Finish, SiS or S28S— 


Beemer c D 
1x4—10” . $107 0 $102. 00 $ oF 00 $ 82.00 $ 72.00 
Ben wteuane 4.00 110.00 110.00 90.00 79.00 
5! 2 127,00 122.00 112.00 104.00 ..... 
ji ae 137.00 132.00 122.00 115.00 ..... 
Bungalow Bevel Siding— A B Cé&bdtr. 
SUE  acadanndeddvacssandede $74.75 $65.75 $63.25 
114x10" ddbeaddnacadacdeuuces 79.95 70.75 68.25 
Bows Siding— A B Cc D 
shddvadancdcads $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— 
Factory— No.1 No.1 No.2 
FAS’ Select sho com. com, 
pi. ere $ 80 $65 $4 $35 $28 
SAM cctncewas 87 13 55 39 31 
i, De 87 72 55 39 31 
Ce eee 92 76 63 43 - 
SOtGiscccaddes 110 82 74 “a 
a rds— No. 1com. No. xf com, 1” random 
MAG sé cdsddccuealaasar 
DEL cavacacdaue $40.00 32.50 
TOM wteaecacdas 41.00 33.00 ownda 
EWG sxaensiedes 49.00 ” on wena 
WeGes SHEE idec aétec $20.00 





96 


AMERICAN 


LUMBERMAN 





JANUARY 19, 1994 





Jacksonville, Fla., 





SOUTHERN PINE 





Le, 


Jan. 14.—Following is a recapitulation of prices obtained in this territory during the two weeks ended Jan. 12: 



































Week ended— Jan. 12 Jan. 5 Week ended— Jan. 12 Jan. 5 Week ended— Jan. 12 Jan. 5 Week ended— Jan. 12 Jan,5 
Flooring aon d Ceiling a Boards Boards 
1x4 B&better ....... $41.62 $42.00 1x4 No. 1 com...... wees . ; ee No. 2 common— 
No. 1 com....... 37.33 39.76 No. 2 COM... 22:00 wigsio.s aay ge .. 55.00 1x6 Shiplap ......... ccs |69R 
No. 2 com....... 18.12 17.75 ie ee scoes 1846) Soe eg CC gee On NE div aieicek wae ss 22.50 247) 
No. 3 com....... 13.18 11.96 | %x3% Bé&btr. ........ 37.16... 1x6 D4S 53.60 1x8 Shiplap ......... 24.17 245 
1x3 A sap rift........ ..... 95.00 No, 1 com...... 35.82 35.00 me Ge all a al tala 52.50 1510 DAS) ceccssvcs. 2518 see 
B&b. heart rift.. 90.00 ..... No. 2 com...... 16.00 18.50 ——— a 1x10 Shiplap ........ “ica 
a 1 heart rift..-..... 85.50 ax as a wee 8.75 5/4Xx6 4d... LOO el poe ae roe 28.45 29.09 
&b. sap rift... 80.00 ne veX3%4 B&btr. ........ “ -30 27.50 5/4x8 D4S 62.00 46.00 1x8 & up D4S. seveeee 25.00 22.09 
mD, 1 BOD TIll...< sccos  TO00 No, 1 com...... 22.60 ..... 5/4x10 “ea ania ti 60.00 55.00 | No. 3 common- 
No. 2 com. rift.. 37.50 ..... NO.«2 COM. ...55% 11.96 12.75 5/4x12 DAs... eR ae Oe 0 eric 12.50... 
ge ig flat...... 55.60 53.33 Siding 1x4 to 12” D4S ........ 53.00 cen 1x6 D4S pester eneriee 15.95 # ag 
0. 1 com. flat.. 41.48 43.18 Novelty— ‘ 126 BRIPIAD «once FOO 4. 
No. 2 com. flat.. 16.96 16.33 Be bir -, | No. 1 common- > yeeeeeeey 16.00 1" 
No. 3 com. flat... 11 1 De isch ose Cee 41.00 44.50 |e. eee ne 42.00 “hinte ee 
. .93 0.00 Nig shia 26 ( 90 - 1x8 Shiplap ..... 1 | ro ee 
5/4x3 No. 1 com....... osese OleeD No. 2 oe ene ee 29, a rr 1x5 D4S ee eis ge actos vee 45.67 4x6 tO. 12 DES .«....255 16.25 15.85 
5/4x4 No. 1com....... ema 46.25 a : _ Siacenssd ae aang 35 7 Pi ae |” ne ee mene Cats 42.33 tek to £9 T4G.. .<s ss 14.00 
ix6 No. 2 com....... 26.00 roe io. nee 5 .67 1x10 D4S Se atua ecto ete Pet 46.00 Roofers 
No. 3 com....... 16.00 16.50 | Bevel— 1x12 D4S on esse eee iwelt tt ct hee 
Lath, Std., 4-foot Oe Te Cae 22.00 | 1x8 & up D4s........ 400 nee | te & Me. 8 tate 49 
, ee a : 20.00 | 5/4x6 D4S .......0.. ... 46.60 | 1x 6 No. 2 com........ ae 
No. 1 kiln dried ae hat 3.47 3.55 ep cea ee OMENS pees . 5/4x8 D4S 47.50 2X (8 INO. 2° COM... cess see 19.06 
No. 1 air dried ........ 282 BIO) BOOM. «+9 5.00 0ne me nese 5/4x10 D4S . 2.2... 60.00 | 1x10 No. 2 com........ voce 
Shingles, 4x18 Square edge, %x6” No. 2 common 1x12 No. 2 com........ 2; 20.00 
8 ©. eieanegines 5.52... | er 30.00 30.00 i — eee 16.50 | 1x 6 No. 3 com........ 16.00 16.00 
No. 2 pine ............ 2.50 2.50 No. 1 com.......... 24.86 23.33 IE 65g ha guess 15.50 | 1x 8 No. 3 com........ «+... 16.00 
No. 1 CYPPCBS. -.....000 ae 6.25 IO: 2° COM oie icseus 10.94 14.00 TCS!) | arene 25.00 deas Partition 
No. 2 cypress ......... ° 3.50 ING. Bo COIN ois oscissene US) Sn eae LS | ea 21.22 22.71 bak TG, 6666 cveecnee 52.50 
The following f.o.b. mill prices are taken from sales made during the week ended Jan. 12 in sections named. 
Bir- MHat- Kan- Bir- MHat- Kan- ; Bir- Hat- Kan. 
Alex- ming- ties- sas Alex- ming- ties- sas Alex- ming- ties- sag 
andria, ham, burg, City, andria, ham, burg, City, andria, ham, burg, City, 
; Ala. Miss. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
Flooring Boards, S18 or S28 Longleaf Timbers 
1x3” EG Babetter et 80.00 79.42 ..... 79.60 | No. 1, 1x8”, 14 and 16’.... 37.00 ..... 35.18 | No. 1 Sq.E&S S48, 20’ and under: = 
ARTS ROR er at 83.00 ..... Other lgts. cece ees ee teens 45.50 37.58 ee Lavatia aches chee aun Gacniaunve tie ocetoe ‘ 26.50 28,91 
b th NL eR iP 67.00 ee eed 1x0”, 14 ond 16’... 88.72 ..... 37.17 LES SID a pee ce Since oosne S000 S0ae 
ODS acmcuamics eineciene Sle aah aie 59.54 PIMOE AO DIID 5 5 or x:6: |. cespate.man.dy0 32.29 Be) sctsesumwnnpoerteaene™ Sieve oscce Sn Cem 
Mi Bo ocaeocs ence " gg00 11 piney 1x12”, 14 and 16’ 46.18 49.01 1 a ROE Aes lag APA sdec, SMEOO) poate 
a eae ae om 99.50 ..... eA Other lengths CHO Sese 06669 e000 ecdeee 49.61 Pla t z th 
FG B&better 1.2.2.7: 52.52 57.62 63.17 63.31 | No. 2 (all 10 to 20’): eaaiege= 
ID” cotsueinvenctsias ease: ecko. cate i - an ee. are 2 ne a, ogc a a ern 3.75 3.94 3.78 
OD ti ieee See eccag “ee as BE. asi been cn siaraws 24.16 84 24.75 21.98 Ds he Oe oa ks odes wane DE ekolee. Seenets 2.49 
MO 4. asuscorwenvc ww... 43:77 4406 ..... WA ace Sicuhaccies 24.14 22.61 23.22 21.51 
. No. D) usagi ondiwsa ~ 20.56 ..... 84.00 | ee 26.03 24.00 26.66 25.91 Byrkit Lath 
1x4” EG A habe Sab e6 SSG 0s ow 5, a 89. _ rrr re No. 3 ne lengths) tum * 17.25 15.12 
RP cssetuas 55 ac ees Ss 18.00 18.50 ..... Peete tere eee e ees oO scorns cece De 
CO veeereseereeees 61.00 64.00 ..... DE a on evans cites 18.88 ..... ee. 18.78 - nd 1 sence eee eee eee es aa ae 
D tigi Gees sno 56.86 IxIO" Tee ees, 93> bdo 18.80 12’ and longer ............. . 16.783 
$Gadae denver sie pawee J 32. BEE. seresnicceanwaes y EP silos A : 
FG Ba&better .00002.. 45.13 44.82 43.53 44.14 | No. 4, all widths and lengths matic" iit ie alia thi, Gar Material 
BAS SS oad s SaICs : Seas - gikie Fs Saas x4 an Pass 
D csatieubsamewe sem a sass. ceep se ROBIE Roofers , 
MO; 3 oncccsavescs 39.31 38.75 39.81 ..... No. 1, 1x6” serine Xo. tte as wotivpaehe nr} 
No. 2... ne ee ee Oe 1 T. S eee ees geet? Tigger Aaa eS eemaRES 27.00 
cai ar an aeons se — aa " "dnb vctavegctide <occe SRP ince cones No.2, Handown 222000000 oe 22.6 
NNO: 8, OS Mis ccsesecce ooo 2800 1690. ..000 Shipla Stringers 
iplap . 
Ceiling No. 1, 1x8", 14 & 16'...... 36.04 - azrg 34:88 — ows 70.00... 
” er lengths ....... henein 5. 34.36 
x4 ge ua SEL ORD 40.00 coos poy d 1x10", 14 & 16 36.50 ern 36.20 
bgx4” B&detter a 88.67 20 98.64 ” Other lengths ....... isuee SSSee UL wees 37.28 
eee eT : views ; Jo. 2, (10 to 20’): 
Pride kac BRAT oo) 88-04 svecieeeaaeces 24.16 23.00 23.43 DETROIT F. O. B. PRICES 
ae < 2 sedcacwesainas 20.00 17.00 21.04 ” 1x10” ae NN ee 24.04 22.96 22.11 elaastcidn 
% BF acesnessennw ° 42.50 o. 3, (all lengths): Detroit, Mich., Jan. 14.—The following whole- 
vedienaiemetens ; 39.00 are settee eeeeeeee en 4 eed ab sale car ‘prices on southern pine f.0.b. Detroit 
Partition ee errors esseee . . A ey were reported today: 
Int & 6” B&better ........ eC UU anion, CO Dimension, No. 2 and Better 
acasdinan dees 27:00 ..... 26.50 | XN? 1 ie sees eon ae 2x4”, 9’.........$33.00 2x 6”, Se 
. Pee 3 | eee 33.00 Dee ania eee A 
Bevel Siding wk W...... : _ = Sere 33.00 12 to 16’... 33.00 
x6" B&better .........-. _ oe 10’ to 20° 30. eee 36.00 18 to 20’... 36.00 
Oe. DD ncacewss 19.00 20 SG Se . kkasennece 22.1 , 2x10”, 10 to 14’... 34.00 
OS® a les Y sane .00 Ab eseacepeate 16’......... 36.00 16° 34.00 
Beeps ‘ 18’......... 37.00 18 to 20’... 37.00 
18 20’. noses i; | 37.00 OHS BO stewnces 36.00 
45.89 45.97 _— od to 20 i 2x8”, 10 to 16’... 34.00 12 to 16’... 36.00 
4 be O's ee eee Nes 270 18 to 20’... 3200 18 to 20’... 40.00 
a enim 18 & 20,...... $1.7 _ Flooring, 1x4” 
ma Qh i. see $54.00 No. 2 com........ $31.75 
IDL. ei cr ee a “"""" 97'g8 INO. 1 COM. 6:00 43.75 INO, BGOM:... 2.5. 24.00 
Dae sier a sets 28.07 27.75 ..... 30.24 
67.00 18 & 20’....;. 29.66 .... sca OLS Beards one. Seth. annem — 
57.16 10’ to 20’ SUGZ s.c06 BEB occcc 8 & 10”, B&btr. 3 00 8 pd Pl 2 
oe Pde | OE, a mE 32.00 | 12”, Bé&btr. ..... BOO COM. eis icce's celsiv'e $34.00 
55.89 I? neesceeees ZOO veers vives SOLES 6”, No. 2 com. 3 00 «66 to “10”, No. 3 
seeee 56.10 16’ .......... 36.40 28.25 ..... 32.62 12” No. 2 com... 36.00 COM. .occcccces O00W 
oes 50 O...... TROD 20.5. asec, SORE 
cree os on qn 10% to 20 i ae RGIRS sco. Boards: Roof 
67.53 | No 2 2x 4", = menue sivtns sew ae 4 HINO sO: MRO i0rieie sraigepe electors Siesteniare Snicolorreteee $30.00 
1 wa ca...... mae ..... ws... 26.56 
154x4 to “1 cihehoecanaa. Wee catia teak 49.50 o 6 nl to 20 26.00 20.24 eesee 
© surfaced: : om aie CROSS TIES 
x6” ..... inccndsingonins oe. anaes. estas 47.58 72 20.82 20.24 
BRP PROU IO. cisasiceccisce does deeas cacec 57. 18 & 20’...... 22.00 22.26 22.30 St. Louis, Mo., Jan 15.—The following cross 
ati ante te , 10° to 20 22.33 20.50 ..... | tie prices prevail, f.o. b. St. Louis: 
witian & an ot) 2x 8”, 2 20.00 coos MIO Untreated 
er: 
: * : White Southern 
4 and < pdlendenewesdats 63.33 : y : Oak Sap Pine 
jee nonnesenwenn 30 . , 10° 5.00 21.50 ..... | No. 5, 7x9”, 8’, 9-inch face.....$1.60 $1.40 
Fencing, 818 2x10", 107 ......0.. 18.00 cess 22.00 | No. 4, 7x8”, 8’, g- inch face..... 1.45 1.20 
; , , a seen eee eee 94 -.... 20,14 No. 3, 6x8”, 8’, 8-inch face..... 1.35 1.02 
No. 1, 1x4”, 16’ .......... 84.74 33.06 18 & 20°... 3612 20.00 tr a > f i &.. hs “inch face..... 1.25 MH 
seeks seers suse 10’ to 20’ se Ee vce te vagaries 
Ae A Aiea we es an 2x12", 12) we. eee i ae 58°64 red oak one | heart cypress tes, 15 conte lee 
2 arte) . Solus...) 1 |i Tames Seine elias BED dass ance: SI an white o sap cypress cents less 
ee 17.09 ..... ..... 16.98 iy scat’: Seay 72 4:--, S280 | white oak. — ane 
ep ieee 19.50 23.60 21.53 22:08 | No. 3, 2x4” .......... —— ne aa Switch Bridge 
o. 8 _, apecsonds pe ” Oxar *  T5'50 ian °°" Tie $47.60 
fy eneereeseessnes 45 15.75 ..... 18.76 1 eae 1750 1... He ok White BRE 5:5. siew seen sae wance eee . 
ix6 FS COCO 6.09 18.90 ..... 16.88 BEN O42 5 cs ceaicces on Al ee 14.87 oak by sisceneooyneeoonallll 45.50 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Jan. 11: 
Dimension ' 


ARKANSAS SOFT PINE 


Ceiling and Partition 


Fencing and Boards 





Flooring 
page grain— 1x3” 1x4” No. 1 Yo. 2 Clg. Clg. Clg. Part. No.1 No.2 No. 8 
aoe; sixsiwere wip 87200 | 12,14, 10,18, 12, 14, | 10, 18, 4” %” %” %” 1x 4” .........$85.75 $18.50 $15.25 
Babette Rae, meres — ae $27.25 $30.00 2x 4” $24.50 $27.50 _— ee, "Se ae ae 36:25 25:00 187 
ee 71.50 68.00 | “24.00 °25.50 2x 6” 20.00 2300 | Noa °7°° a as 31:50 | 1x10" °........ 37.00 24.75 
Flat grain i a 2 ee. ae le 1x12” "2 Bo00 2638 30-00 
fi ack rele se 25 26. 15 x10” . 5.75 , 
+ geeeeiintees ipod yy 28.00 30.25 2x12” 26.00 28.25 Finish—Dressed Lath 
ag or 
ane ariatere igi S28&CM—Shiplap - OI iL salt teed «sien insases $450 $840 
Casing and Base No.1 No.2 No.8 | 1x6 & 8.......1.1.12"67150 "54.00 Moldings 
B&better | 1x 6” ......... $37.00 $22.50 $17.75 | 1x5, 10, 12”.....5..0.. 70.75 60.00 9 
Se. COR eect erceres wens $74.75 SR C<aceewaes 36.75 25.25 18.75 1%, 1%, 2”x4 to 8” 73.5 wed 1%” and under....19 percent discount 
BETO aie h no ono sink wenn sem 80.25 ESSG | eh ewiwes 38.00 25.50 19.25 1%, 1%, 2”x5, 10, 12”, 75.00 1%” and over...... 13 percent discount 











Norfolk, Va., Jan. 14.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 


NORTH CAROLINA PINE 





No. 2 & better 


Bigs, sone "351 io@esue. $32 5008 30 $25. iow 26. on S10 2. 00 
Yh -50@34. wath, No. 1..$ 5. 5.75 Roofers, 6”.$28.50@29.50 D4S, 6”.$58.00@65.00 
6/4 Poe wee wae e 54. 50@57. 50 38.00@40.00 26. 00@27. 00 wate g Veen _— a el att 4 ‘= er wi 6 ee e860 bot ooge. 0 
(RRA cere 58.00@61.00 40.00@42.00 26.50@ 27.50 sada nen «s Factory, 2”. 27.00@30.00 12; 29.00@30.00 10”. 62.00@70.00 
8 a “is oxen 61.00@64.00 44.00@46.00 xenwQraces eer eee Sizes, 2”.... 21.00@24.00 12”. 30.00@31.00 12”. 68.00@76.00 
oug 
° ORI ae pogee dope 40.00@42.00 28. oe @ 29.00 oye =e Finished widths— No. 2 & better No. 3 No. 4 
10R sees sree eee -00@64.00 44.00@ 46.00 28.50@ 29.50 24.50@25.50 Flooring, u2Z% and 2” rift...... $85.00@90.00 cdeda@aaens oadgeQasaaa 
2 salle Ras Oe 68.00@70.00 49.00@51.00 29.50@30.50 25.00@26.00 ing, 8 ne and 3%” ...... 50.00@58.50  $42.50@46.50 $34'60933'50 
Bark strips, Nos. 1 & 2..$37.50@38.50 Bark See —- Coe Mee isayadsanvasewesvees 34.50@36.50 27.00@28.50 16.50@17.50 
(: nee 17.00@18.00 INGER DP OE Bice cccs cawe $44.00@47.00 Wc ae daeaccoveuntaeeadale 35.00@38.50 28.50@30.00 18.00@19.00 
Cull rel Sas aware catwe 10.50@11.50 WOTGT. Fo oo on cc eccaccwcces 51.00@59.50 43.50@47.50 25.50@ 29.50 





NORTHERN PINE 


Duluth, Minn., Jan. 14.—Northern pine quotations are firm. Lower grades are especially strong, and advances in some items are foreshadowed 


Prices f.0.b. Duluth follow: 





ComMON Boarps, RougH— FENCING, RoUGH— 
6’ 8° 10’ 12° 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20’ 
Nit, Bae seer $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00] 6”, No. 1................ $53.00 $56.00 $61.00 $63.00 $62.00 
i: ene eee 61.00 63.00 69.00 71.00 66.00 71.00 71.00 1 ay eet 38.00 42.00 43.00 45.00 45.00 
Wee ec cceans 65.00 68.00 75.00 75.00 70.00 75.00 75.00 ROGER Bec ahetatwatews 27.00 29.00 30.00 31.00 31.00 
NNR EY bie cee cea 39.00 41.00 48.00 50.00 48.00 54.00 SOG 47) Nee Beck kcccceceeess TOD 53.00 55.00 61.00 63.00 
Be wascivacece - 42.00 44.00 51.00 51.00 48.00 54.00 56.00 OOS s xidaviandesuees 32.00 35.00 39.00 45.00 27.00 
oe 12” CAs pee bye 58.00 58.00 53.00 61.00 bey ING Goes cccancaccaecs 28.00 28.00 30.00 31.00 30.00 
NOS ye LL BBO 34°50 «Be50 36.00 «86-50 36.50 36-50 | No. 4, 6-foot and longer, mixed lengths, 4”, $29; 6”, $80. 
1 Bape eee 34.50 35.50 37.50 37.50 37.50 37.50 37.50 5” fencing same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. $1 or 2S, add 75 cents; SISIE, add $1. 
For Si or 2S, add 75 cents; SISIE, add $1; for resawed, add $1. Flooring, 54- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
No. 1 Prece Sturr, S1S1E— SIDING, 4 AND 6”, 4 TO 20’— 
6’ 8’ 10’ 12° 14’ 16’ 18’ 20’ 4” 6” 4” 6” 
i eee $29.00 $31.00 $33.00 $33.00 $32.00 $34.00 $36.00 $36.00 
ox 6"... 29.00 30.00 32.00 32.00 31.00 33.00 35.00 35.00 | R&better ........... re a ae Baeens «08 ae |S 
ox 8”...... 30.00 32.00 34.00 36.00 35.00 35.00 37.00 37.00 | ovis tt 35:00 a, ee ne . 
Rie AOD GER) 38) Seo 888 E83 8004088 |” sing may contain me 
MS excess : A ; . ls ? Ki idi tai ks -foot. 
axl”... 40.00 41.00 43.00 45.00 43.00 43.00 46.00 46.00 a messes os se es sauna ee : aes a ai er 
ing run to O. G., $2 a thousan ra; produc es. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M ad Lereauniiiny P . ninogs _— . s 
or S48, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





WESTERN PINES 








[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Jan. 14.—Quotations on west- 
San Francisco, Calif., Jan. 12.—The following Portiand, Ore., Jan. 16—The following are | ern and Idaho pines and white fir are as follows: 
are average prices of California pines f.0.b. mill, | f.o.b. mill, and f.o.b. Chicago shop, prices: WESTERN WHITE P1nB, 16-Foor, INcH— 
thos = Boards, S2S No.1 No.2 No.3 No.4 No.5 
ose on common being for 1-inch stock only a $41.50 $31.00 $22.50 ..... 0... 
and including no other thicknesses: com. com. Go ssccascads 42.00 32.00 24.50 
, TS, Te cdcisdecdiervsciwe wee $31.00 $21.00 We dapecewvens 41.50 27.00 24.50 
California White Pine Mixed Pines TG IGM ie cascnwscccecwciwece Lape aor 7. <amaceedee on pp ge adaaa aeaed 
_—_ TS GRO Oe ce kkedesecrecatvecenwes I -50 ml nudieecees i y eeaae).. eegae 
ou tob...cas Cee id iscescaxcyeauvi 29.00 24.00 | 4” & wider.. wee $20.00 $°9:50 
select ........ we eee $ 45.15 | 1x13” and wider, 10 to 16’.......... 30.50 25.00 | WesTeRN PINE SHOP, S2S— 
D select ........ 75.40 Oe RR 32.40 No.4 No.5 
a" a teens Pegs BM esskennen 21.30 com. com. see. nde Ne.1 Ne = Mad - 
. Ser * ” ’ 7 
No. 1 nee seater ay a : eececceee Lp Sek” and WIGGP «6 ccc cedcccsctacucees $20.00 $ 9.00 5/4 & 6/4.. 886 50 $41.50 $31.50 $21.50 
No. 2 shop...... 32.55 No. i dimen.... 22.10 Selects, —s er ee 51.50 41.50 eceee 
No. 3 shop...... 20.50 No. 2 dimen.... 16.90 “ar “Dp 4/4 Ccevedewse ecaus éatde $26.25 
Panel, .. ae 86.10 Timbers ...... 29.70 I= 4”, 6* and 8", 16: ta: 20" .....% $19. 00 $67. ry 7: 00 IDAHO WHITE PINE— 
No. 3 ‘clr., stnd.. 47.25 led idi da EOE Ju ota Gd et akdaed ous ewe 00 No.1 No.2 No.3 No.4 No.5 
Shop, 8s tnd. eocce 33.50 Beveled siding— EE, duet nveenncbenseeaavaeune at 90 i $0 73. 00 4” $52.00 $41.00 $25 00 . Bis 
RAbte. ....+- $ 40.60 | 1x13” and wider.............. 99.00 94.00 78.00 | gw °°"°.7°°"" 63.00 4200 3050 ..... 2. 
ns : Premera 38.40 | 5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 | gw ‘"'''’"""" 25°99 39:00 30.00 
Nos. 1 & 2 clr...$142. 05 D nsec cea exe St00 | 3/4 ONE WIE ice ccccsccccccces 99.00 94.00 82.00 | yor [7007 r TTT? 55.00 39.00 30.00 ..... ers 
C select .......- 102. - Shop S2S, f. 0. b. Chicago RE Ge Gl BA uss oct 
D select ........ or White Fir No.1 No.2 No.3 | 4” & wider... ..... $22.50 $ 9.50 
No. 3 clear..... 91.15 Clears .......-. $ 50.80 aie ORB CPivcsacccecnnensnaped w08. 00 $50.00 $38.00 | WHITE Fir, 6- To 20- Foor, Ixcn— 
Inch shop... 40.50 No. gcom. and —=_—| 8/4 cecececcrcccetccenscccnccees 60.00 38.00 ” 7 12" 4"&w dr. 
ne 1 shop...... 66.25 24.25 gt prices are for AREEEEIL my - Pe ee BINGE SD xc wewcce $27.00 $29. 00 $30. 00 $31.00 . 
N 0.2 shop...... CO as eariss aes ; better shop. For straight cars of specified | No. 3 ........ 22.00 24.00 25.00 26.00 
No. 3 shop...... 21.95 No. 4 common.. 18.05 | grades, add $5. i vcncava saade ghbse. coeabd wees $20.00 
No.1 & 2 elr., No. 1 dimen.... 20.15 
etn ae 5.19 No. 2 dimen.... 17.80 
0. 38 Clr., stnd. 
Shop, Uresstnd.. 64.90 Seeues #0 WEST COAST LOGS 
CODEP. occ nceces 50.95 [Special-telegram to AMERICAN LUMBERMAN] Everett, Wash., Jan. 12.—The log market re- 
a Cedar $ 17.30 Com., 4/4 .....- Lp Portland, Ore., Jan. 16.—Present log quotations a and unchanged. Quotations: 
ions. ee ee: ia, | seer Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
xport DIMEN. - ccccdcne 1.40 Cc ; 
A edar: $16 to $20. Cedar: Rafts containing shingle logs only, 
UStralian ..... $ 75.15 Lath Yellow fir: $28 to $28.50, $21 and $15. and — 25 cents added for each 1 percent of 
Box — ye Red fir: $18 to $19. a 
Mix. pines, 5/4 No. 2 mix. iee. 4.60 Spruce: $32, $25 and $15. Hemlock: No, 2, $19; No. 3, $14. 
I4 veveeees $20.50 32” mix. pine... 1.90 | Hemlock: $14 to $16. Spruce: No. 1, $28; No. 2, $21; No. 3, $15. 
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FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., Jan. 12.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended today: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No. 2 No. 3 No. 2 No. 3 
Clr.&btr. Clr.&btr. Clr. &btr. Clr. &btr. 
1x3”... .$68.50 $48.00 144x3”. .$61.50 $50.50 
EEC”. css WEOO 48.00 14%4x4”.. 58.50 50.50 
IG”, «5 Bre 50.00 14%4x6”.. 60.50 50.50 
Slash Grain Flooring 
1x3”....$40.00 $37.00 14%4x3”..$48.50 $37.50 
1x4”.... 40.00 37.00 14%x4”.. 45.50 37.50 
1x6” .... 43.00 41.00 14%4x6”.. 47.50 37.60 
Vertical Grain Stepping 
1%, 12 ae fe ee | yo re 2 $70.00 $60.00 
14,1% & 2 OOS sstscususseanerrae 72.00 62.00 
Finish, No. 2 Clear and Better, S2S or S4S 
SE Seating sshd Valence sewer eee $54.00 $48.00 
ETO Te POLE RT TOLER: 49.00 
IRE ETE eiecivieeee anda 6:0 G00 sebine 56.00 50.00 
CAS vn si0 6 04960550609 6 60:04 wees os Re 52.00 
1, 15exe,; 6, 10° 12"... woes ceca 59.00 53.00 
tb Se re aren 58.00 52.00 
es ey enone 66.00 60.00 
Celling, Ch&EV and C&EB and Partition 
3%x4”...$39.00 $34.00 34x6”...$42.00 $37.50 
5gx4”... 41.00 35.50 5x6”... 44.50 39.00 
%x4"”... 39.50 34.50 x6"... 43.00 38.00 
Ext” ...0- 42,00 39.00 1XxG” ... + 45.50 42.50 
Drop Siding, Rustic 
5x6”. ..$39.00 $36.50 1x6”... .$43.00 $40.50 
1x4” . 41.00 38.00 1x8”.... 50.00 47.00 
Fir Battens 
lg | OOOO $0.70 + Levenvdow aie $0.85 
ORI AN n.8 eiripiteis we 6 OCS” 6. e ee ee -90 
Lath 
Bir, POF CROUBAME 6 oie civic onc svccdeeenssoewe $4.00 


Common Boards and Shiplap 
No. 1 No. 2 


com. com. 
be ee Ce ae. ¢ | ir $20.00 $17.00 
DOE. Spbi5hGSos Kew s dnid-01a 69104 axon aot 18.00 15.00 
SRE, Jikan SS4 oui Sawdgodnwanigosee 18.50 15.50 
RAMEN” 5 5.\i9:5:0:5:0 wae: ob ~-S->wiorwe 19.50 16.50 
REG. | Sens 6 bx sees weaeae sauce 20.00 17.00 
PE CEE ccs. ciien oe seaweasuccnioewiet 21.50 18.50 
RMNMOD 6. 5i6ib.05 0's 506d diod eS oh esesiee 20.50 17.50 
WES GE AD” oi o6is60Ksarddnuscseveed 21.50 18.50 
Common Planks and Small Timbers 
io Se: 5 le i $22.00 $19.00 
3x6, BRO AEEO, S540 5:cb5659%s080 NEE 21.50 18.50 
eRe: 22.00 19.00 
3x10, 7 t e  | t  r e e 23.00 20.00 
Common Dimension, S1S1E, 12’ 
No.1 No. 2 No.1 No. 2 
com. com. com. com. 
2x38, 2x4.."$18.50 $15.50 2x14” ....$21.00 $18.00 
2x6, 2x8”.. 18.00 15.00 SENG” «.< 22,00 19.00 
2x10” .... 19.00 16.00 2x18” .... 24.00 21.00 
2x12” .... 19.50 1650 2x20” .... 26.00 23.00 
Common Dimension, 2x4”, S1S1E 
6 ..sc0s00$1.00 “$18.60 La $20.50 $17.50 
| are: 18.50 15.50 , SA 21.50 18.50 
iO Assaaate 19.50 16.50 ers 23.50 20.50 
Common Timbers, Rough, 32’ and Under 
No.1 Sel No. 1 Sel 
com. com. com. com. 
6x 6”....$24.00 $27.00 18x18” ....$2800 $31.00 
10X10”.... 26:00 28.00 20x20”.... 29.50 32.50 
14x14”.... 25.50 28.50 22x22”.... 31.50 34.50 
16x16”.... 26.00 29.00 24x24”.... 34.00 37.00 
Common Timbers 
34 to 40’, .$26.00 $29.00 72 to 80’..$51.00 $54.00 
42 to 50’.. 30.00 33.00 82 to 90’.. 61.00 64.00 
52 to 60’.. 36.00 39.00 92 to 100’. 73.00 76.00 
62 to 70’.. 42.00 45.00 
Ties, Rough 
LS i ye BIB 00” FEO scccowicesian $20.00 
SES? | bes sanwecase 2950: ONO: 2 4vsswiacoaae 11.25 
HEMLOCK— 
Boards, SiS or Shiplap 
No.1 No. 2 No.1 No. 2 
com. com. co com 
1x2 & 3”..$20.00 $17.00 1%& 1% 
|: ea es 15.00 x4” ....$20.00 $17.00 
YT a 8.50 15.50 ZG” ...06 Bee 17.50 
1x8 & 10”. 19. 50 16.50 x8 & 10” 21.50 18.50 
1x12”. .... 20.00: 17.00 x12” 22.00 19.00 
14%4x2 & 3” 22:00 19.00 
RED CEDAR— 
Common Boards and Shiplap 
Os ya $16.50 $11.50 . 1x10”..... $19.00 $14.00 
| ee 17.00 12.00 | 20.00 15.00 
BEAN sss 55 18.00 13.00 
Flume ; Stock 
RS” o..ew $22.00 $17.00. 1x10”..... $24.00 $19.00 
EB” sacces S000 ~ *38,00° ~“Fxi0"...:.. 25.00 20.0 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Seattle, Wash., Jan. 16.—The following are 
prices paid for yard items, f.o.b. mill, were re- 
ported today: 

Pre- 
High Low vailing 
Prices Prices Prices 
Vertical Grain Flooring 
axe” NO. S°Olear én sicskcs $53.00 $51.00 
INOS SB cuicen ne xnsseewecee 38.00 36.00 
Slash Grain Fiooring 
1x4” No. 2 and better 30.00 27.00 
Ee be ced Neicih tae sarcied 27.00 pilav 
1x6” No. 2 and better .... 36.00 30.00 
MIDE: 6b” na oS ares he aieaie 30.00 ieee 
Stepping 
No. 2 clear and better.... 70.00 pce 
Finish No. 2 and Better 
BES HE BO” oo ccssosciiccc =e BOO 56.00 
Casing and base ......... 68.00 pieetara 
Ceiling 
5x4” eo. 2 ns Be Pts ss 32.00 27.00 $28.00 
Bi cann statin 22.50 20.50 Apacs 
1x4” No 2 clr. & btr. 32.00 29.00 
IOs S RICA? cies icin’ 26.00 24.00 
Drop Siding 
1x6” No. 2 clr. & btr....... 36.00 31.00 
DVO; BVGUOA® sk sivccsass 28.50 26.50 


No. 1 Common Boards and Shiplap 


te Oe BO ye tiekacw 60s NG ee 19.50 18.00 
RES” “Suess ud ouAcuesenr fe ee 
Dimension, No. 1 Common S4S 
exe” Ae OES oi kiclncacsa 19.50 | re 
Plank and Small Timbers, No. 1 Common 
axe”. 20 00: 40" BES. «sek 8 22. 4 21.50 
$xi2”, 12 to 16’ S48S....... 23 ee oes 
Timbers, 32’ and niin: No. 1 Common 
BED GSE) Gas cn eon Sas sGaene 26.00 24.00 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Jan. 


16.—Fir prices today, 
mixed car basis, f.o.b. 


mills, are as follows: 
Vertical Grain Flooring 


RE ARS. | 26 odes b wae SaneneeGenw ean $57.00 
NOs HR MNNE 5 acilits a a eed va cp te eer el oan ee 53.00 
Pei RE big ck aes Saun susareese eae 39.00 
1x3 and 14x4” No. 2 clear and better..... 54.50 
BNO DUBE seis danasaeew eda 43.00 
Slash Grain Flooring 
ix4” No. 2 clear and better .....0.0csc00 32.00 
DS OOO wicaie oie sine wa Gee's s ON Ske RS 27.00 
1x6” No. 2 clear and better °......00066.65% 35.00 
BaD MR Shin cia bene cin ee nis cults 31.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better......... 70.00 
Finish 
INO; 2 Cloar sONG: DOCS oisicos dc eck eescddoce 58.00 
Ceiling 
5gx4"” = > CROAT ONG Hetero scicckesdes 31.00 
Oe MRE seins erase pe OCs Aipiolc Cis oe 24.50 
1x4” ae 2 clear and better .............. 32.00 
DW MIR” ices gircere wis maple land bess ae wide 27.00 
Drop Siding and Rustic 
1x" No. 2 @lear and better ...o.. éssesewdes 34.00 
WO PERE os eee ees heGiin Chuiewekre 30.50 
Boards 
PES ccVichartwsusdonmedekioniiraraae $19. “oe ’ 
MONS ss Scag Gem aewe selec etiam 
Dimension—2x4-inch, S4S 
PU. Ay AD RTN DE okey dsc whita dew cies cule cee 18.50 
PNUD? ar! "iprarccpictatace tai aerial buck eS lc Da cans Shoes ark 15.00 
Timbers 
NN ie oid Sar hi Bi het ee lee ONY Li te a dea 3.00 
OES AM MAURO. ons aiwsauwusasesderesors Sees Seee 
‘ Miscellaneous Items 
CR OTUOA VANGOM. 6.060% vas ne dcbece%clcas sie 20.00 
ae PMN ORNS 55 ho 1450 hia 6 wi igs Seiad e Mle Tee cehe 3.50 





WEST COAST SPRUCE 


[Special telegram to AMBRICAN LUMBERMAN ] 


Portland, Ore., Jan. 16.—The following are 
prices for mixed cars prevailing here today: 


cy Pe RSE To: Beg re nn ere ae eae rs. $73.00 
BROOME AIG. 6 oss 6 cswaavsdeecieacews 62.00 

OV OL MIMI, SEES 6 io 4.5.0. oa egy aww cesar 35.00 
eis ois pipes oanpeancate hice Siete 36.00 

SERRE usp Ae a ry Soa a een) eee 5.50 
Re es ee ae eee ones 30.00 
Caen ete e e hala = 35.00 
gare eerie ese erent 35.00 

Boe ib casa eco ens Gara sae ees 38.00 

BA OD 8 oie sees swdudaws can 46.00 

Common rough dimension................. 25.00 
BOX AUST. TOP RCR oie oks coms woeeniasnes 20.00 
PUG 55 055 hoes peace ane 21.00 





REDWOOD 


The following are the prevailing redwoog 
prices, f.0.b. Chicago (72-cent freight allowance). 


Bevel Siding, Ya-Inch, 81S1E 


—Clear—, ——“A" “gn 
4 539. 2s $43.25 $90.28 $40.25 ‘is ! 
E Seqtioniewo 29, 
B ciecentcene Ue 2.25 42.25 . 
ee re . 33. 3 43. 38 3. 25 4 =41.25 4 
Bungalow Siding, 81S81E 
c—Clear——  ——"'A"” 
8’-7’ 8-20’ 8°-7’ 8.29! 
a CS $55.25 $58.25 $653.25 $66. 8 
WO ecasin.cie eo eit 59.25 62.2 57.25 60.95 
GG <oersans cece 73.75 76.75 71.75 74.95 
la . 75.75 78.76 73.75 76.75 
SERIA” s0-tccivesees 77.15 80.75 75.75 = -17.75 


Random Shop, Rough or 82S, 5” and up, 8’.29' 

4° 14%” 1%” ye 2%” 3” ” 5” 6” 

$45.50 $67.50 $67.50 $53.50 $80.00 $78.00 $82.00 $86.09 
Finish—Rough, S2S or S4S 





Clear. en ake hd 
l-inch— 3-4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-29’ 
- spares $52.50 $62.50 $88.50 $47.50 $57.50 =a 
a caeonee 52.50 62.50 94.50 47.50 67.50 
om Sesvees 59.50 69.50 96.50 64.50 64.50 aL HH 
SP. pearetae 54.50 64.50 94.50 49.50 59.50 89.56 
3 to 6” 52.50 62.50 ..... 47.50 57.50 es 
By sens 74.50 74.50 94.50 69.50 69.50 89.60 
a 85.50 85.50 98.50 80.50 80.50 93.50 
Se scares 87.50 87.50 98.50 82.50 82.50 93.60 
ae | ae sens WU secs voces (CUUe 
1% & 14%-inch— 
BE “shawnee $59.50 $69.50 $95.00 $54.50 $64.50 $90.50 
4” ....... 59.50 69.50 101.50 54.50 64.50 96.66 
Se heswoes 66.50 76.50 103.50 63.50 73.50 100.60 
Oe” 61.50 71. 2 101.50 56.50 by 50 96.50 
3 to 6”. 59.50 69. 56.50 ee 
Be Wisa'saw-s 81.50 81. BO 101.50 78.50 a8 50 98.50 
10” ....... 92.50 92.50 105.50 89.50 89.50 102.50 
ae esmaaws 94.50 94.60 105.50 91.50 91.50 102.56 
O60 28 6c ccses 04a08 ROUOOU -seres saves 
2-inch— 
BO aiclssiecne ot. 50 og 50 $93.50 $52.50 $62.50 $88.50 
4” ......- 57.50 67.50 99.60 52.50 62.50 94.50 
accuses Bab 74.50 101.50 61.50 71.50 98.50 
OS  wseedss 9.50 69.50 99.50 654.50 64.50 94.50 
3 to 6” 57.50 67.50 ..... 654.50 64.50 ..... 
Re 79.50 79.50 99.50 76.50 76.50 96.50 
10” ...4... 90.50 90.50 103.50 87.50 87.50 100.50 
ere 92.50 92.50 103.50 89.50 89.50 100.50 
4 to 12” isa eeces: COO Acne cosce | OOF 
add $6 to 8’-20’; 26’-32’, add 


For 22’ and 24’, 
14. 


Wide Clear Finish, Rough or S28, oe 8’ -20’ 


4° 14-1 yy” ” ” 5” 
14”... ee a4 $124.50 te 50 wf 4 — a0 ey 4 
”... 122.50 129.50 127:50 
.+» 127.50 134.50 132.50 137. 00 i 00 
- 132.50 139.50 137.50 142.00 
137.50 144.50 142.50 147.00 
-» 142.50 149.50 147.50 152.00 
- 147.50 154.50 152.50 157.00 


+21 152.50 159.50 157.50 162.00 
. 157.50 164.50 162.50 167.00 171.00 


Clear and Tank, Rough or S28, 8 to 20’ 
Ns 6” 8” 10” 12” 6-12” 
Fae ness— 
see daeuibine sree en $112 +8 sete $114 1 
i ate Pasibaieisiesinase eee 116 «6117 119 
Add, for 22- 26’, $6; for 26-31’, 14. 





RED CEDAR SHINGLES 


Seattle, Wash., Jan. 12.—Eastern prices f.0.b. 
mill are: 
Per M 
Per Square 4or5 
4 bunches bunches 
First Grades, Standard Stock 
mixtra. stars, 6/2. 0000066 $2.20 $2.75 
Bistra: Stare 5/2. ..0ccscve 2.44 3.08 
IOREEe. CICBTE cocciveccces 2.60 3.25 
POPTOCtR, BPS o vacccccwse 2.97 3.70 
Be ero 2.74 3.90 
POTIGCHONS 6 oosi6 es seesere 3.27 4.50 
First Grades, Rite-Grade Inspected Stock 
Mixtrs, stars, 6/2..6.66... $2.28 $2.85 
xtra GtAs, 6/2. 00000006 2.52 3.15 
Wxtra Clears .......c008 .80 3.50 
POPreCcs, 0/2 .2.ciccasses 3.05 3.80 
Lo rare 2.91 4.00 
PPOTIBOUDDA: sca nsisicceese 3.35 4.60 
Second Grades, Standard Stock 
Common stars, 6/2...... $0.88 “ 10 
Common stars, 5/2...... 1.08@1.16 35@ 1.48 
Common clears ........ 1.48@1.60 1380 
British Columbia Stock, Seattle Market 
MOK (MANAOIAN) «.ss0c0s.cceaiee sedans 3.30@3.40 
XXXKK OE stiuaccl $3.05@3.13 3.80@3.90 
NCES sa .0e. 5 436.0 0rdvare.sniets 3.20 4.40 
POlrections: : ..5.0.5 s<aseees 347 4. 70 1.70 
XX 6/2 16” seapeean) ie 1.60@%. 05 
oe 5/2 16" CG. BY... ne 1.51@1.63 1.90@ 
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POPLAR 


Cincinnati, Ohio, Jan. 14.—The following are 
average prices, Cincinnati base, on “‘soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 


poplar: 


VALLEY— 4/4 5/4&6/4 8/4 
BAS ccvsccevccoes $105@110 $110@115 $115@120 
Saps & selects... 75@ 80 80@ 8 85@ 90 
No. 1 com. .....- 53@ 58 58@ 68 638@ 68 
No. 2 com. A.... 32@ 35 35@ 38 38@ 40 
No. 2com. B.... 25@ 27 27@ 29 30@ 32 


‘ TEXTURE— 
< | penne $115@120 $120@125 $125@130 
85@ 90  90@ 95 95@100 


No. 1 com. ....-- 65@ 70 70@ 7 75@ 80 
No.2com. A.... 35@ 40 40@ 45 43@ 46 
No.2com.B.... 25@ 27 27@ 29 30@ 32 








POPLAR BEVEL SIDING 


Cincinnati, Ohio, Jan. 14.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 


No. 1 No. 2 

Clear Select com. com. 

" er enery tres $60.00 $50.00 $30.00 $20.00 
aiggta deena tare 60.00 50.00 30.00 20.00 
MP Nevcenconees 55.00 48.00 25.00 19.00 
Louisville, Ky., Jan. 14.—The poplar siding. 


market is firm, with inquiry better. Sellers have 
not been making much sales effort but are trying 
to clean up old business and get stocks ahead for 
spring demand. Present prices are: 


Clear Select No. 1 com. No. 2 com. 
- gee ees $62.00 $52.00 $34.00 $24.00 
DP vecnise 60.00 50.00 30.00 22.00 
or Sines 50.00 47.00 24.00 18.00 





For Editorial Review of Current Market Con- 
ditions See Page 37 


NORTHERN PINE 


North Tonawanda, N, Y., Jan. 15.—Northern 
pine demand is on the in¢rease. Dealers report 
a more satisfactory business than at any time 
during the winter and attribute the healthy tone 
of the market to recent decreases in prices. 
Orders for prompt shipment are in the majority 
by a wide margin, few purchases being made 
on the waiting list. Yard supplies are such that 
customers’ requirements are promptly filled. 


Buffalo, N. Y., Jan. 14.—A reduction of prices 
on certain grades of northern pine within the 
last two weeks has placed this wood in better 
position to compete with other woods which have 
been getting a large share of the business. 
Higher and lower grades are not changed in 
price, but medium grades are off $5 to $15. 
Business is quiet, 


New York, Jan. 14.—The turnover in northern 
Pine has been rather small in the last two weeks. 
Dealers hold prices very firm in spite of the 
small demand. Retailers are carrying unusually 
small supplies and industrials are buying on a 
small scale. Lower grades are mostly in demand. 








Boston, Mass., Jan. 14.—Northern pine trade 
is picking up. Activity of building during the 


closing weeks of the year and good industrial, 


demand reduced stocks and quite a little replace- 
ment must now be done. Wholesalers speak of 
strong competition offered by medium and higher 
grades of western pines, but northern pine seems 
to be holding its own fairly well at steady prices. 
Lower grades are firm and in good request. 


EASTERN SPRUCE 


t Boston, Mass., Jan. 14.Eastern spruce manu- 
—— appear to be confident of their ability 
. maintain a base quotation of $48 on dimension 
— thruout the winter. Frames are not 
‘Stoun very well. The supply of dry lumber at 
aa" mills is growing smaller and the 
oma of prices is still upward. Demand for 
50 mort 1S moderate. Provincial scantling is 
po cm to $1 firmer than in December. North- 
iene —_ boards are quiet at fairly firm 
8-inch 2uotations: Dimension, rail shipments, 
18-inch es eet $48; 9-inch, $49; 10-inch, $50; 
on6 and $52. Provincial random, 2x3, $38; 2x4, 
$44 to Paci $37.50 to $38; 2x8, $43 to $44; 2x10, 
$29 to Po New England random, 2x3 to 2x7, 
coverte 0; 2x8, $45; 2x10, $46; 2x12, $48., Boards, 
D1s a 5-inch and up wide, 8-foot and up long, 
ryan to $38; clipped, 10- to 16-foot, $40 to 





cnt York, Jan. 14.—Prices hold firm with no 
Ses since the turn of the year. Plenty of 


cars are to be had and shipments are coming 
along in excellent shape. Inquiries are on the 
increase and many fair-sized orders are being 
placed. Random, 2x4 and 2x6, sell between $40 
and $41; 2x8 averages between $45 and $46, 2x10 
$47 and $48. An item that is hard to get is 2x9 
in 13-foot lengths which ranges between $53 and 


$55. 
HARDWOODS 


Chicago, Jan. 16.—The hardwood market re- 
mains active and strong. The feature of the 
market is the heavy buying of both maple and 
oak now being done by flooring manufacturers, 
who are enjoying a good demand and operat- 
ing at capacity. Automobile interests also are 
prominent in the market. Furniture interests 
are now centering their attention upon the furni- 
ture shows, and little buying will be done by 
them until the result of these shows have been 
determined. Lower grades are in good demand 
and in some woods command higher prices. 
Prices generally are strong, and the upward 
tendency is marked in the case of oak, maple and 
sap gum, while birch and red gum also are some- 
what higher. 


St. Louis, Mo., Jan, 15.—Southern hardwoods 
are considerably stronger than last week, it is 
reported. A large volume of inquiries, particu- 
larly from box and automobile concerns, indi- 
cates an increased demand in the near future. 
Furniture people are awaiting the outcome of 
the shows now being held at Chicago and Grand 
Rapids, before making purchases. Because of 
unfavorable weather in the South, both produc- 
tion and shipments are below normal. 


New Orleans, La., Jan. 14.—Hardwood demand 
is of pre-holiday volume—by some accounts a 
little better, and prices are strong. Notably, 
FAS sap gum is reported stiffening. Red gum 
is relatively quiet. Manufacturers are optimistic 
and are. striving to maintain production. 
Weather conditions are improved, but the cut 
remains short of normal. 


North Tonawanda, N. Y., Jan. 15.—An active 
demand continues to assert itself, especially for 
maple and birch. Lower grades are coming in 
for greater attention, tending to show an active 
consumption in these items or depleted supplies 
in retailers’ hands. No change in prices is re- 
ported. 


Buffalo, N. Y., Jan. 14.—Hardwood trade is 
fairly active for this season, tho many buyers 
have not as yet completed their inventories. 
Wholesalers look for trade to pick up to quite an 
extent within the next few weeks. The outlook 
is especially good for flooring and interior trim. 


Cincinnati, Ohio, Jan. 15.—Interest in hard- 
woods is increasing, but actual business has not 
developed materially as yet. There is a good 
line of inquiry from automobile manufacturing 
sources. Prices remain about the same. Retail 
yards are making some inquiries regarding stocks 
for spring and summer. 


Houston, Tex., Jan. 15.—Sap gum is in extra 
heavy demand this week at prices $2 above the 
quotations of a week or so ago. Ash is strong 
and oak in good demand, but red gum apparently 
is a drug on the market. Practically everything 
ready for shipment has left the mills. Produc- 
tion is almost back to normal. Sales managers 
see a splendid outlook ahead for the first half 
of the year at least. 


New York, Jan. 14.—Demand as well as in- 
quiries have been somewhat slow in the last two 
weeks and the end of the second week found 
the market still quite listless. Oak flooring prices 
rose slightly; asking price for clear white 
runs between $100 and $112; select white $85 and 
$95; clear and select red oak flooring $5 to $8 
less. Maple flooring shows no change, with 
2%,-inch face quoted at $98 to $100 for clears 
and $88 to $90 for No. 1 common. 


Boston, Mass., Jan. 14.—-Reports from all 
branches of the New England market for hard- 
woods are optimistic. Continued mild weather 
is stimulating the building trade. Hardwood 
flooring and finish are doing exceptiona]ly well 
for this season. Oak flooring has advanced about 
$5 within the last few days. Industrial demand 
is well maintained. Inquiries from the automo- 
bile industry indicate consumption of hardwood 
lumber in this trade during the next six months 
will run ahead of 1923. Quotations, FAS, inch: 
Ash, white, $120 to $125. Basswood, $95 to $106. 
Beech, $80 to $90. Birch, red, $140 to $150; 
sap, $120 to $125. Gum, red, $95 to $105. Maple, 
$100 to $110. Oak, white, plain, $115 to $120; 
quartered, $150 to $160. Poplar, $125 to $130. 


SIMONDS SAWS 


MACHINE KNIVES — FILES —~HACK SAWS 














A Cutting Service 
Unequalled 


Many mill owners and timber opera- 
tors, appreciating the high quality and 
service given by 
Simonds Saw Steel 
Products have equip- 
ped their machines 
with Simonds Cir- 
cular or Band Saws, 
Machine Knives or 
Files) On timber operations the 


Simonds Crescent Ground Cross-Cut 
Saw is foremost in demand because of its 
cutting and edge-holding qualities. 














The Simonds Special Cross- 
Cut Saw File is rapidly 
being adopted and de- 
manded by filers 
who require 
the best. 





Simonds Machine Knives for years 

have been recognized leaders. Their 
high-grade steel and skillful manufacture give 
them the stamina for hard work and accurate 
cutting. 


Cross-cut Saw File 


These files are specially designed to meet 
the demand for cross-cut saw work. They are 
efficient and economical to use. 








Write for Catalog and Prices. 


Simonds 
Sawand SteelCo. 


“‘The Saw Makers’’ 
FITCHBURG, MASS. 


Chicago, Jil. Portland, Ore. 

Detroit, Mich. San Francisco, Cal. 

New York City Seattle, Wash. 

New Orleans, La. Montreal, Que. 

Lockport, N. Y. Vancouver, B. C. 

Memphis, Tenn. St. John, N. B. 
London, England 
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GANDY is a BETTER BELT 











ASK GANDY 


— If you have an installation that 
chews up belts, submit the problem 
to our Engineering Department. 

Forty years of building and in- 
stalling Stitched Cotton Duck Belts 
have given us a wealth of experience. 
We have solved many problems. 
We'll be glad to help you. Just drop 
a line to the address below. 

Belting Service Since 1880 


~ THE 
GANDY 








BELTING CO. 


MAIN OFFICE AND FACTORY 
840 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
CHICAGO: 852 WEST ADAMS STREET 
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STITCHED COTTON DUCK 


* : ‘ao C) 
/ 1 i? 











Want to Make 
, Extra Profits? 


We believe you do and for that 
reason will be inter- 
ested in our propo- 
sition. Everyfarmer 
in your community 
is a prospect for a 


= ol . Monarch Meal 
and Feed Mill 


By having one in your yard to turn little favors for 
your customers who have small jags of corn, oats, rye 
and buckwheat to grind it will pay for itself in no time. 
Occassionally you'll sell a mill outright—there’s the ex- 
tra profit. These farmers will remember you when they 
need lumber. 

Get our proposition today. 


Sprout, Waldron & Co., Money. Pa. 

















building the World’s 


40 Years best portable Saw 


Mill. *Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 


i f il 
ed a 


SAW Louis World’s Fairs. 







M IL LS AA DELoacuCo. ATLANTA Ga. 


WARREN AXE & TOOL CO. 
3 WARREN, PA. 
Were awarded highest 


honors Panama - Pacific 
International Exposition 


GRAND PRIZE 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 





Flooring, 34x2%, clear: Beech, $84 to $93.50; 
birch, $90 to $95; maple, $98.50 to $101.50; oak, 
white, plain, $106.50 to $109.50; selects, $89.50 to 
$91.50. Mountain plain oak is offered at $10 
under the regular list. 





Kansas City, Mo., Jan. 15.—The hardwood 
market shows a renewed interest on the part of 
buyers. Inquiry is increasing and the outlook 
is said to be very good. Factory trade is 
expected to come into the market strong the 
latter part of the month. At present, outside 
of the motor interests, buying is largely on a 
fill-in basis so far as furniture and cabinet 
makers are concerned. Retailers have been buy- 
ing steadily, demand for oak flooring being 
very good with prices firm. Gum finish is in 
good demand and there is some call for oak. 
Other finish woods have been slow. Railroad 
buyers have been putting out some good in- 
quiries. 


Columbus, Ohio, Jan. 14.—Hardwood trade 
shows up rather briskly. Inquiries ‘are good 
and quite a few orders are being booked from 
all localities. Orders are pretty evenly divided 
between retailers and factories with railroads 
also coming into the market. Furniture con- 
cerns are having a good sale at the January 
shows and orders from furniture factories are 
expected soon. Shipments are coming out 
promptly as a rule. Production is not large 
and there are no accumulations of dry stocks in 
any particular localities. Prices of oak at the 


Ohio River: 
No. 1 No. 2 No. 3 
FAS com. com. com. 
Quartered ...... $150 $80 $60 ia 
PARRA ove sis: Jocoinieia 110 70 58 $20 
Baltimore, Md., Jan. 14.—There is a note of 


confidence in the reports of the hardwood men 
on trade conditions. With logging operations 
retarded by weather conditions, a scarcity of 
stocks is likely to result. Foreign buyers are 
still hesitant about placing orders. 


Omaha, Neb., Jan. 15.—Altho there has been 
no material change in the hardwood industry 
since the first of the year, the market still 
shows considerable strength, with more and 
more evidence to support the conclusion that 
several advances will be registered within the 
next sixty days. There is an excellent demand 
for finish items and oak flooring, dealers report. 


HEMLOCK 


North Tonawanda, N. Y., Jan. 15.—Sales con- 
tinue in good volume, yard supplies being suffi- 
cient to meet the requirements. Prices hold 
firm, merchantable stock selling around $36 and 
$37. Indications of active building operations 
early in the spring are believed to be reflected 
by increasing inquiries. 





New York, Jan. 14.—Hemlock logs jumped up 
$3 today. Freight rates from the west Coast 
are higher, the rate for this month being $12, 
while $13 is being freely talked of for February. 
Hemlock transit schedules have advanced $3 at 
least in the last three weeks and prices are 
continuing to stiffen all along the line. Ship- 
ments to this territory have not increased to 
any extent. 





Boston, Mass., Jan. 14.—Demand for hemlock 
is fair, and inquiries are encouraging. Eastern 
hemlock is firm, northern hemlock steady. West- 
ern hemlock shows some signs of stiffening. 
Wholesalers insist they must ask $2 or $3 more 
for lumber contracted for at current mill quota- 
tions on the Pacific coast than is actually being 
obtained for some of the western hemlock re- 
cently landed here. Random hemlock boards 
sell at $36, eastern clipped at $39 to $40, and 
northern clipped at $38 to $39. 


NORTH CAROLINA PINE 


Buffalo, N. Y., Jan. 14.—A strong tone has 
prevailed in the North Carolina pine market 
since the first of the year, with higher prices 
ruling in a number of items. Six-inch roofers 
are now quoted here at $33. The trade is not 
brisk as yet, but the upward trend in prices 
has stimulated inquiries, which are said to have 
shown 4 good increase lately. 


Boston, Mass., Jan. 14.—The volume of busi- 
ness in North Carolina pine is gradually expand- 
ing. Quotations are firmly held and some items 
show an upward tendency. Retailers are ¢om- 
ing into the market for their late winter and 
early spring requirements. Rough edge, 4/4 
under 12-inch, is quoted this week at $60 to 
$63. Shortleaf roofers are firming up. Arkansas 
partition is especially strong and some producers 
have announced advances of $2 to $3. The low 


ae 
range on shortleaf flooring, 1x4: A rift, $9: 
B rift, $87.25; C rift, $72; B&better flat, $55.5) 
Partition, B&better, }4-inch, $56.25. j 


New York, Jan. 14.—Demand for North Can. 
lina pine items has been picking up steagjj 
during the last week. While prices on dimensig, 
have not risen they have been unusually strong 
for the time of the year. Retailers are filling 
in often but have not been buying except wh, 
was absolutely necessary. 


Baltimore, Md., Jan. 14.—The last week hy 
brought no important changes in the North 
Carolina pine trade, the predominating tone hay. 
ing been one of quiet. Available stocks are no; 
in excess of current needs, and the level 
prices is being quite well sustained. Mill ag. 
sortments are within moderate limits. 


FIR, SPRUCE, CEDAR 


Chicago, Jan. 16.—Douglas fir is in good de. 
mand, tho not as active as southern pine in this 
market. However, inquiries are plentiful, ang 
indicate a steady development of business from 
now on. Stocks of yard items are none too heavy 
at the Coast mills, and no efforts to stimulate 
business thru the granting of price concessions 
are being made. 





San Francisco, Calif., Jan. 12.—There has been 
a little improvement in the fir market since 
Jan. 1, with production diminished by the annual 
closing down for repairs and recent cold weather, 
While San Francisco has been taking good care 
of shipments received in the Bay region, as 4 
rule, buying by yards has been slack recently 
on account of annual inventories. There ig 4 
good deal of building in progress and planned, 
The congestion in the southern California mar- 
ket has been relieved to some extent. Inquiries 
from the middle West are more encouraging. 





Buffalo, N. Y., Jan, 14.—The fir market has 
shown some increase in strength lately, tho 
demand has not as yet become at all active. 
Mills are beginning to resume operations, but 
they are asking higher prices on some orders, 
and are said to be getting them. 


New York, Jan, 14.—Prices of Douglas fir are 
stiffening, particularly on yard schedules, and 
demand during the latter part of the week in- 
creased materially. Transit shipments of both 
fir and western spruce are pretty much cleaned 
up. Cargoes entering this port have fallen off. 
Retailers show a much keener interest in the 
market. 


Kansas City, Mo., Jan. 15.—Demand for fir 
has been considerably increased by the difficulty 
retailers have had in getting southern pine 
boards. Orders have been picking up right along. 
Some mills have turned down orders that did 
not fit into stocks. According to reports here, 
stocks in general are not in very good condition, 
and some mills are strictly enforcing limita- 
tions on quantities and specified lengths. Prices 
are quite firm and flooring is slightly higher. 


Boston, Mass., Jan. 14.—Douglas fir market 
here is gaining strength. Demand is unusually 
good for January, but heavy arrivals have stimu- 
lated selling pressure. Western spruce and 
cedar have been relatively stronger than fir altho 
the volume of business in these woods is very 
much less than what has been done of late in 
the latter species. Wholesalers whose prices 
are based on what manufacturers are now asking 
are quoting $38 to $39 for an ordinary schedule, 
but there has been recent business in transit 
stock at $35 to $36.75, ship’s tackle, Boston. 


Omaha, Neb., Jan. 15.—The Douglas fir market 
is even stronger than a week ago, with indica- 
tions of another price increase appearing. Whole- 
salers report, not only for Omaha, but thruout 
the entire state, an increase in orders, as well 
as hundreds of inquiries. The out-State retail- 
ers, expecting a building program this year, 
due to the betterment of the finances, have be- 
gun this early to make preparations by laying 
in their stocks. A majority of the yards are 
way below normal on their usual supply. 


CYPRESS 


Chicago, Jan. 16.—Local cypress distributers 
report that demand is fairly good, but below 
expected volume. However, inquiries are plentl- 
ful and might materialize into heavy business 
at any time. Retailers appear to be slow 19 
stocking up on cypress, the largest trade com- 
ing from industrial consumers. One large local 
distributer finds that only one-fifth of his bus!- 
ness comes from yards direct, compared with 
about three-fifths from industrial concerns. The 
remaining fifth comes from wholesalers, the 
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—eccaaninaliaainiae 
direct origin of which business is uncertain, but 
robably divided between factory buyers and 
retailers in the same ratio. 


st. Louis, Mo., Jan. 15.—Prices of both red 
and yellow cypress continue unchanged. In the 
red cypress market, demand is good, and about 
equally strong in all items. The yellow cypress 
market is very inactive, however. 


New Orleans, La., Jan. 14.—Demand is reported 
steady and comparing favorably in volume with 
that of this date last month. Prices are un- 
changed but firm, inquiry brisk, car supply easy 
and shipments prompt. 


Buffalo, N. Y., Jan. 14.—Cypress trade is fair, 
put buying has not shown much improvement 
since the first of the year. Mills are inclined 
to hol@ prices firm, owing to the prospect’ of 
better activity in the building trade before long. 
Buyers confine their purchases to small lots in 
most instances. 


Cincinnati, Ohio, Jan. 15.—There is little 
change in the cypress market. Conditions are 
quiet and prices are stationary. 


New York, Jan. 14.—Building is still going on 
at arapid rate and wholesalers look for a greatly 
increased demand if favorable weather condi- 
tions continue longer. At present cypress is 
moving in moderate quantities with every reason 
for the belief that an increase in orders will 
start during the coming two weeks. Shipments 
are arriving in slightly reduced quantities. 


Kansas City, Mo., Jan. 15.—The cypress market 
continues quiet, with just about enough business 
coming from city yards and industrial con- 
sumers to keep sales managers hopeful. Some 
mills have been eager to book orders and make 
low prices to get it. 





Boston, Mass., Jan. 14.—There is a fairly sea- 
sonable volume of inquiry for cypress. Inquiry 
from finish mills is expanding. Prices are about 
steady. Quotations: FAS, 4/4, $98 to $105; 5/4, 
and 6/4, $103 to $110; 8/4, $108 to $121; 12/4, 
$130 to $136. Selects, 4/4, $83 to $93; 5/4 and 
6/4, $88 to $98; 8/4, $95 to $101. Shop, 4/4, 
$53 to $63; 5/4 and 6/4, $65 to $71; 8/4, $75 to $85. 


Baltimore, Md., Jan. 14.—Cypress inquiry 
shows indications of becoming more active and 
holders of stocks are disposed to adhere quite 
firmly to quotations, which have been well main- 
tained all along. 





Omaha, Neb., Jan. 15.—A general decrease in 
cypress orders is reported among the dealers, 
the product being harder to sell, except for fac- 
tory stock and moldings. Prices are high and 
demand uncertain. 


WESTERN PINES 


Chicago, Jan. 16.—Distributers report that 
western pine shop is coming in for greater at- 
tention than for some time, and that consumers’ 
ideas of prices are gradually getting to conform 
with those of the manufacturers. Yard stock 
remains in good demand from middle Western 
retailers, and boards are especially strong, on 
account of their scarcity. Fir and larch have 
a strong cail, but are difficult to secure and 
show an unmistakable upward tendency. 


New York, Jan. 14.—Stocks of western pines 
have been getting scarcer on account of cur- 
tailed shipments and prices are stiffening but 
no real rise has taken place yet. Idaho white 
pine, No. 2 common has had a recent advance 
of $1. The following prices are New York track 
rates and random lengths, 10 to 16 feet: No. 2 
common western pine 1x4, $49.50; 1x6, $50.50; 
1x8 and 10, $46; 1x12, $48. 


_San Francisco, Calif., Jan. 12.—Inquiries for 
California white and sugar pine have increased 
Since the first of the year and there is a little 
improvement in sales. Eastern yards and sash 
door manufacturers are showing more interest 
in the market. The principal demand is for No. 
1 shop, No. 3 clear and common. There is a 
800d demand for white fircommon, Demand for 
No. 2 shop is moderate and prices on both white 
and sugar pine are comparatively low. There 
are pretty good stocks on hand at the California 
and southern Oregon mills, but not too much for 
andua!, requirements during the coming winter 

Spring. Mills are closed down for the season, 


with the exception of two that are making 
winter runs, 


we N. Y., Jan. 14.—Demand is not very 
pes in the California pines, altho wholesalers 
y that trade has been on a fairly satisfactory 


scale so far this year. Inquiries have been quite 
good, but much competition prevails. Prices are 
said to be pretty low, particularly on No. 2 shop, 
No. 1 shop, especially in 8/4 thickness, is in short 
supply at the mills. 


Kansas City, Mo., Jan. 15.—Orders for west- 
ern pines are increasing steadily in volume, 
the new business being about evenly distributed 
between retailers and industrial consumers. 
Common boards are in good demand and some 
dimension and finish is wanted. Prices on 
yard stock are stronger than on factory items. 


Boston, Mass., Jan. 14.—Demand for western 
pines is good for mid-January. More interest is 
being shown in yard items. Sales of Idaho 
white pine are increasing in number and im- 
portance. Prices are steady on most grades, but 
there is a firmer tendency, especially on No. 2 
common, which is becoming rather scarce. Quo- 
tations on Idaho white pine: 

; 1x4 1x6 1x8 1x10 
No. 1 com.....$66.50 $67.50 $66.50 $69.50 
No. 2 com..... 56.50 57.50 55.00 55.00 
No. 3 com..... 41.50 45.00 46.50 46.50 


Omaha, Neb., Jan. 15.—Since the strengthening 
of the southern pine market, local dealers show 
an increased interest in western pines. Boards 
are in big demand, and Nos. 3, 4 and 5 are short, 
with a resultant increase of $4 a thousand since 
Dec. 15. Sash and door factories are among 
the heaviest buyers. California white pine is 
very attractive. 


REDWOOD 


San Francisco, Calif., Jan. 12.—Redwood manu- 
facturers are in an optimistic frame of mind 
after making a large output during the last 
year, with sales about keeping pace with pro- 
duction. There are good eastern inquiries with 
prospects for a normal spring demand at the 
yards. California business is looking up. Red- 
wood mills generally are again in operation after 
having made repairs during the holidays. Stocks 
are comparatively light. Export business has 
taken good quantities of clears and the outlook 
is favorable. 


New York, Jan. 14.—Shipments of redwood to 
this market are running along at a seasonable 
rate. While demand has picked up somewhat 
since the first of the year, still there is plenty 
of room for improvement. Retailers have been 
buying very little and factory trade has been 
only a little better. Prices are not very firm 
but show a tendency to waver somewhat. 


Kansas City, Mo., Jan. 15.—The call for red- 
wood, which picked up a little after the first of 
the year, remains steady and somewhat better 
prices probably will stimulate further buying. 
Wide siding is again coming into demand with 
retailers and inquiries generally contain that 
item. 


Boston, Mass., Jan. 14.—Redwood distributers 
are now offering practically all grades and sizes 
on @ more attractive price basis than last fall, 
and wise buyers are disposed to place their 
orders early. Retailers are becoming more ac- 
tive in the market and factory requirements 
are increasing. The market is now steady at 
recent price adjustments. 


SOUTHERN PINE 


Chicago, Jan. 16.—Local distributers report a 
strong demand for southern pine from retailers, 
who are not only buying for spring stocks but 
for an unusually large number of immediate re- 
quirements, due to the continued activity of 
building operations. Industrial business also is 
of fair proportions. Prices are strong. Several 
items have advanced during the week, and the 
tendency remains upward. Few transit cars are 
offered, and are in big request. 

St. Louis, Mo., Jan. 15.—Conditions in the 
southern pine market are continuing to improve. 
Demand is strong for practically all items, and 
prices are advancing. There have been some 
advances in almost all items of shed stock, and 
finish, flooring, ceiling, and drop siding are very 
strong. Strong demand and advance in prices 
have been recorded in practically all items of 
dimension, with the possible exception of 2x8 
No. 1 common S4S. Shipments are still held back 
by unfavorable weather in the South. 


New Orleans, La., Jan. 14.—Mill reports put 
bookings for the week well over the ‘‘normal’’ 
line and above the ‘‘peaks” registered during 
recent months. Production and _ shipments 
registered gains also, but not in proportion with 
the showing of orders. Prices continue their 
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means of distribution. 
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AILEASE allow us to emphasize that, under no 

condition, do we ship LONG LIFE to other 

| than those bona fide lumber dealers whose 
6¥4'4| names appear in the Red and Blue Books. 


Our sincere belief, that both the Wholesaler and Re- 
tailer is worthy of our fullest protection, prevents us 
from following the rather common practice of selling 


direct to any Tom, Dick or Harry, thus depriving the 
legitimate dealer of profit which should rightfully be his. 


We would welcome any ideas which we are certain 
you must have on this subject as we feel that our suc- 
cess lies in absolute co-operation with you, the logical 
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FLOORING 
THE AMERICAN HARDWOOD FLOORING CO. 
111 WEST WASHINGTON ST., CHICAGO, ILL. 
( PRODUCED IN OUR OWN OFFICES 
PRODUC 
By Ey | 
66 99 
Ready and Steady — 
that’s Dixon Lumber Cray- 
ons, — from end to end. 
They hardly need advertis- 
ing — their friendly users 
attend to that. 
| Send for a Sample. 
Made in U. S. A. by the 
JOSEPH DIXON CRUCIBLE COMPANY 
Jersey City, N. J. 
advancing tendency. Much of the business is Cincinnati, Ohio, Jan. 15.—There is little 
being placed by wholesalers, but some of the change in the southern pine market. Business 


orders coming in are for carloads so thoroly mixed 
that mills find it difficult to fill them out of 
stocks as broken in assortment as now prevail. 


Buffalo, N. Y., Jan. 14.—The southern pine 
market remains strong and buying is on a fairly 
active scale. 
a few orders for future needs. Mill stocks have 
been materially reduced by bad weather, as 
well as an early demand from localities where 
the weather has remained open. 


Retailers are beginning to place: 


is still dull. Yard stocks are low for spring 
trade and will need replenishing on a fair sized 
scale. Transit car business, however, is a big 
factor thru the Cincinnati terminal so that car- 
rying of big stocks is not essential to an active 
business. 


Houston, Tex., Jan. 15.—Southern pine demand 
continues strong with yard stocks topping all 
items. No. 2 boards have advanced about $3 a 
thousand. Stocks in general are low, but con- 


ae 
ditions in the logging camps handicapped » 
floods are improving rapidly. A few mills only 
have continued thru the recent long rainy Spel 
without shutting down. Both foreign and dome. 
tic demand is good. 


New York, Jan. 14.—Shipments from the South 
have not been coming in so promptly of late, byt 
retailers have not been so insistent upon qnjc, 
deliveries on account of inventories. Whi, 
prices have had no advance during the wee 
they have remained very strong with indications 
of an advance before the month ends. Distripy. 
tors are very active and report an €xcellent 
January business. 


Kansas City, Mo., Jan. 15.—Demand for gout. 
ern pine, while running to a large volume, jy 
not quite as keen as it was earlier in th 
month. Prices here are about $1 higher than, 
week ago with a majority of mills. Owing 
to mill conditions, stocks are in very poor Shape 
at present and mixed-car orders are quite hay 
to fill, and some items are hard to find jp 
straight cars. Boards are very scarce, few mills 
having any surplus at all in Nos. 2 and 3 ang 
it is difficult to get specified lengths. 


Boston, Mass., Jan. 14.—Business in southern 
pine is rather ahead of the average fer the first 
half of January. Prices are pretty firm. Ip. 
quiries indicate that retail yards will begin buy. 
ing in earnest within a few days. Recent re- 
visions of pricelists on longleaf flooring have 
invariably been in an upward direction. B&better 
are receiving more attention than other grades, 
High range of quotations on 1x4, A rift, $100; 
B rift, $92.50; C rift, $87.50; B&better flat, $60, 
Partition, B&better, }4-inch, $60. Roofers have 
continued to strengthen and demand is really 
good for this time of year. It is doubtful if air 
dried 6-inch roofers can be found this week at 
less than $33. One well known Alabama mill js 
quoting $36 for 1x6, and $37 for 1x8. 


Omaha, Neb., Jan. 15.—Bad weather in the 
South still holds up the regular flow of ship- 
ments from that section to Omaha, dealers re- 
port. Demand is just as strong, if not stronger, 
than a week ago, with prices stiffening. Nos. 
2 and 3 boards are hard to get, and dealers 
state mixed-car shipments are getting harder to 
place. Dealers hold out no hope for any de- 
crease in prices, especially with the spring build- 
ing program but a short way off. 


SHINGLES AND LATH 


New York, Jan, 14.—The shingle market is 
strengthening with the increase in demand. 
Retail yards are fairly well supplied with west 
Coast shingles and are not adding materially 
to stocks. Red cedar Perfection shingles sell at 
$6.98, Eurekas at $5.70, and clears at $5.16, all 
rail, carload lots. The retail price for Perfec- 
tions is $10 which has been the price for the 
last several months. Eastern spruce lath sell 


at $8.50, with demand increasing; retail price is 
$12. 


St. Louls, Mo., Jan, 15.—Shingle prices prevail- 
ing here are $3.25 for clears and $2.75 for stars. 
There is practically no market. Lath are quoted 
at $5.50 for No. 1 and $4.50 for No. 2. 


New Orleans, La., Jan. 14.—No change is re- 
ported in the cypress shingle and lath market. 
Shingles find a little better demand than usual 
at this season, with stocks depleted and broken 
in the upper and lower grades. Cypress lath 
are shipped in mixed cars only by most mills 
and the call is seasonably satisfactory. Prices 
are unchanged and well held. 


Buffalo, N. Y., Jan. 14.—The shingle market 
has not changed much of late. Extra clears 
are quoted at $4.81, or the same as last week, 
while stars are 10 cents lower at $4.21. Most 
mills are closed down. Retailers are out of the 
market asa rule. Lath hold firm and unchanged 
in price, 


Houston, Tex., Jan. 15.—Lath experienced a 
heavier demand than usual this week, and prices 
have advanced slightly on account of shortage 
of stocks. The latest quotations are $3.75 to $4 
for the better grades and $2.75 to $3 for the 
lower grades. Shingles are moving slowly at the 
advanced prices resulting from the higher quota- 
tions recently by the west Coast producers. 


Kansas City, Mo., Jan. 15.—The shingle market 
is slow as far as demand is concerned, but prices 
are higher than last week, with dealers here 
now asking $3.35 for clears and $2.85 for stars. 
Dealers say mills refuse to take orders at any 
less. Demand for lath is fairly good. Southern 


pine prices have been advanced to $3.90 for 
No. 1 by some mills. 


There is no change ip 
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ther woods. Demand for siding is reported 
improving, with prices here around $39. 


Boston, Mass., Jan, 14.—Red cedar shingles 
ook rather firmer, some wholesalers now asking 
$5.86 for the best British Columbia XXXXX, on 
which west Coast producers have just announced 
an advance. Some white cedar extras are of- 
fered at $5.40 and clears at $4.75, but for the 
most popular brands quotations range up to $6 
for extras and $5.50 for clears. Spruce lath 
are still quiet, but prices show more strength. 
The range on 1%-inch lath is $8.50 to $9, with 
the bulk of the trading probably at $8.75. Fur- 
ring, 1x2, sells quietly at $38 to $39 in straight 
cars, and $1 more when mixed with a frame. 
The moderate demand is sufficient to absorb all 
offerings of spruce and pine clapboards at $120 
for spruce extras and $115 for clears. 


{ 


Columbus, Ohio, Jan. 14.—Shingle trade shows 
up rather actively since the first of the year. 
Inventories revealed the fact that retail stocks 
are low. Country dealers are the best customers, 
altho some orders from city dealers are being 
booked. Prices are steady with a tendency to 
advance. Red cedar stocks are in the best de- 
mand. Receipts from the Coast are sufficient 
to take care of current orders. Lath trade is 
steady and prices are firm. 








Omaha, Neb., Jan. 15.—Due to the recent de- 
cline in shingle prices of 15 cents, dealers are 
placing orders for shipments, expecting a price 
advance within the very near future. Clears sell 
for $3.10 and stars for $2.60. Western pine lath 
sell at $3.75 a thousand, with a decline during 
the week of 15 cents, making a total decrease of 
45 cents during the last sixty days. 


MAHOGANY 


Boston, Mass., Jan. 14.—The market for ma- 
hogany is strong and active. Both solid stock 
and veneers are moving in substantial volume. 
The call for mahogany inside finish and paneling 
igs especially good. Furniture factories are be- 
ginning to buy again. Some large cargoes of 
African logs are coming in, but demand is heavy 
enough to prevent any accumulation. Whole- 
sale quotations on air dried solid mahogany: 


4/4, 5/4, 6/4 & 8/4 10/4 & 12/4 
_) ET $210 $220@240 
No. 1 common.. 180 190 
No. 2 common.. 120 145 


No. 3 common.. broken assortments only at $55 


BOXBOARDS 


Boston, Mass., Jan. 14.—Continued mild 
weather and little snow are interfering with 
logging operations. Industrial buyers are coming 
back into the market for boxing and crating 
stock, and find that prices show no tendency to 
yield. Very nice pine boxboards, inch, are avail- 
able at $40, and merchantable stock is quoted 
at $34 to $37. Mixed lots of inch boxboards are 
offered at $25 to $30. 


TROUBLE AND LITIGATION 


MILWAUKEE, Wis., Jan. 14.—Suit of the Perkins 
Glue Co. against the Wisconsin Chair Co., and the 
Gould Manufacturing Co., for alleged infringement 
of products patent rights has been lost, according 
to advices received here from Washington, D. C. 
The petition of the Perkins Glue Co. for a writ of 
certiorari, which was intended to bring the case 
before the United States Supreme Court for final 
review has been denied by that court. The suit 
which involves patents on a brand of glue was filed 
in the federal court in Milwaukee on June 14, 1921. 
This case was lost and the company made an appeal 
to the appellate court at Chicago in January, 1923, 
where the case was again lost. In passing on the 
petition the Supreme court upheld the decision of 
the Chicago court that there was no infringement 
on the part of the defendant companies. 


SupBoyGAN, Wis., Jan, 14.—Arthur EB. Metter, 
trading as the Acme Lumber Co., of Sheboygan, has 
led a voluntary petition in bankruptcy in the 


federal district court at Milwaukee, He estimated 
is liabilities at $63,900 of which $61,540 are trade 
acceptances held by southern lumber companies. 


His assets were listed at $57,960, of which about 
$40,000 is in insurance policies. 


Forest pirps, in relation to their value as 
destroyers of insects that injure trees, are. being 
studied by E. S. Hopkins, specialist in forest 
birds, working for the Great Southern Lumber 

0., Bogalusa, La. Later the lumber company 
will build bird houses, distributing them over 
bo teforested areas, catering to the bird life 
‘hat is shown to be beneficial in eliminating in- 
Jurious tree insects. 
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Our Careful Bundli 
















Compare These Two 
Methods of Shipping 


You can readily see the advantages offered 
in our two-bundle method—how it preserves 
the stock, makes it easy to handle, saves stor- 
age space, speeds up deliveries, and saves 
time for the carpenter on the job. 


“White” Frames are made from virgin 
growth White Pine—that’s why they offer 
builders long life. Iurnished with or with- 
out Pulleys. We carry a stock of screw 
pulleys and drive pulleys, either style furn- 
ished on request. 

Our White Pine Frames are shipped semi- 
built, two-bundle method, carefully steel- 
banded. We will also bundle them in any 
other style you prefer. 








Anticipate 
Your 1924 
Frame Needs 


Wewould like to hear 
from a few more buy- 
ers who appreciate the 
advantage of ordering 
early and who want 
quick service on 
straight carloads of 
assorted sizes of 


K. D. White Pine 
Window, Door, 


Sash, Cellar 
FRAMES 











BRANCH SALES OFFICES AND REPRESENTATIVES : 


ANDREW M. CHRISTENSON, 
Andrews Hotel, Minneapolis. 


ELWOOD TATE, 
321 Park Ave., Rutherford, N. J. 


HERBERT , KING, 
P. O. Box 111, Maxwell Sta., Detroit 


OTTO KLENKE, 
1617 Ames St., Saginaw, Mich. 





























Insist on having this trade mark on your 


Planer Knives 


for it will mean greater efficiency in your planing mill, fewer stops for 
sharpening and adjustment, faster and smoother cutting, and lower cost 


per year. 


These factors are the result of 46 years’ experience in making planer and jointer 





knives, milled cutters, moulding cutters, blanks, tenoner knives, etc. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U. S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents 
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Bradley- Miller 
'K.D. frames of 
genuine White 
Pine come in 
a variety of 
sizes to fit all 
openings — 
Right in every 
respect,man- 
ufacture and 
quality guar- 
anteed. 


Bradley-Miller & Co. 
BAY CITY, MICHIGAN 


Eastern Frame Representative 


A. D. MOORE, 
j P. O. Box 867, 
New Haven, Connecticut. 














Our mixed car shipments of mold- 
ings, lumber and frames lower 
freight costs and provide a means 
of carrying smaller material invest- 
ments and securing more rapid 


; rm \ 
stock turnovers. FRAME. “Dori: 


Bradley Miller 
Ayitn EF RAMES 











MEST CSET INN 


. Add Value to Homes 
We ship “‘ Cedar- ; 
chest * Closet Lin- -—not alone new ones, but also old houses—by encouraging owners 
ing in car lots or to use anne “ i atk 
L.C. L. mixed with Kilmoth” Closet Lining 
“QUALITY” Supply this stock manufactured from Tennessee Aromatic Red 
OAK FLOORING Cedar and you'll notice an increase in sales. Order L. C. L. or car- 


lots mixed with “Quality” Oak Flooring. 


DeSoto Hardwood Flooring. Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave.‘and Southern Ry. MEMPHIS, TENN. 














Local and Personal 


(Continued from page 93) 

in the Conway Building, it maintains a saleg og, 
at Forth Smith, Ark. ‘i 

Mr. Swearingen announces that he has recently 
contracted for the entire output of the Nation 
Hardwood Lumber Co., of Kenwood, Okla. Thy 
concern operates a strictly modern band mill wit, 
a daily capacity of 40,000 feet, producing oy 
texture oak and sycamore lumber. 


Sawmill Designer’s New Connection 


CHATTANOOGA, TENN., Jan. 14.—John P. Wor. 
man, one of the best known sawmill designers jp 
this country, has been chosen sales manager 
the Wheland Co., this city, to succeed the lat 
R. F. Callaway. 

Mr. Workman has been actively associated with 
the lumber industry during the last twenty-five 
years. He has had broad experience building anj 
operating sawmills and woodworking plants of 
various kinds. In 1909 he became associated with 
the Chattanooga Machinery Co., this city, and 
when that concern consolidated with the Wheland 
Co., in 1911, went with the latter firm. 

Excepting for two years, from 1919 to 1991, 
when he was general manager of a large map. 
facturing company in the East, Mr. Workma 
has been continuously associated with the Whe. 
land Co. A great part of his time has beep 
spent in sales engineering work and he has a wide 
acquaintanceship among the sawmill operators 
from Maine to Texas, particularly in the South, 
Southeast and Southwest, where he has a host of 
friends. 

Mr. Workman’s broad and practical experience 
in designing, building, maintaining and operating 
sawmill plants and his thoro knowledge of the man- 
ufacture of machinery eminently qualifies him for 
his new position. His many friends join in wisb- 
ing him a full measure of success in his new 
position. 


Chicago Lumbermen to Banquet 


Monday, Jan. 21, is the date of the annual busi- 
ness meeting and banquet of the Lumbermen’s 
Association of Chicago, and all preparations have 
been completed to make this one of the most out- 
standing affairs in the association’s history. 

The business meeting, at which the various 
committees will present their reports and the elec- 
tion of officerS will be held, will open at 4 o’clock 
in the afternoon, in the club rooms of the associa- 
tion on the fourth floor of the Lumber Exchange 
Building. The banquet, which is scheduled for 
6:45 P. M., will be held in the Cameo Room of 
the Morrison Hotel. L. J. Pomeroy, chairman of 
the entertainment committee, has arranged for the 
services of the entire Terrace Garden Revue, in 
addition to which there will be more than a dozen 
“extra crack” acts-to keep the banqueters in good 
cheer. 

Reservations for the banquet should be made 
at the association -headquarters as early as pos 
sible, as the rule of “first come, first served” is 
being applied. 


Lumberman Makes Change 


Sr. Louis, Mo., Jan. 16.—Stanley M. Masters, 
who has been manager of the St. Louis branch of 
Waggener Store Co., Festus, Mo., since the estab- 
lishment of the local office seven years ago, has 
left that company to become manager of the St. 
Louis office of Samuel Marshall Wright Lumber 
Organization. The latter concern, which was 0r- 
ganized two years ago, conducts a wholesale lum 
ber business in southern pine and Pacific coast 
products, and operates several retail yards in south- 
ern Illinois. The headquarters of S. M. Wright, 
the owner, are at Benton, III. 

E. J. Hibbs, who has been assistant sales mad- 
ager for the Waggener Store Co., has been ap- 
pointed to the position formerly held by Mr. 
Masters. 


Enters Business on Own Account 


R. J. Witherell has resigned his position as vice 
president and sales manager of L. D. Leach & Co. 
and has organized the R. J. Witherell Lumber Co., 
with headquarters at Room 1110 Fisher Building, 
343 South Dearborn Street. This company Will 
manufacture and wholesale a general line of south 
ern hardwood lumber, oak car material, switch 
and cross ties, wagon stock, and small clear oak 
and gum dimension. 

Mr. Witherell is a lumberman of long experience 
and well known in the hardwood producing and 
consuming trades. 
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News Letters 


(Continued from page 91) 
NORFOLK, VA. 


Jan. 14.—The demand for North Carolina pine 
continues very brisk and the prospects are that 
pefore the end of this month most mills will have 
little, if any, stock to sell. There is a general 
disposition to buy in large lots at present prices 
for delivery in the near future, while millmen are 
averse to selling more than what they actually 
have on hand. The weather has moderated re- 
cently and most mills are in good shape to pro- 
duce stock. Many mills were late in starting up 
after the holidays. Prices of both rough and 
dressed lumber are very strong. 

Sales of 4/4 edge No. 2 and better have been 
Jarger, With mills insisting on quick shipments. 
No. 2 and better 4/4 stock widths are also very 
active, rough and dressed. The small mills in 
making prices are influenced largely by lack of 
funds. Edge No. 3 4/4 is showing more life, 
with unsold surplus rather small. No. 3 4/4 
stock widths are in good demand, and the few 
mills having any are holding for higher prices. 
Sales of 5/4 and thicker edge No. 2 and better 
have been larger. Quotations are slightly higher 
than a week ago, and good prices can be obtained 
for quick shipment. No. 2 and better 5/4 x 10- 
and 12-inch are still very popular. Nos. 1 and 2 
bark strips, rough, have been quiet, while No. 2 
and better miscuts are in good demand. 

Sales of 4/4 edge No. 1 box have been lighter, 
due largely to many mills being as far oversold as 
they care to go.. Inquiries for rail shipment of 
this item, dressed and resawn, are picking up, 
with mills limiting quantities. No. 1 4/4 stock 
box in all widths, rough and dressed, continue 
in very brisk demand; mills have to return much 
new business offered them. No. 2 edge 4/4 edge 
box is moving very briskly, rough and dressed, 
with a number of mills out of the market for some 
time. The price has advanced. No. 2 4/4 stock 
box is also moving very briskly, with very little 
available for quick shipment. Price shows a 
strong upward tendency. Edge No. 1 box, 5/4 
and 6/4, is beginning to show some life. Box 
bark strips, 4/4, are very active with many mills 
oversold and refusing further business. The price 
has been advanced. 

Sales of flooring, thin ceiling and partition have 
not shown any increase but millmen are looking 
for an improvement along this line very soon in 
keeping with the trend on other items. Prices are 
very strong. Sales of roofers have not been very 
large this week, due to most mills being oversold 
on all widths and refusing further business. In- 
quiries are just as numerous and most of them 
call for large amounts. Inquiries for framing are 
picking up, tho sales have not increased to any 
extent. Lath are showing more activity. 


JACKSONVILLE, FLA. 


Jan, 14.—The demand for southern pine has been 
exceedingly good, orders exceeding production and 
shipments by a large percentage, and inquiries in- 
dicate continued to improvement. Dealers booked 
more orders in the last few days than for several 
weeks, and are experiencing difficulty in placing 
orders calling for high grade stock for prompt 
shipment. The demand has been mostly for dimen- 
sion and timbers, several large schedules having 
been placed at an advance in price. The prevailing 
prices for merchantable rough stock are: 6-inch, 
$23.50; 8-inch, $24.50; 10-inch, $30.50; 12-inch, 
$36. Framing, 2-inch, No. 2 common and better, 
is in good demand and an increase in price of 50 
cents to $1 is noted. The railroads and car com- 
panies are in the market for their spring require- 
ments, several requisitions having been received 
for decking, framing and car siding, which for 
the most part are being placed with western Flori- 
da and southern Georgia mills. The movement of 
shed stock was not as heavy as that of dimension 
and timbers, altho demand exceeded expectations. 
In flooring the principal call was for 4-inch No. 2 
common, at an average price of $18 f.o.b. mill. 
Stocks of the higher grades of flooring are low, 
especially 38-inch B&better flat, and 3-inch rift. 
The price of 3-inch B&better heart rift is $90; 
B&better Sap rift, $80; No. 2 common rift, $37.50. 
Ceiling, siding and partition moved in about equal 
quantities, with an advance in price of $2 for 
%xX5%-inch, No.-1 common square edge siding. 
Longleaf kiln dried roofers sold readily at $1 ad- 
vance over last week, while Georgia air dried 
roofers were in good demand at firmer prices. The 
outstanding feature in the board market is the 
volume of low grade stock, now moving at an 
average price of $16.25 for No. 3 common. 

The cypress market has not shown the forceful 
awakening noted in some of the other woods. If 
construction in Florida keeps up at present rate, 
the mills will be able to dispose of most of their 
Surplus in this State. Practically all mills are now 
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One of the typical Lapeer 
units in use by lumber 
dealers. 








Can Cut Your Haulin 





g Cost! 





Lumber Dealers Everywhere Are 
Saving Time and Money by Using 


JAPEER SEMI-]RAILERS 
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The method that trebles motor capacity. 





It has been demonstrated that one 
tractor and three Lapeer Semi- 
Trailers can do the same amount of 
work performed by three motor 
trucks, within the same length of 
time, at ONE-THIRD THE COST 
OF OPERATION and with ONE- 
HALF THE INVESTMENT in 


equipment. 






Here Are the Distinctive Lapeer Features: 


COUPLING—The Lapeer 
Semi-Trailer is coupled or 
uncoupled automatically and 
instantaneously, without the 
use of jacks or other devices, 
the operation being controll- 
ed by the tractor chauffeur 
from his cab without leaving 
his seat. 


BRAKING—The brakes upon 
the trailer apply automatic- 
ally when the trailer is un- 
coupled, making it unneces- 
sary to block the wheels. The 
brakes are automatically re- 
leased by the coupling opera- 


tion. The trailer brakes also 
apply automatically, when 
descending a grade, to prevent 
the trailer from over-riding 
the tractor. 


CONTROL—The tractor driv- 
er has complete and accurate 
control of the trailer, both 
forward and in reverse. 


MOBILIT Y—The Lapeer 
Semi-Trailer, when detached, 
is a complete vehicle, the 
front support wheels enabling 
easy moving about by hand or 
otherwise. 


Manufactured by 





]APEER’ [RAILER QORPORATION, 


LAPEER, MICHIGAN 


BRANCHES: NEW YORK—PHILADELPHIA—BOSTON 
DEALERS: CLEVELAND—DETROIT—CHICAGO—ST. LOUIS—BUFFALO—LOS ANGELES—WEW ORLEANS 
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Since November 
1922, The A. C. 
Dutton Lumber 
Corporation 
have ordered 
twelve Ross 
Carriers for their 
Poughkeepsie 
and Providence 
yards. 


Benton Harbor, 











Ross Gasoline 
Carrier with 

load of eleven 
10x10 timbers 

44 ft. long at 
West Oregon 
Lumber Company 





NEWCOMB CARLTON, prasioanT GEORGE W E. ATKING. rinet vice-PnesiDEnt 





The Ross Carrier Co. 


Office and Plant 


RECEIVED "AT 
101C UG 34 NL 


FY PROVIDENCE RI MAR 28 1923 


ROSS CARRIER CO 


BENTONHARBOR MICH 


ROSS CARRIERS HERE ARE ONE HOWLING SUCCESS STOP SHIP US ONE MORE HERE 
TO PROVIDENCE JUST AS SOON AS YOU POSSIBLY CAN AFTER COMPLETING OUR 
POUGHKEEPSIE ORDER STOP ADVISE HOW SOON YOU CAN SHIP 


6 C DUTTON 
711P 


69 Columbia Street, 
249 Monadnock Building, 
Michigan 


MURRY JACOBS COMPANY 


546 Maison Blanche Annex, New Orleans, La. 
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350 Madison Ave. 





Timber Properties 


Timber Estimates and Appraisals 


JAMES D. LACEY & Co. 





Loans to Lumber and Paper Manufacturers 
Lumber and Paper Securities 


Lacey SECURITIES CORPORATION 
332 S. MICHIGAN AVE. 


CHICAGO 






















Henry Building 
SEATTLE 




















hy 
running to full capacity, and stocks are ip fair} 
good shape. Shipments are good. The followin, 


quotations on 4/4 stock prevail f.o.b. carg Jac. B 


sonville: Tank, $109; FAS, $98; factory Select 
$67; shop $42; box, $23; peck, $16.50; cle 
heart, $102; ““A,” 295; “B," $87: “Cc. $76.54 
“D,” $65; No. 1 common, $45; No. 2 comm 
$30.50. 

Hardwood inquiries seem to show NETVOUSNERS oy 
the part of consumers. Buying has increased very 
materially this week. Several hardwood operato, 

reported exceptionally good sales last week. _ Play. 
ing mills, interior trim concerns and other woo. 
working industries affiliated with the building 
trades have been buying hardwoods steadily ayq 
at a rate more in keeping with midsummer thay 
with winter. Hardwood flooring manufacturer 
are alarmed over the extremely small supply of 
plain common oak. Red gum has moved into 
stronger position as a result of increased buying 
on the part of the furniture manufacturers, Rey 
gum, which has been very weak for some months 
shows indications of a complete recovery, Auto. 
mobile factories are still buying sap gum, ash, ely 
and maple in enormous quantities. The farm jp. 
plement manufacturers are back in the market with 
the largest orders they have placed in three years, 
The mills are prepared to fill orders for practically 
all items, 

Considerable activity is notable along the water 
front. The Gress Manufacturing Co. has accumy. 
lated several cargoes of lumber and is awaiting 
the arrival of the schooner Robt. L. Bean from New 
York, the Ida S. Dow from Boston, and the Mar. 
garet Throop from Perth Amboy. ‘The Souther 
Shipping Co, will load the schooners City of Port- 
land, Sally Persus Noyes and Mabel A. Frye for 
coastwise points. 

The Brooks-Scanlon Corporation, at Eastport, is 
loading several million feet of lumber in its barges 
Westland and Tottinville which will be forwarded 
north this week. Each carries 250,000 feet of 
timbers. ‘The schooners Hesper and James B&, 
Coburn are due soon for cargoes from this same 
company. The Putnam Lumber Co. is loading at its 
docks the schooners Bainbridge and Lizzie M, 
Parsons. ‘The schooner Mary Bradford Pierce is 
being loaded with lumber by the Hirsch Lumber 
Co. for Boston. The Foye Tie Co. is loading the 
schooner Maurice R. Thurlow with standard cross 
ties for Boston. The M. Vivian Peirce will also 
sail this week for Boston with a cargo of ties, 
The schooner Mary H. Dicbold is due at the Star- 
buck Remilling Co. dock from Philadelphia to 
load cross ties for Baltimore for account of Wm. 
P. Cook & Co. The Jesse G. Noyes is due from 
Boston to load cross ties for Cooney, Eckstein & 
Co., Boston. The schooner Jesse G. Shaw has just 
completed loading 465,783 feet of lumber for The 
Roux-Askew Lumber Co., of Tampa, for San Juan, 
Porto Rico. The James M. W. Hall is loading 
cypress at Commodore’s Point for account of 
Wilson Cypress Co., Palatka, Fla., for New York. 

J. E. Graves, of Hosford, Fla., president of the 
Georgia-Florida Saw Mill Association, and R. H. 
Paul, of Watertown, treasurer, were in Jackson- 
ville this week conferring with Secretary Harrell. 

KE. C. Harrell, secretary of the Georgia-Florida 
Saw Mill Association, and J. S. Farish, traffic 
manager, left Jacksonville last night for a short 
business trip to Washington. 

R. H. Paul, chairman of the Grading Rule Com- 
mittee of the Georgia-Florida Saw Mill Association 
and B. E. Bibby, chief inspector, will attend the 
joint meeting of the Manufacturers’ Standardiza- 
tion Committee and of the representatives of the 
Manufacturers’ Group who are members of the 
Consulting Committee on Lumber Standards, at the 
Congress Hotel, Chicago, on Jan. 21. 


KANSAS CITY, MO. 


Jan. 15.—This territory is experiencing the 
“hardest” winter that it has had for some years, 
and demand for lumber has been rather slow. 
With the big Southwestern Lumbermen’s Associa- 
tion convention coming on also, orders that are 
not imperative are being held up until the buyers 
come to town. Bad weather also is reported from 
other sections, with the result that orders have 
not quite kept up the pace established earlier in 
the month. Sales managers are not disappointed, 
however, and say that January will show up as big 
a volume as was expected. 

Frank Watkins, sales manager Exchange Saw- 
mills Sales Co., left Saturday night on a visit to 
the mills. He said that the heavy volume of busi- 
ness last month made imperative a trip to the 
South earlier than usual. ‘I have never felt more 
confident of the lumber market than I do today, 
Mr. Watkins said before leaving. “I believe that 
the market is close to the point where buyers 
will be considering only where they can get instead 
of what they will have to pay for it, and I firmly 
believe that the average net realization of the mills 
this year will run anywhere from $1 to $3 higher 
than it did last year. All the indications point 
to an enormous building program, despite poor 
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conditions in the agricultural districts. If the 
farmers do much building, it will make the market 
jast that much stronger.” 


DULUTH, MINN. 


Jan. 15.—Better interest on the part of buyers 
js noted. Jobbers are in receipt of inquiries for 
round lots of No. 3 and better northern pine lum- 
ber, and an inquiry came to hand for a special lot 
of 4-inch Norway pine. Dealers handling western 
fir products assert that few cars are in transit 
from the West ; low grade northern pine, they say, 
ig now cheaper than western fir. Retail trade is 
geasonably quiet, but building in northern Minne- 
gota is active for winter. Continued good inquiry 
for box lumber is regarded as a reassuring fea- 
ture. All items of northern pine lumber are firm 
and advances of lower grades are likely, but opera- 
tors are against marking up lists until forced to. 

Timber operations in northern Minnesota are 
being retarded by lack of snow. Costs have been 
increased and, with the practical loss of a full 
month, operators fear that considerable pulpwood 
and other timber will be left in the woods unless 
the spring is unusually late. The larger lumber 
interests have been sending additional teams into 
the woods. Conditions are otherwise favorable for 
woods work, and it is estimated that a higher aggre- 
gate has been reached in products cut. More than 
double the usual time is being taken to load rail- 
road cars, so that receipts at distributing points 
have been disappointing, to buyers of pulpwood 
especially. 

A new box factory under the management of 
Karl and William Korstad has been established 
at Thief River Falls, Minn. The company will 
specialize in egg cases. Green poplar, of which 
there is sufficient supply in the district to last for 
years, will be used. 

The annual meeting of the Virginia & Rainy 
Lake Co, will be held at Virginia on Feb. 6. 


PHILADELPHIA, PA. 


Jan. 14.—Business is good, yards buying liber- 
ally, for excellent weather has prevailed practically 
all winter. Jersey yards are doing their share 
of the buying, picking up many transit cars when- 
ever the price is reasonable. Builders everywhere 
are extremely busy and are going ahead on lots of 
new work. Philadelphia yards have large orders to 
fill and are ordering ahead as much as possible 
Rain has prevented many of the mills in the South 
from starting operations since their temporary shut- 
down at the end of the year. The millmen have 
trouble in getting lumber to planing mills and to 
railroad sidings. They have a good many orders 
and are holding out for higher prices on what 
little lumber they have for shipment. Common 
lumber has advanced $5 within six weeks. 

Southern pine prices have been advancing for 
the last five weeks; orders booked exceed ship- 
ments and production, and demand continues good. 
Roofers are being sold here for: 1x6-inch, $31; 
1x8-inch, $32; 1x10-inch, $32.50, and 1x12-inch, 
$33. Dimension, 10- to 16-foot, D4S, 1/4-inch 
scant, is: 2x3-inch, $32.50; 2x4-inch, $32.50; 
2x6-inch, $31; 2x8-inch, $32; 2x10-inch, $32.50 
and 2x12-inch, $32.50. Long lengths are again 
getting scarce and premiums are being secured in a 
good many instances. Flooring has taken another 
slight advance altho not as large a one as common 
lumber. Ceiling, siding, fencing, partition and 
finish are in good demand and prices on these 
items are advancing. 

Spruce lath are selling in this market for $8.75. 
Hemlock base seems firm at $38. 

Hardwood lumbermen report business better. Oak 
and chestnut are moving in steady volume. 


BOSTON, MASS. 


Jan. 15.—Confidence is the keynote of the New 
England lumber market this week. There is mod- 
erate activity in some lines, and good prospects 
for a steady growth of business. Sellers base the 
Strength of their position on reduced stocks in 
consumers’ hands here, moderate stocks in pro- 
ducers’ hands thruout the country generally, and 
the very ambitious plans the building industry is 
undertaking for 1924. Boston alone contracted 
during 1923 for more than $40,000,000 worth of 
building, and new buildings in Boston costing 
$27,500,000 are already announced for 1924. 
Eastern spruce frames are firm, and random 
lengths show an advancing tendency. Southern 
Pine flooring prices are being maintained with es- 
Pecial confidence, while Arkansas partition is 
slightly higher. Southern roofers are very strong, 
the heavy rains in producing centers having in- 
ames with production and shipments. Oak 
coring has taken a jump, and prices on all well 
manufactured hardwoods are very firm. Red cedar 


shingles are up about 25 cents and firm at the 
advance, 


Boston j 
1923, have 


mports of forest products for October, 
just been announced as $908,826 in 


value. This includes lumber valued at $186,528, 
wood pulp worth $692,382, and manufactures of 
wood valued at $29,916. A third of the lumber 
imports consisted of mahogany logs from West 
Africa, and much of the remainder was Pacific 
coast lumber from British Columbia. Scandinavian 
countries shipped much of the wood pulp, but 
increasing quantities are coming from Germany. 

The Cleale Lumber Co., wholesaler, is featuring 
native oak, ash, chestnut and pine. It is usually 
surprising to the casual visitor to see what large 
sizes and excellent qualities of stock can be cut 
from New England forests, commonly supposed to 
have been about exhausted long ago. ‘There is a 
very good demand at present for medium grades of 
chestnut. 

The Johnson Lumber Co., of Manchester, N. H., 
has long been famous for its handsome calendars, 
and now the company has won new distinction. 
Mr. Johnson’s secretary, Miss Egan, was awarded 
the title of “Winter Carnival Queen” in a contest 
at Manchester to determine the most beautiful 
and typical White Mountain State girl for this 
honor. It is understood that Mr. Johnson has 
about decided to use the photograph of his beau- 
tiful and efficient private secretary for his 1925 
issue of calendars. 


NEW YORK, N. Y. 


Jan. 14.—Day by day the lumber market gains 
in strength. The outstanding feature is the strength 
and continued upswing of North Carolina and 
southern roofers, the price now ranging around 
$32.50 for 6-inch and $33.50 for 8-inch. Some 
underbidding of these prices is in progress, but 
the larger distributers who are holding to these 
figures are gathering in a good amount of 
orders. Without exception dealers in roofers are 
looking for a steady and healthy upturn. Another 
feature of the market is the firmness of southern 
pine. Western pine has had much the same ex- 
perience as southern pine, except that certain items 
have taken a little start upward. West Coast 
woods have been advancing all along the line, due 
in part to the advance in transportation rates and 
also to the contemplated rise in cargo freight rates. 
An ample amount of snow has fallen since Christ- 
mas in eastern Canada, facilitating logging opera- 
tions. The prices prevailing in eastern spruce are 
practically the same as they were before the holi- 
days and a substantial business has been carried 
on. Eastern spruce lath are coming into the mar- 
ket quite freely and are finding ready takers. 
Shortleaf dimension has ‘een advanced 50 
cents in the last week by most distributers, thus 
making a total rise of $1 to $1.50 since Jan. 1. 
Southern pine flooring prices show no recent 
change. Bé&better, 24-inch face, bring $65; No. 
1 common, 2%-inch face, are $55; 314-inch face, 
$10 less. All prices New York track. Shingles 
are stiffening. A further advance is looked for in 
the immediate future. Eighteen-inch shingles have 
become scarce in this market, and from indications 
are destined to become more so. Western pine in 
No. 3 common, 1x6-, 8- and 10-inch, is selling at 
$42.75; 1x12-inch, $43.25. Idaho white pine No. 3 
is: 6-inch, $45; 8- and 10-inch, $46.50; 12-inch, 
$47.50. All of these are random lengths from 10 
to 16 feet. 

C. A. Trantum left yesterday for the mills in 
North Carolina. Mr. Trantum recently moved his 
headquarters to New York from the South, and is 
assisted in the conduct of the Apex Lumber Co. by 
C. EB. Page. 

The business of this company grew to such an 
extent in 1923 that it has been found necessary 
to double the office space, and at the end of this 
month the company will move to room 1,003 
at 110 West Thirty-fourth Street. In the last 
month Mr. Page has become the New York rep- 
resentative of the Young & Gray Lumber Co., 
Minnesota Transfer, Minn. 

G. A. Otter, sales manager Troy I. Herring Lum- 
ber Co., Roseboro, N. C., was a recent visitor in 
New York. Mr. Otter declined to sell any lumber 
until he had returned home and looked over the 
situation at the mills. The Herring company con- 
ducts three planers in North Carolina. 

M. C. Hughes, local manager of Daugherty-Mc- 
Key & Co., and George L. Curry, of the Surry Lum- 
ber Co., returned last week from a buying trip to 
the mills in Georgia and North and South Caro- 
lina. Both look for the market to continue its 
upswing for the next two months at least. 

J. K. McConnell, who was for six years sales 
manager for the Hoquiam Lumber & Shingle Co., 
Hoquiam, Wash., has just joined forces with his 
brother, R. S. McConnell, a large distributer of 
west Coast lumber in the New York territory. 
R. S. McConnell and W. H. Wyatt, of the Wyatt- 
Prock Lumber Co., of Philadelphia, Pa., have gone 
on an extensive trip to Puget Sound. They are 
going by way of Savannah, Ga., thence thru the 
Panama Canal to Los Angeles and San Francisco, 
on the steamer Manchuria. J. K. McConnell was 
at one time associated with McPhee & McGinnity, 


of Denver, Colo., and then with the Morrison & 
Merrill Lumber Co., of Salt Lake. 

C. Milton Foreman, well known lumberman, of 
Freeport, Long Island, recently wrote from China 
to friends here and stated that he was on the way 
to India in his trip around the world. 

Visits to a number of localities on Long Island 
since Jan. 1 have given convincing evidence of gen- 
eral prosperity prevailing with the retail lumber- 
men. In all of the Long Island communities build- 
ing activities have continued up to this time with- 
out interruption. As one retailer put it, the small 
distributer of lumber can no longer spend his Janu- 
ary days with his feet on the stove swapping jokes 
with the neighbors. Yards on Long Island are well 
stocked and as the inventory season passes there 
is decided evidence of a buying movement from 
this source. Building of frame houses in Hemp- 
stead at this time stamp this as one of the fast- 
growing towns on Long Island. 


BALTIMORE, MD. 


Jan. 14.—The new managing committee of the 
Baltimore Lumber Exchange held its first monthly 
meeting last Monday. Most of the work was of a 
routine character. Reports showed that stocks 
on the wharves were quite moderate and that a 
relatively small gain in the withdrawals would 
be required to create a scarcity in some grades, 
with values reported quite firm. H. Rowland 
Clapp, the new president, who is the head of the 
Baltimore Box & Shook Co., occupied the chair, 
and L. H. Gwaltney was secretary. 

The conference held at headquarters of the hard- 
wood firm of. Richard P. Baer & Co., brought here 
George H. Field, Bogalusa, La.; Henry H, Dill and 
William H. Kerr, Mobile, Ala.; George P. Franklin, 
Huntington, W. Va.; N. J. Warner and V. L. 
Stone, Asheville, N. C.; W. H. Wetmore, New 
York; W. W. Wilhelm, Chicago, and C. E. William- 
son, Columbus, Ohio. They and their wives were 
entertained. 

M. S. Baer, of the hardwood firm of Richard P. 
Baer & Co., who was married Dec. 12 last to Miss 
Katherine H. Treide, sailed Jan. 8 with his bride 
aboard the Duilio for Naples, to be away during 
winter and early spring. Mr. and Mrs. Baer will 
later go to France and England. 

Norman James, president James Lumber Co., 
sailed last week with his wife on a trip around the 


world, 
HATTIESBURG, MISS. 


Jan. 15.—While demand has noi increased as 
much as it was expected to by some lumbermen, 
it improved last week. Dimension is up several 
dollars and inch boards are more active. Adverse 
weather is still hampering production, and stocks 
are badly broken. Fresh cutting orders are of suffi- 
cient volume to keep prices strong and, while some 
orders are offered at prices under what the mills 
are receiving, they are not finding acceptance. The 
mills are looking for a considerably increased de- 
mand for railroad and car material. The many 
little mills in this section are fast cutting out the 
small bunches of pine timber left in this section. 


LAUREL, MISS. 


Jan. 15.—Demand for southern pine is excep- 
tionally good, and prices are advancing. Stocks 
are low generally, and a great many of the smaller 
mills are not operating, because of the roads being 
bad. Wholesalers specializing in crating report 
exceptionally good demand. 

Frank B. Haviland, New York City and Jackson- 
ville, Fla., has been in this territory for several 
days; he spent the holidays at St. Augustine, Fla. 
Other recent visitors were: Harry Stover, Stover 
Lumber Co., Mobile, Ala., and L. W. Morgan, sales 
manager Ball-Sims Lumber Co., Pine Hill, Ala. 


WINNIPEG, MAN. 


Jan, 14.—Last week was extremely quiet. The 
new sales tax question has been adjusted, the 
tax remaining the same as it was last year, so 
the wholesalers now look for business to show 
improvement. It is expected that during the con- 
vention of the Western Retail Lumbermen’s As- 
sociation a number of dealers will place orders 
for spring requirements. The amount of repair 
work being done in the city is surprising, and 
local dealers are therefore busy. There is a little 
country trade, however, and it is doubtful whether 
it will show much increase until early spring. In 
some districts there is considerable figuring on work 
contemplated for spring, and some companies are 
of the opinion that sales during 1924 are going 
to show a great improvement over 1923. 

Bob Winton, sales manager Pas Lumber Co., is 
visiting the mill at Pas, Man. 

Jack Thorpe, who has been visiting eastern 
cities for the last three weeks, has returned to 
Winnipeg. 

Bill Barkley, sales manager U. G. G. Sawmills 
(Ltd.), is leaving for the West next week. 





AMERICAN 


LUMBERMAN 





JANUARY 19, 1924 








Advertisements will be inserted in this de- 
Partment at the following rates; 


25 cente a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

76 cents a line for four consecutive weeks. 

t words of ordinary length make one 

ine. Count in signature. 

Head counts as two lines. 

No ed except the heading can be ad- 
m! 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received jater will be placed 
under heading Too Late to Classify. 





CHICAGO BUILDING BOOM 
Is using great quantities of lumber. Is there a man in 
Lumberdom who will give me half the net profits 
monthly to run a yard here with inexpensive equipment 
and record-breaking expense ratio. I have been retailing 
on salary 20 years, still at it, clean record, can give 
bond. Always have done two men’s work and with 


incentive would continue it. Believe in free lance 
methods and advertising. Meet me in Chicago and I'll 
convince you. 

Address 


FOR SALE—TWO HUNDRED PAGES OF LOGS, 
LUMBER AND LIFE 

In the new book, ‘‘Tote-road and Trail,’’ by Douglas 

Malloch, ‘‘The Lumberman Poet.’’ Illustrated in color. 

$1.50 postpaid. AMEI’ICAN LUMBERMAN, Publisher, 

481 8S. Dearborn S8t., Cuicago. 


“H. 147,’’ care American Lumberman. 








SASH AND DOOR ESTIMATOR WANTED 
Man thoroughly familiar with blue prints and capable 
of laying out work and taking charge of small plant. 


Must have selling experience and best references. Salary 
$200.00 per month. Apply, stating age and enclose 
hoto. ‘‘Old Established Business,’’ BOX 909, Nor- 
olk, Virginia. 





WANTED 
Man familiar with northern hardwood grades, expe- 
rienced in factory methods of cutting up and using hard- 
woods, advantages of different hardw for various 
uses, competent to discuss these matters intelligently 
with purchasing agents and other officials of automobile, 
furniture, box and other classes of manufacturers. Must 
have personality suited to work. Should able to 
direct northern hardwoods, especially maple and birch, 
into best uses and into new uses, creating new mar- 
kets, and increased demand for these wonds through in- 
telligent presentation of their merits and the proper 
uses of different grades. Will not sell lumber, but 
demonstrate its best use. Give age, experience and 
salary expected. NORTHERN HEMLOCK & HARD- 
oo MANUFACTURERS’ ASSOCIATION, Oshkosh, 
8. 





WANTED—AUDITOR 
To superintend accounting and office work for three 
ee yards. - Must be familiar with lumber ac- 
counting and furnish very best references. State idea 
of salary and all details wéth application. 
Address ‘BH. 122,’’ care American Lumberman. 


WANTED—COMPETENT 
Railroad Logging Superintendent, Hemlock & Hardwood. 
Timber in Northern Wisconsin. Good salary for the 
right party. Must have Al references. 
Address “EK. 142,’’ care American Lumberman. 


WANTED—THOROUGHLY EXPERIENCED MAN 
In general Millwork, cabinet and Stair Work. who can 
take own measurements from job or plans. Must have 
good personality and be able to handle customers in a 
very satisfactory manner. This is a real opportunity 
for the right party to get permanently established in a 
retail lumber business in a city of over one hundred 
thousand. State age and experience, also salary re- 
quired. Requires an investment of $2000.00. 
Address “E, 119,’’ care American Lumberman. 











WANTED—YOUNG MAN 
For retail lumber yard foreman. One with good educa- 
tion, bright, energetic, honest and courteous and is 
competent to advance to manager’s position. State sal- 
ary, etc., in own handwriting. 

E. DODGSON LBR. CO., Kenney, II. 





WANTED—YOUNG MAN WITH ABILITY 
To sell Lumber and Building Material. Preferably 
married man desirous of settling in good, progressive 
town on Long Island. Position calls for inside man 
familiar with Lumber business and who is able to meet 
and handle customers. Remuneration on salary basis. 
Address “E. 146,’’ care American Lumberman. 


WANTED—ASSISTANT MANAGER 
Wholesale Department. Live Wholesale concern needs 
man to act as assistant to Manager of Wholesale De- 
partment. One who has had thorough office, buying and 
selling experience in Long and Short. Leaf Yellow Pine 
and Graded Hardwoods. Must be energetic, ambitious, 
hard-worker and anxious for advancement, State age, 
if married, experience, references and salary wanted 
in first letter. 

Address “BE. 135,’’ care American Lumberman. 


WANTED—YARD MAN 
For a yard doing good business in good locality. None 
but good live man need apply. References. 
Address “EK. 132,’’ care American Lumberman. 


NEW ORLEANS, LA. 
Sash, door and millwork plant just being completed 
wants by March 1st competent estimators, familiar Cost 
Book A, competent detailers and billers, competent work- 
ing department foremen. State salary expected, give 
references. 
HORTMAN COMPANY, INC., New Orleans, La. 


WANTED—BOOKKEEPER AND ASSIST 
With sales. By strong individual yard doing large busi- 
ness. Located near Kansas City, Mo. Exceptional op- 
—— for competent man to form desirable connec- 
tion, with strong future. Retail lumber, building ma- 
terial and builders’ hardware experience desirable. State 
education, experience, ability, salary wanted and how 
soon available. 

Address ‘‘E. 115,’’ care American Lumberman, 


WANTED—ASSISTANT MANAGER 

Who can sell all kinds of building material. 
eastern Indiana. 

Address “EB. 104,’’ care American Lumberman. 

















North- 





GENERAL MANAGER 


The oldest established door, sash and frame business in 
New England wants the services of a real business man- 
ager. Must have the qualifications of a general super- 
intendent to know the manufacturing end of our busi- 
ness and an accomplished sales manager to properly 
merchandise our manufactured and jobbing products. 
Consider only an executive whose past record positively 
proves his ability. In answering fully state qualifica- 
tions. GREGG & SON, Nashua, N. H. 


! WANTED—YOUNG MAN 
With experience in figuring and typewriting invoices 
and inventories of lumber and all around knowledge of 
duties in sales department. Should have had at least 
three or four years’ experience. Give full details, age, 
whether married or single and salary desired. 
Address “C. 151,’’ care American Lumberman. 


WANTED—LUMBER ESTIMATOR 
AND OFFICE SALESMAN 
In office of building material firm in Chicago, doing a 
country business. Must be familiar with the require- 
ments of country contractors and be able to list and 
price lumber bills sent in for estimate. Permanent posi- 
tion. State experience and salary required. 
Address “©. 115,’ care American Lumberman. 


WE ARE REQUIRING A MAN 
In our sash, door and millwork department to enter 
orders, price outgoing shipments, list from plans and fig- 
ure ordinary jobs of millwork, consisting principally of 
sash, doors and trim. Must be able to use typewriter 
and calculating machines. Apply COMBS LUMBER 
COMPANY, Lexington, Ky. 


WANTED 
Assistant superintendent for special millwork factory 
located in Wisconsin employing 150 men. Give expe- 
rience, references, etc. 
Address “*B. 110,’? care American Lumberman. 


WANTED 
First-class millwork estimator on special work. Must be 
thoroughly familiar with Cost Book A. For large factory 
in Wisconsin. Give references, experience, age and sal- 
ary expected. 
Address “‘B. 109,’’ care American Lumberman. 


WANTED—YOUNG MAN FOR PRICING AND 
Invoicing, familiar with Universal sash and door list for 
millwork factory. State salary and experience. South 
side. Ill. Central. 

Address ‘*A. 118,"’ care American Lumberman. 























WANTED—YARD MANAGER 
For large branch yard of one of the leading retail lum- 
ber companies in Detroit, Mich. Must have high class 
executive ability and experience in handling city trade. 
Address “D. 155,’ care American Lumberman. 


WANT COMPETENT MAN TO HANDLE 
Billing department. Must be thoroughly familiar with 
sash and doors and interior millwork. State salary and 
experience. South side. Illinois Central. 

Address “*A. 119,’° care American Lumberman. 





WANTED—MILLWORK ESTIMATOR 
Capable of figuring ordinary plan work and country lists. 
State age, experience and salary required. 

HURD-MOST SASH & DOOR CO., Dubuque, Ia. 


WANTED—COMPETENT MAN 
Thoroughly familiar with the retail lumber business, to 
wait on trade, do shipping and general office work. Yard 
located just north of Chicago on the North Shore, 
State age, experience, reference and salary expected. 

ddress *“D. 119,’ care American Lumberman. 


WANTED—BOX FACTORY SUPERINTENDENT 
Competent man to take full charge of box factory. State 
age, qualifications and salary expected. This is a good 
opportunity for a good man. 

Address “EB. 151,"" care American Lumberman. 











WANTED 
Two or three intelligent hardwood lumber inspectors 
for road and yard work. Prefer married men. Loca- 
tion New York State. 
Address “WwW. 38,’ care American Lumberman. 


FACTORY FOREMAN WANTED 
For woodworking factory doing general planing, making 
handles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best of prospects, 
situated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high schools and churches. 
Give qualifications and references in first letter. 
Address “K. 12,°° care American Lumberman. 











Extra good lumber 


No brazing. 
Try this absolutely free for ten 
days and watch the results on your own saws. No 
tools to buy and is strictly confidential. 

Address ‘‘E. 124,’’ care American Lumberman. 


WANTED—FIRST CLASS HEAD MILLWRIGHT 
For large mill in Western Montana. Two bands and a 
resaw. Mill at present time repairing. Will start oper- 
ations April 1st. Steady work all the year round. Nine 
hour day. Want experienced man. 

Address “C, 119,’’ care American Lumberman. 


Never have a crack. 
with half the work. 








WANTED—EXPERIENCED SALESMAN 
To handle oak, basswood, poplar and chestnut trim and 
dimension stock from our East Tennessee mills. Terri- 
tory Western New York, Western Pennsylvania and 
Ohio. Must locate somewhere in that district. 
GEO. M. SPIEGLE & CO., 
18th and Somerset Sts., Philadelphia, Pa. 


WANTED—COMMISSION SALESMEN 
Chicago and other Cities to sell Yellow Pine—-West 
Coast—Hardwoods Crating Material—Lath and Cedar 
Post. BRAZIL-ROWLEY LBR. CO., 1122 Capitol Bldg., 
Chicago. 








WANTED—COMMISSION MEN 
AS EXCLUSIVE REPRESENTATIVES 
A responsible wholesale concern dealing exclusively in 
Yellow Pine desires to make arrangements with reliable 
commission men for exclusive representation on an 
attractive basis to the commission man. If interested 
address ‘‘E. 136,’’ care American Lumberman. 





WANTED—SALESMAN 


To the right man, familiar with the yellow pine produc- 
ing territory and can sell the Chicago yard and industrial 
trade, we can offer an attractive salary and percentage 
of profits of an established commission concern. If in- 
terested, just send us your name—we probably know 
each other. 


Address “E. 129,’’ care American Lumberman. 





HIGH CLASS SOUTHERN PINE WHOLESALER 
Desires services of first class salesman, selling yard 
—, State territory and compensation, replies confi- 
dential. 

Address “®. 110,’’ care American Lumberman. 


WANTED—HARDWOOD SALESMAN 
Familiar with Appalachian Hardwoods, to travel in 
Ohio, Indiana and Michigan. Reply by letter, stating 
uge, experience and salary expected. 

YELLOW POPLAR LUMBER COMPANY, 
33 Rector Street, New York, N. Y. 


WANTED—HIGH CLASS SALESMAN 
To handle dry kilns in the South. Knowledge of dry 
kilns not necessary. High grade man capable of hand- 
ling advertising, sales letters, personal interviews at 
mills. Knowledge of Southern territory required. 
Address ‘“E. 102,’’ care American Lumberman. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department, 
VANCOUVER LUMBER CO., LTD., 
843 S. Dearborn St., Chicago. 


ONE OR TWO SALESMEN 
WITH ESTABLISHED TERRITORY IN N. Y. 
State, New England and Central Pennsylvania, to handle 
. D. N. C. and Y. pine. Buying experience in Y. P. 
desired. Apply by mail only, stating experience, sal- 


ery, etc. 
TILGHMAN LBR. CO., INC., 
605 Shubert Bldg., Philadelphia, Pa. 


A WELL KNOWN WHOLESALE FIRM 
Desires the services of an experienced yellow pine sales- 
man on a profit sharing basis to represent them thruout 
Southeastern Pennsylvania. One acquainted with the 
mine trade preferred. 

Addreess “D. 117,’ care American Lumberman. 


LUMBER SALESMAN 
Large Detroit organization has important opening for 
young man under 30, experienced in estimating, meas- 
uring and selling lumber and millwork direct to builders. 
Must be a hustler. Will be advanced according to abil- 
ity to produce. Write enclosing photo and detailed rec- 
ord including salary of previous training and experience. 
Address “D. 104,’’ care American Lumberman. 


WANTED—EXPERIENCED SALESMAN 
By manufacturers. One acquainted with retail dealers 
in Oklahoma to sell red cedar posts and poles, oak plank 
and piling, cypress poles and piling, and fir plank and 
timbers. Salary and expenses. 
NEBRASKA BRIDGE SUPPLY & LUMBER CO., 
Omaha, Nebr. 


WANTED—SALESMEN FOR ILLINOIS 
Territory by large wholesaler of yellow pine, fir, cedar 
and Inland Empire products. One of proven ability and 
personally acquainted with retail trade outside of Chi- 
cago. Salary and profit sharing basis. State age, ex- 
perience, references and salary expected. 

ddress **B. 102,’ care American Lumberman. 


WANTED—HIGH CLASS SALESMAN 
Thoroughly familiar with fir and West Coast products 
and personally acquainted with trade in Chicago and 
east to take charge of West Coast department for large 
wholesaler. Advise fully your qualifications and expe- 
rience; state age and salary wanted. 

ddress ““B. 101,’’ care American Lumberman. 


ARE YOU WANTING A BETTER SITUATION? 
Advertise in the WANTED-EMPLOYMENT columns. 
AMERICAN LUMBERMAN, 

481 S. Dearborn St., Chicago. 












































